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Intention of Mechanical Keyboard in The Thai Market
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Abstract

The aims of this research were as follows: 1) to investigate the influence of
micro-influencers, customer engagement, and brand trust on purchase intention, and 2)
to analyze the influence of serial mediation variables of customer engagement and
brand trust on the relationship between micro-influencers and purchase intention for a
mechanical keyboard. In this study, a questionnaire was used as the data collection tool.
The samples of this study were 252 people who used mechanical keyboards in Thailand,
who had seen or heard content from micro-influencers, and who had tried real
mechanical keyboards within the past year. The data was analyzed using Structural

Equation Modeling (SEM).
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The study found that micro-influencers had a direct impact on purchase
intention, customer engagement, and brand trust. While the influence of micro-
influencers on reliability, content quality, and parasocial interaction had an indirect
impact on purchase intention through customer engagement and brand trust in serial.
The results of the study were useful for marketers and marketing agencies in utilizing
the data from the analysis for designing marketing communication strategies through
micro-influencers, and for selecting micro-influencers that are suitable for the type of
keyboard products.

Keywords: Micro-influencers, Customer Engagement, Brand Trust, Purchase Intention,

Mechanical Keyboard
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H9d: SnwaueveENIIBNENaNNANARTEAUIANIAGIUANNFIN LS LUUA sllidu
N NFIAUTDNTNAN199DUADANUAI LT DLUAAINADAATUDSALUUTENA NG BUAUFURNUSITS

aunIuvRINIsUSdNTusSiugnALarauesiuluns1dum

AN 1 NFOULUIANNITIY

N ‘\]’1ﬂﬂﬂimﬂmjuﬁﬁimﬂﬁiﬂﬂaﬂﬂaﬂEJ

[y

Honest Absorptio Dedication Vigor Interactio
Reliable
Trusted Micro .
23, Hz,,
Sincere Influencer: IFT " H9a Customer
%
2 Engagement: CE
Trustworthy 'S{g)
%,
<3
2 X
\e(\\o’ o ﬁ/]e 3
Work R 9‘29 z ’%
A B
Expert Micro ‘L“?\ S %
Knowledgeable B o N Intention to buy
Influencers: EPR H1 I o
b 5
Experiences &% I Interested to buy
5, o Purchase
S I
0
Accuracy Hic Intention: PI Future Behavior
Content .
Reliability onten \,\\d ﬁ" o Recommendation
Quality: CQ T
T
> & NN
Quality Ry C’/‘/ac & L
> o T T
N I o
&3 &
. ol
Attractivenes & i, wad Brand Trust: BT
Homophily Parasocial
Interaction: PSI
Comfort Trust Consistent Unfailing Dependable
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A5ALHUNTIY
Useunsuasngufagng

A 14

Uszmnsuazngquinegenlifnuluandded Ae gnAn (Customer) NilUszaunsaldeuasly

Y

Nuuuardaeafduasalulsemelne orgaeus 13 U auda 54 U lnefiszauns@nwdaudningd

¥

Sreufnwaufegainiyain ldssyendn Ssfpadulissnuuaniasafsuein iesuruiom
vidomdeyaiiinafuluamineafdusinaninsdvsnananrmAnszdugania uaviiuszaunisal
Tunmstouarldnuunnmiaeafduesaataniely 1 Dfkuun S1uau 252 au Tnerideldosune
AUNLIBYBIL NTITNTNANANUAATEAUIANALazhUAATAafd vaTaliluniemn e
WUUEDUNNNTBNAUBSUIENBUININITHINLUUADUY

Sruauveanguiognslunuided §iduldhmuariavesngudtedesdeismadumungs
F10819199 Cohen (1977) HulUsunsu G*Power 139341 3.1.9.4 Awes (1- B) = 0.95 Fav (@)
= 0.05 AFUIUMILUTYIIUNLYINNY 6 uazA1IUIAYEIBNENA (Effect Size) WU 0.15 MUAINANS
299 Medium Effects Tun1snaaeu Linear Multiple Correlation Coefficient 484 Cohen (1977) R
donAdaafu Hair, Sarstedt, Ringle, and Gudergan (2017) find1731 Anansit 0.15 wnzfunasld
dlefnmeuidussinndsaumansiazgaia Wounurudragldnguiognsdusiisiuiu 146 au

va dd’y =

wargadelavihnsiiudeyafiuduniuAuugiives Weston and Gore (2006) Tunsdlideyaing

Y

¥

nszneduuulnd wazlufiteyagaymelunisiwsziaunisddasasisaziiudeyaludiuiy
a = Ya o ' ° |9 a a ¢ s o | = VYA
WzEu 200 ¥a waziilosnngidulinsuiwiugnauuanifineadduasafiuiueuy Jalaiden
¥ 1Y aa v A adal [ ' ) Y o ' [ o
AMBULUUABUAINMEITNSARGENINTBNSdumegalaglilinanainuuiazidu (Nonprobability
Sampling) wuultiarsugal Judgmental Sampling) lagldAiauanngas 3 Aranu Tunisiiansan
AanURveEneuLULdaUnNuFodrLosulatvandugnALuAnineafduase
= A av
N ERNRRR
& v a v & Ay a ] I a = < v =& o
nsiuTIuTnteyainideluasedl Inidenldwuvaeunuiduniasielumsiiuteys Fein
wUslukUUaRUNIAAINATTTIVUTINIINN B UaELeNa T ITeNN 100 lnednuae e
NSNan19AUANTEAURANIA (Micro Influencer’s Characteristics) Loiwn s1uAI1MYY 8fi0
(Trustworthiness) 91U 4 98 AMUANUTEIVIYTIWIY (Expertise) T1UIU 3 19 ATUAMAINYDY
o1 (Content Quality) 971U 3 99 wazANduNUSLUUAsld1usmn9d9an (Para Social
Interaction) 974U 3 19 WAIUILIINIIUTTYVBS Lee and Watkins (2016); Magno (2017);
Chetioui, Benlafaih, and Lebdaoui (2020) uwag Sokolova and Kefi (2020) n1suUfjduiusiugnen

(Customer Engagement) 911471 4 U8 WaILILI9179IUITBBY Patterson et al. (2006) AULT DI
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Tums18uA (Brand Trust) 31U3U 4 U8 WAILIN191NIUI T8V Laroche, Habibi, Richard, and

o

Sankaranarayanan (2012) uagA211/3la%® (Purchase Intention) 91U2U 4 98 WAILINIAINIUITY

984 Kumar and Kaushai (2017) Ysudsabiidniunis@inenlunsell uavnsiaaeununimasesiialay

a

ALT83%10y 3 viu NANTauRsIdeuANIisnsIvetlaninudn Jernunntedaduiiniig

d@annasd (100) 11NN 0.50 AIRNSI9N 1

ANSI9N 1 ARvRAUEenAad (I00)

fauds Avrliaudanndas (10C)
1) gnsadvSnanennudnseaugania (Micro Influencer) 0.96
2) Msuduniusiugnd (Customer Engagement) 0.93
3) Arudieriuluns1dudn (Brand Trust) 0.92
4) mm(??ﬂﬁ]%a (Purchase Intention) 0.67
394 0.87

uATeilgvhnsaseUALLiBnse (Validity Test) Wiufiuannnisnadeunnuynd ofe
99U NIUIBNITIATIZRIAUTZNBUTNA1T19 (Exploratory Factor Analysis: EFA) siglusinsa
nsadd Woidunsandunudanguuesiinls uazasaaeuanuduiusveuraziuususasade
HIUN1TNA1TUNIINAN Eigen Value wazAtminvesesAUssney

nsATIEdaya

msfnwluadsiiansnsodauiamslinnesitoyaoondudsl

1. MTIATIwiTeyaIBanssaun (Descriptive Statistics) Ineldafiinssauuedureteyadil
Snvusdunguiniay InsesuieseasBenmumslinsesidsi

1.1 YeyauszvInsAians 31A518%191nA1588ay (Percentage) LazAIA21UD
(Frequency)

1.2 fayanginssunsdodudvesgnéuuaaiinoafguesa Inmedanaiiosay
(Percentage) Az (Frequency)

2. M3 1ATIERAdATouNIY (nferential Statistics) faelusunsudusagunisadalunis
nagoy iioliAszriuuuTiaesaunsdelaseadna (Structural Equation Model) H1unnsiiasizi
93AUTENOULT 181573 (Exploratory Factor Analysis: EFA) N157LAT 121 09A Usenouldegudu
(Confirmatory Factor Analysis: CFA) Wagn151adaununsafiednuun (Discriminant Validity) lag

f57wasLdunnal
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2.1 mM3asizriesalsznaundedsne Wuisnisadalunisdiasizvinmduys
(Multivariate Analysis) \ilonsiasgsideUiinm naaeummifismsavesiinlsiasinnguues
WUT 5DINTIEUANLALNUS VDA AILUITHIUNITADITANRINAY Eigen Value wazAmimn
Y9309AUIZNOU Lae Orcan (2018) lalauainn1sitasiziesdusznauledudu (CFA) luaunsavinle
Tnevtudt Tunsdifieuddeduldinsusuasuszgndldduuadsdunaviedinsul anudoran
MnwIBukazUTUNBUTiuAnAeiuly aunmuesdeyaidliifismerenisiinggdt iewnan
AULANAINNINNIE TRIUTTIU kaTanINwInaes a1aviiitinteianainlun1sussyndliuazla
a1 Sefewhminsziedusvneudiselmisnaditeuiineiesdussneudeduiiu iean
Formaufildfianuietestueen Tnemnssesiussneuddmelumideiinmaaounms
adf Usznausie mshaszdaedsnnuwlsusiuiidanale (Average Variance Extracted: AVE)
AT R UTINVDIF USRS (Composite Reliability: CR) wagaaukUsusiu (Variance Inflation
Factor: VIF)
2.2 NMIATIZRIAUTENaUTIB U Y

annsasummInaaeuldl

2.2.1 MINAAOUAINADAAADINUTENINF U I UALN 1T LATIES19PBaiY
Tngldaddla-aumns (Chi-square) lumsnaaey Tnefmunsziutioddyerd 0.05 Fuly

2.2.2 NINAABUAINARAAR 0N UTDYALTIUTEIN YU UUUTIABIAUNTT
1B9lA59a314 (Structural Equation Model) Tngldenla-auaisdusius (Relative Chi-square) (x2/df
vnanlstornin 2.00 wansiaunsiinnuaenadosiudeyadeusedndlusefuiia usmneglutas
2.00 §i1 5.00 wansdaumsianuaeandasiutayasUsednyluseaunely

2.2.3 NMSNAABUAIINABAAA BITDIAUNTHIBAIAIINAIALAG DUTDITD
mou neldwaidsinidiaenadsvesammnie (Root of Mean Square Residual: RMR) (Kline,
2005) winAnadsauAaIAwAeuiidRaLs 0.08 Fudilng 0 fetsuusluaunisiaudenades
i

2.2.4 mivpgouAmAsnadesfuteyailsszdndioanuaanad ou
1173514 Tnelddadsnidaaesiod svesauind ou1nsgu (Standard Root of Mean Square
Residual: SRMR) 1nA1 SRMR fftaendn 0.05 - 0.08 uaasitaunsianudenndesiudeyaids
Uszdndluszauneld minA1 SRMR dd1desnda 0.05 wansdnaunisianuaennqosiudoyaids
Uszdnwluszaun

2.2.5 NMnadeUANNAenAdsatanns tngldaduisnfiaesvasaiads

AIIUARNIALAGBUNAIADITDINTITUTEUIUAT (Root Mean Square Error of Approximation: RMSEA)
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(Mac Callum, Browne, & Sugawara, 1996) #1nA1 RMSEA fA1521319 0.05 84 0.10 WAASINENAIT
fauasnnaosiuluszauneld ninA1 RMSEA Uaeni1 0.05 waasinaun1siaudennasnuly
SLAUR

2.2.6 MsvageUANNdAASINUTayalUsEINEINAMLLUTUTIY Tngld
fruilinszfunnuaenndes (Goodness of Fit Index: GFI) Ssazdianeagil 0 fis 1 vind1 GFI agszming
0.90 £13 0.95 wansI@uNIsHANNdenAaRNTIUTEINBlUTEAUNDLY BInA1 GFI dA1u1nnan 0.95
LAAIINENNITHANADAPADUTIUTZINBLUIZAUR (Hooper, Coughlan, & Mullen, 2008)

2.2.7 nnadouANdenad ot Ut ey a1 U dng i Usuuiudaain
AuLUsUTIU Tneldaail Taauaenndasii ufuninda (Adjusted Goodness of Fit Index: AGFI)
WINA AGFI 8851319 0.90 819 0.95 wansinaunisilaudenndendauszandluseaunelyd nine
AGFI §iA31nnan 0.95 Lansingunisiinuaennasdlisusedneluszaud (Hooper et al., 2008)

2.2.8 MsnedaufiaSsuLisusEniaunsiiduius futuaunisisuls
Taiduus iy Tnedad Normed Fit Index (NFI) (Hu & Bentler, 1999) §3if55wi1q 0 &9 1 1nan
At NFI fA111nn37 0.90 wansitaunisiiauaenndesiudoyafeusednyd wagninda1uinni
0.95 wananaunsiianuaenafesiutoya U dneluseAud

2.2.9 MInAdauAIRYil Comparative Fit Index (CFI) (Hu & Bentler, 1999)
Fafldnszning 0 A9 1 mnerdwdl CFI dAnunnndn 0.90 uansinaunisiianuaenadesiudoyaids

[y

2Ny uagmndlAnunnndt 0.95 uansiaunisilanuaenndeiuteyaidaszdnylusyiun

=

2.3 MINAFDUANNATUTITUN (Discriminant Validity)

Tusuddeilgvhnsmeaeuauiiissnsimaulasadne (Construct Validity) Fadiorlu
UizLﬁuﬁugmﬂizmwﬁﬂumﬁ%’aL%qﬂﬁz%’ﬂﬁuazL%qwqaﬂﬁﬂué’mmsmmﬂ dieidunsmaaeu
AnautAvesas esllofisnnuanusalunsindeiidesnisia Tasawied i deanisiaim iy
Audnwaly (Traits) M1edinesSoyensAnuniiduavnvesmgingsusng 9 (Zaltman, Duncan,
and Holbek, 1973) Tagluaud §8i Ly n1snaaa UM 1UAILA 8905018 9570un (Discriminant
Validity) A 2838 n15U84 Fornell, Johnson, Anderson, Cha, and Bryant (1996) way Heterotrait-
Monotrait Ratio of Correlations (HTMT) Mfunsiamsafafildluuunvesnisuszifiuanugndes
LB99UN Iu\‘ﬂu"j{fﬂﬁﬁﬂmiﬁﬂ‘w’ﬂugﬂLLUURT’IaENaﬂ,Jﬂ’]iIﬂNﬁ%JN (SEM) kagn15ANeINIAIuUNITiIn
11193087 (Henseler, Hubona, and Ray, 2016)

2.4 nMsnadoudninavesianlsAunans (Mediation Effect) wazdnsnadunans
LUUBYNTY (Serial Mediation Analysis) K1unsiiaszsianduuseanivesdndifndrsvesdinii

S 371 (The Lower Limit Confidence Interval: LLCI) (Boot LLCI) f43asniaunaesA1ainuLd asiy
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(The Upper Limit Confidence Interval: ULCI) (Boot ULC) §9979ve3anaiund ey (Confidence

Interval: CI) anunsardulasisaruinuazatau wideslidvindu 0 ArvsnadsazddodiAgnieans
(Preacher & Hayes, 2008)

NAN13Y

nsaTeidayauszvnsAeans

HANTSILATIERUBLAUTEVINTAIENT WU mmﬁ’wmugﬁjmauquaaumuﬁwm 252 Au
Amauwuvgeunudngidumene S1uiu 121 au Sevay 48 sesasuduiwands 1w 116
AU $REAY 46 UasinAnIuden 31U 15 AU Segay 6 dulugiony 20 - 26 U 92w 112 Au
Jouay 44.4 5999911078 13 - 19 U 9713u 68 AU Feuaz 27 dwlnainuiluseduuSygns 31w
151 au Sowaz 59.9 5998911 Ao SeAUUTYY LY 91uaU 55 AU Sesay 21.8 duluglonTin dnisewu/
UnAnw1/d8n 3104 141 AU Soag 56.0 5098911 AB U191¥N15/NTnNUSTIamA/nineu
119U 81 AU Seway 32.1 dwluaisnela 5,001 - 15,000 UM WU 66 AL SoUa 26.2 S99
f518la 15,001 - 25,000 vm 313U 58 AU Sesar 23.0 dlngerdvaglunianais 9w 205
AU S0uaz 81.3 7998911 A NARZTURRNLRBLYE 91UIU 18 AU Sovay 7.1

NN5LATIZNIAUITZNDULTNANTID

[

NANTSILATILITDIAUSLNBULTIANSINS18azLDYn F9il

P a & 1 go’ LY (3 a 6 1 N a o v
A15197 2 A1FIATITRAIUITENEIAUSENBU N1SILATITTARAEANULUSUT NN dwnala A

DL UTINVDIAILUTHEG LharAIULUTUTIY

Construct ltems Factor Loading AVE CR VIF

Fumdato IFT1 0.791 0695 0901 2688
(Trusted Micro Influencer: IFT) T2 0.779
IFT3 0.868
IFT4 0.892

shupsBemydiugy EPR1 0.879 0.731 0.89 2.491
(Expert Micro Influencers: EPR) EPR2 0.849
EPR3 0.835

é’qu@mﬂqwmaqﬁaw} CcQ1l 0.862 0.733 0.892 2.720
(Content Quality: CQ) cQ2 0.844

CQ3 0.862
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A1519% 2 (5i@)

Construct ltems Factor Loading AVE CR VIF

AuduuSkUUAdLTvnad Ay PSI1 0.852 0.69 0.869 1.721
(Parasocial Interaction: PSI) PSI2 0.793
PSI3 0.845

nsudumiusivgnn CE1 0.692 0613  0.863 2.770
(Customer Engagement: CE) CE2 0.872
CE3 0.836
CE4 0.717

mnandesiulunsdudn BT1 0.847 0651 0882 2839
(Brand Trust: BT) BT2 0.809
BT3 0.808
BT4 0.761

Arusalate PI1 0.901 0.726 0914 i

(Purchase Intention: PI) PI2 0.852
PI3 0.864
P14 0.788

U8 AVE = n153AT1ediaadsanuwlsusiuiianiale (Average Variance Extracted), CR = A3iatusiy

Ya9iUIuIe (Composite Reliability), VIF = a1uwtsUs9u (Variance Inflation Factor)

NA5197 2 wandliiuenareanisnsaaeumniisawaranunsenas sadotnuiu
FrulsfldAnuluauide annsmageusiuUsimunsiuay 25 ¢ Saadauves Kaiser-Meyer-
Olkin Winfu 0.934 Feeiuunauei Dziuban and Shirkey (1974) wazdn Chi-Square Winffu 5431.590
waz 1A Sienificance Wiy 0.000 Getaendn 0.05 wansinsaudseng q Tunuuaeuausie 25 6
wsHanuduiusiulazansadiuninziesnusznoula

NAYDINITATIADUAINULT BT UTINVDIFIRUTUAS (Composite Reliability: CR) Wwagns
AATzvinad sauwlsusiufiadaled (Average Variance Extracted: AVE) & wnduanadsniny
wUsUTIvRsT s lUeB Ui sdunald wudn Amnuidesiusanvesiauusudsiangaan
Winfu 0.914 uagArmaainiu 0.863 Feilrnannndn 0.70 wansiduusdsnanianuiidedeuay
AunasiAuaennd st e nely 1ulumunasiaes Hair, Black, Babin, and Anderson
(2014) uagnuirAnedsasudsusiuiiataldfiigegawindu 0.733 uazAwgawiiiu 0.613 deil

A111NN31 0.50 AT asuladndiudsudsudazfraunsaesuteauwlsuriuvesiudsdunale
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pgafiBwnss gndes uasidedaldviavun (Julumunamivns Fomell et al. (1996) uag Awang
(2015)

James, Witten, Hastie, and Tibshirani (2013) leliauadn n1siiasizvlunaaunislasasng
Ho9vi1N15MAAa N1 A UATING (Multicollinearity) ¥epad Usznauviutef azdlaldl

o w a

anuduiusiueegaditodfamiada Tneadadenisvenefivesruulsusiu (VIF) asiiaas
N1 5.00 WefiarsananemsauIn ssdusznewveliatadunsvetedivesamudsusiuey
sewin 1.721 - 2.839 asUld luasaumslasadinsidensidlifedymnnnssudunsadomm
YosaeAUIENBUNEUBN

N15AATIEBeAUsENRULT B LY

[

NANTSILATIZTRIAUTLNOUMNE U UTS18az LR P9l

A5199 3 NTIATILIBIAUSENBULTIE WU

futldin AfUd LNEUTRRNTAUN NAAENA

L. CMIN/Df <3 (Kline, 2005) 3.027

AUNANNAUNUUHLY IO
P-value > 0.05 (Hooper et al., 2008) 0.000

(Absolute Fit Indices)

SRMR < 0.08 (Hu & Bentler, 1999) 0.050

futlanuaenadosiifiudu
CFI > 0.90 (Hooper et al., 2008) 0.900

(Incremental Fit Indices)
fatanunaunaugaUsendn PNFI > 0.50 (Hooper et al., 2008) 0.800
(Parsimony Fit Indices) PCFI > 0.50 (Diamantopoulos & Siguaw, 2000) 0.813

£ '
adyv o v A

PNENTNT 3 MInadeuNITIATIEesdUsznaudaduduiuiuia Tadfyfiusy neuse
AuNauNauULUUFUYsal (Absolute Fit Indices) WuA1 CMIN/Df wudn naenaddiviniu 3.027 P-
value finaAadfvindu 0.000 way SRMR finaaadfindu 0.050 nsiasizdsinuaenndesd
LT (Incremental Fit Index) #1udn CFI wu7n Suarnadfwindu 0.900 waznnsinszsiduiian
naunauLTIUsENdR (Parsimonious Fit Indices ) A1UNISNA@DUAT PNFI WUININAAEEALINAY
0.800 waw PCFI fenadfuiniy 0.813 uandliiiuinamadwsnnisiumuinusiinnsgiuviomn
PUIYAIINI I:uLma51’@ﬂdnﬁﬂ’muﬁuﬁmmaamé’mﬁ’u%aﬂaL%Wizﬁ"}’ﬂﬂtﬂua*&mﬁ dlafieuny

& A
Lﬂm%mLLﬁﬂﬂiumqileV] 3
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NNSNATDUAIUATILTIAIILUN

[

NANISNAZBUAIIUASATINILUNLTNUALLDER Aall

A9 4 NITNAFBUAUASATIDIUNAINUINUDY Fornell-Larcker

Construct Pl BT CE PSI cQ EPR IFT
Pl 0.852
BT 0.759%** 0.807
CE 0.738%** 0.878%** 0.783
PSI 0.623%%* 0.566***  0.583%** 0.830
CcQ 0.721%** 0.679%**  0.696™** 0.655%** 0.856
EPR 0.732%%* 0.597***  0.604%** 0.574%** 0.807*** 0.855
IFT 0.659%%* 0.732%**  0.721%** 0.623*** 0.738*** 0.759%** 0.834

QK [ v s

N7 4 TeTERaUfissmsadesnundunsUs Ui suaduUssavs anduiug
(Correlations) 519U T FnALazANNRS NG5 INT 2 voeredsrunUsUsIufiadals (AVE)
f1135n15v0e Fornell et al. (1996) uansliiiiugn éhl,uhﬁLﬁ'sa%’aaﬁuﬂmqéw%wamqmmﬁm laiinay
Husudsduesdedis (FT) fudsduanandeisnagdiung (EPR) ﬁaLLﬂiqmmwmmLﬁam (CQ)
wazfuUsmuduRusLUUA sildrusiumedeny (PS) danussndsindl 2 vesAnadsnnunysusiui
afaldnnniveanduiusiegluniuavanudifiontu Sdlmuismsadeiuun uinaduanslmiiy
711 FuvsdunmsuRduius (B mudetulunsdud BT) war amnudslade () denfunmst

A o ~ 2 v ~ a ¢ & v & ' o a0 | a ¢ a
UINIFIUNNIAUALN YA NUDY FINANTILASITA S ILEAI LA LA V;ﬂmwiumvmmummw 0.900

(%
[y

(Fornell et al., 1996) AstiumnAauUsluITeT Uit dlaNuWemsugadwun

A1S190 5 N1SNAFDUAINATILTITILUNAILNS Heterotrait-Monotrait Ratio of Correlation

(HTMT)
Construct PI BT CE PSI cQ EPR IFT
PI
BT 0.823
CE 0.774 0.769
PSI 0.426 0.501 0.544
cQ 0.591 0.602 0.618 0.573
EPR 0.511 0.543 0.536 0.500 0.723

IFT 0.604 0.664 0.619 0.571 0.670 0.689
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91015797 5 wansliiudwanisnaaeuainuiissnsudesiwun (Discriminant Validity)
N1UN1RM51IA Heterotrait-Monotrait Ratio of Correlation (HTMT) #u@uzinues Henseler et al.
(2016) Al nausie HTMT @unsadaannuiissmsadesuunlamnitnasives Fornell et al
(1996) Inediein HTMT masilAntiosnin 0.850 (Henseler et al, 2016) Sanan1s3sbasaiilaan HTMT

BYIIWIN 0.426 - 0.823 wandliiiudn FanUsuravinnsfnwasslfiananuiiemsaneglunas

NANISNAHUBNINANINTY BNSWANIToN uazauRgIu

[

HANINAHDUBYSNANIATY BNTNAN1900Y warauyRgIu I5eaziden fall

(Y v 6§

A5 6 NANITNAFBUBNTNANINTIVBINTIBNTNANWANUAATEAUIANIA NSUHFURUSAU

q

1 A o a v & & a a e s
QﬂﬂqLLagﬂQ’]NL%@NUIUG‘IT]EUﬂ'W‘Iaﬂ']qll@fﬂf‘ﬂsljaLLNﬂﬂqU?‘]@aﬂ8U@5®1uu33L‘Wﬁ1mﬂ

fiauusvinung mwia
Pl CE BT
IFT -0.074 0.502 0.200
EPR 0.070 -0.015 -0.015
CcQ 0.011 0.387 0.071
PSI -0.148 0.182 0.030
CE 0.388 - 0.699
BT 0.621 - -

N9 IFT = A1UAINU WY 800, EPR = A1UAI1MLT 89919311878y, CQ = AUAMAINYBUIT BN, PSI =

AudusLUURldsImmediay, CE = Msufduiusiugnan, BT = anudedulunsidud, Pl = anuaslate

PNAITNT 6 WARITUFUNIANUEUTUETINIMTBIFALUUANNISITTATIEES WU Snvay
GUENmeﬁw%wamqmmﬁ@izﬁuqamﬂﬁ@w‘éwamqmmammé’?ﬂ%%@ Tneiladnsnanienss dail
fupnuindedie (DE = -0.074) fruansnderveiuney (OF = 0.070) é’m@mmwmaqﬁam (DE
- 0.011) suaduduitusuuuA iidiusiumsdany (D = -0.148) msufdusiudiugndn (OF =

0.388) warAuLdosiuluns Audn (DE = 0.621) Fannd 2
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Customer

Trusted Micro-

Engagement: CE

influencer: IFT

S ot 00
Expert Micro- QS T i

influencers: EPR
Purchase

Intention: PI

Content

Quality: CQ

VGLNR

Parasocial

Interaction: PSI

A5 7 HANITNAABUBNENAMILUIAUNA AL AIRUTAUNAIMUUBYNTH

............... —— et dBvidnaninse

................. p e Lifidviznanimse
_____ > Y88 AdvEwanIdeu

yneda Ladidnsnanedeu

Indirect Confidence Interval
Relationship P-value Conclusion
effect Lower Bound Upper Bound
IFT > CE > P 0.195* 0.069 0.320 0.016* Full Mediation
EPR > CE > PI -0.006 -0.081 0.067 0.807 No Mediation
CQ>CE>PI 0.150* 0.042 0.266 0.019* Full Mediation
PSI > CE > Pl 0.071* 0.011 0.127 0.038* Partial Mediation
IFT > BT > PI 0.124* 0.025 0.245 0.033* Full Mediation
EPR > BT > Pl -0.009 -0.087 0.065 0.754 No Mediation
CQ > BT > Pl 0.044 -0.067 0.156 0.527 No Mediation
PSI > BT > PI 0.018 -0.037 0.075 0.601 No Mediation
IFT > CE > BT > 0.218*** 0.112 0.354 0.000*** Full Mediation
PI
EPR > CE > BT > -0.007 -0.081 0.073 0.875 No Mediation
PI
CQ>CE>BT> 0.168*** 0.073 0.289 0.001** Full Mediation
PI
PSI > CE > BT > 0.079* 0.011 0.142 0.037* Partial Mediation
PI

o

neme * seautied1Ayil p < 0.05, ** seRutisdAyd p < 0.01, ** seautied1dyil p < 0.001
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fugndn (CE) Wuladerunanaiifeulosmmdiniudszmnsanudiiuduuuiaidusumedny (PS)
siormudlate (P) laofiandulszAns sviawaniadauiniu 0,071 (P-value = 0.038) TugUuuueInis
d9H 1WA (Partial Mediation) usiluvaizideniy msufduiusiugnan (CE) Widnswadudauds
funandupuduiussyrindnuanudenmagiuey EPR) sermusdate (P) (P-value = 0.807)
wansMAAey WUt msdesiulunsidudi BT) Wuladerunasiifeslosanudiniugseming

ANYAULYDI NTIDNTNANIANUAATLAUIANIAATUANNU LT 8D (FT) AuAuabade (P) lnedan

Y 9

3 a v

dulseanadvinanedouvintu 0.124 (P-value = 0.033) Ingdinisdaruwuuanysad (Full Mediation)
wluvaiienfumanmageusansliiug mudeiiulunsdus BT) Lifsvinadusulsdunaidlu
AuduiuS s i ALl eaydng (EPR) é’m@mmwmmﬁam (CQ) uarANLFURUSWUUA
dusaumedeny (PS) siorusalade (P) (Pvalue = 0.754, 0.527 waz 0.601) AU

SRR UBVENAALNANUUUBYNTY (Serial Mediation Analysis) Wuin nMsUfdususfugndn

[ ! v ¥

(CE) wazmmidesiuluadudi 87) hudaderunanauuveynsulumudiusseinsdnuazveagnss
SyBnananuAnseiuganiaduemingetie (FT) nofandudsydns svsnamsdeunindy 0.218
(LLCI: 0.112, ULCI: 0.354, P-value: 0.000) LLazé”]u@mmwmmu‘fam (CQ fedusyanssvinamadon
0.168 (LLCL: 0,073, ULCE 0.289, P-value: 0.001) siond1ustslad e (P) wuunisassuuuvasysal (Full
Mediation) vz enudusiusuuufsiidiuswmadany (PS) AR dszans svsnanadoumiafi
0.079 (LLCI: 0.011, ULCL: 0.142, P-value: 0.037) fienudaiusuuunsadaiiuunsdiu (Partial Mediation)
Tuvasiinsufdanitusfugnén () wazanuidesivlu andudn BN laifidvinadunansienudunius

TEMINANUUEVBI NTIBVBNANWANUAATEAUIANA AUANITEINYT IR (EPR) sarnudslaie

(PI) (P-value: 0.875)

A58 8 HANIINAABUALNFAFIUNITIVY

AUNAFIUNTIIAY NANSNAFDUEANNRAFIY
H1: Hla: IFT > Pl Ujiasaunpigu
Hib: EPR > PI Ujjiasauumgu
Hlc: CQ > PI Ujiasaunfigu

H1d: PSI > PI YRUTUANNAFIU
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15197 8 (519)

AUNAFIUNTIIAY NANSVASRUENUAFIU
H2: H2a: IFT > CE gaNTUANNAFIY
H2b: EPR > CE U Lasauungy
H2c: CQ > CE gaNFUANNAFIY
H2d: PSI > CE gaNTUANNAFIY
H3: CE > PI gaNTUANNAFIU
Hd: Hda: IFT > BT gaNTuANNAFIY
Hab: EPR > BT UjjLasauungy
Hdc: CQ > BT ULasauungy
Had: PSI > BT Ujjiasausngy
H5: CE > BT gaNTUANNAFIU
Hé: BT > PI gaNTUANNAFIU
HT: H7a: IFT > CE > P REGRIGHEZ !
H7b: EPR > CE > PI U Lasauungy
H7c: CQ > CE > P gaNTUANNAFIU
H7d: PSI > CE > PI goUSUALNAFIU
H8: H8a: IFT > BT > Pl gaNTUANNAFIU
H8b: EPR > BT > PI Ujjiasasngu
H8c: CQ > BT > P Ujjiasauungy
H8d: PSI > BT > Pl UjLasauungy
H9: H9a: IFT > CE > BT > P YR UANNRTIU
H9b: EPR > CE > BT > Pl Ujjiasauungy
H9c: CQ > CE > BT > PI gaNTUANNAFIU
H9d: PSI > CE > BT > Pl YR UANNRTIU

NN 8 mamimaaua’m*ﬁaaqﬂlﬁ’iﬂ é’ﬂwmwm;:Imq%w‘%wamqmmﬁmzﬁuqamﬂ

TusnuAnuduRuskUUNITENTILN9dIAL (PSI) TBNTNaN19HTIHDAIINAILTD TuMLRf LAY

aa

Unaedie (IFT) AuAMuleInydiugy (EPR) uazAmnInvailon (CQ) liidnsnanimsmaniny
adlateuunnineafduasnvasanAtulsemelng (Pl)

aNuMUEYIINIBNTNANIANUARTEAUTaNIAlUAUANLLTRRE (IFT) AMATNYL TN

v s

(CQ) uagaruauduRuswuuAaldmsmndau (PS) TanSnantansadenisuduiiusiugnm

Ly

(CE) Twwgniuanulietnaydiugy EPR) LilidnSnaniwmswionsufduiusiugnan (CE)
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msuduiusiuandan (CE) 18vSnan1nsewiennuiiesiulunsiduai (BT) Bnvsnisufduiug

[y

ffugné (CE) wasmmideriuluasidud @) fdvewammssiommidlate (P)
dnunizvednsadvEnansmuAnsEiugamalufumindede (FT) d8vswannssde
arundefulunsdudn 67) luvaedduanud smytuigy EPR) aunmasaddon (CO) ua
sumsdiusuuuAsiidiuiumadsan (Ps) hiflvenammssiemmidesilussaudi BT)
SnwnipvownssdninansauAnszduganialufuamuindede (FT) auamvssion
(CQ) warduaruduiusuuuAsiidusiumedsan (PS) fvBnamsdouserunslatousaniinoa

AgvaiavasgnAtulssmAlne MU duiusiugnan (CE) TuvaeNauanulienigsungy (EPR)

av o [y

laifisvsnamsdaurenusiilad sunamiineafduosavesgnélulsumalnerumsufduius i
gnA (CE)

dnwnzvesinsadvdnamsnuAnsziuganialusuauidede (FT) fdvdwamadey
soruitlatouunminoaftusinvesgnélulssmalneiuaudeshluasaud (87) Tuvasi

ATUAIILT Y IY TR (EPR) ANINYRUTanT (CQ) waza1uAduduius wuui addiusy

a a v

nadanu (PS) LifidnSnanedeusianunsladouunniineafduasnvesgnaitulsemalnesiuy
AU el URS1EUAT (BT)
LATTINUIIT N YLV NTIBNTHaNNANUAATEAUANIAlUAUAINUNT BD D (FT)

ANNINYBALLEM (CQ) WagmuduRuswuuRaidusunsdny (PSI) dBvsnanedeudoniussla
d’l’l a a6 s v 1 a o v Y 4 =~ Y

FauuplneafduaiaragnAtulsEaAlngiunsUSuTusUugnAl (CE) warAuaiuluns
AuAn (BT) wuvaunsy luvaeiiiuanudeivigdiungy (EPR) Lilidnsnansdeusaniunslade

% v

wuaAinoafduasavasgnAlulsewmalnedunsufduiusiugnan (CE) wazauiaduluns

Y

auen (BT) wuusynsy

anUs1gNaN1SIAY

1NN5AN N LULAAANNITLILATIAT1VBIANUTUNUT TENT 1R NYULVIHNTIBNT HANS

v ¢ Y a

ANUARSEAUYanIA N1suduiusiugnauazanuleliiulunsdunseaiuddadoutnnifines

Y

a6 4 1 a Y @ =® o w ayv o o £4 A o
AYUBIN NIUNGEE S-O-R Theory LLamﬂumummmmmyﬂJmmiﬂgauwuﬁﬂuqﬂmLLasmmwauu
lupsrdudrmduaiiounaln (Organism: O) MviliAnausdlatauarldnguinisseuineday

a =

(Social Learning Theory) e5unefisdnsnavesdnsedninanisauanfiidunsmanduliduilan

'
a0 a

LARINGANTTUMALTIAUARTITIHOUINEIUDETNAULBIULBY (Subramanian & Subramanian, 1995)

WuAsannngul S-O-R Theory
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