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ABSTRACT

This research aimed to develop a structural

equation model between affiliate marketing,
electronic word-of-mouth (eWOM), trust and
online purchase intention and to examine

the consistency of the structural equation model
between affiliate marketing, electronic word-of-
mouth trust and online purchase intention which
developed with the empirical data. Quantitative
research method was employed. A questionnaire
was used to collect the data from 450 consumers
who had seen the promotion of product and
services through affiliate links by using multi-stage
sampling method. Data were analyzed using
descriptive statistics and structural equation
model. The results of the study demonstrate the
model of the equation structure of affiliate
marketing, electronic word of mouth trust and
online purchase intention of consumers in Thailand
is appropriate. Its components are: (1) affiliate
marketing which includes sharing redirect from the
search engine and value creation, (2) electronic
word of mouth which includes trust in sender and

@)

shopping which includes trust in benevolence,

past experiences, trust in buying online
trust in publisher, and trust in merchant, and (4)
online purchase intention which includes online

transactional intention, repurchase intention, and

continual intention to share information. The
structural equation model between affiliate
marketing, electronic word-of-mouth, trust and

online purchase intention of consumers in
Thailand are consistent with empirical data. The
results also reveal that affiliate marketing and trust
in online shopping have a direct influence on

online purchase intention and affiliate marketing

and electronic word of mouth have an indirect
influence on online purchase intention at .05 level
of significance. The results of this research help
sellers, business and

online e-commerce

entrepreneurs can improve platform online
shopping to the commercial potential using affiliate
marketing strategies and electronic word of mouth

to build the trust with consumers in the future.

Keywords: Affiliate marketing, electronic word of

mouth, trust, online purchase intentions
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Tels lusnsazanuduniusnezdnfivdalylu
msﬁaﬂﬁﬁﬁiﬁ%’ummL%aﬁavl,i”awsl,avlﬁmzﬁmn
Janslunisuntdeswnadseloriuaz laiia1saien
Lﬂ’%'ﬂ‘upgﬁvl,%ﬂﬂﬁﬂsjmmmﬁwLadvl,@T Tufiiae
duilnadainu L%aﬁaﬁagaiuu’%ﬂ'ﬂ%%
Qﬂiznaumiﬁﬁwqiﬁamu?}aé'aﬂuaauvlaﬁ F
E\I:’U%Iﬂﬂﬁﬂ’]iﬁ@]@l’]&m%ﬁ'ﬂ‘lﬁ%afﬂ’ﬂizﬂE]Uﬂ’]i‘ﬁlﬁ’l
ﬁqiﬁﬁ]Nméaé’mwaaﬂaﬁﬁ%umaumumﬁaé’dm
saulaagiane G99 NNaNNTIS8V89 Khairunnisa,
Hafidhuddin & Tanjung (2018) wuitautinala
maaﬁu’ﬂmﬁﬁw%wmﬁmuasj'mmn@iamﬁufﬁd
AINLEL mi%’uimaﬂiﬂwﬁﬁﬁﬂfwmﬁamn
pgnannEanNaslate nananit anuhnelu
DWIAAFNTLMIAMALAZRATI AN EINTUN TN
7319 Lﬁma'mﬂ'mn_imzg'u@’u’ﬂnﬂmmLaLuaLiﬂﬁ"u
e naunBnuasudazialnalstuazinganssy
wandseanluluguzguilnae lasaniziaue
3% Y waz Z ldannuddyiuwianssuannnia
\9148135%8% (Priporasa, Stylos & Fotiadis, 2017)
ﬂ‘)’]&l@ﬂiﬁ]%ﬂaa%vlaﬁ (Online purchase
intention)
ﬁa@u”uﬁa&aﬂuaauvlaﬁLﬁumiLLﬂdﬂmTaHa
ANUAALAY LLﬂzﬂi:ﬁUﬂ’]iﬂiﬂJa\‘]ﬂﬂﬂnﬂ G9vin
ﬁﬁ']ﬁLﬂuLmﬁiaﬁaQaﬁﬁﬁwﬁuqﬂﬂa‘ﬁumamLLa:
ﬁﬂﬁagaiﬂlﬁﬁawu%gmﬁamauauaamm
@Taammaaﬁlfﬁaé’mmaaﬂaﬁ (Leong, Loi
& Woon, 2022) %ana1nit Durianto (2013) fignain
anuawlade da AudasnIfiezdaud A
aula%mnﬁm‘fumﬂﬁuﬂnﬂvlﬁﬁ'uwaﬂsz‘nmm
ATLATWLALH AN TN DIFUAT iagmﬁimﬁ'uﬁuﬁﬂ
LT 3107 "3§miﬁ§aua:ag‘méauua:ﬁaﬁmmwﬁ@ﬁ'wﬁ
Wosununaanmaianiwoan luamef Chen
and Huang (2012) N8 asuwIAaLIAEINLENTWE
yosdunesiiainfiddenanueiladadum tETen
AIsAS unsnamluaalwidiugaduwnaiida

(2

a9 a v KX v P! [l v
‘V]Hlliiﬂﬂﬁ'llﬂiﬂLTWQG%QQR%?@LLUGﬂ%“BGQNVL@

'
A

anddyatRIBEIaNLASaTY lauiSN
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duslnaldanusulanufud uine nielasan
(Attention) Laza319aNanla (Interest) lidiaanu
@84n13N1TAUNITBYA (Search) LNBINUFUAN
mnﬁfuguﬂnm:ﬁﬂmiﬂizLﬁuI@]mmmuiaga
a v & ] > a d‘f . o

Al antuiaasulada (Action) nasann

3T Q’u'ﬁn AATNANY Lﬂu;&”ﬁami"ﬁagaiﬂ yng

AAANKSHNT (Affiliate Marketing)
1. nTuTtaye
(Sharing)

. .
2. MIT9IA

w“ﬂqUﬁ'uQSu%‘%aI@ﬂmﬂwaﬁmmﬁmﬁuuu

Bwnasiiia (Share) (Preeyanon & Cheyjunya, 2022)
IINUWIAA WATHAINWISTBALALI TN

Lﬁmﬁadﬂﬁmﬂszqnﬁua:ﬁmuﬂmauLLmﬁ@r’uad

I A%

(Offering the Reward)
3. s asiulunslian H, anneslanoaowlay

(Trust in Use) (Online Purchase Intention)

P 3 H
4. MUHEs - — p 1. anwdslolunsinsanssuoaulad
' ’ ) analinsladanstafudoanlai K

(Redirect From the Search Engine) H (Online Transactional Intention)
5. NIES9RTAEn 1 (Trust in Online Shopping) Y 1 1 s

’ o 1. arwlalalueawanunsa (Trust in Competency) 2. AAALIIUNITTATN

(value Greation 2. amallindlaluamadadad (Trust in Integrity) (Reptlrfl]ase Intention)

3 analindalwenadalaiaomda He | 8 aowadlabunsudedudayeadie
. tin Benevol | dai
nsrasswuuindathn ewom) (T [ reneve enoe) . fAdwna
i o H, 4. anulinalalumsiisuwidaya (Trustin Publisher) (Continual Intention to Share

1. AW BNDUBIHAYI IS 5. anulliralaluding (Trust in Merchant) Information

(Credibility of Sender) )
2. avwlindadarasinms

(Trust in Sender) H

o= - Ve 4
3. e IatiaTaannaaTays >
(Credibility of Source)

4. dsraunsoii R LTI gL

(Past Experience)

a Ao
AWUIZNaY 1 NIALLWIAANITIREY
aAa o a A o I I a v va D ] a & o a
ADALBBNIINVY N1IlYI U RUATILATUINITHIBRINTWN TN AT
o ' . I < a 1 wvad | @ |
Uszrrnsuazalaang mauaq&l‘qnﬂqu ALVUGDUN 1 mﬁqumama

Usznsde ;ju%‘[nﬂﬁmﬂwmﬁumﬂﬂs
TuadnauazusnsHInasfwnsias doiin
Uszrnsifisuanlasnia (Infinite population) i
MIMAUATHIAA1BE19AIUFAT UBI Roscoe
(1969) ﬁ'mmsl,ﬁmmﬂm@mﬁaumnﬁq@ﬁyau%’u
iy 1/10 vsmifBauuNIaITIU (e,=0/
10) uazazdudibddnymesfiafiszey .05 lduwa
drat14lienndn 384 @ae819 HATufinua
f0819UIA 450 318 1 naLTDagIREINaLaS
saansasaanm lagldmiguaiatniununay
1AW (Multi - stage sampling) G911z &%3L
SNEIE20913ETININIANURANANSTH (Silchary,

2014, p. 61) ialWanadaguilng Aaowuiin

WUUNgY (Cluster sampling) Tasusain 4 ndina
mm]”aQamil,l,i_imuﬁmﬂmaqﬁ’lﬁfrmuaﬁﬁl,l,mma
TuAaUA 2 KIN1TLEENE20HIIUL UL
(Purposive sampling)I@UI%LL@N:Qﬁﬂﬂﬂ%:Lmzm
Wuuuusaunaanizisandafiidudaslng
Lﬁa<1mﬂ'ﬂ‘szﬂmﬂiﬁlf’ﬁ’lmm?ﬁ'ﬂﬁﬁmLﬂu;ﬁfmﬂwu
WAI U lua@uALasuSAMIHIURInWUsIas
Wazuaaud 3 ﬁmu@é’@dmmaaﬁnmsaﬁué’aazhd
LUUR1M®AlA21@1 (Quota sampling) LA 8 GEV
@%‘[n@luﬂi:mﬂvlmmjmaLuanfu XY uss Z#
WEWLLAWAS YT TN RUATUATUSATHIURIT

WUTAAT LA UDLTTURE 150 A288N9
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]
-~ -~

Lﬂiaauaﬁ‘l?}‘lumismi'mﬁaga
;ﬁﬁ]”ﬂvl,@i’sl“ﬁl,l,uuaaumuLﬂum’%adﬁa
Tumaifivmunadays misfuuusaunusia
ATEIULITNMAN (Rating scale) 5 T2aU LA
mnﬁqﬂ 110 Yrunans wew LLa:ﬁaﬂﬁqﬂ
utdaaniidu 5 aau Usznaudls 1) ﬁagaﬁ'ﬂﬂmaa

2

l’d‘]ﬁlﬂﬂ 2) MIAAANUIAAT 31%I% 15 T8 3) N3
Fossuvudandatan s1uaw 13 78 4) a1u
THnsladantsdedudiaanlan s1uaw 18 70
5) anuasladesanlal $1uau 9 98 asramau
qmmwmaom‘%aaﬁa Tagn3nIAIANLin a9
L%dL‘IfE]‘W] (Content validity) lagn13%i1 10C A
QL%UQ%WQLLNZﬁﬂaﬁﬂﬂWE F1UIU 3 7% UaL
AT19FALAMULA BRS8N T 03 (Reliability)
WU sawlszEnsuoanda1szning 0.912-0.977
Fadranufissvesunusauninineinsesivle
asiienasud 0.70 9wy (Lee & Hsieh, 2010)
M3 AR YS
Mmsiiansideyadiataifansaw
laun drsaoas mmﬁmm:mmﬁmLuummgm
wazWaUuuuaun1Ilasaing uaza sy
mmaa@ﬂﬁawmgﬂLLuuawm'ﬂmaaﬁ’Nﬂ”mTaHa
Faszanyd gy WUURNNNTIATIEINY (Structural

equation modeling: SEM)

wan1sunazanlsigua
1. n1snewIgduuuaan1slaseasie
SEUIWNITAANANBSN AT N1sFaad1swuulin
aadnaanlan arxlisleadanisbadnan
¢ & & a v ¢
aanlan uaznisasledoduainanlanuas
Auslnaludsznalne
1.1 HANITAIIVROUAINFAAANDIVDI
g'ﬂLL‘uuaumﬂmda%ﬁmiwmmamw”uﬁﬁm
nssessuuvlindathnaanlat aaw'linslade
X a o & & & a o &
NNITOAUADOW AN WAZN1IAIITOAUAD 8% ba
pa3guilnaludszinalnonudeyaifadszing

a v ! ' Rt a A‘ e s
WANI3I3Y WU 1) mamﬂs:amwauwufmﬂu

PBIAILUTAIANANUTIAT NMIFBETHLLLNGD
tnaanlat anulinsladanissedudeanlal
& & a o & A “ o &
LAYNITAIbITaAnA100W IR FAIMNFUNRT
NILINEE ARSI NNEDA LazAIANUTUNUDT
wwindulsdinaldldddudslanidgannan
15 RINAAaNITHNaInU s T lun TR
2) MIATIRAUANNATILTIFDAAABIVDILATIAIS
096 U3znNaUNITANANUTTAT NIIRBEITUU
Undatnaanlan anulinsladanisdadudd
& & X a o & .
aanlad warn1Iadladedudaiaan ball wudn
(1) dudsdrunisusidaya AUnTIA T8
AN TN LATITIN% FIUNITUHIRIT wa
@T’mmm%ﬁaqmﬂ"lLfluﬁumimwmmw”uﬁﬁm
(2) MudsduaNui I TatoeIEITNIET
ﬂ'n&lvl,%'mlwia;gdwnmi AUANNILTaN VB
Lmdmi’aga LLa:@Tmﬂizaummiﬁmummaa;ﬁ‘u
saduaqntsnsgasisuuulindatinaanla
3) awdsiuanylindaluanuaunsa du
anylilaluanugdesasd duwanulinedalu
autdnlatrmmae daualnnlislalunas
LwﬂLLwiﬂTaya LLa:ﬁmmmvﬁmosLaslu;gmmi‘]m‘ﬁ
wisadul3sladensdefudisanlall uas
(4) Mudsduanuaslalunisisinswaaulad
MuaNNAItalumMItedn wazauwanuadlalunis
LLi_ioﬁmTagaasm@imﬁauﬂuﬁ'suﬂimmﬁﬂa%a
gudoanlal waz 2) n1IATIIEOULTITILUN
1auN1INAFBUAINNFNNBTIZHININITARIA
o A A ' &
WWFTAT NIFarIILLLLNNGat naawlall AN
v 1 dql’ a 2 6 oq/' J
19119ladean1sdadudiaanlalt wazn1iadlade
Fudiaanlalt Wudl a9aUIENaU@IBANITARA
o P A , &
NuFTAT NsFerITBLLUINGaU neawlal A
v 1 éi’ a v 6 Qq: d}/
11719ladan1sdeaudiaantalt wazn1saslage
fudroaulant Jf1 CR>0.7 uaz AVE>0.5 (Hair et
al., 2022) uaadliiARINIdlsznOUMUNIIAANA
NUTRAT NIFassHuvUlndalInaawlal Ay
1119ladansTafuaianntal Lazn1Iadbada

Fuae auvl,aﬁmumimm FOUANUATILTITILN
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55
@ AIuTTioya
@ Aurladar
©

67

anllinda
fafaegnas

Ussaunntil

Asdoans - o
wuuthasaln dayaninsatilay

HIUINY29RUETT

aailinalal
Mssunsgaya

Arnialai
enandislaghomda

qrgil]

| Al |

Chi-square=44 130, df=32, p=.075
CIMIN/DF=1.379, GFI=.982, RMSEA=.029
AGF|=.963, RMR=.005, CFI=.997

ANYTENOU 2 BnFwamIaaanusdas nsresnswuulndatineanlai wazanylinelanidaainyadla
Fofudeaulavivasuilnaludszinalng Masusuduuuy)

1.2 HANNIN G wisduuuay ATlaTIRI 122 msgeasuuuihndathn dsznaudae
FERINNITANNANBEAAT NSFEFTUWLLLING D a1u'l3719lade ;‘Tdaﬂha &17 (Trust in sender)
hnaaulan anulindadensdedudeanlan Uszaum It uaNuad5TumT (Past experience)
wazn1iadlagafudieanlaiuaguilnaludszne 1.2.3 anulineladansgedudisanla
ne wan13398 wud Juuusunlasiaiig (Trust in online shopping) Ysznauaas anulinela

o A o ' = . A .
NNIAANANWIAAT N1TRaaITuuUlIndalnn lualnuidulagianie (Trust in benevolence)
aanlant uazanulinslanfideainuasladadud anwlinelalunameunwidaya (Trust in publisher)
saulavivasguilnalutszinalnafanuminzay wazawlinslalugane (Trust in merchant)
wazliannuseandesnutayaididzany laod 124 a21ua9ladeaanlal (Onlne
a9ddsznauasih purchase intention) Usznaueas auaslaluns

121 MIAANANUTN AT (Affiliate marketing) ﬁﬂgiﬂiiuaauvlaﬁ (Online transactional intention)
Usznaudas nIuridaya (Sharing) N1IUHIRIE aruadlalunisTadtn (Repurchase Intention)
(Redirect from the search engine) mmi”wqmm ﬂ'amé'fﬂﬂuﬂﬁl,l,ﬂdﬁuﬁagaasm@ial,ﬁm (Continual
(Value creation) intention to share information)
NTAANANUSAAT La & ‘
»| Anunsladessula
(Affiliate marketing)
ev v . g o v « (Online Purchase Intention)
1. N3usveYa (Sharing) »| Anulinslasenisyedudeaulail )
o 1. anuadlalunsigsnssy
2. N3uplsaen (Redirect from the (Trust in Online Shopping) . :
) v < poulau (Online transactional
search engine) 1. anulnslaluanudula
3. M3avIANA (Value creation) ¥eWiEe (Trust in benevolence) Intention)

v

2. AuRslalun1sTaTn

; . 2. anlandlalumsmeunsveya
AsaeaskuuUINAaUIn (eWOM) (Repurchase intention)
v Ce (Trust in publisher) . -
1. mihnndlanegasnns v v 3. anusdlalunisuusdureya
3. anulinddaluyue v

A 4

(Trust in sender) a819maLilag (Continual

(Trust in merchant)

2. ﬂizaumimwmum%mgiuaﬁ Intention to share information)

(Past experience)

nnydsznay 3 gﬂ WUUFNAITIATIRTS

-02 -
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HAaN17398 Wudl JUuuusunIlasiaing
52RA9NNIAAANUTIAT N13FeEITULLLLNGD
thnasulasd anulinsladamsdesudiaenlaii
LLazmi@fﬂasﬁaﬁuﬁﬂaauvlaﬁmaaﬁu’ﬂmhﬂs:mﬂ
ny dauseandasnudayniFeleziny uazdl
psfUsznay a9il N NITARIANWIN AT
Usznaudie n1susiteya AsudsAad uaznny
#3199 mA1 FaAAdaINULUIAAAY Ghosala,
Prasadb & Behera (2020) 'ﬁ'izqdw p9nisznay
mmm@ﬁu'ﬁﬁm"uaa@u’ﬂnﬂﬁmmzau 5 @1
Usznavlddrn nmsuridayanisliieia aaw
wanulun1sldow n1sudsder URECERELIGR
Y3l msasnaunuRusiasdaiurnielunis
difiwnulitszauanudiiaeniaiismwldsn
WWo (dadlawsmn wusdas guilaa) ad
ECLMEEEAGEHREEINGE %atﬂu’?'ﬁ'ﬁa?’mgaﬁmw
wwInIMITanIIANuEuladmnIugldianzngy
2) msaessuuulndatn Usznauds aaa
Tindladegdiinims U821 eAUNTTAIA NN W
VOI{TLAT FEAARDINUNANTIANL VB TgNns
AITUIIAN Waz ThgWA oFRZIAI (2560), Chitsuvan

aa v 4

(2018), FunAUUT ATAWITH (2563), AT
Tnan13nn (2564) laslusnuisvves Mehyar
(2020) a%msdﬁﬁﬂﬁ’ﬁu”nau%am’mﬁmﬁul,%mu
NINNINTIVIN n’m@T@ﬁmaa;ﬁmﬁmﬁ‘umw
ﬂﬂL%aﬁamaaﬂTayjaﬁaLﬂuqzyLmﬁﬂﬁ'iy"uaa
m‘:uaumﬂﬁfuﬁnlaﬁagalmm:ﬁué’u §nTU
' A A A '
AN UITadavaIn1TFaRISLUUYINdaln
aaulall nuon 1oULUANYAAININTIHIN
° ° ' ' £
Auuzihianyananioasdnsunaslaunsinis
' A A A < v A ' A
wndefia lasanudadusasguilnadaiion
A A o A <& &
wazgrAnsanusaudslua e nanuadlalunsie
wu guilnadiuiuninldiuaninasinaiia
AaRnLazUNINTaLnEH wazyansuluiFiuan
niavanaddiauaadual 3) anulineladans
FaFumeantan Usznauais anulianglalu
anudnlatromie anulindalunsiwouns
Taya LLaxmwvﬁmﬂalu@fmm FOAARBIAINY
@ 1 4? a v 4 . .
1H79ladensTedudraanlalt (Trust in online

shopping) AMULWIAAVDY Lee and Turban (2001)

laun (1) anulinelaluarnuaiunsa (Trust in
competency) (2) A% 1T19laluarudedasd
(Trust in integrity) (3) @139 laluanudala
TR (Trust in benevolence) (4) Aw'lidla
lun1sinauwsda 48 (Trust in publisher) L&
(5) aa1a'lin9laluduqs (Trust in merchant)
lagszydinisaianaliiiadeladudynd
& e ) &
wugwuazegd lsmansaun b ldlunmswamnnisde
& & & &
gpdn19eanlant waz 4) auadlagesanlan
Usznaudin anuaslalumaviginssuaanlad
anuadlalunisdest aanuaslalunisudatn
Toyaat19daiitod FaAANDINUIIWITHY DY
Martini, Widiastuti & Darmayuda (2022) lamrua
C Yo da o . & X v
drsranduarvitalnuanlalunisde laun
o o A & o
(1) anwaslalunsiginusesuilaaaslan
arfafudn (2) Anuaulaainniideds guilaa
inazdasinmslidayadnedinIauuzinaanuaiun
Huslnanedu (3) anuaulafiae (Preferential
interest) fuTlnaaslaliAudududnfenuinlu

MIVNNINTINALING WA (4) NMTFITIIAMNUFUL

©

U%Inﬂé'ﬂa]ﬁa:wn]’agal,ﬁmﬁuLﬁmﬂ”u NRAN U

I
DD

Sy e

n' d' 1 s A 6
FINUIFILNGAD amﬂi:ﬂauiugﬂuuu
RNNITLATIRTIITERININITARIANUT N A S
A ' & o '
myressuuulindatineanlad annlinsade
2( a v 6 °°/' 2{ a v 4
MITaanaaw el wazNIndladadual00w et
maa;&’uﬂﬂﬂiuﬂi:mﬂ"lwu WoadRUsznay
NNINANANUTANT Lazn1IFasIsuuulIndalIn
4 ] v 1 J a 2 4
aanlal iwannlinsladanistagudiaanlail
a g/ s n' &/ = s a Qg
AAIRUNANNNINTY LapdagulszGnsnng
WeINTo (RY) w89a318 b19la tvinny 0.760
A o & X A o
#3308 76 NIe13Liaa1nad1N1d4le
(Trust) 1inaNANNFNRUTNGTERIIHUTInAUAS
u%ﬁww%a@”ﬂi:naumsﬁﬁﬁqsﬁamuﬁaﬁmu
paulaid Fujuiuisnnuddnyniaanuiinin
INANNULTON® AMNUITaN LRzANNTORAL
waztilaiiannuinslagenuiasnusznineanidn
Tuiasadiny annlinelaszninanenluiasating
% {A U s ' 6
FianoawlaunaauldnuuisTulszaun1sninng

A a v 4 A v
snaaumaauvlau mmmLﬂaﬂuamu:mn@,mm
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1ﬂLﬂu§%a§uﬁwaau1aﬁ1ﬁdwu (Purchase
intention) stwzmmL%aﬁmﬁaumﬂﬂ'jﬁagah
Guled analiaeladadudasusdanlunis
Uszaualnudnialugifiseanlad uazaiiu
Taslavesfuslneiadudadodrdaglunns
Rasandadudioawlal anwindedadaniny
L%amadﬁuﬁmlummmmm anudosas uay
AMVAVDITAWAILLEDTIWLIL WAZUEAIDNIAINN
duledanwnfinssnaasdwnatsiaas (Saparudin
& Hurriyati, 2018)

2.2 HANNIANBIBNIWANIIATI BNTWa
N1980N LAZENTWATIN VaINMTARIANUTAATANT
fomsuvuthnaathnoawlatl uazanulinslade
nssedudieanlal Addan1sasladedudn
saulavasguilnaludszinalne {5 aundgn
Soil

ANNAFIBA 1 N1TAAIAN WS AR
ansnadanalalizineladanisdadnan
aanlaw nan13ANET WUIT MTARNANUTTAT
sniwan1sassdaniinlinsladenisdedudn
aawladadudusdanniesia snaduwizms
ﬁﬁqiﬁw%aaa@Tﬂiﬁm‘iaxLiﬁmiauﬁaﬂ”ﬂummﬁu
Laﬁuqiﬁ%‘ﬁUﬂ”ul,ﬁaLﬁuﬁ'ﬂﬂmwmdmnmiw”u
wazifanadselominiasuiuns 2 dhe levisle
ST ARULAZTEHE N lugunisuridaya n1ld
51978 anuBas el nsudsasd N3
sivqudilaslfinaluladloFoaiidoliidu
dszloadlunslasanuasdaasunisanslunis
L%@&IIHGQﬂiZﬂE}Uﬂ’Ii ww3atnoglAuInT daunu
‘ﬁ%amwﬁ'ﬂumimsﬁuﬁmazgnﬁ']ﬁgaﬁuﬁﬁ
AANIINGENI e RaudInadonw e
(Trust) ﬁLﬁmmmwﬁ'uw”ufﬁﬁs:mw;juﬂﬂﬂ
LLazu?ﬁ'ﬂﬁaﬁﬂi:naumiﬁﬁwﬁqiﬁa&hu%"aé'aﬂu
saulaw langauiunialwanuddynisnnuian
fiu191NAuLT03H (Confidence) AN dafia
(Reliability) uazanudagas (Integrity) (Suazinm
AIEWITIU, 2563, . 70) %diuﬁaqﬁugmmu
nsasnannsiasididulaninifiasaimds
mInaansaindlszansania uazaaduywle

a 1 ldld a v a '
ﬁqiﬂ‘ﬂﬁ’)ulﬁmu‘Y]Nﬂ'ﬁ‘ll’]ilﬁ%ﬂWLL‘U‘U‘ﬂNﬂLLNZLLUU?N

UNTRIUNITAINITAMALUUNUTIATLN DL
HOAVUIUFUA1VAIA KLY (Nagy, Olah, Mate; &
Popp, 201 8; Ghosala, Prasadb; & Behera, 2020)
ROAABBINUNANIIAN®IBY Suchada, Watanapa,
Charoenkitkarn & Chirapornchai (2017) NAN ¥
WU mmm@]LLUiJW”%ﬁﬁ@ﬂ@T%'umii:qiwL'ﬂu
P o A A A a A A
nisluadfennidsz@nininvesiaiaesie
ANIARIANIIBLIAANToRNFE1NIUD AR NLE T D
v :;’ v & 6 ~ I3 Aae
aontzuInnInaz it ivloduaz lmdoaialisn
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