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Abstract

This study aims to examine the consumers’ intention to choose online retail
channel, focuses on the quality of the online store consisting of system quality,
information quality and service quality which will result in consumers' perceived
behavioral control and perceived risk. Also, this study examines the influence of
online channel price advantage affecting online channel selection intention. The
empirical analysis through the survey of Thai consumers between the ages of 18 - 36
who have experienced buying products online. Data were collected by using online
questionnaires and data analyzed using Structural Equation Model (SEM). The result
shows that online stores with quality system and information positively effect on
consumers' perceived behavioral control. Furthermore, customers' perceived behavioral
control positively impacts on the intention of choosing the online stores. We hope
that the results of this study will guide entrepreneurs or online channel managers to
implement in planning the structure for online channel development leading to

increase the competitiveness.

Keywords: Online retail channels, System quality, Information quality, Service quality,

Perceived risk
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Ui (Introduction)

Usngnsaimsiiivlavesdumesidminnfenisiudsuuvasiugiuveaasvgialan
wilslugieg19fidniaufe e-Commerce (UNCTAD, 2002) d1m3uussinafndanmuiung
Usginaladinisiaue e-Commerce  tinanldlaenisinvsdionseduinsugiauas
Aanuannsalunsudsdunain lneiidihddgaeuseinalugiiniaieides (UNCTAD, 2019)
Usewalnaduniduussmamdsiaunfiidunuswasinisiuasuslasnnuiglugas 10
U (Laosethakul & Boulton, 2007) laglwl 2018 mniUeuisulanzUsemelunguegey
Uizmﬂﬁﬁiﬂaﬁh e-Commerce Wuu B2C qjdﬁqmﬁaﬂismﬂlwa (Electronic Transactions
Development Agency, 2018) Inadayaain Euromonitor wandliiufisyarivenain
SreudielveluoiniinsiivlauvudosdudeslUsaust 2005 F¢U 2010 91ndunisiivin

1 =

dinduduvidiiauied 2015 uasiimaiulafiutuegenniinuiyanigeis 1.5 waudu
vl 2019 uariinsAnnisaiinyam e-Commerce ngludn 5 Vtantilud 2024 ¢
war1gedulufis 4.6 waudiuum (Euromonitor, 2020)

ginednoudlisuiitiyarngeansusy 1 AegsRvduanuazidsesulatl iunanain
mafisduressuugldannsnliululsamelng anmsodnfedumosidarulnsdwitofold
Sesnntudmalinginssunslddumesidnvesnulnefiiutusewieiilowmasn 10 Yk
1 (Euromonitor, 2020) nalainainAvdnesulatlulssinalnedenadivuilduyeneda
odsaiossulunanrannmaniademeiunsdfdumesidnanuigiiiaseungu
ynfuiivaussme deyaainnsdmasternatlunadoudedumefiinvesaulneiieny 16
fla 64 YnuheulneiBeusedumefidnunuis 9 $alus 11 wifidetu dwiuAanssunslda
drudumesidanuin 1 lu 5 WHunsdedudmioviniseeulatiulnsdwidede
(GlobalWebindex, 2019) Bsluninifufiusznaunmsinduanmansmelulsanalne sy
Fiuvesmauvvesulatiilewivenuansalumswistulrifugsfiovesmues Taglud 2018
swnswiiUssmalngldudslisumsnidedveldissnituasssudounisloudusswing

5U1A139119 9 Tulszina (Bank of Thailand, 2018) dewalvin1stedudeeulatidsiafignnii

'
Y o a 1

ward NI mMUgNANTIIETISERUNINUINTEUIANINNBUmMESHIR kazINAUATINTNG

L)

weluladuagmsdnfdunesideiiiutusgnninsidadutladeddynvhlimgAnssunsly

fdwsumﬁuﬁmm?iﬂmmaqlﬂ (Bank of Thailand, 2019) Useneuffumaluladfiviuasionas

v o

MINAWITFUUNITAITD MIT1TeRukAENTTRdduA TR munTuyvusLaAliady
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Weluuardnauladedudesulatuingstu dmalinainesulatveiadiogiasiniay
MSURTUNIANUTULTININTY JUsznounsiuAldneeulatenelnguazsnggessing
sl uduelvigsivanunsoudetunazegsonls

= o

nsAnwnaziiianudilafianginssunisdedudteeulatvesiuilaniiednlu

v ' '
a o v A

fugundrdgynazihlidnisusuduieadsanniinliiuiuduazuinig Fedeyadin
fl
Y

17

1Y a

udidenanslnenaniamsaiayaruiiniiddyAensaisanuuaninaiiodnidesnisugstu
N9FIUTIAUAZNNTINIANAINTB IS UULAE AT ITUTMsluTe i aneulatiiileains
anuidnuserivlaladuduilan swuludeansliteiaueiimwnindonlunisdsduauay
ArwansolunmsAnauanuyldnaemdunnste duduardedudi San1seeniuudiudn
soulaiineulanduasdaveuieaidunagnifiastoifivdnanuaansalunisudstuliim
fuszneumsuiuanesulalilugail e-Commerce ManUasuudasmniund Tnsane
fugusznaunisiuavaneeulatsieges (K SME Analysis, 2018) S1ufudnlugenis
saulatfsdnludesdinseaniuudemnsiudnesulatdlvineulandngfinssuguilan
ieasannufianelauazanuidesulumstedudooulal dudulenmalunisnszdusenaie

WLEIULUINISHAALALHBYBANAUINITUSNT IR 89T U

1Y
v A Ya [

muidsatuifiseiajsdnudadodindruiioninansenuiidsnadenudislaly
nsidentenisiuavanesulatvesiuilaa lngusuldndnnisuas@nwidindsunain
wuudiaesdmiunisuszliunanudniavesnisldiussuuaisaunaves Delone waz
Mclean @3 Molla and Licker (2001) Uszgnsisnlilunisiananinudi§aves e-Commerce
lngiidulavinis@nwdaiiudsusenauluaie (1) AunImeedseuu (System quality) Ag
anudrglunislinuauieannninde fovessruvluresmeiudeslall (2) Aunmues
Joya (Information quality) Aen1siirieteyalasgnasuiusiuluianisuansdeyalunis
AAMILAAIUEAADANTLUILNNTAIAUAN (3) ANNMUBINTUINNT (Service quality) ABn1s
Thinmsnovaussnfuszneumsiumesulatfiannsonevaussausesn sguslaai
Fudould Uszneufumnulfiviounadiunaivesiudfavdmadonudalaluninden
Fosmenduanesulatveuilan durheligusznounsiumesuladlulszndlne
dlafengAnssuuaznisiuivesduilanooulatunndedu amnso dogananisdnuly
Uszgnausuliiileatrenagmiiiefsgagnanldogramunzan ieifulenalunisairsen
mstereauihlyganuldivisulumsutsiuognedifuinunarianinwndounamsugsdy

Myuuslutagiu
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AITNUNIUITIUNTTU (Literature Review)

WUUINa84 Information System Success %84 DeLone and Mclean (1992) 1Ju
IINgUUUTaeinITes iUz ndldlunisuszifiunaniudse e-Commerce

(Wang, 2008) Iag Delone and McLean (2003) Buduinuuudrassiildzunisusulsdly

v

¥ 2003 @1311509995UN15USEIUNTEUIUNITVBY e-Commerce bovluadnaf wananiidadl
NuATdunIniinisUszanduuudiastanudniaves IS wldluvsunvesnidivd
a a a & A a o & o o, ! Y oA

didnnsetingd ieuszdiunnudiavesszuy e-Commerce Tutlagdu "User" visarlindn Ao
Auslneiildszuuiiedndulafersevihganssumegsiiiuasededidnnsetindlasnisfinu
anusdlalunisidendesmedivinesulatvesduilna (Behavioral intention) Tusuide
Fuilgfnului 3 Yadendn Mun Asnnssuy (System quality) Asnmdaya (Information

quality) UagAMAINUIANS (Service quality)

1 [V 7

ANUFITUSUDIAMN MU ITEUVYRRIN I A UdneaulatNdwnananisiuing

saa

AIUANNGANTTULAENTTUIANIEBRIUSLAA Yoaeiuiuaneeulatnidseuuiildeu
PerudaiisusylovinazauaranauigiignA19EdInTeAUN1TTUIBIUINYRQNAN
Wesnnidunsthelignduszndaldu atuazanune1e1u (Berry, Seiders, & Grewal,

2002) Y9aneduavanesulatndsyuuldiudis azadnauie wazmavaueIsiniIaztele

Y =

andndndansfumauduazdiiunsdadelaiedu dudunmsiiunssuitnnuaiunsaly

Y v a

miruAuNsidendasneiuaudnaeulaills (Seiders et al., 2000) wenaNil gnAndadl

u
=3

wwlduagnduanlduinisiuavanesuladiiazainnitvesBaTudeavgnaiazsanAuae

Y 9

€

uazilaudAfneIUAILINEITUBNA1Y (Jiang, Yang, & Jun, 2013) N15ANYINDUNU
(Forsythe & Shi, 2003; Hong, 2015) s¥yiinsideianieduniisluainudesguuuuniied

anAsusle BsnunnvessvuuvesiuAUinesulatazaiuisnananungieiuwaziyanly

[
¥ v v =

msmdayauazanfiunsddedud auiudadunsannissuitnnudedddlaeaniziu

a

Uslnasnauagainauiglutlagdu (Kollmann, Kuckertz, & Kayser, 2012) wanani

ey

AN NYDITTULYRITIMIIuAUAneaulataisnannnsTusiannudesd nussLanvils
oA msideensdndngn (Forsythe & Shi, 2003) FarfusainanszuUveITeINIa3UA
Uanesuladiiiaudavgu danumiesldennasanauagldldfunngunsal dsanunsaan
anundanazanududaalunszuiunistodudiuazannssuiiennudesosgndnld

(Collier & Sherrell, 2010) @iszUvvaItINIITUAUAnDaUlatNRvzILTignAFaNds
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amudsnazaunglunstedudlududuanesulat (Hong, 2015) anmsedusiesna s
wnoiduaunfgiudeolud

aunAgIui 1a (H1a) : AR MYBIsTUVIRR NI uAUAneeulatiifinunmdsa
WUINFABNITIUIMIAIUANNGANTIUYBILUILAA

auuAgIudl 1b (H1b) : AuAMYBITEULYDITBIMNI Ui UANoelavfiTannm

daraieausianisiuanudsveuIlag

v

ANnuduitusvesnannvesdoyare st s ufUanes uladildnasonissus
MU AnTIILazMsIUIAIdsswesiuslag gnniinnudesiingnsuisdeyanis
Tunssurumstedudiansieauduuuaenlat (Awad & Krishnan, 2006) Wagnnsdodudn
wuueaulall (Nguyen, Leeuw, & Dullaert, 2016) @wsutesnisituaivdnesulatnisidnia
foyavasgnéndldvarssuuuy iy aruansalumsfinauanugsdsdenasanszuiuns
Fausnsteauiisnisdsuey (Thirumalai & Sinha, 2005; Otim & Grover, 2006) QJ OEHN
Anunfennumeneuvesudanosuladfiimsiiauedoyarigndesnsududuuss ol
urignén Wausiuduanoaulatfiannsalunsfinnuaaunisaidsdoldanmsafiuan
1$1n5lavesgnindifie uduazmsinauedoyaiifinuaimsdandnansataelsignan
Uszifiuanuuansinaseninteansiiualdnesulatusiazsule (Beldona, Morrison, &

= ) SLv v a

O’Learyc, 2005) Baazdanalignaniiainusuiteaiuaiunsalunismivgunisiiondeania

Y
¥

SHuddnesulatiilesndlatedudly vasifsarfuauidssdunmsmihssnssuesulatinngn
nslififenguuneaiuaslunstoreivanudefisusunistensnuumiinguseslai
(Grabner-Kraeuter, 2002) wagdwiumsiauedoyaog1slusdla asufudsnszuaunisie
Audnannsaiiuanuiulalunistedudrooulativesgndild (Martin, Camarero, & José,
2011) uenanidansduliignénudieiufduiusfunniudsgnéuasdursarnsoyane
aounwildlagnse vilgnndanaurelanazanunsaannsiuinnundesesgndnlel (Lynch
Jr. & Ariely, 2000) ﬁqLﬁuﬁuwaqauuamuﬁq@idﬂﬁ

auNAgIuT 2a (H2a) : A mvesdoyavestesmeiuiUanesulatiifinunmdsa
WauindenisiuinmsniuaumgAnssuvesuslan

auufguil 2o (H2b) = AuAmvesayaveste e uiUanesulatiifinunm

denaldeausian1sIuianudeeduiian
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(%

ANUAUTUSYDIAMNINYBINTUTNTVR BRI UAUEneaulaudmasian1sTus

a

MsruRuNgAnssILazsTUSAEssveaduilaaleuiUaneeulatiinisliuinig
wenmileanmsidnfedeyanarszuuuUanms wWu n1sldneu nMstemdelvAuinuives
fneungnén Sensuinmamantiagyilignisusinnududuiuasainaesafofsagiii
Trigndn3anauglasnndsiulunslivimsuduaneeulatifeiiowlunssuiieeuause
lun1smuaunIsiiendaaneiuiuanesulatvesanan (Kim, Ferrin, & Rao, 2008) NA1IAB
AruaiiaLoveInan MR INAeANsTUIUMITe dudiausdsdoluauistuneunis
dvduiazdawalunmaiivanuannsalunisaiugunisidenteannsiudiuaneeulatves
gnfn (Verhagen & Van Dolen, 2009) uaznsuimsiisvesiuiefiueuliungnadu
msaienmdiniudszerensinsgnénduinedsastsannsiuiiannudssvesgndniis
AavaIneiuAanasulaild (Moeller, Fassnacht, & Ettinger, 2009) N15WARY WU
ThdUsnwanguneiuvenmileandeyaithiausludemnaiuivanesuladidunsdels
gnéniimnalindadetemsuduanesulainndslu amnsaannisiuifennuidse
Foswnauiuanesulailfigudu (Kim et al, 2008) Fudufiinvesauuigiwolud

auuAgIud 3a (H3a) : AuAMIBINTUINsTesde I uiUanesulatiifinunw
AUHATIUINABNITTUIMIAIUAN NG ANTIUTBILUTLAA

auuAgIud 3b (H3b) : AAAMBINTUIMIVRTRINI Ui YEnesulatifinunw
danaieaudemssuimiuidssestiuilaa

AnuduuaansTuinsmusmgAingsy mssuianudswesiuilan wazainu
IUSsumadiunavesosmedudinesulatiidsmarieanuddlalunsidendeanis
$wArdnesulatvesiuslaa lnen1ssuinisaivaunginssuvesgusianfeainuianis
ANwEIsalunsauAungAnssueluresgnAvaeliuinisiutesneiuaUanesaulal
duiReafufudvinanisusniienaifatudsinlignddadulalidonlduinmsduduan
aaula (Kang, Hahn, Fortin, Hyun, & Eom, 2006) mmnqwﬁ Planned behavior Na1977
mssuinsmusmginssuazdsraderusdlalunisuanmginssuvesnueiiosnnuyss
glimsfustsanuannsalunseuenusznananndululdfazdusalunisuanseon
NMNGANTIUA 9 (Kidwell & Jewell, 2003) mngnAn3dnitvesneiusuanesulaiinig
S1unemuazanauts Tuie Yasasdy dteyafinsud anunsodnnsaniugls dng
TrsnmsiuinniiwesufuangUassaiiligninidnianudiun Afuulihi

anAdndulaienlduinistemneiuivinesulatiu o 1o Juhldnisdeauusigy
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AUUAFIUN 4 (H4) : M3uinismivaungAnssuveuslaafiadmaldauIndanIy

falalunisidendeanisiuavanesulail

MNMIUNInsIINssTiAeIfunsfuiamdsdunisiuannuinguilaatas
ann1s3uianudeslunisdelaenisdondudnfifinnudssainiudfifeudniede
(Bhatnagar et al., 2000) ﬂdnﬁamﬂﬁa%’uiﬁamﬁmﬁimﬁ'Lﬁ'm%’aaﬁmimmﬁﬁuﬁwaﬂ
ooulatigs agvililemalunsdentesmsududnooulatuagnsdodudwiouinislu
FoswnauAanesulatiiutiesatld (Bhatnagar et al, 2000) Fulufiinvesauufigm fail

auugIudl 5 (H5) : msduienudesesiuilnafigrdmadeausonaudtlaluns
@antesnaiuauaneeulal

v a

gnenfwnlthiazdndulaidendeameuiuanesulatfiniaiiauaglivsslon
MNeIei 4 ‘vﬁaLﬁaﬂ%@ﬁuﬁwmﬂéziaqmq%ﬂuﬁmﬁﬂaauiaﬁﬁﬁimWgﬂmh (Fassnacht &
Unterhuber, 2016) smnaldiuisumeiunmamesdemmaduiuanseuladlunsdneil
TFun msilusludulugesmeduduinesulat sianA1ds wagnns mark up s1A1TuTRIN

Squmvanesaulatiidudu (Fassnacht & Unterhuber, 2016) @9989n1931ua1Uanoaulaud

atl
AUNAFIUN 6 (H6): AulmuSeumesuAwesiuiUanesulatdmaidsuinse
Aanusslalunisidentemneaiudvanesulal

NOULUIANITUIY

AT 1 NFOULUIANIIUITY

System
quality Perceived behavioral | Ha(+)
control
Information
quality
: 2 H5 () Channel selection
Perceived risk . :
intention

Service
quality

Channel price

advantage Hs (+)
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52108U35738 (Research Methodology)
NEUUTEYINTUALNTANUAVUINYVBINGUAIDE

n1saiuaddeldiznisivusngudleg 1 uuani gl 1vslasdondnyingy
fhogadioaudoaulatuilnefifionysening 18 - 36 9 Sudunquiuilaafifiawduiuse
nslfinaluladsndnisto dudrooulati (Gong, Maddox, & Stump, 2012) wagtdunguil
Fumsseusuantiniseindunduiiiaulaaulunistodudesulat (Chan, Cheung &
Lee, 2017) Ingazdpsiiuszaumsnilunistodudnonulatedneden 1 alsluszesina 6 Wou
Frinunitelinsneuwuuaeuauiuszavsaimanniiga (Bradourn, Rips, & Shevell, 1987)

TEnsmuunswinnguiagsedndiuserinsiegsraduuiulsilu 10 e
1 fuusdanals (Osborne & Costello, 2004) Fssaudsdanaiililunsfnunadsi 31 o
wsishliavesnguiedradedieuiusiuuiudsednatioawinfu 310 au usvsiiile
dpafutoiinnarnandeyaiigymeuaziielilinanisidefiasuiunsiugunds Sevihnns
s uaunguiieg1slnefinnsanaurdnnisiuiavuInvesnguietisues Hair, Black,
Babin and Anderson (2010) Ingldni1suszunaanuuisnnzuiazilugegn (Maximum
likelihood estimation) fitasduaungusnegnafinuzthde 100 - 400 au fiTedsimuaun

Yoanguiegainlu 400 Ay

o A

vr3a9llantylun15398

ATeEdumsIedeUSine (Quantitative research) Tngld33n1sd1579 (Survey
Method) uaglduuuasuniueaulall (Online questionnaire) Wadsaiiolunisifiusiusiu
Joya lnglvinguiiegmaunuuasunumenules (Self-administrated questionnaire) lng
AanslusnununvessTULYRMiBs s Ui Uanesulafidwmadensindulalunisdenly
Uimsvesiie Swszgndinaindoanuaineuideves Wu (2007) fuamniwveiiew
Tayanigluteinieiudivdnesulatyszgndainded1aiuainaiuideves Doll and
Torkzadeh (1988) muAuAInveINIsUsNIsNelugemisiiuavdnssulatilnedadiaiu
U58nAaNWITeves Yang and Jun (2008) sunissuinisaiuaungdnssulunisiden
FoaneiuiUanesulatiussyndvoAnuaInaiTeves Xu and Jackson (2018) A1UNT3
Sudmnuidsdunslidesmeiuidanesulatiussgnddoaiuainauideves Wang and

Hazen (2016) AuanulasunienusiavesiiuamUanesulatdsussenddadiaiuain
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Fassnacht and Unterhuber (2016) anua1u@9batun1siaanldusnistean1as ua1uan

poulaufieuszendtoAnuaINaWITeves Chang and Chen (2008)

n1sNAdauLAsaslan g lueulle

P~ A

LP3993aN Y lUNFITETNTNAFBUANULNLINTILAZANULTDIUYDILAT DI LABNT

Wnswinguitegatsesiunguiiegne 30 auiieUsulsawilalidefauauysalundy

9

=< a 1 1

PNUUINATIATIZIAELUSEAVEATEUTALDAaNT (Cronbach’s alpha) #98iA15E1ing 0 09

1 A1 Cronbach’s alpha failnatAss 1 w1n wansIlauuigedoss lnanusa

Y

a1

UsganSnmutede wazveusuladmiuauide Ae A1 Cronbach’s alpha dA1uinnan 0.7

(Hair et al., 1998)

A15199 1 NAN1SNAFIUANNUNTNDAEAIALUSEANTATAUUALDAN

Fauusiithumeaauaanderi Cronbach’s Alpha
System quality 0.727
Information quality 0.714
Service quality 0.773
Perceived behavioral control 0.863
Perceived risk 0.784
Channel price advantage 0.741
Channel selection intention 0.757

v

nsAesIsvikazasUnadoya

v

aa a a

mAneiteyafmeaifiBmssamn Tnniiauenaila e iiuunsLanLaIALA
vestoyameriesar Aladeiavadn wavdudonuunasgiu dmfunsiesesiadaids
auuas 1IEN15ATgeAUsEna uGg g (Confirmatory factor analysis: CFA) uag
nildninssiiuusaesEunsiageeEdns (Structural equation model: SEM) psasoU

ANNERAARBINaNNAUTasluaiuTaYAIUTEINY
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nan1sAne (Findings)
n1sUsiulumanisin (Measurement model evaluation)

ANSASIVFDUAIINABAARDIVDILULAALAYNITILASITUBIAUTENDULTITUTU

(Confirmatory factor analysis: CFA) ifiefiansanainudenndesnaundusswinslunaiu
Toyaidelszdny nulanuaenanesiuteyaidalszindagluinamna laglen Chi-Square
Wiy 387 Significant 71 p-value = 0.000 wag CMIN/Df = 1.465 afiantoandn 2 fiaau
AOAAADINANNAUTIAUNNS (CFI) 1Ay 0.97 dardwiinszauaiudennass (GFI) 1Ay

0.92 wagsviiinanuaanraasNUsuwAlunal (AGFD) windu 0.90 sadulimalinnuaennasd

R

NAUNAUTIFUINNGS WarA1AUlsINNADIY9IANRALANNARIAAMADUNIAIADIUDINITUTEUM

' [

A1 (RMSEA) dlavindu 0.034 Faduaadafldlunisnagevauu@giu 99nnan1sinss

L4

aa

AradAndAgIlniuindanuaenndesnaunduiudeyaiaussdndaunasininimue ¢

o

LAAILURITIN 2

A5199 2 LNUNALBIUNITNTIVADUANUNANNAUVDILULAANITIVEWALHANITIATIEN

29AUsTNaULTIE UTUY

AR LNEUTINNS 91994 midald  wamshiarsan
NATU
Chi-square () - Hair et al. (1998), 567.17 -
df _ Bollen (1989) 387 -
Diamantopoulos and
p-value p = 0.05 0.000 -
Siguaw (2000)
X [df < . )
[ df Bollen (1989) 1.465 NULNEU
2.00
CFl 0.90 Fl Hair et al. (1998) 0.97 RRBIL
GFI 0.90 Fuly Hair et al. (1998) 0.92 UL
AGFI 0.90 %uvl,ﬂ Hair et al. (1998) 0.90 NULNEUD
RMSEA < Diamantopoulos and . .
RMSEA 0.034 WIULNEUN
0.05 Siguaw (2000)
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NSNAFBUHNUAFIUNINITIAY

N1INAARUANLAFIUYE I BElENTIA T gluLAaaun15lATIae (Structural
equation model: SEM) 1435 Maximum likelihood estimation (MLE) Taannuualipininu
Uwede (Composite reliability: CR) 41131 0.7 (Hair et al,, 2010) n193As1zAdady

(Factor loading) 11nn31 0.5 (Hair et al,, 2010) wazAnadsAULUSUTILTaRALE (Average

A A

variance extracted: AVE) 3nnni1 0.5 (Fornell & Larcker, 1981) ifiouansfienunindodiod
WieseuazyhnisnsinaeuAduUsyansanney (Regression weight) Inefinnsananeads
npaeuT (t-test) vdern tvalue Fudumadnfilinnasuisddymadfivesmnsfivesud
azidulnofinasilunisiansandormiinesazilaunnisngueissfutoddnini
0.05 18AIUIN p-value < 0.05 Li‘iamﬁuyiiﬁmmaaamaauﬁ (t-test) 11NN 1.96 (It |

> 1.96) Tneuannalunsed 3

A1399 3 HANITVIAADUANUAFIULALANNAUNUSVD IS

Structural path Standardized  t-value p-value Hypothesis
Coefficient

System quality— Perceived Hia(+) 0.67 6.64 0.00 GTGI
behavioral control
System quality—® Perceived H1b(-) 0.48 6.02 0.00 ylariuayu
risk
Information quality ——» H2a(+) 0.16 3.00 0.00 AUAYU
Perceived behavioral control
Information quality —— H2b(-) -0.03 0.62 0.27 Lylariuayu
Perceived risk
Service quality=— Perceived H3a(+) 0.02 0.28 0.39 lﬂaﬁuauu
behavioral control
Service quality— Perceived H3b(-) 0.05 0.95 0.17 ylariuayu
risk
Perceived behavioral controt=  H4 0.24 2.80 0.00 aﬁuayu

Channel Selection Intention

Perceived risk—= Channel H5 0.22 2.71 000  ladatiuayu
Selection Intention

Channel price advantage —» H6 0.05 0.69 0.26 Lylaiuayu

Channel Selection Intention
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'
a a 17

NHANTNAADUANNAFIUA 1a Tun151991 3 wudnaArdudseananiadunig (Path

S v A

coefficient) §AYINTU 0.67 N t-value WU 6.64 wasliszAutiudAnn p = 0.00 agulad

atuayuauufigui la (H1a) : AMNIMYBITEULVRITR M uAUEns o ulatniinun 1w

q

danaLauIndanssuinsmIvANgAnTINTeEUIina awnsaesuglainde s uauan

paulauntiszuunuwdede THuazaInautswazlwnursndnladedulsslesisanisiasn

a v

FodumasavinlignAsuitsanuaunsalunsmivaunsidendesneiuiUineeulad

a

MNNaNINAdEUANLAZILT 1b Tunns1efl 3 wudn AvduussAvimaduna (Path
coefficient) fAUM1TU 0.48 /1 t-value Wiy 6.02 uazilszdutivddni p = 0.00 agUldd
laatfuayuaiRg i 1b (H1b) : AuAUeIszUVYRIteINIsi U Udneaulaidnmnin
ﬁawa@qawiami%’uimmL?iawaaé’ﬁim asnesungldindesmneiuduanesulaldil

spuuifdnunm fanuindedie THuldasninauis a1u150anfuNUATLANNNENINLEE

o & a v

wattlunndeya Fensanfiunsdsdeduiivesgnald usegrdlsinmugndidaneiuii

Asveulseaulatifdslinnud iyt

NHANINAFRUANNAFIUN 22 Tum19199 3 nudn Ardudseananiadunie (Path

o v

coefficient) ALV 0.16 A1 t-value Wiy 3.00 uazlisgdutudAni p = 0.00 agulain

(7]

atuayuauufgIui 2a (H2a) : Aunmvesdoyavestesmeiua1udnsaulatniingunin
daralauIndan1sTuinMIAIuANNgAnTINTesUILlA aunsaetuteladnveniaiiuauan
soulauniinisunavedoyanigniesluniuisdmssmuauandfvesdudi Wilalddne

Wiganewaziduuszleaddenisidendeduiidinalignifainulinnelauasiuids

u

ANNENNNTalUNIAIUANNISRBNTam I uAUEneaulaliednduladeduraaulal

a

NHANINAFRUANNAZIUA 2b Tum19199 3 wudn Ardudseananiadunis (Path

coefficient) IR -0.03 1 t-value Wi 0.62 wasiisvauladdgi p = 0.27 agulain

Tlatuayuauufgiui 2b (H2b) : aunnvesdeyaresteneiuauanasulatniigunin

q

1%
' [ 1%

deraeausiansTuIAUdsweIUIina Seunsaesuislanaudnvazaullom Yoy

melutemaiuiuanesulauid drausrnuass doyafignseawiug iiilaldieuazdu

Usglewiianisidentedurldlaannissuianudssvedusinalunisdeduiesulal

'3
a a £

a P =i ' |
INNANISNAFDUANNAFIUY 3a Tum191991 3 wudn ArduUsEansyadunig (Path
coefficient) §AYINTU 0.02 A1 t-value Wiy 0.28 uagilseAutudfAni p = 0.39 agulai
llafuayuanuigiui 3a (H3a) : AMAIMNYBINITUTNSVOITRINIE I UAUANo U e

AuNNEATIUINADNTTUINMIAIUANNGANTINTRUsLAA a1nsaeSuieladinmunInTes
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N13UsNsvesteInIsuAlanesulatninun nifetfugunmlunisyudadun nsli

q

ANuEwWiEedte anulaenduvesiuAmlinesulatsiufislseiAnisvieneriunu Llad

v 1

dvEnatuInlngnswonsiuinsauaungAnssulunsdendesnisiuivineeulad
MNWANINAAEUANLAZILT 3b Tunn3197t 3 wudn AduUsEAvEaduna (Path
coefficient) FAWMITU 0.05 A1 t-value Wiy 0.95 waziiszdutivddnyi p = 0.17 aguléi
Liauayuanufguil 3b (H3b) : AuNMYBINITUINTYRITeMiuRUAneawlaRT
AunwdaIBsauiemsTusadssreaguilan annsaedunsldiinisuinsvesiiud
Uanooulatiirlsilddmaliinisiuimudeddunsdoniuduanlunmsdedudesulatives

ANANARAS

a £ 1Y

NHANINAGRUANUAFIU da Tun19199 3 wudn Ardudseananiadunis (Path

N v A

Coefficient) fAnvinfiu 0.24 A1 t-value Wiy 2.80 wazlisgautiaddgil p = 0.00 agula
aduauauAgIui 4 (Ha) : mssuimsmuauwgAnssuesiuilnaiigedmaliauindeniny
dlalunmsidendesmeduduaneeulay aunsaesuigldiuileduslnaidnintesmnaiiug
Uanooulatmnsaldnuuasiinisdsdedudlding ausoldnusomeudanooulad
#ognndosundnasiulsslonidoniadonte Aluulduiignidnauladonlduing

Srupvaneoulaiiiu 1o

a £ £

PMNRANITIAFUANNATILA 5 Tum15197 3 wudn ArduUsEAnSniadunis (Path
coefficient) SlFviniy 0.22 /1 t-value Wiy 2.71 uasiisziutiodrdnil p = 0.00 agUle
iatfumpuanuigiud 5 (H5) : masuirrdewesjuilnaiigedmaiiaaudennudalunis
Fentosnedudanooulat edungldinilegnisuifennnudsdunistedudoalad
Wi anvlisdusulunisvuds wualiunisAvdudmdennuliiulodfledeundafu
nszuuMsdsdeiilinevnsdidesnnen Wudu udmnudesnislunistedudaindemis

$uivdnesulativesd@enasdinaiiuiu

'3
a a v

MAHANINAABUANLAZ LA 6 Tum1319il 3 wudn ANduUsEANSMILdUNG (Path
Coefficient) TAusinifu 0.05 A1 t-value Wiy 0.69 wagilsedutivddai p = 0.26 agUld
laatfuayuassiRgnd 6 (H6) : anuldluTeumesnusamesdemaiuivanesulatidna
dswansennuidalunsidendesneiuduinesulay annsnaduieldn afignaiives
Sufudnesulatiideifisufuiuduliliamadonsdndulalumsidenlduinisdosma
$upanesulal

MNMTTATERaILRIufIna AT S UENaN TAdeUANLAF WLAFIA W 2

TngAusInguuidunnuduiusseninadindsulifom1duyssansniadunie (Path
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Coefficient) wazAluwisiaude t-value Nszauted@AvnAU 0.05 waslduUTuanIDINaNTT

nadeuNatuayuauNfgIu anunsaagunanIsagevanuigIulanemsed 4
AN 2 wansnadUtdRNsERAn87S Maximum likelihood estimation (MLE)

System

Quality (2.2:)

o

(6.02) Perceived Behavioral

Control

0.16
(3.00)

Information

Quatity 0on

Channel

. Perceived Risk T} e — Selection
0.02 . Intention
(0.28)

7008
7 095
Service

Quality

Channel Price
Advantage

A3 4 WanNIIVAFUANLAFIUNAALT

%’aauuamu WNaN1INAGU

a‘d

Hla(+)  AunmvesszuLreamuiuAdneeulatninunmdmaids atfuanyu
uInAensTuInIsAIuANNgAnISHYeIUIlaa

H1b() A MwBIsEUVIB RIS wAUAneeulatifinunmdmaday  lalatuayy
sonsiuirudssesuilag

H2a(+)  AuAwesteyavestowaiufUanesuladiifinunindmaiis atfuanyu
uInAensTuInIsAILANNgAnITHYeIUslaa

H2b() A mwesdeyavesteseuiuaneeulatifnunmdmadau  liatuayy
sonsiuirudssesuilag

H3a(+)  AuAIMBINNTUTMITBBIsiuiUanoouladiifinaunmdsa Tylaiuayu
WauIndemssuinisaiuaungAnssuvesiuslan

H3b()  AMAMTBINTUIMTVBRsMIsufUanesulatiiifinuniwdma Tylaiuayuy
\Beausensiuirudssesiuslag

Ha  mssuimseunumninssuvesiuilnefigedssadauindenudala atuayu
Tunsidendeaneiuivineeulad

H5  mssufemudsmesfuslnafigedmaieaudenuddlalumsaiden Lylaiuayu
FosmesmuAanesulatl

He  anulawWSeumsinusiavesdemiiuivaneeulatdmadauin  ldatuayu

saanufslalunisidandaanisiualdnesula

o
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A151990 5 ANBYBNATIU ANBNTNANIINTILALAIDNSNAND UV NTNAMDALUTHY

Effect Perceived Perceived risk Channel selection
behavioral control intention
Direct Effect 0.67 0.48 -
System
Indirect Effect - - 0.27
quality
Total Effect 0.67 0.48 0.27
Direct Effect 0.16 -0.03 -
Information
Indirect Effect - - 0.03
quality
Total Effect 0.16 -0.03 0.03
Direct Effect 0.02 0.05 -
Service
Indirect Effect - - 0.02
quality
Total Effect 0.02 0.05 0.02
Perceived Direct Effect - - 0.24
behavioral Indirect Effect - - -
control Total Effect - - 0.24
Direct Effect - - 0.22
Perceived
Indirect Effect - - -
risk
Total Effect - - 0.22
Channel Direct Effect - - 0.05
price Indirect Effect - - -
advantage  Total Effect - - 0.05

IINHANTIATIRANBVENAANNITTILATIE WA AIkanslum1se 5 a11750

asunglaintadendamasienunlalumsiiendeanisiudvanesulatvesfuslnalagises

Mngsitgalutios THuA dunun mvesszuuiadulssansavinalagsiuminfy 0.27

sesaunAefumsiuimInunumgAnssueiuslnadimduUssavssvisnalnesauviniu
0.24 Frumsiuienudssesiuilnn Serduusyanssvinalnesuiniu 022 fu

aulfiUSsumssnunavesiesnaiuianesulatiiidndul seavssnswalagsanindu

a

0.05 AUAMANYRITBLATAENUSEANTENENAlATINWNAU 0.03 LATATUAMAINYBINTT

a

U3nN1g JANduUseansansnalagsiuwindu 0.02
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nAsenUsrenanasdatauanuy (Discussion and Recommendation)

Mnnssvsaiuteyanguiuilnardlnesiy 18 - 36 Biiszaunisninnde
dudeoulatludie 6 WWoudliiunn $1uru 400 au wuinananddmisvegney
LUUABUNALTUWANE 50909 ABLNAELANLYANATIIAINLMANNVIANIVNA d1UsN
unmsnlussiuUSyaasnteriisunin wagniaswmilsvesieunuuasuanndulinGe/
thinw sesassznovendmduninnuiidmensu seldadedefouiiuniignfeios
131 15,000 UM wag 15,001- 25,000 UM ANME6Y

[

Toyamunginssunsdedumeeulatinuingneuwuvasuaudmlvg e duniniu

o

o
[N

Faamesuduanseulay 1 - 2 adweiiou ﬁgaﬁﬂmma%‘maﬂﬁ%asl,mwiazmqmumnazﬁ
501 £9 1,000 U waz 301 4 500 U dulvigidendedudeaulatugunsaiaunsululy
ﬁm%’wizmwuaﬂsziaama%ﬁuﬁwaﬂaaulaﬁﬁi{mauufuuaaummLﬁaﬂ%ammzhﬂmmfﬂ'uﬁa
Uszunn$ududnesuladildfnti$unie Pure-play e-Retail dnundusvastuasaisly
Vnasillndifssufionstedudriiutess Social Media warUssinntemeduduan
poulavvesiasinduddun dwduimaualunindondeduduiute smieduddin
goulaindn q Aeueritesmsiudivaneeulatiihindianuazainauiglunisfumuas

\Hengdud a1unsadeld 24 wu. TduAwanvangliiien Usendaluusendaiiailuns

|y
Y A

WumakazaunsamdeyaiSeuiiisusianlaing dmiuussinnuesdudng anugenig
$udAnesulay nuindudfipouiuuasunudenderudesmaituduineeulatives
uniignathdlansuassdusiuusalaun Fudussinunduiazufussnmanunauazved
Tgdui
nansieneiliaaiulsiidesdusznouiddusunuinfinnudonadosnauniu
sevilunsadutoyadeUssdndedlunasia difiuiiauasandesnaundufudoyaids
Usgdndmunnausiiisivua Tneanunsnasunanimedeudaiiidwadoanudalalunsiden

v
Y v a

FoanaiuaUinesulatvesuslaald el

AIUAMNINVBITEUUVBIYBINAUEnBauladiud1un1sFuinisaduay
WHANITU

atfuayuanNAgIuRaii AN YD ITEULYB AT IuA 1 UEne ulatfifinn
dmaieauinsonisiuinsmunungAnssuvesiuilnadsaenadefiuauidsues Seiders,

Berry and Gresham (2000) @1313095U1elad5eUUNTAMAINIAYDIT0INITIUAIUEN
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[

ooulay] Feazdamaliigninsanfemnudrouarannsaldanuliogandosunas silrgninsus
famuannsalunismuguniy
FunannmYsssTULTestamn s udUanesuladiudiunisiuiaanudes
Liafuayuanufziuiinaniinunmuesssuuresteanisiuiuane sulalds
Aunmdsalsauiensusnudssesuilan  Fadaudaiuauideves Kollmann,
Kuckertz and Kayser (2012), Hsiu and Gwo (2014) wag Hong (2015) @u1saeduiglain
fausfsruudemnauianeeulatifiazannsoansuuiunaiwazanname sy
Tumsidenlduimsvesgnanls uddslianansaananuidssnazanufutedlavesgnanly

AsEUIUNSTRAURaaulal

auaunmvasdayavastasnisiudivanssulaliudiunisuinisatuay
WHANTIU

afuayuauAguiinnunwuesdeyavestemaiuiUanesulatifaunmdma
\Bauandensiuimsauauwginssuvesiuslng deaenadosiusiddsves Xu and Jackson
(2018) annsnesuieldiiuiuanssuladifimsihiauedoyaiiiinunmiifazdmalignin

Tindlawagihdeyailasiusiuuyinisussdiuanuuaniasenineiiuaivanesulatusdas

$uagdwalignAfianuiuiteauaunsalumsaiuaunisidensuauanesulal

fugunwvesdeyavestamnsiuduanssulatfiufunisiuiauides

liatfuayuanignilubosgunmvestoyavestesmeuiuanooulatisinanmn
dsmaldsausionsuimnudeswesiuilae dedaudaiuauideves Lynch Jr. and Ariely
(2000) Feansnsaedursldhnsauedeyaiifeshlivewneiuiuanesulatisiulusme
foyailoezaudsnaliigndldinalunisveutisuny (Lee & Kacen, 2008; Sherman, Mathur
& Smith, 1997) ifunsanamsindulauaziliiansin lnsnsesunndu vlfAnam

fuaunazidsiandadunisiiuainudss (Koufaris, Kambil & Labarbera, 2001)

AIUANAINYBINITUINTVRIYRMNIuAUEnaauladiudun1sSuin1sAuax
WHANITU

LiatuayuauidgiiluFosnunimussnisuinisvestesnisiuiuaneeulaiid
AMAINAINALTIUINADN1TTUINTAUANNGANTTUYRIRUSIA A Tandaiueuifeves

Jarvenpaa and Todd (1997) uaz Koufaris et al. (2001) aansaasuiglaindunamnainngy
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[V Y] v

fogslunmsideasslidiunnidendedunuiuituavanesulaunlaifindi3u (Pure play)
Fansusmsasidunmsuinsnadsannaluladiiussuuaouiaimes (Ashman & Vazquez,

o
LK) v

2012) AIUUZNA

Y o

"AnazanusavinnsdRedumlamenuedatiesususassinliAssUseay

Uaynmisedesujduiusividieuinisgnan Felailasdandinisusnisidiuelvsuinng

AUANNEANTTH

FuannmysnsUInsvestameudanesulatfiudiunisiuianuides

liatfuayuaniRguauniwyesnsuinisvestesmisiuduanesulatidamunin
desnaidiauiensiuanudssvesiuilan Jstaudafuauideves Kim, Ferin and Rao
(2008) uaz Xu and Jackson (2018) annsnadungléinguiiedislunisidednanniedudn
saulatiiusuAUanesulatuuy Pure-play Felddssiiufduiusiudiauinisgnen
YoNINEINITEvs Bhatnagar et al. (2000) Wudwgﬂé’wﬁﬂ%’uﬁﬁqmmL?ilawi"ﬂums%a

a v a

duinniiyarnlige WeshenguiegsdnannduinAnvuasiiyarlaewniedonistoluw

¥
v o

avASeen denalvisuinennandesisnunn

Frun1sdudnsmuaunginssuiudiuanuaslalunisidendamneiuduin
saulail

afuayuauAgiiluiossiuimsmugunginssuveguilaaiigsazdamaidsuin
sonnuntlalumadentosmeiudiudnesulall Gsaonadasiueuidevns Kidwell and

Jewell (2003) uag Xu and Jackson (2018) awnsaesuiglaingnAagiuiindinuaiunse

'
1 A

Tunsmuaunsldnunazidenliidelieddniitemeduivaneeulaildiuie daelu
mMsAumMaumazainaue lddudeu Faagluananuidnauuanuivanwasduay lu
vuzieiuizvilignAidndeuandanulinsdauasiiiulonalunisidonde smedud

Yaneaulatuindu

Frunsiudanudsstuduarundalunmadondemneduduanesulad

latfuayuaniRgnssfinaninnisiuienudssesiuslnafigedmwaidiausieniny
felalumsdendoneiuiuanoeularl Fednudafuauiteves Bhatnagar et al. (2000)
uaz Chang and Chen (2008) ansnsassuneldimsiuinnudssezindlogninsusfan
Liwuewidetvalunsteduieslay fulunumddnlunssnavlauasiidnsnalasnss

Y a & ¢ = Y % o v = a4 X Y A & o a
mamﬂu;ﬁ@@aﬂqiﬁaaau‘lau SLUGUEHSLG]Ujﬂumaiﬁﬂqii‘UEﬂquLﬁﬂﬂméﬁﬂmULLmQUiIﬂﬂﬂﬂﬂﬂan
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Anusdtalumsidenteanieiuadanesulal wewintutagtudesnsiudvanesulal

asauazaInaueliiuguslaannIYean1ague

v Yy v ' % Yy o &
auaulaUsaunieaiusiavesdawsiuduanesuladnuduaunslalu
=) [l v }' 4 =) 4
nsiaendaawisiuanUansaulal
Llafuayuauufiguaanng1131a21ulaiuSeuni19iusIAITe It In1asuAIUEN
poulatdwaltsuindennuaslalunisidentemisiuavdnesulal Fesdaudeivauidy
U84 Abad and Jaggi (2003), Lichtenstein et al,, 1990 wag Fassnacht and Unterhuber
(2016) awnsnesulelamenanauduRusyeITIAILaAZAMAIN (Lewis & Shoemaker,
1997) lnggnAsuinenis trade-off sewinesimuazAMNIN MNgNANUAUAUAITIANGAYSE
anTALeey P1ainAudnalieRIninahtldduiaun e e1atlugnisdndulaly

wiangaannasusuaneaulal Koufaris et al. (2001)

JoLAUDMUL

va o

AIduuugthligusgneunsviseddnnsiumuanesulativunsuimadinunely

U

nsUssdiugeanisiualanesulataiuniuusenaulunig AMNINYBITEUL AMNINYDY

¥

ToyaunarAnNIMaInITuINIsnglutemaiiuaudnesulall lneauninvessyuuilau
ddnyitaztelingugninitimnesudidud uusudiazuinig qudnuasiinvosszuuly
Fosmsuilaneeulatadesdanundeslunmsldiunni nnnawaznieslduldiunn
gUnsal novauesIng 1ude azanauis wesdiauidetie dAmiuauameuilom
Yoyanisluresnieiudivdnseulatifuesdusznovlunisifinuszansainlunis
Ussmnduiuduieriauedudniofagaliuiloaaulaluidudiuiouing deya iem
melugeaneiueudnesulatagdeiinnugndesuug dlaanuasuiiu lidudeu Wil

L4

ldeuazneusyloviungnen ludiuresnmuninueinmsuinisvedesmsiuavanesuladl

= o v Y & ¥ m v ! 1% o Y a
Fadununnlumsatduayunistdauvesgnandudaniudedddlaudandrarusasusle &

drutvegeunnlunissnwigna
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