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Abstract

In recent years, online celebrity live streaming has become an emerging marketing model, and
rushed purchases online in live broadcast rooms are prone to be impulse purchases. In this research,
based on the SOR marketing stimulus theory, a model of the influence mechanism of e-commerce internet
celebrities on Chinese female consumers’ impulsive purchase intentions was constructed. Through
a survey of 358 female consumers who have engaged in impulsive consumption during online celebrity live
broadcasts, the survey data was analyzed using correlation analysis and regression analysis methods. It is
found that e-commerce internet celebrities have a significant positive impact on both the impulse purchase
of cosmetics and on consumer sentiment. In addition, consumer sentiment plays a complete mediating
role between e-commerce internet celebrities and impulsive purchase intention, while consumer trust has
a moderating role between e-commerce influencers and impulse purchase intentions. In the context of
online celebrity live broadcasts, e-commerce platforms can increase discounts, enhance the capability of
the presenters, mobilize the atmosphere of the live broadcast room, and increase fan interaction in order
to cause female consumers to be in a highly positive and excited mood, which is conducive to consumers’
subsequent implementation of impulse buying decisions and provides corresponding suggestions for the

marketing management of e-commerce enterprises.

Keywords: Impulsive Purchase, E-commerce Influencer, Female Consumers, Related Analysis,

Regression Analysis
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2015 4, MR ERFHEH AR, 2016 42 B BN R REA U, B REIEE S
AR AT 5 P PR B R SR, R A LR () T R O A T B 42 ST LR S
LU — ALK (Zhao, 2018). R4l CNNIC (Hp[E BLEEMZ5AE Erby) 55 48 IR 4R 5 o,
2021 FRBEIFHEHFBOERE 6 145 kP KM% BB ST, “ML” 25 M.
PIZE TR “PIZL+ERR” AR AT LR, B RO “ BRI L5 (Chen & Liu,
2017) 2020 FAERERHREZEE AT, BEATIHIGE “2REM®” FRE, EPE, Wk
ARG i ELAR T DA A . IR B AN SR AR, e AR B 66.7% I LEH
MBS ELRR LR AE AL S A T T PRI 5 Bk, O AT R R R EE D) ) B (Xie etal.,
2021)0 I L0 B AR E) B BRI PR BT 4R 8, Rl L o, T A S S OB
i, 255 51 R e Rt sh Y SEAT 4 (Coary & Poor, 2016).

MENVENG SEAT MR FR W B AR BRSSP R T A RARE . TRIRIIELE, NN
ORI — IR AR O AR 000 R ot B SR AN 5 AT, SR JE SRR TN B i SEAT
(Rook & Hoch, 1985). S FIWWIAHLL, W 2 R4 BT rh 58 5 51 R mhah Ve SEAT 2, DRk
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VLA R AR 2 238 SO I Bl PRI AT A I TS A 22 I i FE P (Zhao et al., 2014). KT B
o 15 45 T S i PRI SEAT Ry, KR 43 S 0 7 3 A SRR L D)l ¥ v R )
I 0 0 2% b stk Dy S LA B B (Gong et al., 2019). TINS5 T/ MM oh, BB
N B AR — [FE B B BN (Zheng et al., 2019). B T IS5t LAAL, FAREFIER
7R D) FL A I 9% 1D 5 40 T B I O i B D SE ) R R R (Meng et al., 2020). A
1M, SRASSHERF T TE, 5675 18 P L 3 R 2 e i B 9% (0] AR R B HE ) SR s o Lo M3 o 2
T BT P S At it ORI SR />

M T L DUSUER FE B 7, S T I -HLAR -8 B (Stimulus-Organism-Response, SOR)
E AR AL A R, CAIZT s B TR 7O 5, FF 70 R 7 0 205 b sl e g S At s
FE sz L], 8 o 45 1) 5 B RCSR BdtR RS [ 9 43 W A0 225 4 7 AR AR B 0f PR AE A8
RIBEAT S BT ANSG A, DAKM 7S F B DO 2L AN b Bl 0 SEAT A S AH G U TR, kv 2 2
FIAH OGB4 f i L B TS s i 3 %

ZivMEL: Y|

AICHET SOR E RIS M SHIERT TR 18, ML VEH St FH LA A, ST A B
5T 2k B B A b b P I SE AT BT, Sk A P B i i “ e LA, =2
SRS BRI SAT T E ELRR R R X A SRR R A R, AWPRRMEEEH
RIanR . 1) DR AR TR S, MR b HE 5 9 21 B i AL U 7 B Ot 7 2
T 285 5 Pl P I SRR A RO, PR R X £ P sl P D SRR A P, A ST AR B ] AR TR A
RO o 2) PRI B 1 28 AT B 3 (5 AR o st M D SR RS O P P LB, 4R FE AR I 20 Bk
HROXE LV B Al I A A RIS

SCERSRIR

RS A LS I R AL I AR, AN T 1948-1965 4 (BT 7 IE AR T How 3, ik
I 45 b B P S5 [F] T A RIS, Thompson et al. (1990) A AT Eh LG LI A& AR BE4T A,
T 2 — Pl L2 P 1 S AR B0 45 SR . Rook Al Fisher (1995) Wi SiEF A FEE T HEA S, =H
S8 SN TE SEA S HAET E FE AR 2 TN, BRI R, B R AR B EAT .
Bas fll Astrid (2001) 45 H HAZ O JE TR SERIIE 95 [ kM J5 S 3 ATPREAF 70 ) B e R B2k
SRR R B NG SEAT R, BESEE FE ARAN R AE LR P A R S, BRI,
2 b IH S S MY R T AL T INAE B . SOR BIRRD “HUB-—HUA- R #ig, J&T
NEAT AR E BB, ZII8 15k NS MIGAT o B T2 2R =R 1, R Aok VR
HIEBIRIE LA A A 3 s AT P TE (R0 Co B AR AL, o ¥ 238 16 52 B8R o AR 1R R 51 R 4
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RCE, ERCEMHESR FERIOIveE. BET, OF 2 %4 @ HSOREISH 7T H %% & 17 8. SOR
HA S — VAN T2 B T4 (Eroglu et al., 2001), F2& R AR AL IR AT 1 19 3R 485 5614
T T ORI R s G A4 i SOR LAY SR HR 5 100 2% 1R B OB ) 5 Wa FEE i 2 D) s B 1
SCMNLE] (Zhang, 2017a); AR Y A5 F - 36 00F 3t 0k 288 L 9 0L 1) 7= il 152 v 9 e 3 1 SRR 4%
RAE R AR BT S S ST EEFHLEE (Zhang, 2017b). 35Tk, ASCK SOR HE R
T ML ERR YA, LA 22 1G4 b A, IR IT Loy 23 7 PR R IO 21 ELR 1A) R 380 1)
TN YN KA S AT I OB
B 5R%
1. HURS 2L 5 i e e S R
FEL T 19X 2 Dy B ) R S i I, HLSHe B DL A R AR T R PR I LA B A
B AR B, btk 5] ) DL RS TR RAE, 38 Bk BB SR I BB A
FERETE, 2 BRI 2 5 TR N LR B B 1) B SR PR Sl 1 4, mke O B SR
R, PEASRZUI TR, Ak T RR 5T H R I £ BT K7 b TG SEBI P R T ARCEE. (Meng
et al., 2020). (EMBEFEF, HEHASZE AR B HLAHR, WA H TES P55 B Agit.
T TR W] LAk FEMa T 9 B S SEAT 9 (Wang et al., 2019). fEFLFEIEH, TRl fE2
W 2 L0 NBRTEAZR wt AECA MO 2R B0 5 155, 44 B m i B0 — e BeRE 22, A
ATTAEARER 7o o 10 3 R P AR W it 44 N ORI ¥ 2 35 1) $R 3K (Chen et al., 2020). £5 EFTIR,
EARMLLERE T R AR WA )RR BT, R TR S OCRE R BRI 28 2 i sh M SE e, A
BEAR SR T AR
HI: o F P L0 LV 92 b Sl PR SEA ot it i S SR 35 IE 1) S AR H
2. HFMA S S
BT SOR B HIBER /B, HL RS 2L (R4 S5 AT DA D LA 32 U 380 1 A1 7E SRR
BETT 51 A0 e F B4 A4, DLCIECR T 23 (06 S5 S /8. (Mehrabian & Russell, 1974). ¥ 23
X LR O £ By 22 SR FF O B S B I B AR B R 7= i b 25, R IMAL B ol Fnda AR R B
PEHS 2RO 9% G 28 A8k, WSS, 7 AR AR e Tl R DA I o 0 SR 1) b B
B, IV B RS B WO S I 28, M BT 8 B HE N (W, 2014). i
FEHENARORE, BEWYTGHIRETE, BRI & GExT i % VR R T P Hh
RIS, 38 ERR IR w] LS 3 0% 55 90 2 (R SE BB, A5 BB RRAE RE B AL SR I A A
P, AR L ANE B S AT L1 2 RS LR AR A, R B0 v e A R[] 8 AT DL
2 E AR IE A AT 2 (Liu et al., 2018). AR A ERES T, MREERHIRT
BAR, RS BERAIBIAL S AR K (Chen & Lin, 2018). £ F, MR =NEE LM, &2
LRV 4 BE 2 ELAR BT 2R IS 48 kT 51 R AN I AT Ay . BRI, ASCHR PR :
H2: LI 2oVl o B 25 B 2 IE s A
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3. HRE NG S KR

T B IR i ) P D K R 4 R — R R 2 R 19 BBt (Cunningham et al.,
1980). 17 /8% 1) SEBLAT AL R FH Bl VI SR A2, E I SR B v v 98 200 3 2 52 B AME I — 1%
BRI, AT BT (R AR — R R ZL BTG 26, 51 5 S mad k4R 55 o 57 T
YEAEHIE © (Youn & Faber, 2000). Alt et al. (1987) 34 53-7H 9t & v 5 M 0y SE I B b L3 ) 42 HY «
TR WP B G ATy, AR IR SR G B AMEIR BRI 2 W TEAE 2 8 A i — RIS 2,
AN IR 1 RN SR B 23 an i, 28 GO A AN R ¥ 3R T E 5 P R R SE IV 2 K b )
M SEAREE . SEHE (Tyer et al., 2019) %5 A 3@ Ik SSUEAF FCUE A 17 1F v RO RURR P 15 48 IS 7 £ 56t o
YR EA BRSSPI . 4 R R B IE M S AR, X A3 v R
TR B G 0. M AL T el iR G 3 S LA RS, S OREERUR
MRS, Wil E CRTRRGHSE ), AR B ISR, XS N w5 et
&3k (Zhang et al., 2020). A2 P ARG 262 AL AE f oo M ke i T, X #2510 R I Bk e
A ) ST it T AR A R AL A o DRI, A B E AT LR A S At S i AR R,
T ) L HE B At T IS 2 O B A 4 L, IRV 2R i A I S, gt T A M
P BUIN 7 AR SR I SN A A i K Bl . HE T BIR AT, RSO ST SR DL R R

H3: JH S 20 o Ve e ph sl PRI S At ot i SR S 3 IR 1) S A/

4. B E R ANER

FHERHEAATE AR G, EEEAAMEEED BT o I g AR
T R S I SEAT R IR 45 (Lin et al., 2005). EALGELE T IGIEREErR, i 908 1% 4% O SE
Sof T I SE 25 R P A A VE A (Donovan & Rossiter, 1982), 78 /¥ 25 [ g X i SORFx — W1 A
HBEAT T SEAESGAIE, S5, FEUAR (LA AN B FE i RO B IR 2 (e A T i
BRI IERVE R, DA TR0 2 7 AL sl PR SE SRS (Wang et al., 2014). 3 9% 3X Fhh gl 14
VAPIIAT RAELR T S 3, T 90 115 8 1 M 30 R g R 15 e )y P 0 S 738 2 L ) 2D 11,
HAE BRI bl 2 A 2 B 2 0 2 P AEH] (Guo, 2021). Liu et al. (2020) I\, 1544
By “HA6” , BT T IESIE LSRR S G AT Jy 2 IR Fre B Th AR o ZEHT
TRURATAIE A, WK S DB B FURT - PR AT N (ks SIBIEEED) R AOAH ELC R AT
SUERTFT, SRR WIE B H b i 7 A RN IR (Yang & Shen, 2017). {EHZFEM
ZREPIR BT A, RS LV B T R I 20 B R T AR ot S R R, S R R A R
VEFHRGAAAE, RTEES SR, E Tk, BB MRE:

H4: 8 a1 i WAL S ph PRI SR R B A B3 R msgm b B AR

Indexed in the Thai-Journal Citation Index (TCI 2)



288 Chinese Journal of Social Science and Management Vol. 8 No. 1, 2024

5. HRFFERTEN
HRFFAEEHA AW TRK— B A, Mayer et al. (1995) Al Mcknight
1 Chervany (2002) (1928 JUE AR BGRB8 B AR 1 e D4R BERAEDN “ A — D7 R L 2ekp o
WU R R ) — B RE . A ERIRER 7, A A AE AT RS B S AL N 4EFE. Koufaris
(2002) 1 Paviou (2003) HTEWF T 4R L, FALTESE mTH P8 KL= m h R B 3. 7RI ER
S, SESEXUT 2 AR LAY, R iR DA SRR AR S 5t O B v AR O T i B, &
95T B AR RN, LR N 2 0T LR SF- 6 IS AR (Yao & Qin, 2010). M HELF
BRI SIS MR A AL HRRTE. B — R RE AR, ARG B I
FEL A EL 3 EL B OIS IR AR R, 2 KK HR V8 2R 38 IR BIME AT (Meeng et al., 2020), 4 2 5 % 3 F
T2 R0 W T A I A, R ke AR S AT R SR I AT NI RIS (Williamson,
1979). LI P i U R AR08 B I LSRR, 4 NS AR I SRR AR B, b
X B IR B E SR A R IF RIS T (Guo & Qu, 2020). RETHFFL T P (5 A0 A i L i EL AR
T A AER (Xiong et al., 2021). 2P 7H 9% & 7E W 2L BLI () KAt S (47 Dy, B BERIET
(EAE LR = A B VE I AT g, AT B E— B IRG H HLEE, $2 i F Rk
HS: S8 S AT MRS AR 7E o R X 415 s M ) S s SR L 2 3 TE [ AR
H6: 98 (5 AT (75 B85 AT 7E R X 4145 i s M ) S s SR EL A S 3 T 1 A
6. MEEHA
W FABE AR, B AR, AR RE RS TR R %
FAEATAh S P KRR Z DR, M T MR,

W REEE

WEIMEE | ins

H6

H1 l

H4
"R ILT T
: -m 2 b H3 T
H . : =
2 HM [
B 1 i A
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W T5 %

=Y YSE ETELNE S

ASHI SRR G 32 B S 5 D M) I 2 N L 0 T DU 20 S R O ) e N SR, (RO E
TR SR, WENEER R NSE) e, SREUh. M RBURILE TAEN RO RE
X R o AYCRIRIER I WA 2% 1) 5 B X, LA B R I 2% 1) 5 400 £, [alWACi A [ 5 3L 380
By, BB 22 By oA, 5 A AR 358 4y, 105 AR 94.2%. A IRIEUSCER HicHs 1 o &,
TE 0] 2 KBRS e B 2SR BT 2 5 3 40 B i LR (R III 22075, ARAIE T 3 M P ok A 1)
RetE. R BEEN: 18 BLLT, 1924 %, 25-35%, 36-45%, 45 5Ll b SUGFREE
ARPIP R, @it K&, AR, SRR R R B4R 2 RO U5 #AT HL R
X 2T A% T BP0 S Aot i RO 0 56 o B S ATt 0 978 0 I 0 i P B R BE A v s MR 4R 18%
FKE, ZUHEFARAREAIMRE SRR, BUFHOREE T m BHE R & .

WETE

NTRIERERIE R, A% R R . BN (Bl 2 H#,
MIAEE) B Bansal 1 Voyer (2000). Meng (2012). Zhou (2020) 25 (&%, LH =
ANYEFERT 9 AN, —=ANYEE[) Cronbach’s o 737508 0.926. 0.915. 0.885. i 23 1 44 1l
H fF Mehrabian f1 Russell (1974) 1 Wang (2016) 5[ EFFmt E, 45a HEN =k, It
APIANYEFERT 8 AN, PIANYEREI Cronbach’s a 734 0.932. 0.927. W % F (54T KM & AE
McAllister (1995) F1 He (2013) &5 [ I al b 45 & B 4% o i R s 2, IS ANZEE RN 6
AN, PNEE ) Cronbach’s o 7 314 0.890. 0.899. &)1 I 25 J& (1 & 7E Beatty £ Ferrell
(1998). Li (2007)~ Luo (2018) ZFf K ILmE I, S5& il s S s, ERgEERRA 4
AN, Cronbach’s o 4 0.958. & 3K H 4 v 5 2 T m B R AT U B A SRR 8 . ASTE
FORFERS . 00 WOl YSON S IR A O D A 56 A g il A o

HRER

ERERL

M2 1 7750, &EF£H Cronbach’s o A1 C.R. EHASKEIL T 0.7 MFsUEE R, H H&HS
1) AVE HII KT 0.5 MIEAREER . Bk, &8s 2 M EA R PREULE (Zhang et al., 2020).
BE— 25 3 T R DL R S AVEAA 1P 7 IR K T iz & 5 H A & 2 R R (LR D, X
VAR & [ B A B e 1 X 4 U
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R 1 ERNERERRSER

TR £ IR Cronbach’s a C.R. AVE
Ll 3 0.926 0.874 0.874
LA 3 0.915 0.781 0.781
IES 3 0.923 0.884 0.884
a2 5 0.932 0.948 0.948
Mg 2% 3 0.927 0.912 0.912
IWHIEE 3 0.890 0.875 0.875
15 RS AT 3 0.899 0.799 0.799
)P S S 4 0.958 0.878 0.878

FLE ML

W20 HL e B G 5T M AR AR REAT MR 3 M i, 28028 B[R] N AZANATAE o EAR DA
B Ag & (AN ISR et . S0 Wu (2007) $2 AR ARG R E UM T 0.7, RIAT O AAEAESL

LRPER . DG, A SOR AR B AT AR OCE 234, AR 2% 22 5 [ F A BLPE 1) A

FARMESY

B EE R, sk 2 ST PIL0 AL i B A AR BAORNME A 4 R (LABURIMAH RN R ) KRR

R 2 FAEAMRIEDI AR (CLEEAHER TS

e v EHME WU mER AREE BEEE  WIEEXERE
Ll 1.000
ZH M 0.296 1.000
I 0.206 0.274
A6 158 J2% 0.150 0.213 1.000
g 0.153 0.218 0.505 1.000
IWHIEAE 0.160 0.191 0.310 0.141 1.000
T IAE A 0.058 0.342 0.182 0.154 0.494 1.000
MBI K= R 0.169 0.257 0.379 0.342 0.235 0.298 1.000

MR B&, A FA & AU R RAEME /N T 0.7, Ul I R rp (it 5 4 B X oL 2
Yoo BTLL, MR ERE N &R BRI NOL, AAES EILA M.

Nl e N AN e < kNI E & S R R SRR W K e A= g L1 R e S
BRI, AT 9y 8y 64 4 ML 27 AR I AR FR BEAT IR R 0 H, R
WA FREP 1) X2/df=2.739, RMSEA=0.07, NFI=0.904, IFI=0.937, TLI=0.924, CFI=0.936,
NNFI = 0.924, #FFGHAIGEE WK AadE, GFI A RMR £ #2GH Aaf, B TS
KL SHENREARERAERE, SRARANGER 2T, PR p & RO BT .«
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RAR 5
L. R P X 20 o i e S T S 5
[0 51 73 A7 36 U #5732 B o TR A2 R f) 5 i A, R 25 4 A AR BN B AR B A AN
AR, AR R A — AN E AR, B Z e kR, S5 R 3.

R 3 [nlHBIRLS

o W EER HHRAEES
M1 M2 M3
TR 0.107 0.165% 0.066
=35] 0.174% 0.140 0.002
X B K 0.034 0.003 0.128%*
] ) A 0.142% 0.163* 0.094
[N -0.025 -0.114* 0.013
i1 0.089 0.086 0.031
EEnE]EIEaN 0.299%* 0.370%*
G 0.287**
R2 0.396%* 0.491%* 0.387%*
F 14.933%x* 20.583%* 14.388%*

HIZ 4 W0, 7ERCAL 1, FERARREST, HEML L EEAA R
ZIEFFZI (B = 0.299, P<0.01), ik HI M I0E; FERAY 2 o, I8 30 1 280 i sl 1tk ) 3K
JE AT B2 B (B = 0.287, P<0.01), M1 H3 EITIE: 7ERIAY 3 vh, R I 2060 2
14 FA B3 E [ FEM (B = 0.211, P<0.01), R H2 383 540 .

2. W RE G A BRARLR

A T ST B AT R TE L R R R AL 1R = A 2 R Sk DR A R el v I K R A A
FHL R DO 2L f =/ 0T SR B AR A R, W T A RS — DR B R R AR A, AR
& Wen et al. (2004) Fr4 AR IR B AR IR RE T, A FUEAT 38 =0 A Ok e, 45 SR Lk
4 FFK 5 Jion:

-
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R 4 HBE LN TN AR

HAEE: WEEEXRERE (G)

ZE

M4 (G) M5 (Y) M6 (H) M7 (G)
P AL B
e 0.103 0.015 0.018 0.098
e 0.164* -0.021 0.099 0.127
DX s K 0.034 0.107** 0.074 -0.01
BT ES 0.149% 0.067 -0.03 0.138%*
ON -0.110% 0.014 -0.083 -0.079
Bl 0.088 0.004 -0.008 0.091%
H A
Bt (A) 0.153%* 0.163%* 0.130%* 0.083
ZHYE (B) 0.163** 0.117%* 0.330%* 0.066
HIZE (C) 0.222%%* 0.262%* 0.214%* 0.088
A
i (Y) 0.290%* 0.256
Mt (H) 0.272%* 0.279
R? 0.366 0.328 0.342 0.498
HE R 0.349 0.31 0.325 0.482
F F(9,348) = 22.292, F (9,348) = 18.85, F (9,348)=20.099,  F (11,346) =31.228,

P =0.000 P =10.000 P =10.000 P =0.000

TE: **RIR p<0.01, *FEIR p<0.05.
M 4 ATLLEH: BAE R2 N 0.366, S M) R> A 0.349, i B AR AU i B8 o o)
PRI SIS A 7 F 4 LU 36.6%, J7 2240 HTFIE N 22,292, 1E 0.01 7K-F Bk 2, Ui

] ARAZ o

R 5 o AE RN B 45 R

T ¢ BB a b EF;:;Q 5 (%%j;‘l’m o) CHEME  Mmain
A=>Y=>G 0.153%* 0.163%* 0.275%* 0.045 0.014~0.096 0.083 SEA A
A=>H=>G 0.153%* 0.130%* 0.198%* 0.026 0.004~0.066 0.083 EA A
B=>Y=>G 0.163%* 0.117%* 0.275%* 0.032 0.007~0.074 0.066 SEAHA
B=>H=>G 0.163%* 0.330%* 0.198** 0.065 0.026~0.135 0.066 SEA A
C=>Y=>G 0.222%* 0.262%* 0.290%* 0.076 0.032~0.128 0.088 A
C=>H=>G 0.222%% 0.214%* 0.272%* 0.058 0.021~0.104 0.088 SEAHAy

Y R p<0.01, *F7R p<0.05.
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gin e s IR FRBRE AL B SR S 2 AR 1 g 00t R g 2 ST i 3 1k
) S 7 A SR 2 M AE R I (B1 = 0.29, P2 = 0.272, P<0.01), 2 Mrrgtt, dhAxm
Az, Hra Mb 83, Hce ARE, WHZ TN NEET . RiX Hda: HBEFHEEL
PR Bl ) S 7 R 2 AV B R A S o T b el i 3l e ) S s SR 2 A IE [l ) (B =
0.153, P<0.01), Z A NFEA A R Hab: 79 28 1% % 7028 BV Bl 1 ) 3K 2 S 2 [
BRI /AR AL o 28 B b 2l 1 I 3K e B AT 2 2 R IE 1A 50 (B = 0.163, P<0.01), Z 47
NI Hae: P05 TH 4 1E R0 4 FEA B VI SE R 2 (el B s AR R AL . 28 B R
RSP S R AT 5 I IE R B (B = 0.222, P<0.01), ZH I A5E A,

3. HARHEERATER

ST FETH B S A 2 75 0 IO 21 R A F R X LK 2 PR B B 1 I S A e
IR sz R BT EA, AR AR BN AT PR RN AR S . SR AR R A AR R
SeRbAT DA AR, SRJEH FHMRBUE NI AR R, WEHRRNX, HRERRN Z, Bah
OGRS C-X, C-Z, ZHITBA (C-X)x(C-M) MM I, AL XTERN—AH
A, WRAEBEATEIE, WRARMECRIEE R AR, WA RETEM. HRE AR
2 B DN B AR A BB AR RS a2k 6 Fim

-

R 6 11 P H S AL AR T 1 R

- MR T EE

M8 M9 M10 M1l M12
AR
U 0.082 0.079 0.063 0.048 0.039
0 0.121 0.133 0.129 0.019 0.023
EaliES 0.118 0.035 0.014 0.057 0.039
BAEHES 0.265 0.155 0.181 0.058 0.078
LN -0.056 -0.191 -0.177 -0.11 -0.085
i 0.103 0.090 0.073 0.027 0.021
A&
ENE] CIEAN 0.212"" 0.183" 0.260™" 0.298""
WA R
NS AT 0.402™" 0.405" 0.333* 0.307"
T IEE
2 H IR
FEL A R 41 XA B AT 0211
FEL 5 R 4T X 1 IS AT 0.189"
R? 0.215™ 0.330" 0.373" 0.284" 0317
AR? 0.215™ 0.116™ 0.042" 0.088" 0.033"
F 13.656™" 21.526™ 22.970" 17.3007 17.958™
AF 13.656™" 60.398"* 23.445™ 42789 16.912"

FE: ##FF0R p<0.001, **FR p<0.01, *FE/R p<0.05.
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