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Abstract

This research aims to 1) develop and validate
a causal relationship model of attitude toward
product and purchase intention for cosmetics via
online platforms in Bangkok, and 2) study causal
factors affecting attitude toward product and
purchase intention for cosmetics via online platforms
in Bangkok. This study was a quantitative research.
The tools used in the research were questionnaires.
The sample group comprised of 220 adults who had
purchased cosmetics online within the previous 6
months and lived in Bangkok, selected using a
convenience sampling approach. The data were
analyzed using descriptive statistics: mean and
standard deviation and inferential structural equation
model analysis. The research results revealed that
According to the study's findings, 1) the causal
relationship model consists of electronic word-of-
mouth, content marketing, and influencer marketing,
and aesthetic appeal, attitude towards the product
and purchase intention. The statistics showed
chi-square (y2) equal to 86.124, CMIN/df value equal
to 1.230, degrees of freedom (df) value equal to 70,
GFI value equal to 0.959, IFI value equal to 0.995,
TLI value equal to 0.988, value RMR is equal to
0.012, RMSEA is equal to = 0.032, AGFI is equal to
0.901. 2) Factors that had a direct influence on
attitudes towards cosmetics through digital platform
in Bangkok include content marketing factors and
influencer marketing factors. Factors that directly
influence purchase intention of cosmetics through
digital platform in Bangkok include product attitude
factors. Factors that indirectly influence purchase
intention of cosmetics through digital platform in
Bangkok include content marketing factors. As a
consequence, the findings of this study may be
utilized as a guideline for developing consumer-
specific methods to foster a favourable attitude
toward the product and increase the likelihood of

future purchase intention.
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Tayafalszanddou Tsazaansai luldnule

(3

ﬂii’]\‘igﬂ@] aslasmanaN TN aNTUANATT

[

Aaad o
NIRHAN lAa 9619 Tuaa 1

13719 1 ANFDAU T WANNANNRULATAIY

aaﬂﬂﬁmﬁ'uiagaﬁuﬂ'izﬁ'ﬂﬁ

At NWHIR HRaNs waayLl

CHI-SQUARE <50 86124 A
P-VALUE >0.05 0092  @NENINIH
CFI >0.90 0995  ATENANTUN
RMR <008 0012 @SINNNTUT
GFI >0.90 0959  AIENMNIUH
AGFI >0.85 0901  @INNNTUT

IFI >0.90 0.995  ATIAULNTUM

TLI >0.90 0.988  @ATIAULNTUM

RMSEA <0.08 0.032  @TANLNTAH

AN 2 mmaa’gﬂﬁmﬂi

EWOM  Electronic word of mssessuuuthnaathn
mouth mMeddnnsannd
EWUF  Electronic word of msigdelomivems
mouth usefulness Fesathnaethnmy

Siinnsefing

UFCR  Electronic word of eindaf evssmRess
mouth credibiity

CONT Content marketing

thndethnmaddnvsafing
mamagatitam

IFMK Influencer marketing
AES  Aesthetic appeal q‘vﬁ SN

ATT  Afffude toward product ~ @uAG6 RN

manaR U nEwa

PUI Purchase intention aaadade

WNAaN13298
A & v o o
1. Wan T doyaans ey 214
VOINABUULULFOUDINTINAA 220 A% AT1ALE YA

UM 3

AT 3 HANTAATIEA MFIU8IUT2TINTANRAT

TEGEEWQULLUU@@UQ']SJ
ansmzlszrnIaans Sauaz (%)
LN

T8 12.70
FJaIN 83.60
MaLRen 3.60
a8
fni 21 1 0.90
21-30 O 4230
31-40 1 24.50
41-50 O 29.50
anni 50 I 2.70
AU IANI
Assudnw/Ua. 450
USyged 63.20
awlSyan/ls. 2.70
Usygnlnniageni 29.10
dug 0.50
21Iw
lai'ledsznavandw 8.60
T191TMT WD gnIIVRIY/ 36.80
WinIUsIEnia
WinawaniaanTu 27.30
fae/liznaugsiadiue 10.00
ug 3.60
nelddaidan
#%e8N31 20,000 VN 53.20
20,001-30,000 U 15.00
30,001-40,000 U 9.10
420,001-50,000 1 7.30
471NN731 50,000 LN 15.50

wwaanasueanlailuniidesud

Facebook 5.00

TikTok 16.40
Shopee/Lazada 58.20
Watson 6.80

Central 2.70
EVEANDBOY 5.50
Konvy 2.70

Website U55LaTa1d1819 2.30
dug 0.50
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1319 3 (fa)

anwmelszrnsanans Sauaz (%)

P! & < &
m’mnlumiﬂjauuuwa@'ﬂaiuaau"lau

foLfan
1-2 A%9 71.80
3.4 031 16.40
5.6 A%1 4.50
ANNNT 6 A39 7.30
nlgislumstofudununaanasy
soularidanss
Wwound1 1,000 N 71.80
1,000-3,000 U 24.50
3,001-5,000 U 1.40
4NN 5,000 VN 2.30

1NN 3 wamﬁfﬁ‘sqmﬁ‘nwmzﬁﬂﬂmaoﬁﬁ
inedain3asiaaanlatmelu 6 Waudirman uss
w”ﬂmﬁ'ﬂaglfl,uﬂgamwumuﬂi WU ;ﬁ?am%auﬁwma
sanlavaiwlngdwwand Aadusasss 83.60 4
01y 2130 U Aaiduianas 42.30 dzaumsdnm
szaulSyned Aadusouss 63.20 91TWINITNS
WiNH JNINVBITPMINNUITTIEMNL Aauduia
az 36.80 M ladaidautiasnin 20,000 v Aaudn
$auay 53.20 WO ANITINNITE0LAT B9F1019L U
waanesuaanlminuunaanesufidainsasons
'uuwwamWa'ﬁfuaauvlaﬁmﬂﬁq@ﬁa Shopee/Lazada fia
usouns 58.20 A wualwnnsBanwunaanada
sanlail 1-2 assdaidon Andusasas 71.80

2. NANTALATIER a9R Usena UG8 ue
WUUFReIENNNSLATIEIS W38 SEM Usznaudae
UUUF1889M3IA (Measurement model) LazUULF A8
Tasas9 (Structural model) asssulunsd nwnitls
MIIATIZAD aylaaawzumu (Anderson & Gerbing,
1988) UsznNaual8 N1IIATILALUUIN889N1T10
MeATeiesrdsznauideting (Confirmatory factor
analysis: CFA) uazm3tazw kuuinaadlasaasne
I ANAFAURNNAFIU N33R IR UIznay
Fefusuasiaudsudsns 6 aauds Usznaudassa
wisudsnsfemsuuutnedatinnedidinnsefing
(EWOM) @ audsurin1va aaLF gLt onn (CONT)
@Tamemmimm@mu;&’ﬁfa‘ﬂ%wa (IFMK) @audsusls
FUNIBNW (AES) Muilsunsriauadcadudn (ATT)

uazeusurlsenuaslada (PUI) Fudsusmsfasns
wuuihnd et nnediannsefing e laanaluds
§9LN® EWUF Laz EWCR @uUsuian1saanalds
iiaw SaldandauLsasina CONT1 CONT2 CONT3
ausuesmInanaruEianswa Jalaanaluys
§N@ IFMK1 IFMK2 IFMK3  dauisudagunisnn
10 laNNANLIFING AEST AES2 AES3 Gl Ul
NARAGH aFUAN 10 ldNNALIFING ATT1 ATT2
ATT3 ATT4 uassaudsursnueslada Jaldanda
uilssaine PUM PUI2 PUI3

3. ANANTWANINATI ANDTWANIIDDULAS
SnEwaruiiddoriaundsdafudiuazanuaslade
Lﬂ%‘@dﬁ%’laﬂauuLLwamWas‘uaaﬂmﬂungamwumum
MUNTN 4

AT 4 BLRAIAIBNTWANIATI DNTWANID DNLAS
ANTWATINN U 6 o ANG A DR UAILAZANNAI AT D

A o & &
WwIadF1e1uuunaanNasoanlatln

ﬂ?x‘i TNNATUAT

awals dudsudanieln

wild ATT PUI

agnan DE TE DE IE TE

EWOM
CONT
IFMK
AES
ATT

-.52
1.28

-.52 .09

=73

-60
1.48*

-.51
75"
.28
19
1.16"**

1.28"*
.30**
.000

.30**
.000

-07
19
1.6+

.35

- 156 -

WHNBLMQ™p < 001, **p < .01,'p = .05 DE = ndwa

N9ATY, IE = BNBWan198ay, TE = BNSWaTIN

a3 4 ieRansaneaudsudsmelu e
1) TaRsmunauaddadudi ATT l@3LENTwamIngg
mﬂﬁq@mnmmmmﬁmﬁam CONT LazMInane
HuinTwa IFMK lus=auTaIadnn winny 1.28
waz 0.30 atafitudATyNIRA AT szaY 001 uaz
0.01 anudey 2) Tasasuanuailede PUI a5y
Swﬁwamqmamnﬁﬁgmnﬂ@‘ﬁuﬂ”ﬂuﬂ@@i aRuAN ATT
Wiy 1.16 adlvipdA Il ATzl .001 uaz
I 5uanEwansdauannisaanaLBatiiant CONT
WinAy 1.48 agnaftudaTyn9af aszay 001
WngANNI MavimsemaBiiiormuunin

'
A v A

! v a n&/ o '
aowal%ﬂﬂuﬂmmaaummumﬂmmm:mmwa
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U v Qq: g ‘:I t§/ U o
nsdanliainuasladamiuuinliuds n13¥ia
] v a a { ‘:I &/ 1 v a
mmm@muaﬁamwaﬁmumﬂmumwa’twﬂﬂuﬂm
LA ) A & o A ] a a5
GOFUAIWNNINT U AN YN AgNLIz&NTNT
' A
aanoULULANAIIUNINNNIAlwLIERIMN AL
NAIUININTRTNRBE1ININGA DA ILUTHAANT
A ' A . A
Gnamvl,ﬂgmimaﬂul,mawaammmmummgm
e oed X . o & 4
YDINARNENNINYUFRTUMTANY UV IA LT 89U
naUluerinaudazasg
4. ﬂ"laﬁﬁ“uanaJmammé’uw”uﬂ"‘ﬁdmmq
NARAAADRUAILATAINNAIITBLATOIFID19LU
6 6
LLwa@wasuaauvlausluﬂ;dmwuvmuﬂmm

Mwlsznay 1

Ry

whndathawe

MIAMARTS

viva

@1 CMIN = 86.12, in df = 70, CMIN/dF = 1.23, GFI = 0.96, AGFI = 0.901
CFl = 0.995, RMR = 0.012, RMSEA = 0.032

mwisznau 1 ﬁhaﬁﬁmaﬂmL@ammé’mﬁ‘uﬁ%ammq
FALaf d o e Uazn19 515 1A% B98N0 19U
uwaanasuaawlailunsanwamuas
5. ﬂ']ﬁl,mw:ﬁﬂa{i‘sL"Eamm@;ﬁﬁﬁﬂﬁwa@ia
Ve fdaiuduazanueslatoausLasasdnand
vuunaawasuaaulatlungaunwuniuas 9nua
AMIIATITAINTWANIIATILAZ N80 NVR IR
L“Tf{lmmqﬁﬁﬁﬂﬁwaeiaﬁ'ﬂuﬂa@iaﬁuﬁ’ma:mw
asladoAusLasasionsununaanasuaawlaily
ﬂgamwwmummnmwﬁ' 1 URZANTN 4 T
mmsna;ﬂNamimaauamagmmaamﬁﬁ'ﬂﬁ
asuaasluasns 5

- 157 -

A & o A Aa
M79 5 ansuaslmAlensideegameid
AnswadananaAdaFuAILazaNadlada

A o A ° & &
AUAILATDIEIDIIUBUNAAN BTN B AL

ﬂ‘gxﬂ LNANURTIUAT

auuﬁmu Path Regressmn p—value HanIInaxay
A weights
Hia EWOM—ATT -1.037 .034* Yaivansu
H1b EWOM=>PUI 124 595 laivonsy
H2a CONT=ATT 1.290 HauTy
H2b CONT=PUI -507 laiponsy
H3a IFMK—>ATT 240 .007** Hausy
H3b IFMK—>PUI -.041 488 laiansu
H4 AES=PUI 107 .086 laivaniu
H5 ATT=PUI 794 Hausy

*p< .05, *p< .01, **p< .001

FUNAFIUN 1a EWOM HENTWaLTIaUde
ATT 2 IAREFAAYNIIEDANIZAY .05 BUBAIY

' A ' a = a_ ed
Jn1sRerITnuudIndadinnisaannIahngn

P
¥ A o

X o o v o A _a ' a
pIluFuNusiuauaddafud1ndasadied
wHFIALY

FUNAZIUN 1b EWOM ABNTwalBiuande
PUI add lddiadan1eadan nunaanuding
4 : a« a_ed &
famsuuuindathnnadianniaind@ngsinenn
Ao o o & A a od X
fiaunusnuanuasladefudfigedu
JUNAFIUN 2a CONT UBNTWALTIUINGD
ATT ad 190 WaRIAYNIIFNANIEAY 001
: a & A X o o )
wnsanuinIamaiiiemNgIlusuNusAY
o Aada . a o A & ' Ao o
nawaaniidafudNgeuadinday
JUNGAIUN 2b CONT ABNTWaLTIaUda PUI
AU RIRIAYNIRAANIZAD .001 AXUIBAININ
a & A X o o g & &
mMIaaaiBaiamngalusunuinuanuaslage
a v { ; J
FuANEaIU

a a

FUNAFIUN 3a IFMK F8nTwatisuande

'
Aaad o

ATT agINRE@AAYNIIRNANTZAL .01 BuBAN

'
a A

! " vaa a aa ‘&‘ 04 e
mmimmﬂmuauaﬂﬁwauawwawgwuawwuf
v o Al a odad & T K.
NUNAUAGADRUATNLNNVUD LI BYRIATY
JUNAFIUN 3b IFMK JENTWaLEIaUea PUI

o & a

agglaifnpdagnsd@ nupaudinisesa

& v o §a &

L%aLﬁamﬁgwumaawwuﬁﬂummmiﬁ]ﬁuﬁﬁaﬁ
Aa
FNNATIUN 4 AES dBnTwaiiiuanda PUI

ad19lddvodaunieaiia wueal1udn
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a 4 & v o gao <& g a o
qu‘ﬂiﬂﬂﬁwﬂgg\ﬂlumﬁ]ﬁuwuﬁﬂ‘i_lﬂ’.l’lll@ldslﬁlﬁljaauﬂ’]

o

NN NRDANTZAY 001 BUIBANNIN

o ¢

YNUTAUAINNAI AT

andsnawa

1. IINANAIWILAZATIFFAUAINNTIAAR DI
°1Jadhlmammé’uw"’uﬂ%dmm@m”ﬂuﬂﬁ@iaﬁuﬁw
LRZAINNAILITaRUAILATEIFID1ILULNAAN BT
aau‘laﬂuﬂgamwumumﬂszﬂam’aﬂ

1.1 HANITATIIROUAINNROAANDIVDI

I:umam’mé’uw“’uﬂ%ammqﬂbﬂuﬂa@iaﬁuﬁmaz

& X a o A ° s
ANAIITaRUAIATAIFIDIIUBUNAAN AT
aauvlaﬂum;omwwmm WU 1) awnIReES
wuuthndatnniediannsafing 2) aun1saana
a g k% ] vaa a U
\Faiian 3) AunIAAaNIuEIaNTNA 4) fu
FWNIUNIN 5) dunauaddoFun uaz 6) du

& & 2 o &
AMNAIIITE LATBIRIBIULNAAN DI NaaW AT
NINNUWIUAT LLa:Im@amwé’uw”uﬁ%ommqﬁ

v & v A a v € [l a
wmmmuaa@ﬂaa\‘mmJagm‘mﬂimﬂmﬂuamm

lagRasanaadala-gua’d ()2) winnu 86.124,
@1 CMIN/f LYINAU 1.230, Aadadsse (df) LN
70, @1 GFI 1vinNU 0.959, @1 IFI YN 0.995, @
TLI vinNu 0.988, 1 RMR LvinAu 0.012, @1
RMSEA ¥iriu = 0.032, ¢ AGFI ¥iniu 0.901 @4
duldenuinoasivas Ullman (2001) CMIN/GF < 3;
Joreskog & Sorbom (1993) GFI > 0.90; Anderson
& Gerbig (1984) AGFI > 0.85; Hu & Bentler
(1998) RMR < 0.08; Bollen, KA. (1989)
IFI > 0.90; Browne & Cudeck (1993) RMSEA <
0.08 FemaanaadnLIwIsuvas Tien, Rivas and
Liao (201 9), Teixeira, Oliveira and Teixeira
(2023)

1.2 wams‘?ﬁ'quﬁnwm:ﬂdﬂﬂmaa
iasdainiasiansaonlainiglu 6 Wdaniinmn

2

ENM| LLa;:V\Tﬂmﬁ'yagluﬂ?amwumum WU

[
=)

bij
f

©

A ° € ' A
atnaddravaanladsnlnaiduiwand
83.60 ﬁmq 21-30 1 Aavduiouas

D) x>

Wusaoay
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a a

42.30 fszaumsfinwszaulsggias Aaduiss
8¢ 63.20 21 IWINTITNNT WINI% §NT9VRITY/
wiinausgiannina Aewdusasss 36.80 318 lede
Wawnasnin 20,000 Un Aatdwsasas 53.20
WHANIINNTITOLATRIE 181U BUNAANBSH
& \ ¢ A& A o
UL AUNUITLNAAN DS UNTOLATRIFID1IUY
uwaaWainaaulatunfigafia Shopee/Lazada
faduosas 58.20 anudlunmITaununaawasy
aanlail 1-2 avsdatfow Aatduiasas 71.80
fltielunstedudununaanasaawlativay
N7 1,000 Undaasd aawdn 71.80
2. Lﬁaﬁﬂmﬁaﬁ'ﬂL%ommqﬁﬁﬁ'ﬂ%wa@ia
NAUARFDFUAILATAINNAI PATOLATAIFIDIL S
6 6
LLWamwamaau"Laulungamwuwmm B
AIANHIWLTN
2.1 JadpawnmIaanaldaitann (Content
a a a 1 = a ] a v &
Marketing) 4 8nSwagidoriaunddaFudl 49
ROAAAOINUITHIAVL VDY Becker et al. (2011)
duslnaazldiuradeys aninTonawinudd
AT INUINUNRA A DhH Naﬂi:ﬂumadiﬁlgaﬁ
senadanudsznulalassiuvaInaan el uay
RINRLALAANARAGNUANAIINWADINUNRA A b
IA o 1 a A L a a 1
smmamvl,ﬂgmﬂuﬂmmmn%%aﬂﬂmmmama
a o v A9 o & ' P ¢ A a
NRAN AN b T AR BIINITARALEIL NN H
QmmwLLa:aa@ﬂﬁaaﬁ‘ummﬁaamsmaﬁﬁimﬁ
ANTNRBLIININADNITRININABAGLTIUINLAL
ANMNLTON UG DRUALAZUINNT @T\‘lﬁfu@:ﬂi:ﬂaums
AITANBIAN B VDILIERI(ABUINGE) NLABINL
A o a & &
WwIadd a9l Yz luaw draula waziitann (Aan
& a a 6
Wud) ansalasuisnasunsasundsslumives
mslg baagnsanlanazinfaauiinaNunauaa
A a v
Nadadudda bl

a a

2.2 ﬂaﬁyﬁmmsmm@mug‘{ﬁaﬂﬁwa

(2
[

(Influencer Marketing) HaN133 98 T b9 LA 131

a

MIaaaiInEianTwaliantwaderiauaduas
Q’u“ﬂnﬂ mmmm\hugﬁﬁﬂ%waﬁmmé’uw”uﬁ%q
mnn”ums%’ujumu@(mmgQJTu?Iﬂﬂ Sogaans0Iny
INUIIDVDI Teixeira, Oliveira, and Teixeira
(2023) @”aifu;&”ﬂi:ﬂaumimaﬂ"ﬂﬁqﬁqmiﬁmﬁaﬂg

ﬁﬁ‘n%waﬁmmmiﬁ“ﬁagmﬁmﬁ'uﬁuﬁw
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A ° &a @ [ &
LATIF101900% LAUNRNITRNAUAINAN DIV
LLmu@i‘LLazﬁmmmmmﬁﬂﬁg}’uﬂnﬂmmm
‘:i 1 vaAa a L 6 Ai o v
mjaaﬂmszmwauamwaﬂmmsu@Lmaqmma"l,@
DENIANIERNNORIHNAUAGNAR D FUM

2.3 Jauaunisres1suuydindadn
MIBLENNTBRNT (eWOM) HANIITLWLT1 eWOM
= 1 Q a v al ld o v
3JNam:‘numaaumamuﬂmmaaguﬂnﬂ TIVAWES
AU 89 Cheung and Thadani (2012) AW 3N
eWOM ﬁwammuL%amﬂ@iaﬁ'ﬂuﬂﬁmaagﬁim

A o A o A A
mmqmﬂﬂﬂ%mmuaammﬂmagamaauma
A & An & &
ANNAALAEWA LT wna1sunuNaaWaIN 00w batt
MIANEIVB4 Chatzopoulou and de Kiewiet (2021)
GaliiAuinsTuivesduilnada eWoM a1a
51

%

Tan3any

D.

%3 | o a &
s"lﬂuLL‘]Jﬂ\‘ivL@]“llua%ﬂ‘]J‘]Ji‘lJ‘Y]LLﬂZL%ﬂ%']‘lIaG

2.4 7390a uNAuBAd (ATT) NAN13338
WU Jadbeuraunddafuim dnusidouinny
auasladadud wamﬁﬁ'ﬂ‘ﬁaﬁuagu N
WOANTINANUNY (Theory of planned behavior:
TPB) U84 Ajzen (1991) S'fiﬁ:qdwﬁ'ﬁuﬂﬁmaa
Huslnafidnsw alasassdaninuaslade
WaNIN™UNITANBIV8S Chan and Lau (2001);
Kalafatis et al. (1999); Tarkiainen and Sundqvist
(2005); Kim and Chung (2011) 6953y d 2837
ﬁ‘ﬂuﬂamaaQ’U%Inﬂﬁﬁwﬁwm%amn@iawqﬁﬂiiu
nlueafnawidulusnisoildvens
yauwauas TPB lagiintfasduminaindansa
1w nIFessLLLLndat nn1sBiinnsafing
(eWOM), n17@ mm%dLﬁtﬂ%ﬂ(Content marketing)
MIANNAFUFIENTWA (Influencer marketing) Uaz
FUNIUNN (Aesthetic appeal) MIyININITaTY
s D TPB 97 plighlangdnssuguilnalu
qﬂﬁﬁﬁavlﬁﬁﬁlaﬂ'ﬂyu
Haa a

agﬂﬂafﬁ'ﬂL%ammmﬂuamwa@iaﬂ”ﬂuﬂaeia

q
a v

AUAILAZAIINAI AT RUAILATOIFIDN1IUY

wwaawasuoaulawlunjonwuniuasland
?@qﬂs:m@i‘%ﬁ 1 NN WILAZATIIFAUAY
ROAASDIVILULARAINUFNNHTLTIAN MananAd
AoAwAILazAINAla%aFuALAT A 8191 %

6 . [
LLwa@mlaiuaauvlaﬂunjlamwumum ?@QﬂﬁZE‘Nﬂ
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o A A o o A Ada a '
Tan 2 iNadun1TaTuITangnianinada
NALAAGAFUAILAZAINNAIATOLATAIEIDNIU S
6 6

LLWMW\Iamaauvlaulungamwuﬂﬁuﬂi
32nau@8 6 6% 1) G1WNITRORITULULUAN
dathnmadiannsafing 2) aruwnisaanaibaiiani
3) éﬁummmﬂmuﬁﬁﬁﬂﬁwa 4) UFUNIIANW
5) GIUNARAAGaFUAT LA 6) AuAINAIlITe

A ° & &
LAIaddIo1du U NAaN BTN oo LAt N
NPNNUWIUAT Uae Iumammé’uw‘”uﬂ%ammq
A o & o “ o a v ¢ = LA
e dusaansasnudayailszandiiued1ed
LR IVUNUBNTNANIIATIGANAUARGDRUAN

A ° & &
LASadRNIa U BUNAAN DTN DD W b
lunﬁ;avnwumum laun Tadudruniiaana
L%aLﬁamLLa:ﬁaﬁ’ﬂ@Tﬂummm@mué’ﬁﬁ‘ﬂﬁwa
ANNENAU T2uNTBNTNANIINTIFBANNAILIT
a ) A o & &
AuA1LATo I I UnUNaaWNaIN oo n ba Y
sl,uﬂgamwwwmm loun Tadpnanaadafuan
733N AaNTWan19saNdanIINAIblaTaRAN

A ° & &
ASadd1aJUBUNEAN DTN oW ba
sl,uﬂ;amWwmumvl,@i”uﬁﬁa]éi'm”mmmm@
GAVGIS

a & “ o &
lasni13atasIehdadud uihann
LLa:QﬁSwEWaluu%uwﬁaamé’aaﬁ'ué‘nwmwaa
najuﬁu%‘[nﬂiuﬂgamwumum AINNNANITIAY
wodimIaaaifaianidunuindagynga
@iaﬁ'ﬂuﬂamaaﬁuﬂnﬂ Nwidsldtananwinislna
lunsn@wititann (Content) NEINITARIIIAINY
' ' A A A o
wignlawazaiuwgane s9.dun158n5aU
3°‘Emiﬁamma:msﬁﬂLaumj”agawﬁmn”m&vﬂﬁma
mummﬁadmimmqjﬁim WaaT9lsERUNTE
Aa o v a ) caa
*mﬂLLazﬂs:@ulﬁm@]mmausumammmﬂma
FUA
n1IaaanIwd8nTwa (Influencer

marketing) b@ 35U N 153 taI 1z R luuSunlng
lagauisp s liiAnivnnudagassnisban
;ﬂ’ﬁﬁ'ﬂ%waﬁﬁmmaamﬁaaﬁumwé’nmﬁmm
uwuInaiaIasdataaulal inlwguslnasunin
wadulusuazasindannlingdalunusudlduan

Aa

J dQI v Y v = a =) vl
HNEINEY G’]uuVLﬂLﬁual‘HEdﬂ‘itﬂﬂﬂﬂ’]‘i&lﬂ’]iﬂ(ﬂmaﬂz}lll

a a

' a = o A
NIWRBYNNIBUAMBDY I@ﬂW%WiMWQGﬁ%%ﬂﬂ
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3 > 6 4' v 4’ o v A
FOAARDINULLUITUG LwaIMﬂWiaaawsﬂugusInﬂ
=1 a a o Qs Aa A ] 6
uﬂiza'ﬂﬁmwLLazmvl,ﬂgﬂﬂuﬂ@meﬂ@mmsu@

wanaInNk uiIdudelaananseu
AMTIATIEA IR UNTALIUITZRINIAMNFN WISV DI
nawadnddafuduazanuailadavasguilna
PNHANNTITVVNLINNARARN AR D FUALATDIRID
funnnidgngalunissnadannuailade
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