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Abstract

This research aims to study the impacts of service quality and price perception of
automobile service centers on satisfaction, word of mouth, and re-purchase intention of
automobile brands. The 400 respondents were the consumers of service centers operated
by automobile brands. Questionnaire survey was used as the data collection method that
consisted of questions related to service quality, price perception, satisfaction, word of
mouth, and repurchase intention of automobile brands. The results from multiple regression
analysis showed that service quality and price perception of service centers positively affected
satisfaction, word of mouth, and re-purchase intention of automobile brands. The effects
varied depending on respondents’ gender and age. For example, males pay attention to
price & benefit and customer relationship factors, while females pay more attention to
tangibility of service and customer relationships. The factors that influence 26 years old
group are price & benefit and tangibility of the service, 26-35 years old group are customer
relationship and tangibility of the service, 36-45 years old group is tangibility of the service,
and the age group over 45 years old is customer relationship with the customers, respectively.
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Tneduiudnisairauadunsldenuessosud
(functional value) Wu AUAU ANUUaBATY
visordseaniosusd Wudy degensnisaing
AuuanatsluauAdadydnyal (symbolic
value) uaze1sual (emotional value) (Aaker &
Joachimsthaler, 2000; Keller, 1993) 817 NSLaR9E
Fueedeny (status) visonsasreuadn Wiyl
WUsuA (brand personality) iiieliuususisnaus
avviewiseduaiunmanvalinuvesiidudves
(self-expression) lnegUsznoun1suAazAIesngUn
fyjalfundnuazeanuuusnsudifionsvausy
nqugnAtmunelildundign Fansaiiennen
LusUATinssfoaNdeantsveaguilanvziinllg
anuftswelafiguilaativouusud auamnsaai
Tfuilnafiaanuasindnideuusudislunives
mi%a%mazmiuaﬂ@ia (Hallowell, 1996; Haq,
2012; Nadiri, Hussain, Ekiz, & Erdogan, 2008)
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AUIIAN (Herrmann, Xia, Monroe, & Huber,
2007; Narteh, Odoom, Braimah, & Buame, 2012)
AUNELA LAz NNl (Narteh et al,, 2012;
Yu, Wu, Chiao, & Tai, 2005) d@3un13@ns"
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nadnsidsnanannufianelanisniuasdnsng
Iuﬂuéu%miﬁ?u (Chaichinarat, Ratanaolarn,



Kiddee, & Pimdee, 2018; Famiyeh, Kwarteng, &
Asante-Darko, 2018) udauAdefidnwmanszyy
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Tydlviususua

NUNIUITIUNTTY

mu%%’aﬁ@jqﬂizLﬁumiﬁaﬂﬂﬁmsu%mwﬁq
nsmevesusznaunssneus fewni fuls
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(service quality) LL@SﬂWi%’Uiﬁﬂﬂ (perceived price)
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1. AMAINAITUINNG

AMAINUINIS (service quality) dAuEATY
Tunsimuanagniuaznunuiionauaussniy
Aoin1svesgnen Inetindelalvidiewvesnunn
113U3N15 1 JUANULANASIENINAILAIARTS
¥89gNA1 (customer expectation) fUTEHUNTT
UIMsTlEsU (service performance) £1A111AA
wiwesgnAgenimsunsilaiuuds mssudan
anazegluszduduazyilvignainainulai
wela lumendufy dnnsuimsildsugsninany
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Aavivasgnd avdwalignAninanuiwelaves
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Parasuraman, Zeithaml, and Berry (1988)
Ifimuriasosiiolunisusziiugauainuinng
TnsusnBudsznausieay 97 fanu Tu 10 37
MM3U3Ng wikdeviinisiiesieudianansoasy
Junnsinauamuinasiid 22 d1a1u uay
Janguldidu 5 8Ansuins leud Asidudesls
(tangiblility) auderiv (reliability) n1snaUdaUDY
(responsiveness) N135UUT¥NU (assurance) Wag
n1sienlald (empathy) Tnsiongadiauiiin
SERVQUAL dannsiasnanildgnuasoudidnads
TuanAdeves Parasuraman, Berry, and Zeithaml
(1991)

mou1 Cronin and Tayler (1992) ladaue
WIAANITUTZLHUANAINATITUINT AT
91N15U3AALESY (service performance)
Wiewograier wazBonuudniiin SERVPERF Tng
lun1s@nwidenanaladtasiziniussuiiisu
AasaluN1Te3 BT SERVQUAL fides
Uszifiuiauinisfigndnaiants (customer
expectation) warn15uU3n1s7LEsu (service
performance) dsuansinszsinudn n1sUszdiu
nan ST s7ileSuiiesegaiien (SERVPERF)
AUTONALNULLIANNITUTELAUANNINAITUINNG
(SERVQUAL) wuusaisllg (Cronin & Taylor, 1994)
Faowgil mfnwAeatunmanIsuInTlutag
wdtaniu wierldfedendnusnisussidivin
SERVQUAL usindnazilumsuszidiunaeinisusnis
PINTEAUUINSTILATU (SERVPERF) tleasnuiien

Tuefn lWiaAdedunuvilsineemuszynd
wuiAn SERVQUAL unlalunisdnwiluuiunass
AUGUSNNIIAEUA 019 Chaichinarat et al. (2018)
lausgifiumnuiianalalunisusnisees Suzuki
Motor Tuuszwalnelaeld SERVQAUL Tunausdi
Yadav and Joseph (2017) wag Salsabila, Indriani,
and Kusumawati (2017) lafnwinudn AmunIn
Usnsiovswaneauiswelaluuinmasnsuy
lugnainnssusaeus @ Famiyeh et al. (2018)
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LANUIT AUAINNITUTAISUBNINIELBNTNA
saAufanelandy delnadandnuassndnaily
AUGUINITINEUAAIY Lavalga Jain, Singh, and
Kaushik (2019) wu31 Aaunmusnislugudden
sogudinanszvusomufivnely anudoriu way
QIR TERELLLNATRET
Tuvarfauidednlnajyassifunisiing
Tufinunmnisuinisidsasequduinissaoud
Xu, Blankson, and Prybutok (2017) lveneyuses
nsAnulufinansenuresnmAInnITUIANg
Auduinssnsudnddenufianelonusudsosud
wazuualdulunisiudsunusudsosud Tagyi
NSANWBVENavIRUAMNNTUSMSIUSB U Uiy
A mInEud saenndosturuitedadenis
An¥1d1 AMAINNITUTNISVOIAUIUTNITTOEUR
Tahudeduasulminanuianela n1suensie uaz
msTeduuuRsnauFedls
2. 133U331A1 (perceived price)
luednldfinis@nuifuszgndiinudan
SERVQUAL 11lglun1sussiiiuaaninnisuinig
YosguiUIMsIABUA nnusiiionanifenisvinags
N139a1AdmSUTIRAVINITUADY daudedndiia
nagddulsrauNInaIAUInIgae Usznoude 7P
(Lovelock & Wright, 1999) Lﬁ'aﬂmsm%ﬁwwaq
A1l SERVOQAUL 13 919na1ladn nsuseidiu
AMAINNITUINITAI8 SERVQUAL ATauUAquid
fHulszaun1snaa yaans (people) NSEUIUNTT
(process) uaztladuaunianin (physical evidences)
maaquéu’%miiaﬂuﬁ (Yarimoglu, 2014) waitsle
fia1saniguduinissaeud fe nansiaue (product)
LALANNATAINAUIBYDINSIAUN Ao @nnud
(place) udr Ussdumaniinaoldindudmilwes
SERVQUAL Wuffy dsivnameluain SERVQUAL
W7A59UAT A @rulsEaNnIIRaInAIUIIAT (price)
Femnil ieliasounquuuifndiulsyan
n1ansAan uTeEsefinnsanihtadediy
mﬁui'ﬁ’lm (perceived price) maqgjuéﬁ%ms
saousudunilslusnuusdasese Tag Kotler and
Armstrong (2010) wag Hanif, Hafeez, and Riaz
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(2010) lal¥imnumangan 59@1 (price) Ao S1UIUEY
AiFunifvdmiundnsusivseuinisuienasiuves
yarfignAuanidsuiiedseleviilunsivield
AR uIvIousns luvaisdl Ehsani and Ehsani
(2015) lglvinanumungvess1AluguseveIgnal
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FaAuAvdaUInIg
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q
uouluansaiy sziinasenisiuineniunnsaty
namAe wisgausAesRsyiduiny fuilan
fiflgugiigeandn vieliquerdedudmiouinis
Tusedfufigendn enafinisdugsnan (perceived price)
TussduiishniwideReininnuduasnninguslng
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nig1uzainivisliguatdedud1miauinag

Tuseduiisinds el srenduyadiiigndndne
douaniududviauins fedu 51PN TN
Wunilslutedeidinadeaiufislovesgndn
159097 waruandedudiuazuInITLU TR
Fremnd Maieifehnsusaduiadedusan
FefLUTNITU331A0 (perceived price) B4
nefe AuALA198931ATIT81Y LazTINd
TUsunIuEIUAA U TELESUNITINNUIEANY Vo3
AUGUTNITAIY LaEADIN1TNAABUBNENAYDY
MsfudnmuesguiuinssasuAidsenmiels

ANSUBNAD ALNISUOTILUTUASDLUR

NIDULUIAAIIUITY
n1svnunIulssaunssuatuisaaguiiu
nsoUNAnvBIMATE LR sUN M 1 hoid udnaeds
lainun1sAnerfiesuredninavesnisuinisg
WEINI5VIETAINANTENUABLUTURAUAITOBUG
flSsuiiisunguiiegnananazeny winnsAne
Tuefnldiinisnaifsdninavainenazens
vosffuilaniidnareniuiisnolavesfuilaa
Tunsusnmsuaensnewuny (Gonzalez, 2015)
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gallaszviTunnguiieg e ALaY BNy
Wi iENUTOLAURLUENAYNEINSIAIATIIN Ay
dwsungugnAifinenazengiunnsnaiula

Satisfaction

Reliability

AN

= m Responsiveness
N13UINTT

Assurance

Empathy

Word of Mouth

Re-purchase

Perceived Price

AT 1 NFBULULIANNAATLNNTIFY

¥

521 U8UAIY
Usgu1nsvue991uldel Ae Huslamlu

Y
s

nyammamuAsilagsnsudiiguiuing e
Gmﬁ]L%mwzmmauﬁﬁmumﬁnﬂ5] 10,000 Alatums
vionng 6 ey viomuidvualugiienislden
sapududazuusud 1esannngammamiuasidy
pa1Andnfinisuraduiiguuss mnauisaii
anudlaguilaalunaiananlauds lussezen
onausaUssgnilinagnsinmundutunas
Tudugliniald
TudIuUUIAT0INGUAIBEI AL NI TANAIDENS
Tdnausinisdudendiegitlagliondunnuiianiu
(non-probability) dudenuuuldlaini (quota
sampling) TngldinausiSouna (¥e/mda) wazeny
(Waanii 26 U, 26-35 U, 36-45 U wazaunnin 45 U)
Tnensenemanazogludndruiivindu Ao nauas
50 A Llesannlsimudndauvesuszannsglisnousd
fuiaTauazfosnisudnidesnnudidesesdioya
yhlnesegndlnesailunisfnadad o S
400 #eg1e uagiifelFasiuiliivdoyaluanui

Intention

A15150 WU ABNEwAds AudnisAdunsaian
aa1nnandng Wi AseunguUszann 7 e laun
WAUNUTY WWAUINYY WAINTNT Lwaarelny
wanoULlaY waa1nnszds wavwangln lag
msiiudeyasznitafiounsngiau-naiau w.e.
2561
i3eailefildlunisiivdeyafouvuasuany
swvadu 3 dw fo dwdl 1 Wudowdanses

AnoukUUADUAIN deunudeyaniluifgliu

Y

e S

mMaihsasuddhgudinssoeud ienadnszey
WY gnAABEITBUAIANEUINITINEUARIY
auleanioll TInAeuusudvesguiuinnsiignin
thsapuiidnluasadaszey waganudlunisih
sosuddguduinissasud 1ensiadassey
Tngmngmounvuasuaulalidugiirsooud
\IFUEUINTSLBLYNANBENIINNNTIATIEN
gl 2 Wudaufeiuanudadiunanin
USM3vesAUSUIMITaEUA S U 22 Jo Tewaun
91n913T8981 Yan and McLaren (2010) tiisifissie
AonuiferiunsiuiiFessnvesguiinissasud
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$1u 4 9o Fivannanu3deass Herrmann et al.
(2007) uaw Nguyen et al. (2018) uavanviny fie
fanuAeafuauiiawsls nsuense waznseT
sapudnusuATlUldguduins egiar 1 deram
Fadraderauaneidees Neuyen et al. (2018)
viadl fRfeussdumanludd 2 dagldunsta
WUUALAST (likert scale) 5 seauazuu (5 = LUl
ae198a Tauds 1 = ldiudaeegneda) dwil 3
L‘f’luﬁﬂmuﬁﬂﬂLﬁ'mﬁuﬁmamwuaaumu 1 LA
918 AN STAUNSANYY BTN wazele Vil
Lﬂ%@qﬁaﬂWiUizL:ﬁu@mm‘wu%msLLazmi%’Uifﬁm
fieuderulusssumnzan fe fmdudssansves
Asaulnsannszwing 0.779-0.897 FsflaAunin 0.7
(Lance, Bitts, & Michels, 2006; Nunnally, 1978)

NaN153Y
1. anwEN lUVBINaNAIDE4

9
i%

fnpunuudauaLTisdy 400 au wladune
%18 200 AY WaglnAn 200 AU lnefinungeny
sanu 4 91907y Yar 100 Ay wiadugiseny
weuni1 26 U Y1901y 26-35 U 93018 36-45 U
wavannnd 45 U lnefiaauninvesnguinedig
Hulaaunitan 216 au (Gosag 54.00) 5090911 A
anunwaNsa 176 au (Fouay 44.00)

sEAuNIsANYIveInguitet1sedlusydu
Uinyaadunniign fe S1uau 234 au ($ovag 58.50)
5998907 Ao szAuUIg v 91udu 121 Au
($eway 30.25) ngudiognelon¥nninaiuusem
lnvuandign A d1uau 235 A (Fouay 58.8)
5998911 AR U131UN19/5538 MR 64 AU
(Fouay 16.00) UaxgsNvdIUAITIUIU 63 AU
(Seway 15.75) mudwiu naudeeveglugissedu
57916 35,001-55,000 v wdiBLieY NnTian Ae
U 96 AU (Seway 24.0) 589830 AD YITEHU
51819 55,001-75,000 UNFBLHBY 914U 85 AU
(5a8ay 21.25) 41nn71 75,000 UNABLADY 31U
81 Au (Sowaz 20.25) 15,001-25,000 U vsioLouy
91U 60 AU (Feway 15.00) uay 25,001-35,000
vmsaiauduIl 55 au (Fegag 13.75) mud1su
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LUsUAsREUAveInaNFeg it guiing
\uuusus Honda annfign $1uau 86 au (Fovay
21.50) 5990941 Ao Toyota 911U 81 AU (Feway
20.25) Mazda 31u3u 50 AU (Seeaz 12.50) Nissan
$1uau 33 Au (Feuas 8.25) waguusudidu Tandny
150 Au (Fovay 37.50) lnsdanudvesnshsngud
drausuinamn a-6 iWousionsanniian fo S1umu
184 AY (Fewar 46.00) T0%A% A N 7-9 fiaw
sonss $1uu 84 au (Feuay 21.00) N 10-12 1oy
sonss 1w 59 AU ($opay 14.75) NN 1-3 Loy
sonss S1unu 42 eu Gesar 10.50) uazannny
12 \Fousionsa S 31 e (Gevay 7.75)

2. MIIATIRDIAUITNDUNEN VALY TDATE

desarmedesdleludisiandaiidedinny
Frunannuariloniaiiasindymnizsinves
anUslufuuudunse (multicollinearity) u
Tunmsiieneinisanaesnmauld domad (33
Fedpdulavinnisdnngudedanulud Mmemealinnig
IATIzveIRUTENoUNAn (principal component
analysis) Fadunddumauitymnisiishulsdasy
aeflmnuduiusasla

NANITILATIZNDIAUTENDUNANNUIN ARYT
Kaiser-Meyer-Olkin (KMO) ¥99n153tAS189A31A1
Wiy 0.964 Bannnd1 05 FsagUlddn dedin
yadiinuimaeauiiagiinseiesdusznounan
definnswidlowny (eigenvalues) wWusdn
auLUsUTILeseeRUsEnaUT 4 SAwiniu 0.984
AzEdEAINA TNl 4 Jadelunisudangu
TABNANTIATIZANUIN ANS0UazUBIANNLUTUTIU
flosunelé (% of variance explained) syt 4 Jade
fifngefiefonay 68.649 LansfieAdI1UAIUITD
Tunsesuredeyanesis 4 Hade edaagluinasi
floousuld wenand AduUsvansAudete
dauansaula (cronbach’s alpha coefficiency)
vowis 4 Jadedenseaing 0.779-0.939 Fagani
0.7 ugnsin Ladesiletnfauusduie 4 fauus
finnuidetieluseiufiuinels (39l 1)
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A15197 1 AAsiziesAUsznaunan (principal component analysis) WazAuuI@eiiolaveiuldasy

v o Factor Communality
UBAINU

Loadings

Customer Relations (Eigenvalues = 13.891, % of Variance Explained = 23.702, Cronbach’s Alpha =
0.939)

wiinaugnwiuduesaaiuae 0.789 0.789
AudusNsTagud innuauladugnAudazse 0.750 0.750
wiinnunevauesduvLiinsee 0.725 0.725
wiinnuiulafassiewdedu Wedudesns 0.723 0.723
winauiianuilunisneudniuvesgndn 0.664 0.664
sULUUM I UYeminy dudunnuidesiusody 0.636 0.636
AuiIMITneuRtinistuasAliseteusuuinslidudlaldie 0.585 0.585
duidnvasadsuarauiglalunisiuuinis 0.570 0.570
AUgUINITIIBUA LansmuaulaseaufBInTsYesueLiaLe 0.562 0.562
Aududnssasuddaliudnisluunasnanfiazaniudu 0.524 0.524
AUGUSNNTIEUA InnTENNENNUUINMITINATIEYARS 0.515 0.515

Reliability & Responsiveness (Eigenvalues = 1.656, % of Variance Explained = 18.411, Cronbach’s
Alpha = 0.914)

Auduinssaoud Trusmsmananidyalifudy 0.741 0.721
AuduinssnsuinenewitagliinisiasusaandeRinnans 0.729 0.758
AuiUsNsosudliEmsulituiluafusnlnglifessearind 0.727 0.669
ERPGIH

quduimssasudsnudsiudyaiililitudusgiae 0.667 0.690
wiinnufinamsgmindssrognanfazdoshaulidia 0.645 0.717
wiinnuanansadawion Usmsituseansamliiiusy 0.577 0.731
Price & Benefit (Eigenvalues = 1.318, % of Variance Explained = 15.583, Cronbach’s Alpha = 0.915)
auduinssooudiiusludufegaduiiielilduing 0.767 0.720
AudUINTINEUs Mg fuRuAINASUIN TSl 0.763 0.800
FuiAnfurfuidnglufunsiurimadlefisuiuuusudaun 0.755 0.799
AuguIN1sIaud limnuddggaegaiunalselevivesdu 0.591 0.733
winoudlafsmnusesnisianizvesgn 0.575 0.727
Tangibility (Eigenvalues = 0.984, % of Variance Explained = 10.953, Cronbach’s Alpha = 0.779)
dssrnoauazaanmeluguiuinissasudiduiifsgamendu 0.764 0.680
wilnuusaneiSeuIey 0.698 0.654
guduinissnsud Tunsalitviuas 0.676 0.625
Judweglnafiferdostunmauinisludniidnuandiiduiitage 0.669 0.646
Anuaulaveuiy
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Mndufisldviiniskedonguiiateis 4 nau
Tnefinsananseandeademonluutazngu feil

- Padeil 1 suderawiinanisnsliuing
yoaninauiiidegndn 1wy augninseution
sUuumMshau anuiislatiemde Sndunis
Judesnisuansnnuaulovesguiuinisidl
segnA1 1y nsiinana-Uaiinisfingemiy
Anudpansgnén Suiadetiadeiih anudusiusiy
anA1 (customer relations)

- Jad8il 2 sudoArauiing1afianisine
ey N1SIAUTNISMEAINUTIAINTORANAIA

WAYAIUATEMUNLUNTIAUSNISVDINTNIIU 999D
999171 axnuuadalianddataznisnauduas

Giagﬂﬁ"] (reliability & responsiveness)
« Uaeil 3 sudeA1In uNnanaAlgIng
Tun1sSUUSNNS WY NSAUUAA I8 NAUNT AL

Customer Relations

Reliability and

N59AYINTSARETUNITIINUNG ANUANAIYDIUTNTS
Alasudlefisuiualdaemdely SndruduiEes
vpan1sinwinalselevilignan uazdriladls
naUsglomigningean Teksdotadeiidn snauay
naUszlevi (pri nefi

- J98eii 4 srudediaiudingrafedaniieg
meluguiuinsiigniansnsausaiudusiods Wy
dssmneanuazainasluguduinig msussnig
yomiinau gunsaliededlelvuimsludiuiigndn
soadtuld wazdudivorlndludiniifauanaiio
Fagelagnén Saiadetladeiiin anuiugssmuuag
U3n11 (tangiblility)

INHANITIATIENAINGTT NTOULUIAATLY
n133tevesuideiiagnuiulfaoandesiuna
MTIATIzReIAUsENOUNan (principal component
analysis) fauanslugunind 2

Satisfaction

Responsiveness

Price and Benefit

Word of Mouth

Re-purchase

Tangiblility

Intention

2WA 2 NFDULLIAMUAANEINTTILATIEYIDIAUTENBUNEN

3. N15IATITNDNTNAVIIAMUAINNITUTNS
wazn133uiIAvesauduINIsTuATNTIN

Tunmsin Yagenssuaiuduiusiugnen
(customer relations) waztladuarulugusssuves
U3N15 (tangiblility) vesguduinissosuiduiede
ﬁﬁ@m%waL%qmﬂ@siwﬁﬁaﬁwﬁzy@iaﬁgqmmﬁawa%
1sUeNAe LAENITESLUSUASAEUR Tnsanusn
asutwauianelalunusudsasunlang 39.2%

38

(R? = 0.392) FedA1sziudnina (Beta) w09
ANNFNRUTANAT (customer relations) = 0.366
(p-value < 0.05) uaztaduaudugusssuves
U3IN15 (tangiblility) = 0.175 (p-value < 0.05)
Turnuefinnuanansaluniseduiefulsnisuense
wusuAsneudegluseiu 34.8% (R® = 0.348) lay
sEAUdNSNanIUANNFNTUSIUgNAT (customer
relations) A1 Beta = 0.403 (p-value < 0.05) uag



mmlﬂugﬂﬁismmﬁms (tangiblility) iifi1 Beta =
0.212 (p-value < 0.05) uazyNEaRANITABIUY
FuUsnisdesld 27.9% (R? = 0.279) Tnedny
ANUFURUSAUgNAT (customer relations) A7
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Beta = 0.354 (p-value < 0.05) uazaudugusssy
UIUINI3 (tangiblility) A1 Beta = 0.185 (p-value
< 0.05) A99N599 2

M15199 2 BvSnasioruianela Nsuense warN1TTRTILUTUATIEUAYDINGNAIBE1IUNINTIU (n = 400)

Standardized
faudsnIu ALUsDEsY Coefficient | t-value | P-value | Tolerance VIF
(Beta)
Customer Relations 0.366 4.963 0.000 0.283 3528
aufenela | Reliability & 0.550 0.760 | 0.447 0.299 3.349
LUSUASOEUG esponsiveness
(R* = 0.392) Price & Benefit 0.109 1582 | 0.114 0.323 3.092
Tangibility 0.175 3.449 0.001 0.600 1.666
Customer Relations 0.403 5.287 0.000 0.283 3.528
AsUBnda Reliability & -0.059 0797 | 0.426 0.299 3.349
LUSUASOYUR Responsiveness
2
(R™ = 0.348) Price & Benefit 0.096 1338 | 0.182 0.323 3.092
Tangibility 0.212 4.044 0.000 0.600 1.666
Customer Relations 0.354 4.414 0.000 0.283 3.528
S i Reliability & -0.32 0414 | 0679 0.299 3.349
LUSUASOYUR Responsiveness
2
(R”=0.279) Price & Benefit 0.079 1.057 | 0.291 0.323 3.092
Tangibility 0.185 3.354 0.001 0.600 1.666
4. MIAATISNBNTNAVRIAUAMNITUINIT  T8nSnatamizlunguinands (Beta = 0.248;

KAZNTITUITIANVBIAUGUINTTIUUNAULNA
msiaseiluguiifunsinseiavsnaves
Fuusdaszlasduunaannayeanguiegiaile
Anwninnaiisetuarlaudninaaindiudsdase
efuegals TnenansinszidmIsned 3 wan
Tiiiudn Yadesnuanuduiusiugndn (customer
relations) dndnanemIUINelaLUTUATOYUA
ﬁammw (Beta = 0.459; p-value < 0.05) waz
WA (Beta = 0.292; p-value < 0.05) Tuue
fitadeiusauarualsslen (price & benefit)
#8nswatanivlunguinayiy (Beta = 0.207;
p-value < 0.05) g@iutladesunieniw (tangibility)

p-value < 0.05)
dmduiladeiiinadenisuande (word of
mouth) wud1 Jaduaruaiuduiusiugnan
(customer relations) fidnswanevaunaye
(Beta = 0.379; p-value < 0.05) WagLnANLq
(Beta = 0.453; p-value < 0.05) wagdadudu
A8AN (tangibility) fiavsnasionaneee (Beta =
0.210; p-value < 0.05) haginengs (Beta = 0.241;
p-value < 0.05) Wuy
drudadefiinadenisiosuusudsasud
(re-purchase intention) Wu11 YadeAuAL&NRUS
flugnAn (customer relations) fiavanaseranmye
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(Beta = 0.447; p-value < 0.05) Lazlneng)d (Beta =
0.259; p-value < 0.05) Tuvazitladosunianin

(tangibility) fiBviznwaamzlunguineandgs (Beta =
0.257; p-value < 0.05)

A15197 3 BnSnaserNURanela N1SUBNFB LALNISTETILUTUATALUATILUNATULNA

n (@) = 200 AU n (1ed9) = 200 AY
AUsdase Standardized t P Standardized t P
Coefficient Tolerance | VIF Coefficient Tolerance | VIF
value | value value | value
(Beta) (Beta)
pnufianela (R? = 0.432) (R? = 0.335)
LUSURTOEUR
Customer 0.459 4.578 | 0.000 0.290 3.444 0.292 2599 | 0.010 0.271 3.691
Relations
Reliability & -0.051 -0.494 | 0.622 0.273 3.656 0.081 0.771 0.441 0.307 3.254
Responsiveness
Price & Benefit 0.207 2.118 | 0.035 0.304 3.286 0.033 0.336 | 0.737 0.345 2.900
Tangibility 0.104 1.498 | 0.136 0.600 1.667 0.248 3.176 | 0.002 0.560 1.786
nsUONHD (R* = 0.384) (R* = 0.297)
BUTUATOYUR
Customer 0.379 3.635 | 0.000 0290 3.444 0.453 3.926 | 0.000 0.271 3.691
Relations
Reliability & -0.084 -0.781 | 0.436 0.273 3.656 -0.108 -1.000 | 0.319 0.307 3.254
Responsiveness
Price & Benefit 0.188 1.844 | 0.067 0.304 3.286 0.000 0.001 0.999 0.345 2.900
Tangibility 0.210 2.888 | 0.004 0.600 1.667 0.240 2.998 | 0.003 0.560 1.786
nMstetn (R’ = 0.316) (R* = 0.230)
LLUTUATOYUR
Customer 0.447 4.066 | 0.000 0.290 3.444 0.259 2.145 | 0.033 0.271 3.691
Relations
Reliability & 0.002 0.022 | 0.983 0.273 3.656 -0.127 1.122 | 0.263 0.307 3.254
Responsiveness
Price & Benefit 0.021 0.197 | 0.844 0.304 3.286 0.142 1.329 | 0.185 0.345 2.900
Tangibility 0.138 1.807 | 0.072 0.600 1.667 0.257 3.061 | 0.003 0.560 1.786

5. N153LATITNDNTNAVIIAMUAINNITUINNS
KALN1T3UZINAVBIAUIUINITIIMUNANDEY

UBNIINNITIATIEATIUUNATULNARS
§elavinN1sIATIERTINUNAINY901Y LBLanS
NaN15ILATIEALIR9MN5197 4 uazAnsed 5
amsiaszinud Yedeiiddvinadonuimela
Tunusudsosuddmiunduifiongesndt 26 1
Toun s1muwaznausylowil (price & benefit)
(Beta = 0.596; p-value < 0.05) waziadoaiu
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A18AN (tangibility) (Beta = 0.361; p-value < 0.05)
dmiungu 26-35 U lawn Jadedunnuduiug
ﬁ'UQﬂf?f’l (customer relations)(Beta = 0.438;
p-value < 0.05) uagdaduarunienin (tangibility)
(Beta = 0.248; p-value < 0.05)dungueny 36-45 U
Higeladuaunianin (tangibility) (Beta = 0.264;
p-value < 0.05) uaznguony 45 Jauly fifte
Uadsnumnuduiusiugnd (customer relations)
(Beta = 0.690; p-value < 0.05)




a |

dmsudadeiifidninasenisuense (word of
mouth) i TadefidvEnalunauidengiosnin
26 U loun snauazauselevil (price & benefit)
(Beta = 0.500; p-value < 0.05) uazaduaunienIn
(tangibility) (Beta = 0.281; p-value < 0.05) & 93u
nau 26-35 U fifigadadesnuanuduiusiugnen
(customer relation) (Beta = 0.481; p-value < 0.05)
daunaueny 36-45 U Migsdadesrunigain
(tangibility) (Beta = 0.390; p-value < 0.05) Lagnay
01g 45 Viuly Diftsstiadosumnudiniusiugnén
(customer relations) (Beta = 0.501; p-value < 0.05)
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' v v
aada a ! A o

dmiuiadeniidvswanan1seag (re-purchase

intention) wud1 UadeAidniwalunguifiony
teendt 26 U dilesladuiuanuduiusiugnan
(customer relations) (Beta = 0.399; p-value < 0.05)
dwsungu 26-35 U laun Jadesumnuduiusiv
Qm‘?ﬁ (customer relations) (Beta = 0.514;
p-value < 0.05) taztladuaunignin (tangibility)
(Beta = 0.236; p-value < 0.05) #ungueny 36-45 T
fiiestdaduaunianin (tangibility) (Beta = 0.316;
p-value < 0.05) wazhifitadediddninadmsu
newengy 45 JAuly

M15197 4 BVENarenUTInela NTUBNAD WALNITTOTIMUTUATOEUA (818 <= 26 T Uay 26-35 T)

faendn 26 U (n = 100) 26-35 U (n = 100)
fudsdase Standardized t P Standardized t P
Coefficient Tolerance | VIF Coefficient Tolerance | VIF
value | value value | value
(Beta) (Beta)
Anuianela (R?* = 0.600) (R? = 0.277)
LUSUASOUUR
Customer -0.085 -0.636 | 0.526 0.237 4.219 0.438 2943 | 0.004 0.343 2915
Relations
Reliability & -0.010 -0.084 | 0.934 0.275 3.640 0.081 0.571 | 0.569 0.377 2.650
Responsiveness
Price & Benefit 0.596 4.672 | 0.000 0.259 3.866 -0.179 -1.171 | 0.244 0.326 3.072
Tangibility 0.361 3.713 | 0.000 0.446 2.242 0.248 2353 | 0.021 0.687 1.456
AsUBNAL (R* = 0.584) (R* = 0.255)
LLUTUATOYUR
Customer 0.156 1.151 0.253 0.237 4.219 0.481 3.179 | 0.002 0.343 2915
Relations
Reliability & -0.090 -0.712 | 0.478 0.275 3.640 -0.154 -1.066 | 0.289 0.377 2.650
Responsiveness
Price & Benefit 0.500 3.841 | 0.000 0.259 3.866 0.007 0.044 | 0.965 0.326 3.072
Tangibility 0.281 2.836 | 0.006 0.446 2.242 0.194 1.820 | 0.072 0.687 1.456
Ms2eTn (R* = 0.343) (R* = 0.234)
LLUTUATOYUR
Customer 0.399 2338 | 0.021 0.237 4.219 0514 3.355 | 0.001 0.343 2915
Relations
Reliability & -0.027 -0.172 | 0.864 0.275 3.640 -0.090 -0.616 | 0.539 0.377 2.650
Responsiveness
Price & Benefit 0.190 1.165 | 0.247 0.259 3.866 -0.173 -1.098 | 0.275 0.326 3.072
Tangibility 0.060 0.486 | 0.628 0.446 2.242 0.236 2177 | 0.032 0.687 1.456
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M15197 5 dviEnasianuienaly N1suensie uazn1sTeTMUTUATIEUA (818 36-45 U uag > 45 T)

\osandsinsAnuduulduiniinidne,
\ReafudvBnavesnunmnisuInisvesguiuing
fifidonruianela n1sded1 uaznisuonde
Tunusudsaeusd waziuiouiiouszuinanauay
01y Tunsefusenanidetl anedideldeiuse
UuﬁugmmmﬁmLﬁwuammwﬁ%’a Fanan153de
wuin lunnsrutadeauduiusiaiugndn
(customer relations) wazadeanulugusssuves
U3n1s (tangiblility) (Judadedifidninanisuansde
famufianela msuense waznstesiluLusus
sapud 999AUsEneUvRINITUIAsluMTaNe
TAnaanmuInsraiuaudiiusiatugndn

4

36-45 U (n = 100) 45 U Auly (n = 100)
Audsdase Standardized t P Standardized t P
Coefficient Tolerance | VIF Coefficient Tolerance | VIF
value | value value | value
(Beta) (Beta)
pnufianela (R? = 0.437) (R? = 0.460)
LUTUAITOYUR
Customer 0.085 0.471 0.639 0.182 5.492 0.690 4.353 | 0.000 0.226 4.422
Relations
Reliability & 0.170 1.041 0.301 0.222 4.513 0.055 0.358 | 0.721 0.238 4.196
Responsiveness
Price & Benefit 0.230 1.654 | 0.101 0.306 3.268 -0.003 -0.23 0.982 0.271 3.684
Tangibility 0.264 2.499 | 0.014 0.533 1.876 -0.090 -0.875 | 0.384 0.535 1.870
AsuUBNAe (R? = 0.357) (R* = 0.344)
LUSUASOUUR
Customer 0.052 0.270 | 0.788 0.182 5.492 0.501 2.869 | 0.005 0.226 4.422
Relations
Reliability & 0.128 0.734 | 0.465 0.222 4.513 0.045 0.265 | 0.972 0.238 4.196
Responsiveness
Price & Benefit 0.098 0.662 | 0.510 0.306 3.268 0.004 0.022 | 0.982 0.271 3.684
Tangibility 0.390 3.465 | 0.001 0.533 1.876 0.067 0.587 | 0.559 0.535 1.870
nMstotn (R* = 0.287) (R* = 0.366)
LUSUASOUUR
Customer -0.045 -0.222 | 0.824 0.182 5.492 0.261 1.521 0.132 0.226 4.422
Relations
Reliability & 0.064 0.349 | 0.728 0.222 4.513 0.134 0.802 | 0.424 0.238 4.196
Responsiveness
Price & Benefit 0.266 1.701 | 0.092 0.306 3.268 0.115 0.735 | 0.464 0.271 3.684
Tangibility 0.316 2.667 | 0.009 0.533 1.876 0.181 1.624 | 0.108 0.535 1.870
a a o . v I
AUTIUNANITIVY (customer relations) wagAIUANNUUFUTTINVDS

13N (tangiblility) na1fe wilneu (people) uag
MsOBNLUUAMEAIW (physical evidence) iy
Jadeiidudodld uazaeaunsndndnvaivomwuTus
asluledny wu gandnau arsanusaniely
AUEUINIT Nsduasuyadniusualagldndnau
Judu fedonatiuayuliiAnnsairesnmdneaias
THwALuTUs dawaraanuianela nsuense Lay
nsdesuususluounanld
drutladeduainudetiunasnisnevauss
(reliability & responsiveness) \JussAusznau
fiAntunerUssneusunsELIug (process)
fflaududessnuazaonunsndndnualuusud



adlulsenn luvasfidadesusinuazansussTew
(price & benefit) Wuiladeiamzvesguduinsilsl
Ihdeulastusevessasuflnenss Sl 2 Jade
Hall¥damansznulnenswioauiianels nsuende
LAYNSTO91 LUTURSOOUS
1. matudasedidsnina
FoAnsgiduunmungumaALdy wuin e

Annsnulasudnsnaanntadusieg Auanaieiu

=3

FapratdunaunainAltuNaofdunay
anwadududoulunisandulafinandsiiagsndn
WwAY1Y (Pongtanalert, Unahanandh, Assarut, &
Kanarattanavong, 2017) Tuvas e ediuuliy
fezUszidudadoquamluidanadaliganin
WAneds (Mohammadian, 2005; Vrkljan & Anaby,
2011)

TunisAneinsed wudn Jedediisnsnade

5

[

AanudianelalubusuasnguddmIug
INAYIBLAZINANGY AB AUFNRUSAUgN
(customer relations) Inetladeiifiavswatuimenne
wnAINARGS wansliAuinnsasisaudius
firtugnidudutadeiiugiuiigndynadlisisn
welfauaule drumametuarlininudify
Auldadesinuazualselovil (price & benefit)
Tuvas e dilaldanuddiuieded drene
deunnnmemefinsdiduvasitessind uay
FInSsusuauaudRLazIIAIAINN1TRANIY
Julsdvdednsansifeadusosuiuinninmeands
FaildaLUTe U UAUTIAVRIAUGUTNITUARL LIS
vidoiSsuiisuiugionvuiinly Seanunsafiansan
Hadedusnuasanalseloniilunisinaulaléds
NIUNARE

Tunsil inandaldaudfysuiadedu
e (tangibility) wsiwawglulaliaiudAg
Feorndunaniannisimandgsianulalaly
seazideniiafuaninuindoulaeiialuves
guduInsuInnIunAve wazldfinnufiAeaty
sosuduInInAYe vliausziunisussdu
auianelalufitadeduiidusiosld Ssaenndostu
nsAnwluedniienfunmsdnauladesosus finut
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wiagnetiniiaudRyiuladenulszansninues
dudludunedn Tuvafimandslinuddyiu
ﬁ%ﬁ'&guﬁ] (Mohammadian, 2005)
TudiuveInIsusnse WU HOUNAYIELAY
wemdslinnudfyiuiFesnnuduiusiugni
(customer relations) WuLAsaiu Inaiwang sl
mmﬁwﬁiyﬁ’uﬁﬁaﬁmﬂﬂ’hmer]EJ Tumnedein
n1siauduiusduniugnatazdenaliignan
\Annisuennansie 9 Auldsgnéneudu dwtiade
AIUNIBAN (tangibility) danudAglnalAssiu
MafumAmeuarvd deansliiiui witades
menwazliladmanamenglundvaiamuisnela
Tunusudmiiounands wnusiidleavuusthuusud
sapudliiugdu Jasesunisnmnduiiunuim
oAy dauandifuin msegliguilan
wugihrouusus sulusosfisiadadefiveadiuas
Judoslduazmnuduiusiiatugndn Failaing
dwmuifuslaalunseSuianruususiogau
anvie e Svinasionisdetn Ham s wui
waneauazmamdslianuddyiuanuduiug
flugnAn (customer relations) WULREITY WA
wAneazliaudAguinniunengs d@iutlady
AN (tangibility) fnudAyiuLnAnga
wildfpanudifgduimagie Jenancliifiugi
ANuduiusiugnAddudAglunisinlvgnen

a o

Fad mnuadmsunanganduulduliaiuise
Uszdliupnandanalinveguduinisld 39e1avilv
Ja38A U NTUNUINRNIZADLNARAS

namlagasy dmsunsiivoaneatu aruduius
fugnAlavisnasien1sassnnuianelas msvensie
waynITedwesnamAmeuaznenids dauiiade
Frunenniidrswasemenddluiivanamginssy
wuiu Fudumauainnisanueinlunisussidu
Uadudaunatdavounangs nnualunsaiineayie
thy efedumenmilnaianiznisuensie dudy
waAnssuiidesieidesiuauseudne dsenasosnns
Hadefiveniuuasdudedldlunisuende wnuslsl
iinasiornufianelanaznstesidadungingsu
GRNGER
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2. nguiadeiiianina

Tudwveseny wuin nguteguandneiy
finsliannudrdyfudadeildlunisdnaule
fusnsneiu 1iesnantadesuegiaudniug
dusgausielawazyszaunisallunisuslan
%qaamaaqﬂumsﬂﬂwwaq Pongtanalert et al.
(2017) iwuh lunguenytesnin 26 U fe Uady
simuaskauselevd (price & benefit) waytady
AIUNIBAIN (tangibility) fnasonuianelauas
n1suende d@uauduiusiugnan (customer
relations) fivawasionstadn dverafanale
Lﬁul,wsw*jﬂﬂﬁjuﬁaqsl,mhﬁaﬁmﬁﬂmu 5161091932
Hilaiganniin fadu Tdarmaanagetudliing
lun1sfuusnis wazdeanslviiinusyleviauan
undigafudldinefidell Jszneufuiludisie

NUBUANUNUANULATAINUALAINAUIY 909

AnudRyAutadedunen AUy

daunguiiteny 26-35 U luanudifgyiu
A iUgnAN (customer relations) Vdlugiu
anufinela nisuenste warnstesn luvaditade
AIUNIBAIN (tangibility) fnasonuianelauas
n13de8n Tl o1iosanngudiegieteiiiu
Fovhauifisgldsziuuiunan $anAnudeya
uaziUTeulfisudeyanisuimstunusuddun vide
2lanvur19Y lAgWnAIUeaya199rU1INNTANY)
fenuLoImIonIsUBnLaReaINLiouTINeLd
doataidelunisuinig nsliaudAgyiunisgus
renlald nsiluyweduiiug aasnaudsdiung
AanwazmnaeluvarsesuuinMsneluguduIng
08U

nauyee 36-45 U Wianudrdgiuiade
Frunenn (tangibility) ¥

valuduauianela
nsUBNAe kAN15Hee1 TnsAranTan1slddy
AnuazaInaUIBarUnsailasesiiefiviuaioan
auduinig iesannidufedfissfunisfnwiuay

selaas wazedludisleiivlnluniainisau

dnsnudeiugau Gedeanisdanuaniinuli

Ausautnslaiu Jademiuntenindalinnuddey
dmiuaungudl

4

anne e nduengannndn 45 9 4uly Fela
audrAyiuauduiusiugna (customer
relations) #areaufianslonagnisuende
omnifunguidieamsiuuinisinnnitaungudu
1MUABINITANUYILURBIINFLAUINTBE AN
weaunguiontlianmnsodhdianudidossnsud
Ihehenues Wedadgymvietoasds Faaands
Iesupnudiemdennauduinisunnudivawndn
¥290189u og9lsAn Linuiadelaniidvinase
mi%a%ﬂmwsuﬁsummjmﬁ’mm&;ﬁ% Feo19dutiugiu
6 nautsengilallifienudosnisiiazdesnsud
isdieldaues eneazfienelafusasudiliog
Tuilgty Lifieusidufivedosdosndilml vie
dfunuastosadull Aenvasiuegiuyanadun

¥
=

Tupseuasilidugdnduladenuusudfiasie

JaiauauudInagns

mAfeiivsslenilunisinauenagnsiiie
WAIUIUINITUAINTVIBVDIUSENTOUUALABZILUTUA
Tnsafunguidvueifimauazdisengfiunnsing
Tnenanshaseinudn Jadeduanudetiuway
NIMOUAUDY (reliability & responsiveness) laila
fovnaegradman Tuvaeiidededusaiuay
nauselen (price & benefit) \uladefifidvdna
fundugnAnmAvisuazgifiongliosnin 26 U
Turauzfitadasumnuduiusiugndn (customer
relations) wazadugUsssueInIsuInTg
(tangibility) Lﬂuﬁﬁlé’aﬁﬁﬁﬁwm%amﬂﬁia
Anuianela ﬂ”li‘UE)ﬂG]E] uay mssaasmumummaum
maaﬂauaﬂmwmﬂwawmmet,aums mammu
msaaLasﬂwﬂuwsmmmmhmmu’lu 3 Jad
ma'ﬂ‘ﬁﬁqLﬂuﬁaulmﬁwﬁmiumﬁwmmmmwiwﬁ
FOYUARNUAUIUINIS

1) eutadesiauazkauszleail (price and
benefit) ifidvsnanmsuIniunguengidosnit 26 U
LazinAwy Asiguduimaiild Ao nnsdastou
Tayasiarvetezlualignitaiunsadnfuas
Wlsuilgusimladg Wy nsianssauuiuled
fin1seonuuun1sUsEeduiussIAInITdLasy



nsTmy viseendaidiuanduinvsestlvg
Tfandnguil

2) auduInisanansaaianuduiusivgn
(customer relations) léfenseusuniinauiile
UINISAIEANNANIN N1TOBNLUUNITUINISVRN
ninauliegluninsgiufediu waznisinniy
osagviouvosgninieaiunisliuinisveswiinu
dithaniannu$uuss uenani esdnsazdesaing
anumszminlindnanudanudulafiesiiomde
Tduuzi uazulvdlymilignalsviuiifigni
$oave Liteaunnuidesiuliungnén uazaavine fo
msuanseuaidlalunsliuinmsisnumausslov
gaanlvignén wu mstuasaldeligndmauneu
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