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Abstract

The purposes of this were to examine the causal relationship model between the
content digital marketing on marketing success of retail business and service in Thailand. The
sample were 460 retail business and service executives around Thailand that collected by
questionnaire. Statistics were mean, standard deviation, factor analysis, correlation and path
analysis were used to find out causal relationship with structural equation model (SEM). In
addition, it was also found that the developed model conformed with the empirical data.
Their goodness of fit indexes showed that Chi-square = 1.682, GFI = 0.912, AGFI = 0.923, CFl =
0.917, NFI = 0.921 and RMSEA = 0.073.

1. The structural equation modelling of content digital marketing on marketing success
in this study indicates an excellent fit between the model and observed data. This shows that
all factors comprising of the content digital marketing
have impact on marketing success of retail business and service in Thailand.

2. The direct total effects of factors on content digital marketing all factors comprising
of the relationship, information, reliability, value, identity, emotion and intelligent content
have positive impact on marketing success of retail business and service in Thailand at the
significant level of 0.01.

3. All hypotheses are accepted. This also shows that all factors comprising of the
content digital marketing have positive impact on marketing success of retail business and

service in Thailand.

Keyword: Content Digital Marketing, Marketing Success, Retail Business and Service in Thailand
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Jaqtiuasughalaniitusesnaudundsananuandinszlain-19 iandeussdsiugis
A3 UNSmaa1NN15ITUInszaeniny wazn1saniadutleatulain-19 a141 lnslanizeg1adaly
Useinamdaiamnsgldmnisituiogsd 4 aundn 38 Ysemauiuanannisalisvgialanas
Bntioy wAdansAAN1Salt 2565 "L”iw%famLﬁaudﬂﬂ%mﬂmaﬁuﬁ’maﬁ"uwaumsLa‘uimléf (@inauant
WAIUINSLATHFNALALAIAULNIVIA, 2564, . 2) weluladfumnzay (Appropriate Technology)
ltumL‘U‘umaaLﬂumv‘ﬂuiaamauwam LLmLﬂuLwﬂIuT,asmmsmamiﬂs“Uﬂmiﬂumﬂm{jmuu wavdl
IamaaﬂumiLmﬂwmmwwmﬂmaﬂ (WSOUSA B3MAING, 2564, U. 11) LW’i’l“’I@ﬂﬁ’JﬂMwLLa’Jﬁiﬂﬁ]
Fn1smatnwuuRda (Digital Marketing) Lsam'mmaaaulau Tnansvieoumuduudediie
(Social Media) ilasanmduisnisitldfialddne annsoiiiasdesenunaniodusig 9 919
Facebook luilasimsituanldanela q dmsumsieewnud (Asn seaAsuus, 2564, u. 4) uay
mmsm%omiaﬁ’uaﬂﬁw ﬁﬂ%’wiams%%ﬁmmuﬁ L‘ﬁaiﬁmﬁnﬁﬁuﬂﬁmaaﬁuﬁm%ﬁﬁw PrUTuUT
wammmamamﬂuﬂ%uu wavsiineenane (Lal et al, 2020, pp.119-140) mwﬂwﬁimmmmmi
‘Ui‘ummumimmmiwﬂﬁuawsmwmﬂawu

MsmanaRaviaLd Lo (Content Digital Marketing) L‘UumiaamsmimamuuoumasLum
Im&JiwmmmmuﬂummmmLﬁzNLuam LU‘LJﬂ’]iGIﬁW@I‘LJTULLUUVIU’]L&UE]LHE]WWWINR]@ aimua‘m/
Y15 IlanAULANAI9 N ALY L‘wmmm R muﬂmmmmmaﬂﬁ] wazdvirunRTa A
AUA/USAT uag Lﬂmwwﬂﬂumwoaum (912 Wﬂmam 2562, u. 13) Fadunsiunldiiienis
naulafiugnAtuag LﬂumwmmmL@UIG}M@MWW&LW@NLasumimmummm AnulIndalu
Lwiumowuﬂﬂmwmu mmaamomaﬂuaﬂm UYFulsanssusiawusud d8vSnareviaunfives
Auslna SufAvy mwﬁuﬂsﬂwammmaumms T NI F (Gregoriades et al.,
2021, p. 1155) LLaumiimLiawumm‘uﬂnﬂmmaaaamiﬂumwm&Jmuﬂuiwuw Faraundenadl
waiumaaumaﬁsmw,ﬂwum (Javornik et al., 2020, pp. 100-119)

yonaniAudEanianisnain (Marketing Success) WuAan1sAEASUARYEUAIUAS

'Ud o

UImsgsiahinagnsuildmvdiunisaniiunisusenaugsialiuszauaudnsa nilusunisee
LLavmsusmﬂmmqmmmwmammamﬂs wazmsimumenenilunsadsmduiusiase
anen LwaiwﬁimmmmwmLmuimmwmmmwu (M3 Fumzna, 2561, u. 87-108) dmsu
mmmstNmsmmmmmmamamimLuuﬁimmﬂamm vg3iauinsliiAnUss Avsnmandeu
Usgnausme sunsiiinueisenane (Sales Growth) MugIuUmINIsAaIn (Market Share) s
ﬂ’J’]MWQWEﬂﬁ]“ZJEN@ﬂﬂ’] (Customer Satisfaction) LaZAUNNSE 891 (Repurchase) (Ambler & Kokkinaki,
2014, pp. 37-41) Feu nsatfuayuluiuinisiigndes amnsauansiianianisdndusuiiie
mauauaqmmmoamsmaagﬂmLLazmwamammmLﬁﬁ]‘mqmsmmﬂlmmaumaafﬂlﬂ
Tnelanizg3iaf1Uanuazu3nis (Retail Business and Senvice) fosiigunuun1sAnuaniiil
nszuILnsIndwie Mdsrilunsiiauedudiifinnuannvans wazssiausnsiasiauadionds
mufugshianUanaemsliusmslviuauasvielmifannuianela uagiszuunsdnns lngendeninus
ANNTNRazmAlulaginYIelun1IneuANBIAINABINITYRINAT (VT AURANSTIN, 2562, . 8)
wlifugsiadanuasimsdsdimadenldvesmesulatiiteidenfuguslnelunsinsiodoans msls
foya msaternudiusialiiugninegnaena (quifinssiaswgiafidud, 2564, u. 3) uasdam
fdsasiomauiuiainggsiaruanuargsnauimsfomsiuteyainmsiueeulatvinligsiadesing
Uszgnaldinalulad toaamnildiiousunsnana mwiwﬁﬁﬂﬁ]U'ﬁvaumfmmLﬁﬂumimmumu e
mmiammLﬁUI@IUﬁiﬂaawulmamamamm (#1813 AosUaLsdu, 2562, u. 5)
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1. MINANAAINALTILUDNN
MInaALalien (Content Digital Marketing) iunuvanfgyeesislugaunanisaoansaiva

Tagtu dermvdyignnanfsnnianlugaeswgianivia (Digital Economy) Aig“Content is King”

wsallovmdenseidnlaeivlad (Sugawara, 2020, pp. 102-224) lasnesuinnisaatmdaideniu

dandnnseatalianuddadudusiunis wanslidiuin mseaialdailon lasuauaulalunis
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Ui Google getuagsailiomnd manaadatomannsafgaduilaaiiidneam s
JWinn1sfidiusan (Engagement) wazdnai1uaiuisa (Empowerment) 8ndne (Kucuk &
Krishnamurthy, 2007, pp. 47-56)

aefUsEneUNIRaNARITTaLdaiiom (Centene Digital Marketing) Lﬁuﬁamﬁ;ﬁ%%ﬂﬁu uag
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2563, 1.21-24) 4l
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AUSLAA (Ausra & Ruta, 2016, p. 123750)

2. mslidaya (Information) msliidomteyadiefsgatuilna emazvangnduieaiy
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ﬁﬁaaﬁaﬁﬁﬁ’mLaumawﬁmﬁmmdaﬂé’waéwmmzau (Ludwig et al., 2012, pp. 144-188)

3. mmﬁuaaalm (Reliability) Msusni@Fass1BaUgsAT LLavLsmsnmmﬂuwamﬂmsﬁﬁﬁ

WU mammmmmmwm izamaﬂumsﬂamwmqim Wudu ﬁ]%GZDEJﬂiBQUQ’J’MU’]L%EmEJ“UEJ\‘]Qﬂﬂ’]
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o
v

dvsnadaviruARLay mmauiamawuﬂnﬂﬂmm (Value) M3a$1413093711 (Story) Aifinmuernaely
denanesiuusatunala wazanuaulaveuilaa Luammmmmumamea’mmmﬂ'ﬁiumwa
Yourulnale (Ausra & Ruta, 2016, p. 123750)

4. AauAn (Value) Funsadraifomsimediion msvhen snsualleduldmudmane
g3nalaegeliuszdnsam LazAsinsadaienrualonlunsyinnulazensunl (Limba, 2013,
pp. 129-134) ﬂmmwmaqLﬁawﬂé’%’umimauauaqmwméfaamiﬁuaqgﬂﬁ’]ﬁﬁﬁﬂaﬂflwLLazLLaﬂﬂﬁLﬁu'j’]
wanSarfussmiaauslaoiante annsadaeldlunsuitiymivesgnin sgslsAmudedinnaen
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Falomn (Ausra & Ruta, 2016, p. 123750)
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5. aranduendnual (dentity) Wemiidaruunnaiswazdmalansuitliusonlgivsey
Auvstilumsiagaanuaulavesiiuilan uazdrliguilanausadoasiugdu (Word of Mouth)
muduendnvalvoniemannsavlalneldrnuanadeessAuazuinngsy (Gagnon, 2014 pp. 37-65)

6. 915um] (Emotion) mananauuuiiemiifnisnsefuensuainasaruiudiditugnd vn
Feansifiunansznuainnislavin ginanisaianeiliiidninaronisiuiveagndn azdenae
aSuadeanuduiiusifugnd uaznszdulignérdinnuaulauindu (Ausra & Ruta, 2016,
p. 123750) 1y TewanUseiudin wuimseasmeensuaiduaseundy 1udu

7. \ilemndaa3sy (ntelligent Content) mimmmL%anﬂjammiﬁﬂmmwsuaqLﬁamaa’w
Faa3ey dudenuvszendldfumaluladadelnifielviinisdededuidonivesnin sl
Uszanana waznIza1e91a15ied 19590157 msdalillfSuiaseuguanisesaulati(Admin) i
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maaqsﬁamumaLwﬂiuiaﬁiﬁmﬂﬁuaéwaﬁimﬁaa WALy Lﬁamauwﬂﬁﬁuﬁ%ﬁuﬁiﬁﬂ (Limba,
2013, pp. 129-134)
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2. AMUFNFNIINI5AATA (Marketing Success)

dwsudsuifumnudisansnsnainiidssasenisdidussisvesussnaunisgsiaduan
wazu3nslulandaraliAsusyansaimuindadu (Amble & Kokkinaki, 2014, p. 39) Usznaudng
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H1: MsnanAdstalaiien (Content Digital Marketing: CDM) A1 &UUSLF9a1L19)
NMIUINLAEASITUANELTININIIAAIN (Marketing Success: MKS) vasgsiafudnuazuinisluy
Uszmelng
521U8UI5IY

UszanInguiegng

nsidenngusegnsdmiunsiteduy Usssinsuagndushegng ldlun1s3de Hud fudms
rhanispaaganafUanuazusnislulssmelve 99uau 753 au (NSURUIIAINISAI, 2563, . 2)
Iﬂamsa'qquaaummlﬂﬁaﬂejmﬁaasmﬁgmm Felfuuuaeunumeundusnuagiinuanysel $1uau
460 atfu Anlufesay 61.09 WawSsuisuiuiununuuasuadiddluganguiedns Jeaonndes
iU Aaker, Kumar & Day (2001, pp. 27-41)

P o =
AN5&a519A5043I8
nIvedlduuvasunuduesasiinlunsidedausenaume 3 du fall @ 1 Yeuarly

Y
a

vosuIMIssRarUAnuazuInslulsemealng S1uau 7 do @il 2 Jeyamluifeafussiaduan
wazusnslulszmdlng $1uam 6 40 daufls mananRdaaden Wusulsdase Feewise
Fwunoendu 7 1 S1uam 21 do uazdwd 4 anududanenisnatn Wududsang Faaanse
Fwuneandu ¢ F1u sausuau 12 9o Tasunsiadildlunisiadesiaiuwuy Five-point Likert-
type Scale Rating lagdlan 5 sz6iu

NsNAFBUAMNIWLATEATE

dmumsitendsl] S5 aumiwesiau 11 wsfimes Tnelddasidau 20 1 ldvun
nauFa0ee $1uru 220 atfu Kreuvuaeuaudauiiswsadaienilaeiial 10C ity 0.948
Aaudesiuvesiata (Cronbach’s alpha) M1fu 0.913 AR 599101 ATIEE 1 9UDIF LU TURS
(Constructs) 91NN15Us2UA1 Composite Reliability (CR) ag5¥1319 0.860-0.913 aguladnduys
LLmﬁmmﬁm%ﬁaﬁaqq Lﬁmmﬂﬁmqmdﬂ 0.70 wariiAnauulsusiuads (Average Variance
Extract : AVE) 8g5¢1319 0.616-0.819 Gsasdusznavdrulvgjedursauudsusiuvesiuusiu
asrUsenaulags (AVE A1unnadi 0.50) (Hair et al., 2010, pp. 68-72)

AnANTAATIEVITaYA

M93TedliiEmsiTedeTn YafnwImuduTuSIEnIiUsmnkasiLUsa (Cause
Effect Relationship) ilefmunluinannuduiusidsaunguesnnudisanianisnainuegsfiam
Uanuazuinisluussmelne Tiaenndosiuasdanuisdumguiuasnanisitodseing daudy
Tanaaunislassaiefifitefmuntulsenaudesudsuss (Latent Variables) 2 1 adugausdi
lannsadalalaunss uivzdssanumlaaindiudsdanala (Observed Variables) vadusiazdinls
urls st Tamasunnsiassadnaazasiou Iduiinisiseiesduseney (Factor Analysis) way
mMIeseidunsesdussneuiiddyredumadunisinsiadieie Tumaaunislassans (Structural
Model/Structural Equation Model) Fauansninudusiusanivg (Causal Relationship) 581319
Fudsursdsonadunuumaieinazuuuidudauin (Recursive and Linear Additive) ¥i3auuuaes
MauazLUUEUEwIN waglieanisin faansauduiudsenindnususlaiusnysdanald
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N153ATIwRIRYTENa U ENS UL UUTIa0Inlnan1TinveIfkUsilsnfrinesduse naulin iy
denndedfiudeyaidslsedng WasananseautsdAyfsedu .05 Ae t AwlnidIuInnil 1.96

aa

LarsEAUTUEAMNSEDAN 0.01 Ao t AMwadiauInnaT 2.58 felainesruseneudanuaennany
Auteyaltelszdny Geindradanldlunisnsirasuaiuasnnaedduinaaunisasienisuls
AIUAUNBNANITAATIZN AT 1

A15199 1 LNagIANEDRUSZIUAMUNALNAWYRI LA

il A95U"Y NUINTS 919849
N8N
p(X?) (CMIN) Chi-square ns. (p>.05) | Hair et al. (2010, pp.68-72). Bollen
(1989, pp.113-115)
X2 -test Relative Chi square <3.00 Hair et al. (2010, pp.68-72)
statistics/df
(CMIN/DF)
GFI Goodness of Fit > .90 Hair et al. (2010, pp.68-72) Joreskog
Index & Sorbom (1989, pp.145-162) Tanaka
& Huba (1985, pp.187-201)
AGFI Adjusted Goodness > 0.9 Schumaker & Lomax (2004, pp.208-
of Fit Index 243).
CFl Comparative Fit >09 Hair et al. (2010, pp.68-72), Bentler
Index (1990, pp.238-246)
NFI The Normed Fit > .90 Bentler & Bonett (1980, pp.588-606),
Index Bollen (1989, pp.113-115)
RMSEA Root mean square < 0.08 Hair et al. (2010, pp.68-72), Browne &

error of

approximation

Cudeck (1993, pp.136-162), Hu and
Bentler (1999, pp.1-55)
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msitmuluinaaudiiudidamguesnimanidtadademfuamiudisanamnain
Yo3g3nImUanLaruINslulsemelng uaneianns1an 2

M19197 2 ARdY ANTERULLINTEIU LasAanduuSIBaLsveIRaLUS

Ay msli enu Ael  endnwal esual lewn Adw

Aauds s doya  Tefe CEDECERNE DTN
RS IF 1% VL IT ET IC N13AAA
RT MKS
_)? 4.03 4.07 4.15 4.02 3.98 3.83 4.12 3.94
S.D. 0.52 0.61 0.64 0.57 0.50 0.68 0.64 0.53
AMUFLTUS (RS) 1
nslideya (IF) 0.310%* 1
anandedold (RT) 0.374%  0561% 1
ﬂmﬁ’] (VL) 0.327**  0.627** 0.558** 1
wnanwed (IT) 0.528**  0.335** (.353**  (.498** 1
21518l (ET) 0.038 0.459**  0.344**  (0.310** 0.111%* 1
L’ﬁ@ﬂ?ﬁﬁ]ﬁ%ﬂz (10) 0.507**  0.533** (0.552** 0.547** 0.565** 0.190** 1
ANUF TN 0.526**  0.474**  0.473**  0.526** 0.592** 0.352**  0.667** 1
A19Ra19 (MKS)
** 5<0.01

o v

11NA15199 2 WU ALduTusIERinsiulInng fdanuduiusiiogseninasening
0.038 - 0.667 FafurAudusiusTiind 0.750 TasAAnuduiusgegmdumeuduiussening
fuls dudevdanior () drumanuduiusianduarudiiudssvhsiulsiumnuduiug
(RS) ety Faaguldirvuusdassithuniinmedlifidgmnsianuduiussevinsdugaiuly
mﬁLﬂiﬂ‘vﬁﬂ’nmé’uﬁuéivmwﬁaLL‘Uﬁé’qmmﬁlﬁué’f’;LLU'iSaiwuaamiﬁﬂMﬂ%y’qﬁLﬁaﬂmimam‘w{janm
Multicollinearity fifmuainAmdiiusssrinsuusdedlaiiu 0.750 @un Ussavisisaug, 2551,
u. 38-42) ilesnmndulsiimnuduiusiugsazdmalinanisieseiiAneunainiadeuganay
imLU‘JLUW;JLaauiéusuaaﬂﬁalm%ﬁimimLmaammﬂmqaiw (Structural Equation Modeling)

NMTLATIERBIAUTENULTSEUEY (Confirmatory Factor Analysis) Lagn153tATIZAAINT I
(Full) Tutmaann19lAsIademIunIaukuIAnn19398 (Initial Model) #37980UAIIUADANADIVDY

Immammé’mﬁusﬁ%qmmmaqmimmmmwammamﬂum’ma']Lﬁmmqmﬁmmmmﬁsmmﬂaﬂ
warusnIstulseindalng MITeimunIuiudeyaidasednynaeUiulima denimi 2
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33

-.54

@ ® ®

[
=1

AT 2 ANEenAdedTadlnanuduTussEmgueInIsnatnfdvialdlenduarudnsa
N9NTAAIN

A157199 3 AradAusTliuaINaenAfeInadniuvadliaaaNnslasEImaIN1sUTUUTIRIINNTaU
WARNSITETenNA (Full Initial model)

ARl wnauiidluntsiansan fauusu nasusu
X? -test statistics/df < 3.000 4.368 1.682
GFI >0.90 0.842 0.912
AGFI >0.90 0.739 0.923
CFl >0.90 0.843 0.917
NF >0.90 0.833 0.921
RMSEA < 0.08 0.157 0.073

NANT9T 3 WU HAINMTIATIERAUsTNEUTE Uy (Confirmatory Factor AnaLy5|s)
naan15UTul e ienmAmsadanildlunisnagevlunadfuniunsounuainnisierianun
(Full Initial model) mﬂimgmmlmmﬂmﬂLm%vﬁmLﬂammumummwmmma@’mdmmm':t
Usuidugnas fuusdanm sansnsieaeuauaenndesnaunduvesluinandsainuiuuss el
mummﬂm%ﬁ'ﬁmuﬂmﬂmswummﬁmﬂﬁmazﬁﬁagaL,%wiz%’ﬂﬁ InedA Chi-square = 1.682,
AR GFl = 0.912 ,AGFI = 0.923, CFl = 0.917, NFI = 0.921 ag RMSEA = 0.073

faifu Seanansoasulfdmanisiinsgideyaidesednsfildanmadisnainngusioened
AuaenadeLaznaunduiuliaafiliannnIsMuNILITsUNT UAINNSOULLIRAILNITITY was
annsoeeng o aglulueadenini 2 lunseAuneradianuduiudvessudsdeluls
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M15°99 4 Anbhindvswasiuvesdededanmnisnainfdviadalomiuanudnsanianiseain
nasa1nnsUFulTaliea (Fit Model)

s Estimate Standard Critical P
duUszans duUszans Error Ratio
NdNa BNINAUINTFIY
MKS<--- CDM 0.874 0.809 0.0.57 14.075 Fxx
CDM-IC<--- CDM 0.800 1.000
CDM-ET<--- Hxx
0.789 0.716 0.064 8.001
CDM
CDM-IT<--- CDM 0.663 0.750 0.051 14.679 Fxx
CDM-VL<--- *xx
0.712 0.795 0.053 14.988
CDM
CDM-RT<--- rxx
0.667 0.833 0.058 14.316
CDM
CDM-IF<--- CDM 0.670 0.802 0.056 14.298 rxx
CDM-RS<--- rxx
0.579 0.661 0.054 12.186
CDM
MKS-SG<--- MKS 0.759 1.000
MKS-MS<--- MKS 0.791 1.017 0.065 15.546 rxx
MKS-CS<--- MKS 0.680 0.986 0.055 17.852 *xx
MKS-RC<--- MKS 0.743 0.883 0.061 14.529 rxx

RZ CDM = 0.643 R> MKS = 0.765

'
°o v aad U

**{pd Ay Nananszau 0.001

NPT 4 Wi Busaildanmsdnadeyaiaszindannguiegsaonadosnanndu
fudeyailldannnisnumulssanIsuLazaIunsassuisnanisitaszsiluinaaunislaseaing
(Structural Equation Modeling) @unsaaguauduiusvaIfiinysenig < Fai Faudsnananavia
Faidow B51uau 7 s ﬁﬂ'Wﬁﬂﬁﬁﬂa\‘iﬁUi%ﬂ@UNWMSEWUQQ?jﬂLViWﬁJU 1.017 wagAmin
peAUsENOULMITIYRLUsHLNATseRUTedfyn1eadian 0.001 wagfuusuianudFamnanis
pan T8uau 4 fauus Seiminesdussneuinasgugaaiiiy 0.986 wasAimnesdUszney
insguesilUsdunadisefutioddmeada 0.001

Fatunnenuduiusssrinadudsmanaadaradadomuazarudiiamanisaia an
Tawpalunimsas (Full Model) Usngléindaudsussnseanaddvaidailomilanswammsaosuys
uslsrudFamannann uasdandulsyAnvswaninsgiu vy 0.809 Tasdawintuiesas 76
(R2=0.765)
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A13199 5 AUURFIUNITITLUATNANTNAGOUALNAFIY

FUNAFIUNTIAY NANINAGHBU AINNFINARDY
FUNRFIY

H1 MsmanaRaviaBaonn (Content Digital

Marketing : CDM) fuanuduiananisnann HNaN19n 5998193l ADAARDY
(Marketing Success : MKS) finnuduiusuasdnsna  deddgveadd  Auauufigiunisive
lngnsesiagsnamuanuaruimsiulssmealneg

N3 5 wuh wannmMeseuaNNAgIuAssnagUldmsAnuadel fnamsnund
AonAdeIiUANNAILLALITINNTIN VUi vue FaaniTiesgideyaiildannisuiulgsluea
Tassasravilisudsdanarie 2 fuds WWu msnanedavadaidom uavarudisanenisnain uas
Fudsilssanionun 11 fuvs Sanuauysainniuanmsuiuliunaaunislasadliissansiu
innFundsnisnaseu wazannsmiluflunmafedenanlfssiszauanudiiadeiuly

d3UNan15I9Y

mMsinsgianuduiusvesiiuysudausazglulumadiuiulsudinaainnisingzy
osdUsEneuLdaudundsnmsuiullunarananvesns suanauide fi (1) manaiaRaraids
demduguarfunisnaiafiaidaiemdiunislidoua (2) nsnaiaRiadaient du
endnuaifunsnainddiadaden fumnuduius (3) mnaaidradateom dutemsandes
ﬁ’ummamﬁ%ﬁm%uﬁam Frutendnunl uaz (4) mInaaRdaduilen é”mﬁamé’ﬁm‘%ﬂvﬁu
nsnaInRIvaLduden fufmArdunITUuUgs Fruarudniamsnisnain dai (1) K1u
ArwdLSINIRane funsisfuressenns (U fuanudiganieniseain fuarufoels
Y09gNAT (2) MUANANTINNNIAAIN FUEINLUIMNNITRAIN (U AuALENTINKNITHAN
Frumsdenn elimadnussduauaenadesnaundunagsunaeifiimue

anUseNa

auduiusesfauUsnsaaRaTaiaiiom (Content Digital Marketing: CDM) AuU@ILLUS
whsmudISaMsn1smana (Marketing Success: MKS) fidvsnanauinlaeasssefauusudaiia 11
FauUsuananafuegefifedfynieads iesein HusmsaglianudAyuazaaidunssuiuns
vauluiesveanisiivdeyannngugndniiefugiudeyalmduszuu Feazilugnisang
Awdisius nslideya asrsmnudotiold ad1sanAn enuduendnual thllgnisairsensual
nseduliigndn uazihlugnisifinvesseniie Windrunlmanisnainaiieansfianelaveagnin
wagilfgnénanunsnansiwaziuaiiedidudifunisgsianaonll Ssaenndostuanuifovos
Han & Kim (2015, pp. 91-102) WU HanTeNUIeIUTELANNANA MIILAYN1TINGIRUAIUEIAY VDS
YeanaiinaieUszaviawnisnainfdviaunndiaiy esandesmeddviausdazy osmaldnuas
awizd foghatu Asnduiuivssviamlumaiiusenns Turaeiladuaiifeissansnm
wnnIlusiunisdaasunisidiusinvesuslan uazaenaaeeiuIuIToves Al-Azzam &
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Al-Mizeed (2018, pp.455-463) Wu11 N1e@IARINE LU Nsnalavuledealiinelazn1snalnuuile
flo fansznuededndsiomsdnaulatevesiuilna eghdlsfioy nmnaevausfguLansliiy
Iflunanvefudeddviadildiunmsativayudnuinnluseiuau JsdwmadonginssuvesiniFeusm
Jesunuilidendenansaeiusziansne 4 vuunantesudendva uaznisnanfdvadiwanenis
dinaulavesgnidutinFou Fwansinudtiduiuidneing q msldnagniiieldusslonian
TanAdviauazinalulad lunsiiunisiudtanusudsiuunanwesuadva ierduudeduluann
HagthufiensairsmulfiuFoudenduslutigtuldegnaiissaniam

VOLAUDLUY

UBLEUBUULAINNANTTIVY

MRaMTITenUILUsHuLa Ui i uiannuAniuesiuimsiidungs
gafadUanuargsiavinisfinnuuandsiulunndiuresnisnainddradaidonduanudisa
yamsnaa Ssenainainguuuunssiiugsiafiuandietu wsgiiiesmheaudfisnuuasy
Audnilaiffnunieuinisvlisuuuunslidedtvalunisvhmanainunndsiu deuluewianais
finsAnvifertugsiessamiendu asiliaunsansunaifndutuiagshalumsdniunuld
ogeAIuINTY

Parauauuzlunsideasssaly
= I v = = = v = Yo A A
n1sfnwiasmidiaisinisfinufnuwivane q dudsiiieaslainauniniaIesionaty o
Usziuuazazygsivanunsadenldlinssiugsiasaziiniadenlunisidenldinsesdislunisnageu
lunTunasnsgalaeg1adiussdnsam
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