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Abstract

This research aimed to 1) study the causal factors of marketing strategies, service quality,
and management innovation that affect the success of Thai restaurant businesses in Los Angeles,
USA, and 2) propose guidelines for enhancing the success of Thai restaurant businesses in Los
Angeles, USA. This research was mixed-method research between quantitative and qualitative
methods. The quantitative research sampled 380 Thai restaurant business operators in Los
Angeles, USA. The sample size was set at 20 times the observed variable. The stratified random
sampling was used to collect data. The data were analyzed using structural equation modeling.
For the qualitative research, data were collected through in-depth interviews with representatives

of the Department of International Trade Promotion and 13 Thai restaurant business operators in
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Los Angeles, USA. The data were analyzed using content analysis. The results of the research
found that 1) marketing strategies had the highest overall influence on the success of Thai
restaurant businesses in Los Angeles, USA, followed by service quality and competitiveness,
respectively. 2) Guidelines for enhancing the success of Thai restaurant businesses in Los Angeles,
USA were a newly developed model called the “MSCB Model” that focuses on finance,

customers, and learning and development.
Keywords: Marketing Strategy, Service Quality, Competitiveness, and Business Success
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nyrvapunUImndadin il 10C ag38nine 0.60-1.00 Feaglunmsiisausuld a1niuldn
wuuasunulunnaedld (Tryout) funguieehefifldnuaylndidssiunduinedneads S1uau 30 au
fionsiadeumAuidosiy (Reliability) Tneldirduuszansuoanivesnsenuin (Cronbach’s Alpha
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Coefficient) nan5As zsinuIndaeadesiusintu 0.983 uanslfiuiuuvasuamiinmiiies
gawazanusatlldiundusiiegneasala

n153Aserdeyadeusunautseandy 2 du laun n1sdesierideyaldinssaun
(Descriptive Statistics) Faldarprud (Frequency) S08ay (Percentage) Aads (Mean) wazan
\aluuLInIgIY (Standard Deviation) Lisasuisdnuaizsinluvesnguiieg1a daunsiinsie
Uy aLT981981¢ (Inferential Statistics) 1¥n153tATIE0IAUTENOULTIE UG (Confirmatory Factor
Analysis: CFA) Lagn193LAT1ZRLUUT1a09aUN151AT38579 (Structural Equation Modeling: SEM)
ilemaaoumudius Faainnuesiuusing 4 Aduadernuduiavesgsiadiuenmsine Tasld
Wsunsudndagunmeadatunisiuim

duiumsidedananin 138nsiudeyalaenisduniuwali@adn (In-depth Interview) wae
msdanauuudusiuarliidusin Welilddeyanimumarnmansuazaziousseadednues
fuszneumsuasimifisy mansaaeunmgniesvesdeya (Validity) 1438nsnsaaaeunuuany
&1 (Triangulation) Visluduundsdaya (Source of Data) uagddmaiiudoya (Method) dauns
519a0UALLT 837U (Reliability) Tdinausives Lincoln waz Guba léun arwtdedevesioya
(Credibility) mM1uALELAIIT (Dependability) Amnuaiusalunisaneneananisivy (Transferability)
LaEN1anaARveEldY (Confimability) ﬁayjaﬁlﬁmﬂmié’mmmﬁgﬂaamm‘ULLaz‘iLﬂiwﬁﬁmLﬂf@m
(Content Analysis) tlpaguuszifiuddnymunsaumansise

Tutumauaaiing fidelfdenlsmansidadimanssdsnunimddedu lneinanis
IinsesidsUsnaiiadninasulussduiundulsadundnlunisdunvaiifedn ieesune
anvAuazUSUNIiIAY Sesdudunaideaifnaziaduaiisanuindedevesdoagunsidely
asalofanysafinndety

HaN1339Y

pouinguszasddor 1 ilefnuiladuiBsaungues nagndnisnata aunwnsliuinig uag
winnssunsdnnis fdmadonnudisavesgsiaiuemisineluasausundaysymaavsgoiin
M1519 1 LAR9AINITHILLNATINIASTIUTBILUUTIADIVNAEDN

318N15 ANEnn HUUT1AD9RN WUUIADY

HuARgIY MaLian

1. Chi-square ( x2) *Hilng 0 419.56 120.26
*Wnu df 146 104
Relative Chi-square navins( y 2 /df< 2.00 2.873 1.156
2. GFl > 0.90 0.90 0.97
3. AGFI > 0.90 0.86 0.94
4. RMR wlna 0.00 0.031 0.019
5. RMSEA < 0.05 0.070 0.020
6. CFI *0.00-1.00 0.98 1.00
7.CN > 200 183.73 448.68
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91n71519 1 WU AruvesivusiassmadendifIdeldwmuniu asandeaiudeyaids
Uszdny Laedlauinaeinne

A 1 waassanmsiiengikuudasinuaunslasaiuiilunsiasmadeniaenndos
futeyaiBelszdny nananuTuesneg vedlunaud?

PRSE

PRIC

PLAC

PROM

PEOP

PROC

0.45% PHYS

Chi-Square=120.26, df=104, P-value=0.13153, RMSEA=0.020

AN 1 LUUIABIASIAS19ANUAUNUShUUNIGEeN (standardized solution)

NN 1 WU AduUsEANSIEUNIG (Path Coefficient) 581319 USUNIAUAIMUTUHILAY
AvneIRUsEned (Factor Loading) syninednusuraiufiudsusydnddanludauinyne

ANS9 2 WARIANEDR WANISIASILITBNTNANI9MTI (DE) 1990u (IE) BnSnasiy (TE) va98wUsHi g
971nA1 Beta kay Gamma

faudsny AN fauUsdase

FUNUS MAST SEQU COMP BUSU

SEQU DE 0.73** N/A N/A N/A
IE N/A N/A N/A N/A

TE 0.73** N/A N/A N/A

COMP DE 0.56%* 0.35%* N/A N/A
IE 0.25%* N/A N/A N/A

TE 0.81%** 0.35%* N/A N/A

BUSU DE 0.34%* 0.45%* 0.15*% N/A
IE 0.37** 0.12* N/A N/A

TE 0.71%* 0.68** 0.15* N/A

nouingUsvatdten 2 lilolauanuInnIsiasuasandusIvesgInadnemsively
avaALULAAAUTTINAENITOIISM
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MW 2 wuuiaeaasuainanudsavesssiaduemnsiveluaeauouadaUsemaansgelsn

NN 2 NUT UUUTIBBMIMBETHATInEsuasenNdusavesssiaiuemsingly
aoauouRAaUsTMAEnsgolin Tdnvardunugiinmuszneufediuuszaunsnsnanndisian
SvswasuNniansesasAensusmstanisvuds wazaua wnslunsady Wuluamg
l@suasasuassnudsavesgsiasuemsiveluasaweuadalssinaansgaiusnms oy
LuUaesfiiaunTuvierdendn “MSCB Model” M e Marketing strategy ansauszendldlviing
AudnsavesgsiaduemisingluasauswadaUssmeansgowsni Inedusznaunisdedinis
Uszgnaldaulszaunianisnain loun Kandaueiuazu3nis 5101 Yeanin1sindivuig nsaaEsy
1139810 NUNITUUTNIT NTLUIUNITUTNIT WALFNYULNINNIEAM S AR Service quality a13130
UszgndldliiAnmiudnsavesgsnaduemsiveluasaweuafalssmeansgousnilaesodilng
Fusznaumsdesl mmidusssunsliving mnudediolingla mnevaussnimsions msli
A eusiegndn n33dnuazidilagndn C Ao Competitiveness aunsauszyndldlsiin
anudisavesgsieiuemsingluasauouaiaUsunaansgowsnilaedusznounisdesdinisasng
yaAiliiugsie msadueldedisioes wazdunulunisdndus uaz B Ao Business
Success mnudNTIveIgIAIue Ny luaeaLouRAaU sEIAauSTaIITNN Tidaas iy N3y
anA1 nsruIUNsIAn1INglunas n1siSeuuaziaun

aAUT8Na

HAN153LATIELUUTIae BT sa I azy oulmiuisauduiudsening nagnsni1snaie,
AaAMsIUINNg, Amnuanunsalunisudedy, way anududavesssia Jedudussduszney
drfglunisaniiugsiasiwemsinglunandsseinregsaeauauada Useinaansgawsni log
amsmwuuaesdliidiuin “nagnnisnatn” ududsduiiisvinalaenssuaslnedounu
“aaun1nn1sliu3ns” uag “anuaunsaluniswety” lumsdwase “anudnieveigsie” Bs
Al UAYULUIAAYDY Barney (1991) uay Day (2011) inana31a1ula s sunisnisue st unas
NAdLNNEUBIRIANTANIINMINALHALTEMI NI NN TTIAuAuaTaA LA luN1TUT IS
Inn1segliusednsua
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NAYNSNSAMALALAMNINNITIIUINNG

NANSVIAdBUALLAT LA 1 WUin nagnsnsaaaiinanisuIndenunmsliuInnsegiel
fudfyn1eadd (B = 0.73, t = 1288, p < .01) uansbiiiuinnsnsnagninismaiaivaauuay
wngauaunsadsasugunmnisiiuinslunndflaess Wdnesdunisiuiamaivesgndn ns
PeUALDINBANADIN1T T eUszaunisailagTinvesltuinig deaenadesiuLuiAnves
Parasuraman, Zeithaml, and Berry (1988) i ldWmu1uuus1ass SERVQUAL Tasasuieiinis
Trusmsiitgunmifnannsinnsdesinsseminsmnumanisagssuivosgne

Tuuundemnsivgluasaueuada nagnnisnaiaiiiuszdnsaiw ldun nisdoasizes
“anuurivese1msing” (authenticity) arugiunsusulidnduiamsssuguilaneisiu wu n1s
THaynwsanguiidiladne msdausseimaiwlismais waznisairanmdnuvaluusuduu
niFyaiifie Faazteifiuannmuszaunisaliazarudfisnslavesgndls (Kandampully, Zhang, &
Jaakkola, 2015; Zeithaml, Berry, & Parasuraman, 1996)

NAYVISNITAANALALAUENTIVIGIND

aunAzId 2 WUl nagnsnsrandINanIsUINAeAIE IS ueagsia (B = 0.34, t = 3.94,
p < .01) B hmanununaniifuszuuuasiianaenndestundutmneaunsoadiaans
Fdusuiigauld dlusugonue madiulavesgnd wardoidemossie

AIULLIAAYBY Morgan, Whitler, Feng, and Chari (2019) ﬂaqwémﬁmmﬂﬁﬁmiﬁmﬂsﬁ
YeyagnAn (customer insight) 1ugiulunisdndula (data-driven marketing) @3azelws3Aa
annsamansaiiunliuaruiensasulasemanldegnsmnia dmiuiuemnsive
Msade “uusudormsinenuamssduniiden” waznisldtomnsiiva Wy unanlesudieimns
paulall (UberEats, DoorDash) 5@Lﬁuﬂaqwﬁ‘ﬁwﬁ’@ﬁmmﬁmmmﬁwL%:'«ﬂummmmilimwﬂﬁasmﬁ
YLaNTNIN (Homburg, Artz, & Wieseke, 2013; Harrington, Ottenbacher, & Fauser, 2013)

NAgNSNITABIALALAINEINITO NI TUYITY

aunfigd 3 Flidiudn nagndnisnaindmwanisuindenuaansalunsudstu (B = 0.56,
t=713,p<.01) %qazﬁauﬁwwmmmﬂaq‘wﬁ‘iumia%'w “AULANEg” (differentiation) uay
“aulalUseultianagns” (strategic advantage) miﬁLqumsmmﬂﬁaa@ﬂa”aqﬁuﬁ’]mmaqﬂ@ﬁLLax
ANNKINADUNNTIND SUI’JEJIﬁﬁQﬂﬂiﬁﬂﬂﬂiﬂﬁ%ﬁﬂﬂﬂwﬁﬂwﬂjLLUSuﬁﬁiﬂﬂLG‘i‘lm’jW@:LL“U'\‘i (Porter, 1996;
Vorhies & Morgan, 2005)
d1mTuiwemising AuaINsalunN YT U NANIINAITHANHATULONE NI NI TRIUSTTY
(cultural uniqueness) funsUIMsAn1daiieardn wu n153nAaNTSH “Thai Food Week” Ll
aannusuilugruieaiu wiemsldimaluladnmsdsemsinuneundindufiazainuazsinsa as
wianiielissRednwgiugnéuasvenemaalvallfodwiaiiios

AnNNTIRUSNNSHAZANNENT s lUN T sU

NANNSNAFBUALNAFIUT 4 WU AaannslEUIAsdsHansUInseANaInsalunig
e (B = 0.35, t = 4.56, p < .01) FeaenndesfuuuIAnve Rust, Zahorik, and Keiningham
(1995) Aiszyinaunnmsuinsidulladoidsnagniidmalasasiionulfiuounisnsuy sdulu
szozem Wesnaunmidudsfionazidounuutazainsanufnfvesgnenlig

Tugnavinssues msuimsfignm (Jufing uazsindy Wuesduszneuddyues “aa

AMNAISUS” (perceived value) Faazdanalngnanauanldusnsgiwazuuziidelugeau (Kim
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& Kim, 2004; Zeithaml, Parasuraman, & Berry, 1990) $1ue1vnsineluasausuadaiianunsain
wmsgrumanildasdaulfiuisumileguidussezem

Aaunnn1shiudnIsuazaud15V0egsHa

auAgiud 5 wui1 aunmnsliuimsdwansuindeaudifavesgsia (B = 045, t =
5.44, p < .01) HadWSTBUSLLLIAAYEY Cronin and Taylor (1992) uay Fornell (1992) T1gnunn
vinsidunalandniideslesanufianelavesgnAndnfunanissuiununegsia Weamnmnns
U3msgatu awdmaliigndiineuing nstiedn wagnsuendaidsuan

TuuFunvesiuemnsivg auamuinsensuissanifenmsiiagg amnuazenyesiy
arwmaElumsuinig wazmsdousuuuulvefioudu dademaniduasunmdnuaiiusuduasfia
TonmanisiAulavesgenvielaegredniau (Kandampully et al., 2015)

AMNAINNTA lUNSWYITULAZANA5AVR9TINY
auudgud 6 nuin mnuannsalunswisiudmauindenudsavesgsia (B = 0.15, t = 246, p
< 05) widvdnaszogluszdiutiunans ualimnuddgmeadfuazidanagns s zdudiuingsiend
ANansalun1smevausnalnlasInid duinnssy wazuiuddeuuilduduilaalafnia 2z
mmsausaqwaﬁwL%:a]asmé'fﬁ@u (Grant, 2019; Porter, 1996)
Tummﬁﬁmmﬂﬁuqa Wy Suemsluasaweuada nsadeteldivseufisudedld (tangble
competitive advantage) 11 N5l ingAvasiniannyiesdu msdmdeniumiiienIn uazn1sin
Aanssuduasun1svigianzng (19u wydsadsinionImsaunIn) YIwasanuLANeIuae
ludmnudnsassezen

Tnwasy wansideduduin “nagnsnisnain” udduindouddyiianiidsdnsnais
Tnanssuazlnadouss “Amnudnsavesgsiadiueimsive” iumsenszau “Aaninnisliuinis”
uay “Aruanansolunsutiy” ey nsusmsinnislugatagudndudesysanniswundn
nemsmanasielval 1hfunsuIsTiuUszaunsaignd (customer experience management)
Lﬁaa%ﬂwaé’wéﬁ%ﬁuﬁgﬂL%amwgﬁaLLaxmwé'ﬂwaiLwiué (Kandampully et al., 2015; Morgan et
al,, 2019)

JDLAUBLUL
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1. gusznaunisgsiamsiinszuiumshivinsvudsdudeginlussuuiianudugusssud
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SusiuIINY



IFNINMIIILMIVIAIINMIN@WT TN 15 2TV 3-4 (NINGIAN — TUINAY 2568) (8

4. gusgneumsgsiafuemsing mshienuddgiunsshviauianelaludusuay
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