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AR, BEE B R R R, BREATAEWTR Ay R R R, (HAEKRE
BRI, FEMTH 2 E W SE BRI FAT BN Z o BT S-O-R B8 CRI-A LAA- S SR AY),
AHE TG AT BRFAT LA R ELRR A B, A Iz IBOG VY 2 8 W SRR s, JFR
PHEFIMEAEAERI P E R o A FEE s ) 6 I BRI 1 670 44 ELIRA)H 23 1A 28U,
FFFIH] SPSS 29.0 &5 GE tH B HEAT (B MU AL MR B I . WFFRARE R, A indyBim & m
WK, HBR M EAMS AR S AR . AHTFUIRAE T 42l 7 B 2R 5 v R B A
ZUEM, JRSEH T G5 AR T AN VE AN LS DASR i 9 8 I E A S AR RO Se o i W F 4
FROEREAT DS e e i AR R SR it T BR STRFAI SRR 3

FEE: S-O-R Hlmizi&k WLERE BRiME HE

Abstract

In recent years, the rapid development of live-streaming e-commerce has led the jewelry industry to
gradually adopt it as an important sales channel. However, research on the factors influencing consumers’
purchase intentions in the context of jewelry live streaming remains relatively limited. Based on the
Stimulus—Organism—Response (S-O-R) model, this study explores the impact of social presence on
consumers’ purchase intentions in the jewelry industry’s live-streaming e-commerce model, and examines

the mediating roles of perceived value and trust. Data were collected through a questionnaire survey
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yielding 670 valid responses from live-streaming consumers. Statistical software such as SPSS 29.0
was used to assess reliability and validity and to conduct hypothesis testing. The results show that social
presence has a significant positive effect on purchase intention, with perceived value and trust serving
as partial mediators. This study confirms the crucial role of social presence in jewelry e-commerce live
streaming and offers practical recommendations to enhance live interaction and authenticity to strengthen
consumers’ perceived value and trust. The findings provide both theoretical support and practical guidance

for the development of the jewelry industry in the realm of e-commerce live streaming.
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LI 38 SR SG IS AR 1 F B2 3R T T I 28 Al B0 it PR (5 R M R Sk, HES) T
BB THS @R ERBRD MR, ERBRLE TGRSR, il sim B3
TIHRE S ERBZ MG, 8 T IK PR E (Chen et al., 2022). FREATIIE B HRE
B EMRRICNEE, ERMEILEIEEIEIG I, Fh$] 2025 45, ABRE LRSAHER 548 645
ST 18% & 21% (McKinsey, 2021). 1E 56 M ZA I T IA S o, BT SR O0H 1 A B X,
B O BONER S B R I I BRI (Yu et al., 2022). SRT, BREATVAE B B R U i
I — 2L, WEREIAAL . AER—. Sk HEh%, X3S BRG] A
XS H5EARE, 0TI ZE (Sun et al., 2019). BhAh, B3R ORI URE AT
fEl, D 7 IE PR E I SE TR (Wang et al., 2024). BREATWRILENE. S35 EM
Kbk, R B BT RIAR M . TEEREER P, 2 lhig R & S e E
AT (Jiang et al., 2019). #:£x1fi3% /8% (Social Presence) #&F5 AN LE I A P15 rb 8 S 1) i A AFAE AN
#2x HANIREE (Short et al,, 1976). FFFRY, +hoxlnisEAEW Lt H ) RIS T (Shareef et al.,
2020). 4V P K2 B 0 B FLA) 5 AETE S, AN 5 P ARG AT, i R 3K R
(Lu et al., 2016). Uk, T2 S T ELRR P ARSS o s . R BT AR L 2 4R
Bk AL AR B F SR A BRI, (HERR = S BRI ARG, R4 2
I 37 S 30 B D SR R B IR M AN IR o DRI, S SCOH M 23 11 37 86 1) £ PR N R I L5630
P W SRR K B AR L] . B AL S IR A E B AR R AR, A SCE AR
R RER S T AE AR R T A B, SRR SRR A SR, DARm LI A E S
TR TE TR
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AT S LM R IR B P A AL IR AN IR T Al R R 2 S DA AR AR
fEARANEAF AL, R AL S I O P E T SR B R AR . BRI B, T2
KL AN S-O-R - CRIB-A UK N) BEAY, ERA AT 9 35 A8 B e DA o1 I S Bk 57
e, thalm Rl L . R, RIS i B SR S R A ENLE, 45
FEA 2 R S I G A 3 RN L5 A5 AR RS2 SK

SCERZRA

S-O-R MRS - ML S SRR J5 1 SR Big CRIM-S S B 18), t Mehrabian Al
Russell (1974) $&H . SR #ie L 18 1 AT E 5] RAT AN, 20 T AN P RARZS IR 5 1l
i S-O-R Mt —PFE 7TX—HiE. HRHE S-O-R B, FREEH (Stimulus, S) 2@ fm 4
PRI IRAS (Organism, O), A& ZEAAAT, M 5] & 4T N M. (Response, R) (Gao et al., 2022).
AHFFEINN S-O-R AT B FEREIN S8 (R 2k & BRI LR IE, S0k E e N — Rl 5
H(S), W Re il R 5 A AN SER B2, SEMYE 2 1 N SO DR, WA A,
EATEREE (0), A 23 I K28 (R).

H L RS I R BRI R . 7 i BRI R, AL IR IRT 7T H 25 52 B9k
FESRE EREA S, BRIUAL 2 b Bons v 2 38 i K S IR i se ma L ) BAT St e . O,
BT 6 1At i ol B Al RIS v, AR T R R S g A B IR A SR
(Wang et al.,, 2021). B0, JELHHRE . HHERMFASEESCRFR, WL 7 E2#S
%%ﬁi@%®ﬁ%%,%MT%%%%%E@ﬁ%W@,Mﬁ%ﬂﬁ%%%%am&zmm
2024). HK, EEIEAYIR, LRSI B ANE R R ORI, SRR o AT A
HIES (52 (Lessel et al., 2017)0 3K FP LB ACELAE P S HEFERIAR S BN HOHES ™, 3885 S 7= il
S S BRI, X R REIY SR S 0 P S S ¥ (Guan et al., 2022). X Fh H 2 BE
%ﬁﬁﬁ%%%ﬁﬁ%%ﬁ%,ﬁ~i%ﬂﬁ%%%%@mmmaagmnoﬁﬁ&oREL
PR R BRSBTS @I S R AR S FL B, Sesn BRIz (),
TGRSR (R). Ik, AWFFTHEH LT B 5

o BRE BB T AL I3 BT ) e 2l T KRR

2 RS RN E DR . ARHE S-O-R AR, AN EAE A —Fh HEZ K N RS (0),
AR 2RI (S) IX—AMBRPB S . 247 9 B BB AL S I 34 I, AdAT]
SRS SR ERE I F, XRS5 R TS B AR 05 5 FH AT T 7= S () DR FA R, AT
W aR R . BFF R D], Chen A1 Lin (2015) MIBF AR I, 4 %4 Al 8L R0HE & L RAER K
PR B T2 PRI AR AN B, SR AL 25 i 37 S AT DL3E i S T B N A B R 1S 5 v 2 7 1) 4+
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G, Jiang et al. (2016) $8H, KIFFEM SR (WA BAAR) & 544D B35
WHMEIMAE . Yang (2022) #E— DRI T AL WG RIS MNLE], R 223 i 5
M 2 5 (117 % S AT A U AR SR s R AN . Wang etal. (2021) IR FESHIE T 4L 223718
(i 588 P2 AN A 2 B 3 45 PR 30 2l AN B TR R o T IR B UK STk, AT FTHE T,
FESRE R M BB T, T 90 T RE R R B A 2 e 1 K ST bR e, LR N A (B K ST R
Ik, B2 LA R

H2a: Pk B AP AL 237 8OE 1 5 i BN {8 .

IERAMNE SR IR0 R AN ETETH 2 0 L S AR e 6 G E - 14 S-O-R
B, JRENMELE AT T B N TEIRAS, 65 TV 90 300 77 i BUIR S5 IO BEAR VR Al o SX P PP Al ANY
AT 7= S SRR T RE R AR, S ELHE Y o 06 L B 15 I A2 R AL 2 WA R85 7 THIFR 27 B R 2
AT SCERIE AL T 7843 W UEHE ,  UE B R N EDE i 2 Pl A4 0 D S B AR RS R . O
Bhakar etal. (2015) B 78 1 W21 2 & W SRS, R IUBRENFI 25 T S BGARIRR S IXURG: 2 i R AR A,
REIMEAE R A, WIS A & . Hong et al. (2017) i, V4 283 AN E 1)
AN FE X R BE B i T K R BAF R AE FH « Gan R Wang (2017) HIBFFCREL, A DY
AN B 14 5 ) S 75 B 25 IEAH G . Wang AT Xiao (2018) MUSAS IR FEHR HE T X431 2 3 7o i A%
FIRSEAY, RS T JB 2 S 6 1) s 280 0 8 D SE R BRI B0 - Dam (2020) (RF 583k — 2 3R 9,
SN BT 25 2 W SE RS A B R, A4S o I S A SE . S, Xiao AT Wang (2023)
TR, REMMEE I BRI P AR &, BER LN R L. BRI R
Gy BB T RN B S T S T S R AR S R . S AN U, R P BRI LR
BT, R BME KT, HO SRR . BRI, SR DL R

H2b: BR 5 BB 6 BN A L 1 50 2 D S R

LR LRTIR, XU SR RN ETE T S SRR I M E R R b, &G
5 H2a 5 H2b, #EH LA FEE:

2c: R T ELAR A B Hh BRI R TE A 2 1 b Rk 9 2l 2 T S s R A s e v A R AR

2R S EATMRR. R S-O-R BAL, th4lfgk (S) it 1 55 H 2 (1) B 5w sof

, T o R ST B S R DL SE R IR SR, AT I RS B & BB AR (0). i,
Weisberg et al. (2011) iFSE T #hox 5 St7E M EIG b EZAE A, FR A5 AR AL 2 47 78 50 1 ST
1T RMHRAAER . Zhou et al. (2021) K I, 1B AL 137 8% (1) B0 SIS YRR IE 7] 52 A ¥ 2 3
UREEAE . HIR, ST AL 22 e 3 R PR BE 5 (K S DI ELB P . 9, 16 EL AR h,
F 5 WA 1 S LB A S B RS R T 2 1S 5 RS AR . Feng A1 Lu (2020) K,
HArIE . ST A0S R 335 35 1E ) 52 R S 5 (5 4. Xieetal. (2019) RKIL, H43RMIHES
I R e 7T S o P AR U SRS, (RE T2k A ZAT A=A e BeAh, #hilf
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Ty AS S B2 B N A AEANIENS, SRR ILnS SR 1V 2 2 I AT R B AR08, (R TS AE
[BJE . Chen et al. (2021) 48, JUE S I3 72 (S AT FE AR 52 5 I 3 O i IEAR DG . Kang
etal. (2018) MR, (G Ik, REAARLS ¥ BL SRR FE B AR L TRl . Tong A1
Chi (2016) SEE T 1F B AL IR BRANAE 2 I BB A A 22 I 34 I IE MU E AT . BT b
RICHR, A TR DA B

H3a: BkF BB 42 I3 B OE [ 51T .

EEEWEERNKLR. BYES-O-RIER, F(T(O0) EAHREMNIERE, WHIELZE
(R) EEEENEM . (SERENE 225 BRI 2 2 X N I A5 v 5% o UG (17 SRR, 048 ot o o XU
SCAT A TR TR A THE 58 IR 55 o SR 14 Ja i IR ot ¥ 21 28 16 o S 3 8 v g 38 B 22 A G O
MTT N 3 = . Hong Al Cha (2013) KL, RILAKE (CFRRE L 4138 KU FITE L S AT KU
X SE R IS AT SIS, (SRS A T SUSURURIR I SE R AR, B A 1O B KUK
#0. Neumann et al. (2020) K3, [EAE2MW LRI EZEE ZE . A, SoK-F RS s s
B B 1 B i R AR o {5 R 9% 2 5 AR 5K R 2K VAT B e PR S B U I,
BN WA R R R, E— DR T S S R RN AT . Lietal. (2007) F H,
BAT A2 52 v [EVH 2 M S BRI SRR R . (B AEAE N — P N ZES BERDINTT, kb T V8 R 1E
Wy SE RS b S A TR, PRI B AR A I S 3 . Zha F1 Chang (2023) 456
BRBZ Y (TAM), $2 7 W20k PR BT 28 FL0f U SE R B e A 28, R I IR an A7 I
WEME A AR IR I S R R T FR SR, AR 7i4e L R R

H3b: Bk 5 B8 6 S AT 1E A0y 2 2 0 3K 5

i A B % H3a 5 H3b, $EH DL Ri:

o BRE BRSPS EEAL S IR B 5 K R R A R R B A E A
AR IR B AL an B 1 s

| AERA (Organism, O) |

RBRAHHE
| ______ T | ______ T
H2a
| FEEHB (Stimulus, S) | | fTARM (Response, R) |
| | | |
| AL i L HosE IR :
|_ _____ _ : ______ _
H3a
|
e
| |
- |
B 1 B ]
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W T5 %

AIFFRH T AL LRE T NERAR R B T 575 . 83 ) 5 AR AR S,
) 5 T T A SCIRIFREAT T3&E 4885 B /R A SPSS 29.0. Mplus 8.3 HATH#EAT 5L
FERRTE . FOR TG K RIE 8T, LB UERF R

1. WETEHE

ARFFCRA T HTIA SCRIFS S AT KRB ENEL, MELEE. 20k,

ANE . EAEUAMZ OB EHHTIE., EXMRM 7 AEEHEE, FOM 1 GERARRD
) 7EEF AR, BAERE. WEEEERMESE Ja (2019) WA, LPUMEE, 0 “RIBRE
i FH BT S W SEBR 7 AR EERSE Ly 2012) M#EFS, LRSS, B
T g BARAE T L S AR A A AR s IR AN B R AKHE Cronin Jr 1 Taylor (1992).
Ruvio et al. (2008) FURFFT, 43 Ayl 2 A B BURF A B AR, 36 )\ AL, i “ AT B
V-6 W S B BR T 7 SR ME, AT H AR FEEEXR S Jia (2019). Gefen (2000)
e, RN, W CEFT e ERSEERIFR. BTSRRI RS NS
AT Brislin (1980) FIFFHERE——[RIRERE PR R R 0, DA R IRl R AT Rt

ik
2. BRI O EER S50

BT 2022 4F 4 A% 6 HHAIR, JEE e 45 5 R FH 5 (A RERAE T N B R 2 DX Sk i) Bk
FREFFEBEESEE . I IREHE T T SErE,  ARHF 7142 I8 MacCallum etal. (1999) f#EL
KA 10 fE MR B AT i, Shad 27 MBI, R EDFE 270 MEAR. sehritil
EF 730 IFEAKHE . MBI F T, RAH EIEMIWER RS D REAR A A 2. TR e
[ REGRE,  HSIBR 2 AN e BB AR B AR I 0l 5, JLRIBR 60 13 CRFEA . e, 670 ikt
BN G EESHER TG 8T, FEAR IR 91.25%, FFEBARFEA B ZK (MacCallum
etal., 1999).

TEN DA E T, VRIS 40%, otk 60%. F#aAit, 19-25 B4
i EE 45.8%, UG 36-45 4 2.6%. WATEILER, 3000 T LANA Y 45.7%, 3000-6000
T & 27%. ZEEREF, K¥ET GO B Y 63.3%. WEBEMB KA, 1/ LI
35.7%. (EMILEREFET, EFEEAM N 26.1%. HHRMHEXEF, 100 6L F4H 5 37.6%
HETEMEMT, BEmEES s 37.8% M 27.8%. MiAKE, PEALEH L. hHE.
FRIN . 2 @S HE  BRWE ERERKN T 4 /8 T 9% 1000 7oA ABER R, HLBLR
HHREENTEHETE.
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3. BRI E A SRR
1. SR
{5 BERT SR A T Cronbach’s Alpha RECK G ER MMM —8k. SR TR, WIER
JE 1) 4 A~ E TP Cronbach’s Alpha RECA .89, 2 fidz T 10 AN E I Cronbach’s Alpha
FRECH 95, RRAVIE T BN AR AN MR PE A B 3L 8 ANMIE T Cronbach’s Alpha
RHCN 94, (S4EHI 5 MIEI Cronbach’s Alpha RN 89, M H 5% E M K512
B, XRFAMANERRG RIFMATEME, WH2EEER,
2. MERE
N T IAE R A E, TR T 3R 7087 (CFA). i Mplus 8.3 #E4T
IBAUEPE R o BTk i, BULE Fadrik 3 TR R K. BT S LR D, CFLAITLIY N 99,
SRMR 4 .02, RMSEA Jy .03, x*/df FLZN 1.65. IXEEFahrs)ifi & st T R & 1 A I br ik
(CFI. TLI > .90; RMSEA. SRMR < .08; x*/df < 3), K HIHAEA 5w 19L& B F 45 i 3%
UbAh, X Begh Sk — B UG IE T e AR Y 1 BT v R O RS G

R 1 BAENER TR A

WERE 4 df 1/df CFI TLI RMSEA SRMR
AR - U (R -F 526.17 318 1.65 .99 .99 .03 .02

MR RS SRR, i, BE M EAEE.

3. HRETE MR
N T K3 R J5 1% % (Common Method Variance, CMV), ASHF 588 1 765 iF P A
T 5l NSE R TR TR 777 AR 4E Podsakoff et al. (2003) FIEN, @ LB IIAFIAR A
FLIE) 7792 T RO S R bR R AL CMV 52T . £5 R ER, AL [F AR R AL i R Ty
BN 526.17 (df=318), IMAFLFEWEAER T )5 BRI -RJ5 BN 533.24 (df =321). PIRER 7 e Rk
PR ZKT =707, Adf=3, p=.07>.05). Kk, BRI R FEIE 510 25 6 A 78 1 52 i
BN
FRR M BT
1. A& AR SIS b
AW TSR BAE BANE S8R Z R G RIEAT TAHSCIE AT, [RI
BIE TR FR . NN ZBERE. BRWE BN LR EME. M
[E] RO FH I LR & S5l B . 45 RBIR GR 2D, #ha iz 5 0 S Bl 35 1EAH K (- = .90,
p < .001), BEIME S L RIEEZEIEMX (r = .89, p < .001), 1S5 LRI E EAHRE
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(r=.86,p<.001). BtAh, HommESGEMNME (r=.93,p <.001) LEZASAE (- =.90,p < .001) 52
FHIEAR, BAMME SEARZMMAEIEEE EHXOCR (r=.90,p < .001). XU REH, 7EBRF
BB ERET, HaIEp R R SRR AN, B T S S . AR,
M T X e R e 5 R AR R 2 ORI R E, FILKHE Cohen et al. (2002) HIEELL
NIRRT AARE Sy, JE SR MR AL I e A (B 35 F 4% ) A

R 2 BRI AR RE

ZE 1 2 3 4 5 6 7 8 9 10 11
1. P53

2. 4% -.05

3 NS L -06 .60

4. XHBERE 03 22%%  [O%*

5. M SRR AR 01 -04  -02  -04

6. 8 A A% X 1] 02 10%  28% 01 -07

T AR ERET A 00 .03 -0l .06 01 .02

8. I -04 .05 02 -05  -03 06 -01  .82(.89)

9. 22zl -.03 .04 .03 -07  -.04 05 -01 90wk 82 (.95)

10. BFIMA -.02 .03 .02 -07  -.02 .06 -.02 89k 93k .81 (.94)

11 f5AE -02 .03 02 -08%  -02 .03 -01  .86%** 90*H* 90*** 82(.92)

E: *RIRTE 0.05 KF LEZE, ** FoRTE 0.01 AKF LR, s RIRTE 0.001 ZEMAKF LEE.

2. RERES (—FEAEH T ARED

AWTFEH A SPSS PROCESS V4.2, BB TR bT T Haimimlid. B E. F1E
ML REIBZ MR R £ 3 BR T SLEMEHRE. drdkiR. R A F{H.

B HI R T 20637 50RO R . B 1 MRAS IS KRS, 206
TR S 7 B AT S 2 T LE [ 52 (B = .92, SE =.02, p<.001). N 28 (SE=.06, p<.001),
R UH LG EATN, LB TNE SR 28, ZHEBHE KRB R A 81, FKoRtt&ih
B T WS R 81% AR . FAE N F (1,668) =2847.20, p <.001, iz A 844k 3 2%,
PAESE RSCRr TR HI, RIBR S ELRRAH 5 Ak 2 17 18 8 25 1 1] v Y 9 2 0 S il

B H2a 2R3 T A2 GBS BAMAR S R B 2 WRIE I SRR, ot
SO BAINMEA B35 M IE 52 (8= 91, SE=.01, p<.001). HW¥IHHN 35 (SE=.05), £HY
A2 GBI, A A R TIIE N 35, BRI g KRB R N .86, Honth 2 g R
BT IRAINE 86% MIAE . FAH AN F (1,668) =3977.46, p <.001, Pillizffisikiiz%. Pl
SEIRSCRR TRV H2a,  BIBRSE ELRR B & rh Ak 2ol 7 S 2 35 1E 1) S RN A0 1
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B8 H2b #8131 RAMME 50K B R B 4 (R BT R R, A
X K B A W3 M IE 5 (B = 34, SE = .05, p <.001). HEIH N 13 (SE = .06), F£HH
JEFIE A, WS B TIME A 13, XA P KRR A .83, Fon AN EMRE T
TSR 83% AR . FAEN F (3,666) = 1114.55, p < .001, ViBiZfiAsikE 2. DL B4R
SCRETBRYE H2b,  BIZR T ELRRAY 6 bR a0 8 1235 1F [l S e 2 1 S i R

% H3a 480 TSI RS EEM R B8 3 EIAS BT R R, o ihig o
B BERIER I (B =93, SE=.02, p<.001). %¥I N 26 (SE =.06), £ Mtt£lk
BORRES, SAERITIIE N 26, SR E RER? N 81, Rt IR 151 81%
AR . FAEN F(1,668)=2855.16, p<.001, UiHiZfAl8ARE. DL RS R SCRe 1% H3a,
BBk 5 B A B rh Ak 23 I 4 R 3 IE I S RS AT

BB H3b 280 TEAE 5L BRI R B 4 (MEIE T4 R BN, BAEE L R IR
A EFEWIERFN (B =13, SE=.04, p<.001). HHINN .13 (SE=.06, p<.05), FHHE(F
N, TSR TIIME A 13, ZEAGE RER? N 83, FORELMRE T I KRR 83%
A5 . FAEN F(3,666)=1114.55, p<.001, UiPHiZBIAIRIRE 2. DL EGE R SCH TR H3b,
B k= LR 5 {5 A S5 355 1 T 2 T 9% 1 S R M

R 3 ki g R

" R BREnrE Bt LR
Model 1 Model 2 Model 3 Model 4

e e 28 (.06) *+* 35(.05) 26(.06) 13(.06) *
2k 92 (.02) 91 (.01) 93 (.02) *+ 50 (.05) *x
RN 34 (.05) *x
B 13 (.04) ***
R? 81 86 81 83
Fia =0847.20%%% = 3977 46%%* =2855.16%+* =1114.55%%*

(l 668) (l ,668) {l ,668) 3 (3,666)

¥E: N=395; *: p<.05, **: p<.0l, **. p< 001

b4k, Bootstrap S HlFE 5000 R IIZE SRR, Hhoe iz Ead i v /A8 ol il S R
SUAHERN N 43 (BootSE = .05, 95% CI [.33,.52]). BRI, RAIMEAAEM SRR 50 % &
JE 2 8]0 R P (R RN 2 35, TSN PR TR 42 208 A .30 (BootSE = .05, 95% CI[.21, .40]) ; fE4T:
TE 22 15 37 % 5 0 3 i R 2 B) 0% AR I IR N 3, (S AR (R 30BN .12 (BootSE = .04,
95% CI[.04, 21]). BEBT, HT#tilmig B L SR M BEERN B2, Fit, BRAaE. E1E
FEAL 22 37 188 5 T SE R B TB) R R AR B 4y IO TR AR o BFFU 4 R SCHF 1 ik H2e. H3c.
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R4 PAEHRL

Bz Effect BootSE BootLLCI BootULCI
SN 92 .02 89 96
BRI .50 .05 41 .59
BSR4 I 43 .05 33 52
Frax I3 K — A — T S =R 30 .05 21 40
G B~ BT~ TR 12 .04 .04 21

g

AT IER VARG R R B E P E SR, A 7 s 5 AR AN E
A2 K R IR B L . GRR WY, A mdp B ISR BAHEAE A B35 1 IE
)N, (7 BRSBTS AT T S R B A R W E 5 . Ak, ERAME RS ETEAL &
i3 &5 0 S B MR E) T3 A EH . XSRS A TR —8. B, #H2 ik
PRI AT LASG 55 Y 2 5 (WS B JE (Wang et al., 2021), X AT RS i 19 28 5 48 ikt 2 I3z B
B &2 B E 2 W EAMS Y, TGN 7 X7 B L3 L. [FRE, thoxim iz ot
HMEAVE AL 2B AE 2 BT 5C 15 2] T 560E (Guan et al., 2022; Liu & Zhao, 2024). 5P
TERFFAREL, AR — DI A2 Im I R T B & AR EH . AR — LR R
B AN )7 i S0 (R AL 22 6 3 R RS FT BEAEIE 22 57 (Gao et al., 2022), (HARHBFFEMAE REH, o
I 373 SRR AE 2R 57 ot ) EL R B B o (R RE BT 35 5 o 3 5 DU A 7 2 31 R R IR 1k T
X, SR T AL I EAEA RS S R i) — 8. X R, 7fE2kE Bk S, Wit lhig ik,
R 2 L BN B B AT SN, B AT R e (I S . ARSI BT < A AE T
RGVEHDIRAUE T 41 23 15 7 Jee i S AN (R AT 52 i ) S R IR L . ZESRBR R T, Tt
BRI AL 2 T DAE Dy — Mo O B S g . BRE A R r] LLE S I SIS L Mg
SR RAREE T, P R BT SR I3 . dhAh, SRR P S R E AR AR AN A
R BN £ (0 B LSRN, T LI RORVER I RS R SR R PR R ) HERE S
ARSEI, T FETHH &k 51

BEEEN

S

AR Ttz BAE. BOIOHE S W KR I Z 1] 1 58 &R LA L ALl . 45 2R
R, ARIE B LA BE N IEREm . BAORU, e lmi AL BT 1 E %
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BT, ABETUE R T AR I AR BR S ELRR A B P O 2 5 W SRR I B R i, B
HEAT RO TR AL -

i

JEARWT TG T EERIL, BV S RIRYE, ARRBEFUNAE LT J LA T AT 40
H5E, AWTFURA AW I A, JoiEm e BEROCR . ARRWE FT AT DOE I A5 B sE iy
PORIIEAT R Z AR K AR Hk, AW BERIE TSR S B, 4R TReAEM T
Fot ™ i R B B AR TERT DAY e B AR, ik, Siess, DU Rmrtas R
I k. Beoh, AR TR R R T R At X, BEASOR 13X — 4 P (X 3
XAl e R AW AT R M EEE, ARKRWE TR DL AN FIMUISATE 2 (0 5 N kAT, LR
UEAHE TR KB RSB JT I, PR BT G B AR T B AR b 1At & i 3 2%
B anIE L N R S AR BTSN SRAE SN BB AT 7R 3 S8 SORIE 5 9% 8 1 Iz RIS,
BB N BS TR T R AR EI O A, B SR AR R S S AR ESERI PR
MEANVHERE, P RETE P ISR . A BEARSR AT TERE 06 2K SRR N AR IX EE R 31 2 [A]
HISCHR, HHEZNEIR AL R JE .
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