UNAIUIY

INFNARUIAUNANIWNIUIUVBINTTTUZAMNINLAzAUL I Ta vl
Fodunioaulaunatenandniwavesladediulszaunienisnana

¥ E24
% =~

AuRIRTgaduA19aulatlukaunanTusaUUTuRuaIsTUINe

e, &N

Perceived Quality, Customers’ Trust, and the Transfer of the
Marketing Mix towards Generation Y’s Intentions of Online
Purchasing Via Shopee

N5 AHRIUARY

Jaruporn Tangpattanakit'”

Abstract

This study aimed to explore (1) the relationship between four factors of
the marketing mix and Generation Y’s intentions of online shopping and (2) the
influence of Multiple-Parallel Mediators which affects the customer’s quality
perception and trust. The sample was a group of 385 customers aged 21 to 40
years old who used to shop online via Shopee. The Stimulus-Organism-Response
model (SOR model) was employed to analyze the findings. It was revealed that
the Multiple-Parallel Mediator significantly influenced Generation Y’s decision to
shop online via Shopee.
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LLmﬁﬂmqwﬁLﬁsqﬁuéauﬂizammqn'\ma'\ﬂ (Marketing Mix)
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Larna1UITeved Ananchokepatama (2015) wansliiiiuin nqudleeerndefwansiue
fivannuans fmaiinisailunan suiedilisenuasmnauedundn waen1sdsdo
Rowinlady

wunAangufifeafunnsiuianawvesdudiuazu3nis (Perceived Quality)

funevsedlrusnmaiduynnaiazdmasenmunnligiuslnaiusle Tne Kotler (2000)
a5u1gd1 AN AR é“ﬂwmzﬁai’ﬁL‘fJusuaqﬁuﬁﬁﬁmmmmauauaqmmé’aamsﬁu%‘lmlﬁ
ngananniugaunmInguaulRve i ATl Verma (2012) lgindnal¥a muﬂmmf\]
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anulinslaluduleddusn Tng Salam, lyer, Palvia, and Singh (2005) fingufduuulunig
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Finneaulat] vlidlansldnueseulailéifindy Generation Bu
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Wondsilifunidoi@edrsme (Survey Research Method) waslinisifutoyade
WUUABURA (Questionnaire) LiteAnwBvBnafuUsAuna 1 WIIUILTB ST USAN LAY
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2. 91y dnwaugdauiivanedmeuliiden tnelisedudoyaussmBosdd dai
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nuidstaduiiinadeanufiamelavesdiodudiiutosnedidnnsefindun Lazada
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anﬂiiumi%aﬁuﬁwaauiaﬂuu LAZADA Tuwmnsainnuviuas (Khonghuayrop, 2016) way
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Jumsindeyaussamanadunsniadu ddmeuliden 5 sedu fdanuimun 4 9o
dwit 4 nslifszdumnalindavestfuilan deldinsfnuaintadefislianiwasie
nsdndulationdnfusithsfasudesanisdienenan Suanunsulail (nstagram Live)
Yo uslnaludainveunnu (Chinsonthikul, 2019) Tunisneu dduden 5 Miden Fadu
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Safuduusvaumnsaintia 4 # wasarudiladeduesulatiueut Tu Generation Y
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NNASN 1 Kan1TIATIEdeYa wud MmuUsiuanuaslavendnsiue Juslaadl
:’1 d’lj a0 d‘ A 1 & 1 Y} o.'/ = 4 U v
mmmﬂwaqﬁ (UAaay 4.19 aaa’lagﬁlummmqﬁ) d1u199uAUNANY AD ANUNITIUFAUNN
1 Y a % ) [~ [ [V =3 LY a Q‘I (v QIJ
wud guslaalinnudduiumssuinanmduduusn @rade 4.26) wastadedunas
a d! (v &S % Y a ¥ ¥ [~ QI d‘ o a d‘
dnuilelade fie arulingle wudduslaalimnulinsdatudndfgunn @auade 4.17)
warluiuesfeafiuduuszaumnanisaainis 4 snu dudeniguslnalinnuddgduegeann
awv ~ ) fv A & A o P A
Han133eeu 3199 2 llunsmeuingUsvasdden 1 fis Wievhnsfinwianudoules
99979 39d 1 UUTLAUNIINITAAINNY 4 §2 hazausdsladieduniesulatnuseul
Tu Generation Y



21581590 g 3YIN15 20(2) n.A. - 5.A. 2565
250 Hatyai Academic Journal 20(2) Jul - Dec 2022

M15199 2 NSUTEEUAANUTEANTIEUNIS

Hypothesis  Relationship p Std. Beta Std. Error  t-value p-value Result

H1 P1>PI 0.532 0.391 0.445 10.363 0.000 Sig.
H2 P2>Pl 0.548 0.396 0.051 10.476 0.000 Sig.
H3 P3>PI 0.443 0.304 0.055 8.050 0.000 Sig.
Ha P4>P 0.443 0.327 0.051 8.644 0.000 Sig.

wuEue: P1 (Product) P2 (Price) P3 (Place) P4 (Promotion) PI (Purchasing Intention)

1A 2 wu 4P Hudladefitnatenudiladeduduureud Tu Generation
Y Gefifuusdaseiiddniomn 4 f ldun nantel 91e dewnenissimine nsdaesy
nspana Tnaseruduiuslunudtlatedudeoulad Tnefldeddumeadaiisysu 0.05
MAMSIATIERAITeILUsBasEI 4 fauds Minadenuddedoduduuunanrody
youTsooulavueut Tu Generation Y wiuléih fudsdaseifinauniian Ao dusian B =
0.548 Susuiifinasesasn fe Fundndost B = 0.532 dnufuteminIssiming wasns
duasunsnan B = 0.433 1 2 fu

NNAgaUAILUTHINUNLUUYUIY (Parallel Mediating Effect)
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AN5719% 3 NANNSIASIE Parallel Mediation Model Tests Unstandardized “Uaﬂmﬁuiﬁ’lu

AATN
Quality (Ml)
(total effect) direct effect IV-M1 MI-DV Indirect
effect
C c al bl al*pbl 95%Cl
Dependent Independent B SE b SE b SE b SE b SE
Measures Measure
Purchasing  Product 0.488***  0.065 0.137*** 0.051 0.300*** 0.046 0.649*** 0.055 0.195 0.038 [0.123,
Intention 0.273]
Price 0.494*** 0.066 0.219*** 0.049 0.270*** 0.047 0.629*** 0.054 0.170 0.036 [0.123,
0.245]
Place 0.423*** 0.071  0.080  0.054 0.247*** 0.050 0.672*** 0.055 0.166 0.037 [0.096,
0.240]
Promotion 0.378** 0.067 0.172*** 0.048 0.146*** 0.047 0.668*** 0.053 0.097 0.036 [0.029,
0.171]
***p < 0.001

mi’mﬁ 4 an15IAI1EY Parallel Mediation Model Tests Unstandardized va9aulinala

Trust (M)
(total effect) direct effect IV-Ml M1-DV Indirect
effect
< c’ al bl al*pbl 95%Cl
Dependent Independent B SE b SE b SE b SE b SE
Measures Measure
Purchasing Product 0.488*** 0.065 0.137*** 0.051 0.305*** 0.051 0.512*** 0.050 0.156 0.032 [0.098,
Intention 0.223]
Price 0.494***  0.066 0.219*** 0.049 0.203*** 0.053 0.512*** 0.048 0.105 0.030 [0.047,
0.166]
Place 0.423***  0.071 0.080 0.054 0.339*** 0.054 0.521** 0.051 0.035 0.035 [0.112
0.248]
Promotion 0.378*** 0.067 0.172*** 0.048 0.214*** 0.052 0.510*** 0.049 0.032 0.032 [0.051,
0.177]
***p < 0.001

Mnluwaruduiusiagui 2 wandiiudn nMssuiiununmuasanulinga
uduUsarIunRUUILIY 55rinaiinlsved 4P uazAuadlade wevinnsiudu
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AndnwauzvesuUsiananlunsihmihiduiudsdmiu amnsalinseionnesnnlag
TWsunsu Process Version 3.4 (Hayes, 2013) a1nlUsunsun1snadaunuduiusifieni
Faus Wevhnsiesginnuduiusamdvsnasiu (Total Effects) Ao ¢ luiduna x > v le
ety ¢ Tnefien ¢ dudosdirfianawioanaudigsssuiilifiteddy wansmaldd
fudstunanstiuflavinaiiiuil vieomsfiduusdunansiisvinausdufitsuanmaiianasus
fansilfoddnyed Tnenaanmsiinseilunanunsned 3 wag 4 wuin Advidnasiy
dlavisusuAdvsnananssdinisanasegnafifed fayann Product = 0.488 1Ju 0.137 Price
= 0.494 18 0.219 uaz Promotion = 0.378 vl 0.172 fisyAuiiddyn19ada 0.001 @150
p5utlid1 fulsdunansiunsiuiaunmuarealinddaduiuystunansitdsing
WUUUNEL (Partial Mediation) seminsamudiiudiuysves 4P wazauitlato vaisi
Place = 0.423 1Ju 0.080 (p > 0.05) Fe5Uelainnssuinunmuazaulindaviliin
nsdaNuLuUaNysel (Full Mediation)

aAUIINa

Hadudruuszaumenismaaiuanunsladodudrmuveutl Tu Generation Y

MnmTnTeitladdussamiannain wui meniinadeauddladodudn
ooulatkihuveul vesnguaulu Generation Y winftan tnsdnilvglfnnuddgludesnes
sadudilaesiuiidiniifesnain esnludduyunmadnedudmidu Snviean
fauduandodisufuansslond wd mmgnmadensududiiuiudiooulad il
ansadnsziuseauiifinnuuandieiuldedisazain vilvuilaaldiuseuiiisusan
fnannviane Fedsmaliguslaaladuilusmiinuiidenis lneadeadsiunaiideves
Chuaychunoo (2016) finuin Yadesusadmariensindulatodudn iesngusiag
Andndumniudeeuladiisnaignnindusiniuniniiy @aenndesiu Ketpradit and
Kamdech (2011) fiofusglii mandssariomssinaulatedudesulay desaamsina
wangaufuamAmLaziaudua Tusasiinansausideidutladenfuslnalianuddny
sesaan Tasiudiludososnunannvatsvewmdnis sawdanunsuduvesdoys
AudnunresAud sl ineiudesulatdmivginmsihaueaudiind ey Tuiilv
fimsusseiinuaniivemdniuetiogndaautadumadeoniiunduslnalunsdnduls
Hulvlumafertufiunaauideves Kiadrasamee (2015) flofiusein nandnsiinase
Arwfasnmstedudeeulatvesiuilan iesnnluweundindussulaifiudiivarnvane
donAdasiunauideues Hongyont (2019) finui Q’U%Imd’suimyjﬁmnﬁaﬂ%aﬁuﬁw
Wumsesulatiinnnin Wesnniuiesuladfidudvainvansuaziiniauansisannnia
Tuduvestemnensdndming uaznsdaasunisnamdutladenduslaelianuddny
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Uaeiign Fveamenmsdndmmhedeulinnuddyiunsndulsaianunioudmsunisldau
syuuldeude Mell wnsfleduledlinnundendwsunisideu dwalinisidendedum
I3 Y 2 a v a Y < " Y
Wululdegsazain anansadenmaudaulalaeg ez idenawin lnvgenndes
[y a v PN 1 1 [ [ 1 3 a = o A J
AU WA9IUIFBBY Panya (2019) Nnud Boanen1sdndnntieidudnnilaladeidinans
nsdndulade wsizamnsaliuinisle 24 Tl donrapiuNaUITeves Chuekeaw
(2007) Ainuan mmazmnauiglunsidensudunlanaen 24 alue WudadedrAgAivinld
anAdengeduAruteInesulal Tuvaeinisdaasunisnain duslnalvauddgiu
msdnlustudu neginddeiinnudeiiui nsdafanssudaasunsnaindunsnszauliia
N1s@eduA WeosnnlasuauAuaAININNIINIsTeduALuuUNARentnsy denaqeiu
MUWATHVRI Chuaychunoo (2016) NeAus1wliin msduasuniseaindwananisinaulaie
AU Para1uAAIIUNEIUIBVEY Chaisuwankeeree (2016) N9AUTIHIN NM5TBLEBKIIIN
Sueludsruesulauiniinsdnianssunandiuan n1suanvesauunuiiviy aziludinssau
nydlalvguslaneendedumuingdsy
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mssuiannmuazanulinaduthdsaunansiidenuludmdssaummisnan
iluganunslagagudsituyaut Tu Generation Y

1. Yaden1siuinann
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Y 9
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a 14
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2. Javpanulinngla
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