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Abstract

The purpose of this study was to develop an integrated relationship model of the continuity of Thai
customers’ use of social media through the customer relationship management system of local Thai chain hotels.
A guantitative research approach was employed, with the target population comprising Thai customers of five-star
local Thai chain hotels who use social media. The sample size was determined using a parameter-based approach,
with the sample 20 times the number of estimated parameters. This produced a subsequent sample of 360 Thai
customers at 5-star local Thai chain hotels selected by systematic sampling method. A closed item self-administered
questionnaire was utilized to collect the data. Descriptive statistics, including frequency, percentage, mean, standard
deviation, and inferential statistics using structural equation modeling were utilized for data analysis. The research
findings revealed that social media customer relationship management factors had a statistically significant indirect
effect on continue usage mediated by perceived value, attitude, and satisfaction at the .05 significance level. The
developed integrated relationship model of continuous social media usage through the CRM system demonstrated
a good fit with empirical data.

Keywords:  Social CRM, Perceived Value, Continuity Usage, Local Thai Hotel Chains
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mimmﬁmmauwuaqﬂmuuﬁaﬁmuaaﬂaﬁ (Social Customer Relationship Management: Social CRM) 4/
21nmsUszynalyd edsauooulanlunisuimsauduiusgna (Customer Relationship Management: CRM) i
i’maUizaﬂﬁl,ﬁamimauauaﬂmmﬁuaﬂm‘madaﬂﬁyﬁ ASLaS AT AN IS LLa“m%%’ﬂmaﬂﬁyﬂ (Greenberg, 2010)
denmABIRUNSANYITDS Dieck, Jung, Kim, and Moon (2017) wag Harrigan, Soutar, Choudhury, and Lowe (2015) WS“U
mmimmimmamwuaaﬂmLﬁuﬂa&mwmmumsmmmm LLa‘vauuauumimqu’mﬂuuuaaula‘u \Reatumsasauay
oL mﬂmma‘umLﬂmﬁuuizmﬁﬂﬂquqﬂﬂa‘1/1mmqmsaiwﬂmﬂﬂwﬂugﬂm smdnsmevauemenIsiUasuLlad
anﬂﬁumﬂ%ﬁaﬁdﬂmaaulaﬂ%a@ﬂﬁuﬂ

Social CRM ?NL‘f]uLf-ﬁ"ad:ﬁaﬁ’lﬁ’agmﬂmimmﬂﬁgﬂﬁ’mﬂsgiuqmmmsﬂiﬂLLiiJLﬁaLﬁjuﬁaﬁmdmsﬁammuuaaﬂ

v

%WQﬁUQﬂF’?’] L ﬂ’]'ﬁLB\IEJLLWSI“IT@Mua msu’%mimmé’mﬁuéqﬂm LLazﬁa@mgﬂ@?ﬂl,ﬁaiﬁﬂé’umi%ﬂ%misgw Junu (Cervellon, &
Galipienzo, 2015; Nguyen, & Simkin, 2017) NUATeANIuLAEITU Social CRM quiﬁaﬂsaLLiafLﬁyﬁn']sﬁﬂm‘LuUﬁmﬁuﬁ
mannvane laun Tadeiidinanenisdadulaly Social CRM lugsialssusu Svdnaves Social CRM nenginssumsdnauly
U%ﬂ’]imaﬂqﬂﬁuw (Dieck et al., 2017; Hussein, & Hassan, 2017) SIHINTANIUTEANEA MUY Social CRM lugsianis
U3n15 (Dewnarain, Ramkissoon, & Mavondo, 2021) d1usuluusunvesuseinelng Khemthong and Roberts (2006) VLGT
AnwTadeiifdvinanensvensunslydumendauaziivlanfoanssunsnainlulsausy (nternet and Website for
Marketing Activities: WMA) Taefinmainnguitesdssusufunssduauamiuliassuunduaeanay Aongulssusui
ale LLazﬂaijiﬂLLim;mm Tnglamguiimaunsnszarsuinnsss (Diffusion of Innovation: DOI) HAMSANYINUT ALENYE
vosufnnssuddvinanenissensuumenidonaziiviendefnssunisnainvoslsausulutssmalng uanaind
Charoensuwan and Chindaprasert (2022) ladnwranIunsainIsnanRg "’amaaqsﬁakuwﬂuwmLﬁaaﬂ’mm WAZNUIN
Qﬂhyﬂéqﬂmgﬁmmﬁawahsiam'ﬂ%ﬂ%ﬂWimuﬁaﬁmuaaulaﬂmmiiﬂLLin
dmsunquiigniianersddlunuisefinuamua anlvylanguf nsuwsnszaneuianssy (Diffusion of

Innovation: DOI) (Khemthong, & Roberts, 2006) ngun1ssausumnalulad (Technology Acceptance Model: TAM)
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(Dieck et al., 2017) LLazwqwﬁwqﬁﬂiiummLNu (Theory of Plan Behavior: TPB) (Kim, Lee, Hwang, & Yoo, 2016) Lﬁ@
osuedadeiifnanenginssunrumeiadlunislyuinisvesgnan Inslamenguinisuninszaisuianssu (DO) was
yquinnAnssuniuu (TPB) figninluiieesuisnadnusurowuinnsmuuaznalnaunginssufiasanomanduuly
v3msen eelsffnuideinuanlatinisinsuisafunseainosulat uaznsly Social CRM Tugshalssusy umilesan
ﬂwﬁquﬁﬂiimmiu'%Tnﬂsuaqqﬂgﬁﬁmim?auuﬂaq smﬁgqqiﬁwﬁm ImmawwiimimﬁLﬁumw%miﬁﬁmwmﬁua%ﬁa
wnu FeilnAnvessmuesnmiugiieatulaafefiidvinansmiuneiiiesnisly Social CRM vesgnalulsauwsy fuy
dedufurernafinan mfinuifamudinnessuuuumsysanmslsanuseidemnislsiodinuesulauresgnauiu
sruunsUSmsaudiiusvedlsausuadenevesiulnesyiuman Tasnslamguinisunsnszareuianss wag vgud

woAnssunuua WaduwwmsluniseSurengAnssuaiuneiieinslydednuesulauvesgnalulsusy

nguszaA
Wiomugukuumsysannsdsuduiusvesnnuneiiomislviedinuesulauvesgnavnilveniuszuuns

Uimsgnanduriusvedlsusuinievieviasiulvy

nsauuwIARLasauNAgIUlun1TITY

nseULLIARlLUNITE (M@t 1) Uszneumesaudslunsise ¢l 1) shuusdass (independent Variable) fio 13
vimMsgnarduiusuudedsausaulay (Social CRM) 2) faudsassiu (Mediating Variables) fie msfuzaman (Perceived
Value) Viruaf (Attitude) uay anufianela (Satisfaction) waz 3) fauusny (Dependent Variable) fie Arwmeiiianisly
dodanueeulay (Continue Usage) ﬂiauumﬁma;ﬁqmanwﬁwqﬁﬂssummmu (Theory of Planned Behavior: Ajzen,
1991) nqug NSUNINTEABUTANTTN (Diffusion of Innovation: Rogers, 2003) WAL MINUMUNUATETA s fua e ia

dvsnanaaunaiosmnisiviedinueaulauvesgnamiusruunsusmsauduiusvedlssusy lnelisteazidondiail

y ViruA H3a
Attitude

NSUIMIaNAIEUNUS | Hib v D4 v
P . ANTTUZAMA AITUABLLDNTT LY
yudedinuesaulau > , .
Perceived Value H3b Continue Usage
Social CRM v

TNl

H2b Ha
Satisfaction

Hla

AN 1 NFOULUIAANITIVY

NOUANYANTTUANMUUAY eory of Plan Behavior: N Neuulay Ajzen a3 UEIMNgRNTIY
) (Theory of Plan Beh TPB) ngwi) TPB lne Ajzen (1975) )

Y939YARAANN13AA1AN13ULATIN AUASTR (Intention) Falasudniwaniimuad (Attitude) wazussing g ednile

o
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v a

wgdnsaula Msvszgnalangud TPB lumsdnwmgnssuoaulauresgna nunmulsidyiiaznounginssulawn ms
$ugaaAn (Perceived Value) Wauaf (Attitude) ariawsla (Satisfaction) wagaruaeiiioanisly (Continued Usage)
(Kim et al., 2016) Badusauusiigninulalunsinuiseadsd

NOBYNITUNINTLWUIANTIY (The Diffusion of Innovation: DOI) A1ULUIAAYDY Rogers (2003) UinNIIH
yaneds AuAn Mansh vietagfignuosidudd Tasnsseusuuinnssutueyfugnidnuae 5 A laun (1) A
IaSsuidedusivg (2) anuaeneapnaiu (3) mudugou (@) mavaaedly uae (5) msdunale nuitedlavszgnaly
DO HieTiAs1gfade Social CRM Tnsiuunstiausuinnssususzuudedinuesulau fivsznounis mssuzveya M3
%’Uiﬂiﬂ%ﬁ 91 Ansdennans anulanele Auwdnmdy way Svisnavsdsem

a a ' [

Jaduiisianswarenuseiiosnislidedinussulariuszuunmsumsanuduiug Wunsiiausnided
Aeesiuanuduiusvesiuuslunseuuunfansidediilugnisfsaunigiu feil

nsusmsgnAIduiusuudedinuaaularlianiwasoniuseiieansly nsdnwives Afag, Gaur, and Singh
(2023) gauanuiisavemwewnaniosudednnesulaufidmansauinivesgnailumslyssuuneideduuiunves
yUsznaumslsausy lnewun Svdnamadsaulugususoulau dnanonunoiiosslsvesgnat uenanil Deng, Chen,
and Wang (2023) wu21 anuiwdnindunazanulinddannyuruesulatrisisgagnailvianunaidesnisly a1nns
mummimmimﬁiﬁwUmw%ms@,ﬂhuwé’i’mﬁ’uﬁ(w?{aﬁﬂﬂmauiaﬂﬁﬁmiﬁwLﬁumiaﬁywmi%’wgiuﬁyﬁwmS] fanana
119 Menszaulngnaniieumeitosmilala Fnilugnisfiaigniluniside

H1a: MsuImIgnaduiusuudednuesulauiidninananinuneiileanisly

nsuSMsgnAauiusuuFesiruseulaiiansnasianisuaam Elshaer, Azazz, Fayyad, Mohamed, Fouad,
and Fathy (2025) 1@Tﬁﬂmmmﬁﬂﬁ%aaqﬂ@qﬁrzhum%aﬂwé’amaaulaﬁwuﬁ Facebook BaeiasuATmduiusauaT NG
yosgnAtruMsTUsANAINsley 39 Solakis, Trakas, and Papakostas (2022) 8741 adevnededsauoeulay wiss e
Aruazmnsysssiatugnainlasugianmalunisdemssaniu nits Alshibly (2015) s¥yan gsfiaausasenmaT
Tnfugnaunissidunsluszuumeluledlngnanandslane Tindale uagiieuaeanaastungfingsu fedu msfin
WA HU9E miiﬁ‘miz;]ﬂgwé’uﬁuéwﬁaé’aﬂmaauiaﬁﬁﬁmi@ﬁLﬁumﬁaémumzau vasLﬁLﬁmmi%ngqmmmﬂmﬂ%mu EN
ihlugmsssausigiulumsife

H1b: M3UTmsgneduiusuudednuesulauiidvsnananissusama

msuiaaiiiannasemuad matusanmuasitruad ufuusiidngnAneiluumumsauusiivhmnfindndy
anmiﬂﬁtﬁwﬁu (Dodds, & Monroe, 1985) il Baloglu and McCleary (1999) 531451 m‘i%@ﬁﬂmﬁ’]“ﬂmqﬂ?’T’IﬁﬁVI%WﬁG{E]
fiauafuaziilugauasindnd @5 Cervellon and Galipienzo (2015) lanavdeuaufniiuresgnaiiiiinelnanuu
Facebook vaslasusuBudumn gnanfnnsiuzamemesayauy Facebook Tidefielnisamalvgnaiviauaififnonisly
nu Sahlugmasauufglunside

H2a: M3TusnuAlanEnanaviruad

MsTuFnmuAIdansnasanIuiinela 31nN15AN¥IYeY Raji and Zainal (2016) WU N1INBUAUDINIIBITUM
WeatunsugauAarananuiianela n1sfnwiniseeusuinieviededinnesulaures Chang, Chin, Liu, and Shen
(2024) Anwdadevesunanesudedinueaulauvasuseniiinsdniunismmuveyalugna1suitrumazamananiy

fianala @y ELAdly and Eid (2019) lafnwenuduiusseninsanimuanaeunsveuds aunignaisug anuiisnelaves
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EYARE ) '
v a =

Anflvesgnainiy NMsAnwIMAIlUIYI NsasnssuzaaalunislydedinueeulauresgnAIniuseuunIsUIMITaNA
duiusvedlswusuamalgnaninanuiianelalunislyssuu Fahldgnsasaunfigiulunside

H2b: M3sugAmuALavEHanaauianela

ruaGiiansnanenuienels aann1sinuilae Dieck et al. (2017) wuan siruaRdufuUsdswanananudia
wola wuLReafunsAnwIves Yang, Reza, Al Mamun, and Masud (2024) *mpﬁ FrustRansiauafiauinie AL
wela aeanassfunanisinuuistuiauaivesuilnaooulal nunanuiaveladudenardluauduiusseniig
woAnITUaziAUARTWAIUIN (Ertz, & Sarigollu, 2019; Arghashi, Bozbay, & Karami, 2021) FetiunnsAnwmandusiog
mia%qﬁmﬂaL%amﬂsiamﬂ%%é’mmaulaﬁmmgﬂhywimﬁwumiu’%mﬁ@‘ﬂgﬂé’uﬁuﬁ(%ﬂmLLimséwa”Lﬁ;qﬂhuuﬁmﬂmm
finelalunisly Suhlugmasiauudgilunside

H3a: ViAuARLINsNanamIuianela

vimunddansnaseniiuseilodlunisly nnsAnwives Coves-Martinez and Sabiote-Ortiz (2023) wuan vimunf
vosgnAamananumaiiasnslumaluladvesgnan luueafeatuiy Mehrabioun (2024) finuangnAndidvaundibs
VINABIZUU Social CRM %a'qmaiﬁqﬂﬁ”wLﬁmmmmLﬁaqmﬂﬁgﬁwummm wenanil Pateli, Mylonas, and Spyrou (2020)
Anvimssugusrlestlunslyssuy Social CRM silvgnandviruafidsuinaenisly waramanomiunaidiaslunslyszuy
ogfiteddy dafu mafinvivaniugtn msasisirusiidauinponislededsauesulatvasgnamuiuszuunsuIvIg
Qﬂ@?ﬁé’mﬁuémaﬂmwu %éwaéamwwﬂaLﬁaﬂumﬂﬁ;ﬂaqqﬂgw %’Nﬁwlﬂgjmi&gaammﬁgmiumﬁﬁa

H3b: fieund 18nSnanamiumowiadnisiy

mudlsnaladdnsnasondiumesionisly n1sAinwives Chang et al. (2024) WeafuAunaLliaavelynau3nis

walulad nunenuianela dmananNumawliaanshy dannaseiunisAnYIvad Dieck et al. (2017) inuUIn ANUAanela

a

f3nsnananuneiionslyvesgnan Majeed, Asare, Fatawu, and Abubakari (2022) §awunisadiasunisiaiusiuuy

Fodanunu Social CRV wewfivaufiswela deimuniidusudndenledlugnmislanussuvesanedd os sauda Kim,
Chua, and Han (2021) Anwadeimuanislanudedruosylaussanaiies Im81%‘1/1qwﬁmﬂ%mummﬁﬂwaiﬂ WAYNIS
fuznslaney wuneruisnelavesgnanasmansanuneiiiesnslvesnsiifvddey n1sfnwimaniusdignanifienudis
nelalunslededsauenulatvesgnamiussuunisuimagnanduiusvodsusy flanags faedarumeiiodunisly
(Yang et al., 2024) ?Nﬁﬂ‘déﬂﬁiﬁqamuagwui*lAﬂﬂsﬁﬁa

H4: enunanslalidnsnanamuneLionsiy

IINNTOURUIANIUNITINBIARIANENTUSTRIILUS agUanufgiuladall

Hla: nMsusmsgnenduiusuudedinuesulauidvsnaneninunelilonisly

U U <

H1b: M3vsmsgnanduiusuudedinueaulauiitvinanenisfuzamai

a

H2a: M3uzAnAEBVEHAReYIAUAR

H2b: M3ugAmuALavEHanaauianela

'
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H3a: iruaddansnananinunatieansly
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Usznsuasngudaegne n153deaseilidun1sideiausuna (Quantitative Research) Inauszynsil g Ao
anailvevedlsusuaienenediulngsydiu 5 A1 910U 8 Wng JUlTIIUTINNGEY 246,013 AU

NSMUUATLIANGUAIDE1901BUNUNYBY Hair, Black, Babin, and Anderson (2010) Ingmvunduiuiiegnady

v v
@

fil 20 nvesTuFLlsdung Muddeidfudsdane 18 ¢ Felanquitesistusi 360 AU (20 x 18 = 360) Vieilln
peRaeUAILRBmeTsIIANAUF eI RIRIAENT IR EmeaiA (Power Analysis) Tnglalusunsu G*Power
1193 9U 3.1 LE0NN1INABULUY F-test: Linear multiple regression, fixed model, R? deviation from zero AIMuAA
dnBwa (effect size; f2) sgAuUIUNA1 = 0.15 (Cohen, 1988) szauildfey (A1) = 0.05 wazfiiainisvageu (power; 1-B)
= 0.95 HaMFIATIENIFYIIT LT IDENTUITIRINIFE 107 Au Fefudulann Tuindiesns (360 Au) Sarudisawe
A vdunsieevluinaaunislaseasa (SEM) (Hair et al, 2010)

ABn1sausdieens lyisn1saunuuisyuy (Systematic Sampling) lngmnunTiuiuitee1alsasuag 45 Ay 534

v
s TS

vianun 360 Au Aneladeulvdunfifivad Facebook wagna “Like” nauadlsausuiLalagnause 6 Wou n1sAnLaen

U 17

v
o A

naushegssiumadudiduiy &l 1) dndonedenelsuaniiidedouasmssnunumnvesnising 2) Andenlsusy
sedfu 5 amiilasunisiusesnasgiu 3) shnsguidenlsausuiivnnams i 8 wis me3Bnisguoensny (SRS) 4) 41599
Fruaugnataindnesulausilngveslsmsuis 8 wAILMD Facebook 5) Avunieulunisdmienin aouduyiily
Facebook wagna Like 1n9va4l5ausy > 6 o

in3eafiaiflélun1s33s Aouuuaeuniu (Questionnaire) Ussnounds 3 au fail a9l 1: veyahluuaswginssu
nsladedsnnoulauvesunouuuuasua (6 10) laun ina a1y sedunisdny sela gunsadily wazeuilumslyeu
dodsnueaulau F2uif 2- MsUsuidiuaudaiiy Tnslvsmsaudssiiunuuuaiaee 5 sedu fseneumsvodn
Aeadu 1) miu'%‘vmiqﬂgﬁmﬁ’uéwﬁaﬁ’mmaulﬁﬁ (Social CRM) (Dieck et al., 2017) $1u2u 28 79 2) ma%’uqumm
(Perceived Value) (Alshibly, 2015) 3717u 8 99 3) WeiuaR (Attitude) (Siakas, Makkonen, & Georgiadou, 2017) 41U2U
12 %a 4) anufianela (Satisfaction) (Oliver, 1991) §1uu 12 szya Way 5) mms{al,ﬁ'mmﬂ% (Continue Usage) (Dieck et
al,, 2017) $1uau 12 98 uazaui 3 szyaLauaLLusLﬁmh”Um':t‘u%‘vniqﬂgwé’uﬁuﬁsuuﬁaé’mmauiaﬁ

mMsnsIsaeUAnnNIATesle Ustnounis 1) nllanevarunsaduilon (Content Validity) asaaaoulng
sglf?fmsmzy 3 11y Namﬁm’s’mﬁiﬁyﬁﬂmmmaL%quam (Index of item objective congruence: 10C) Wi .86 2) N3
Ansgnaadesuresuuaouny luaduusaviiearuesnseuua (Cronbach’s Alpha Coefficient: @) Aunqumnass
T (Pilot group) 1w 40 Ay %alﬁ%ﬁumjuﬁqaéwagﬂgwﬂmﬂmmaﬂimﬁuLﬂ%ﬂ’]aﬁaaﬁuﬁg@ 8 UV MIMMLANTDBS
AIHWBUINIYBY Hair et al. (2010) ﬁisqiw A1 Cronbach’s Alpha ﬁaam%’ulﬁumsﬁhﬂﬁﬂaaﬂiﬂ 70 WAZANANEANNNTEY
n1391uuNT1898 (Total Item Delete) AsiiATlamosnan .30 wan153iAs1zmuI1 wuuasuaiuial Cronbach’s Alpha g
973 .96-99 uazATATmAINIaluNISSuUnT BT eNAdANNNIT 30 NnTe Rty ndeslleTsdarmundede ua
annsathlufuveyala

nafususamdeya Tslinsiununuteyaeeulau lasmsauuuasuniulussiiogiavesgnainumneas
quandyBinleyn (Facebook) 1esgnA1elnedily Face book wazna Like inavedlsausy > 6 wiou lasunuuaouniudi
ﬂiuzﬁyquauuviaiﬁmu 329 99 Anudusesazniameunduimity 91.38

adanldlunsiemeitoys Usznounie

1) afifiBanssaiu (Descriptive Analysis): 1rlun1sesursdnwmziialuvesymeuiuvasuniu laun A1ALE

(Frequency) m1588az (Percentage) Ady (Mean) warAUe9unn1n3§1U (Standard Deviation)
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2) @dfLtsouuu (Inferential Statistics): Tymadanisiiasznlumaauninddlaseasns (Stuctural Equation

Modeling: SEM) Litansivaeunmduiusidsaiyn szmnaiiuys

Tumsinsgilunaaunsdidasianaziduneunsnsdeutoyanaunsinse sl

2.1) mi’?m‘a’]sﬁ(mﬂwﬂmeawyaa@ (Data Normality Assessment) W‘LJ’JIWT’JLLﬂiﬁdLﬂml@Tﬂﬂﬁ’JLLﬂ'ﬁﬁl
yhmsfne TAnAuLy (Skewness) 853 —.81 4 —.12 waganenilag (Kurtosis) agsesnng —1.44 f 2.55 uluam
N (Kline, 2016) fiszy11A1AILY (Skewness) msaglutg +2 uazanaalag (Kurtosis) aaseglurag +7 feduiad
ausnzauazhfulsdunalalrlunmsieszilueaaunsddasas

2.2) MIIATIERANNALTUS TEM1FILYS Han1FTlATIEuNUIAUuUsY g AnandusiusiBauanuagd
tfudgmeadinfisesu 01 Tneaaruduiussemnsiauls () ludu .80 Fvilenlufideym Multicollinearity uenanil &
Wua1 ARl Bartlett’s Test of Sphericity Chi Square 1ffu 16,737 fifdfaynnsadf (p = .00) wazA1 Kaiser-Meyer-
Olkin: KMO fian v .95 Fadulumannamues Hair et al. (2010) ﬁsng{q KMO = .70 uazan p-value PR e ACTIAY
tfodiayiidivun meﬁ%’a;&aﬁﬂmmwLLaza’]mmﬁwhﬂﬂﬁumﬁLﬂﬁwvﬁ,uLmaaumﬂ%ﬂmqa%ﬁq

2.3) MsisEresnUsEneuldedudy (Confirmation Factor Analysis: CFA) latnaumantmiinesaussney
171913574 (Standard Regression Weight: A>.40) Aranuudsusauiiatalands (Average Variance Extracted: AVE > .50)
TP IV T R PIRICAT (Composite Reliability: CR > .70) nansMs e zvesaUsyneudsdudu (Confirmation

Factor Analysis: CFA) wandluansnedi 1

A15197 1 NaNTSIASIEBIAUTEND UL UEY

Al asrUsznau Standard Regression Composite Average Variance
Weight () Reliability: (CR) Extracted: (AVE)
1. ﬂ’]iU%W]iQﬂg’]ﬁiJﬁué 1.1 ms%ﬁayja (CRMPI) .90 88 70
vudedsnoaulat 1.2 mﬁugﬂsﬂa%ﬁ (CRMPB) 76
(Social CRM) 1.3 availanala (CRMT) 85
2. M3uzAmA 2.1 AuAAUTELA (PV1) 97 82 69
(Perceived Value) 2.2 ﬂmﬁm’mﬁﬂﬂm (PV2) 93
3. TifuAR 3.1 mmgﬂ’nm‘gﬂﬁ] (ATT1) 97 98 95
(Attitude) 3.2 AugAn (ATT2) 98
3.3 ﬂﬁ’]ﬂJW';E]JJLLaNWE]aﬂSiM 97
(ATT3)
4. pudianela 4.1 mammmmf;aams (SAT1) 97 97 .92
(Satisfaction) 4.2 HOUALBIANNADING (SAT2) .96
4.3 Anuianelalagsiu (SAT3) 94
5. umeLEeansly 5.1 ms’%“ﬂmamuxgﬂhyw (USAD) .90 .96 .88
(Continue Usage) 5.2 nslesn (USA2) .94
5.3 M3wuztuenme (USA3) 97
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M3 1 n1srTsaeuTeyaneumslinTsnlunaaunsidasasdaslynisinseionUszneuddudy
(Confirmatory Factor Analysis: CFA) wuéwﬁmﬂ’ﬂaﬂﬁ“’disﬂawwmgmmaw‘hLLUsv!ﬂéhﬁmiWiN 76 9,98 AR
L‘?JIEJillJui’.JmJEJdﬁ?LLﬂiLLNJﬁﬁ’lEﬂd?jfﬂ =.98 LLagmsﬁ"}qm =82 (CR >.70) (Hair et al,, 2010) Aruanadsnnuulsusuiiadnlad
ﬁﬂgdqm =95 LLaxﬂ"w‘hqm = .69 (AVE>.50) (Hair et al., 2010) Naﬂ’lﬁmiwﬁuami’lﬁaLLiJiﬁy'mmﬁmmLﬁﬂaLLagL%aﬁavLﬁ?
wazannsabusuesndsyneusauyslumsive lassd

FauUsITUSIM AT ULFedayeeulm (SCRM) Usenounae 3 ssrusznau laun 1) n13iuzveya (CRMP)
2) mauguUseTen (CRMPB) wag 3) arwilanndla (CRMT) anwiinesausenousnsgu (Standardized Factor Loadings:
fineysenang 76 9 .98 AATaderiusa (Composite Reliability: CR) A1 iy .88 uazaadsauuususuiiarale
(Average Variance Extracted: AVE) finiu 77

FauvsnIssuanA (PV) Usenounie 2 esausznau laun 1) auaaiuveya (PV1) uag 2) aamisdany (PV2)
ﬁﬂﬁﬁ%ﬁﬂaﬂﬁﬂwﬂamﬂmgm (Standardized Factor Loadings: ﬁﬁﬁagiwdw 93 §3.97 aanudotusiu (Composite
Reliability: CR) finivniu .82 uazaadsaruudsusiudiainle (Average Variance Extracted: AVE) Sanmifu .69

FauUsviauad (ATT) Ussneuas 3 ssausznau laun 1) ﬂ’J”IJJiﬂ’JWQJL“ITﬂ‘\] (ATT1) 2) mmgﬁﬂ (ATT2) uag 3) AL
NIOULARINGANTIY (ATT3) é’]ﬁwﬁﬁﬂaﬁﬂizﬂaummgm (Standardized Factor Loadings ﬁﬂ'waavfizmw 97 f9.98 A1
auidestusy (Composite Reliability: CR) flaniu .98 uarAeasmLLUsUSILTERRle (Average Variance Extracted:
AVE) Sty 95

Fauuseuitanaly (SAT) Usznaunae 3 asaUsyneu laun 1) Asan1unanuaInnds (SATL) 2) nouduesaany
PBINTT (SAT2) way 3) mufamelalagsau (SAT3) Athuinesausenousnsg Iy (Standardized Factor Loadings: &A1y
5¥W319 .94 § .97 1AL esiusan (Composite Reliability: CR) dAn1iu .97 uaganadsarunlsusiuiiadala
(Average Variance Extracted: AVE) finmiu .92

sauvsawsaidoslunsliu (USA) Uszneums 3 asadsznau laun 1) Masnwanurgnan (USAL) 2) mslae
(USA2) uar 3) nauuziiuensa (USA3) ﬁwﬁmﬁfﬂmﬁﬂszﬂaummgm (Standardized Factor Loadings: ﬁﬂ'wagji:ﬁmw .90
f9.97 manudesiusau (Composite Reliability: CR) fimniu 96 uasARAsAULUsUTIUREdale (Average Variance

Extracted: AVE) fianiu 88

HaN15398

nansaaszsideyanaly wunasulnadunandgs Anvdusesay 62.00 flongoglutas 36-45 9 Amdusevay
32.50 50909107 46-55 T Anwdusesas 24.00 uazeny 26-35 T Aadusosa 22,10 mudidu andlugfinisfnwegly
sefUUTRaes Andusosay 56.20 uazdsznevendmduniineuuisnenyu Andusesay 57.10 andugiinglaedons
Lﬁauagjﬁl 55,001-100,000 V1w Antdusesas 33.40 llnsdwnilefeuawlsnudedinusoulatvedsusy Andusoay
50.50 sosasuilslusyn Anusosas 24.30 uazlsuiudn Andusesas 23.70 mnuinislanudedimuesulauedsaus
aulviyend 3-4 afimaifiou Andusasas 43.50 sesann 1-2 admaiiou Anudusesay 36.50

AN sRAUIFULUUNMsYsANnsIBenuduiusvasnuseiieanslidedenussulatvasgnirundlnesioy
sruumsuImagnAduiusvadlswuseiatiefiosiulne Usznoumedunaudsiie

1. wamsUsuuyiluma wamsinseilusasusn wuir lumaiaireduswauudgudiliseandosiudoyaiis

Usrdny Tadeaiimsusuvgslumalva wanmsusuugslueasinglunsied 2 uazami 2

1ﬁmiéLﬁﬂmaﬁﬂamiﬁaugwlﬂaL%mﬁ”@ﬂsisu

ISSN (Online): 2985-1149



‘ http:// tci-thaijo.org/index.php/e-jodil/

‘ Vol.16 No.1 January - June 2026

M99 2 HaNFIATIERARYiTInanuaennaawaInITUTuU TG

— Lﬂm‘ﬁ o - Namﬁmi’wﬂuma Naﬂ']iﬁ’\]'ﬁm']
BRI GRAY o 2NBY
n3YaUIY nauusu nasusu nausu
CMIN/df (3%/d <3 Bollen (1989) 3.990 1.071 donnaes
p-value > .05 Kaplan (2000) .000 .333 AOnAADIA
GFI > .90 Kelloway (2015) 969 .999 RRRGARRNG
NFI > .90 Kaplan (2000) 960 .995 AOnAADIA
TLI > .90 Kaplan (2000) 960 999 donnaeA
CFI > 95 Kaplan (2000) 969 999 donnaeA
RMSEA < .05 Kelloway (2015) 095 015 A0ARADIA

INANTNN 2 kAAINANITIAATIENANFI LT TRAILABARARRUBINTUTUUTMaNUI1 A1 CMIN/GF () 2/df) iy
1.071, ArszauAuUIaEtly p-value AU 333, A1 GFI 1n1AU 2999, A1 NFI wafu 1995, a1 TLI iy 1999, a1 CFl

WAU 1999, a1 RMSEA iy 015 wuldmsinamnnsiinnsananunaunay agd lwandeinsuiulsiianuaennassiu

PV1 PV2 ATT1 ATT2 ATT3

vayalfeUszdny

USA1

USA2

USA3

OO

® 0 0

Chi-Square = 59.981 ; df = 56 ;
Relative Chi-Square = 1.071;

p-value = .333 ; GFIl = .999 ; NFl = 995 ;
TLI=.999 ; CFl = .999 ; RMSEA = .015

wnewme s laliteddgniadil —  Sdedagnsaianszeu 0.001

il 2 lumaiiuudse

Electronic Journal of Open and Distance Innovative Learning (e-JODIL)

ISSN (Online): 2985-1149



http:// tci-thaijo.org/index.php/e-jodil/ | .
WI 76 @U"ﬁi’ 1 4nNsIAN —Enuwu 2569 %

Ao o Y aa

NN 2 LAAIAUNNBNTNATENIN SCRM—>PUSA 18an15UTulse Usenaunie launeniidvdfgynisads 5

v

Lﬁ‘u‘VlN 1®LLﬂ 1) L’du‘VIN SCRM—> PV llﬂ']ﬁllﬂi‘” é ‘LWI’NL‘V]']ﬂ‘U 774

n/ou/

Todfyneadniszdu 001 2) WUN19 PV—> ATT

a a

AFUUsEAYSIEUAMIAY 96 AdudRyMseianszaAy 001 3) l@un1e ATT—> USA daduuszansiau namdu 27 d

2D

e

o

dduneadRfisERy 029 4) Wune ATT—> SAT Slanduussavdiaumaniy 69 3

o

Todfneadnfiseiu 001 way 5)

a Ao o Y a

LAUNIE SAT—> USA Handudsz@nsiau vnamiu .80 idvvdAgyneadansesu .001
2. NANTSAILIUAIGNSNAYI N TS GNSNANNOON UAZINTNATIN UaRIAI9ITINT 3

A151971 3 NANTITIATIZUDNTNANIINTI DNTNANIDBY WALDNSNATIY

S
a a a

BNTNATIU Social CRM—>Continue Usage ANaNUIEANSBNSNA

T
a

1 9n3Wan19mss (DE) .00 (laid)

2 dnTnan9eu (E) 8§ 2 L@une Av
(.77) (.96) (.69) (.27)

2.1 SCRM — PV —> ATT —> SAT — USA

= .40
2.2 SCRM —> PV —> ATT —> USA = (.77) (.96) (.27)
= .20
T = 60

nneLnn: SCRM=5Social CRM, PV=Perceived Value, ATT=Attitude, SAT=Satisfaction, USA=Continue Usage

ﬁ]ﬂﬂﬁ]’ﬁ’]\'ﬂ/l 3 Naﬂ?i’)Lﬂi’]uMﬂ?E}WﬁWﬁ%NG\iﬂ @%SW@V]’NE]EHJ LazdnsnasTIu ‘W‘UT] liJlJLﬁUVlW 813WaN19wTe (DE)

I3
a aa

LLG]@JL&UVI’N@V]ﬁWﬁV]’NE]E]@J (IE) ﬁ’eNLﬁ‘LWl'N 1®LLﬂ 1) SCRM—> PV—>ATT—>SAT—>USA Mﬂ?ﬁll‘di GYD) amﬁu .40

Way 2) SCRM—> PV—>ATT—>USA fianduuszansavisnamiu .60 sunanlanaviswas (TE) Wiy .60
3. HANITNATOUANNAFIUNITIVY Uanalus15197] 4

A15197 4 NANINAABUANURFIUNITITY

dUNRFIU Path Diagram &uUseAns | tvalue | p-value R? | wan1esgdau
dunng ANNAFIY
Hla Social CRM—>Continue Usage 05 -1.099 272 - Ujjes
H1b Social CRM—>Perceived Value 17 15.801 <.001** .59 gouiy
H2a Perceived Value—>Attitude .96 39.371 <.001%** 91 gausu
H2b | Perceived Value—>Satisfaction 07 ~533 594 - thiby
H3a Attitude—>Continue Usage 27 2177 .029% .08 gausu
H3b | Attitude—>Satisfaction 69 16.103 | <001 | 47 SRR
Ha Satisfaction—>Continue Usage 80 15.643 <.001* | .63 R

*p <.05, ¥* p <.001
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INANTNN 4 HANITNAFOUAUNAFIY WU

H1a: Social CRM—>Continue Usage wu31 ludlfadAynieafidifiisedu .05 (p = .272) Lanad NMsusmsgnen

duiusuudedsnuoaulau lulidvswanwmswmennuneilioinisly dauiujasaunfigiu Hla

H1b: Social CRM—>Perceived Value Wu31 N1susmsgnAduiusuudednusaulau fsvinaniansmenisiug
AAT daduusedviaums v .77 leelideddymeatiansedu 001 wavtilafiarsanadudsgansnisiuie (R%) fia
Wi .59 wanstianisuimsgnanduiusuudednuesulauaninsnesuisrnuiunlsvesnisiusauailasesas 59 Aeiuds

gausuaNufgIu Hib

H2a: Perceived Value—>Attitude #U1N5TUFANAN 19NSNaN1InsImarAuAfd tneladuuseansiaunig wmnnu

'
aaa

96 (p<.001) Ineilfeddgmeainnsedu .001 waziilaasanadulsednsnisinung (R Iauniiu .91 uansienisius

AMAT dansesUeANURuLUTYRsAUAR lasesay 91 Auiudsensuaunfgiu H2a

'
o w aada

H2b: Perceived Value—>Satisfaction wunlufitfudrAtynisad@ifisedv .05 (p = .594) wanedn n1ssugAmal ludl

nsnan1mswe anuianely Auludsfiasaunigiu H2b

H3a: Attitude—>Continue Usage WUYiAUAR J815nan1nsmanuneiilanisiy danduussdnsiaunis

'
aa

Wiy .27 TnedidudiAgyn1eadanszau 029 wazilafarsanaiduysz@nsnisviiune (R dawnidu .08 wansdevinuad

AN3095UIBANRULUITDIAINRBLHDINSTY Insoras 8 FuluTseusuauNAgIu H3a

H3b: Attitude—>Satisfaction WUNVIAUAR LDNTNANATIHBANURINDLY TAduUsEaNTIE@UNIe WU .69 lag
HdvdAgneananszau 001 uazidonarsanadulsed@ndnisviiue (R daunidu .47 uansdsimuad @aiunsaaduig

ANuRuLUIvRInuiienels laseay 47 Asiudwaniuanufigiu H3b

g
<

Ha: Satisfaction—>Continue Usage wu11Aufanela d8vniwaninsinennuneiidesnisly danduussdnd
L@UNI 15U .80 TmedidedAgnisadaiszau 001 wazidaiiansanadudszd@nsnisviuiy (R) dawnidu .63 wansds

Aufisnaly ausaesuleauRuLUTeInNnaienIsly lnsesas 63 Auiudwousuauufigiu He

anUsiena

@

o Ha
N13IYU

o

moUszasALiNe WAL FULUUNTYININSIB9ANUENTUS YRS ANUReLilasnsly (Continue Usage) 104

o '
@

anA1vIlng nusEUUNSUIMIISgnANduiusundedeaueeulau (Social CRM) Msefusenan1sideilagsauueivieve

3

AUNUIINMIVAFOUANNAFIUNITITE wazmstuduanuminzauvemouilaeiiseazidendiail
a Y o v g A o ¢ . Aa a ' | v o ¢
n1suimsgnAndunusuudedeauaaulail (Social CRM) ddnsnasdaadusaiilasnislddedenusaulatvas
anfyalngvaslsausuiaiatieiasiulng (Continue Usage) na3deusddn Social CRM adnavnng0aunonInuneLilaints
19 (Continue Usage) H1uN133U3AMAN ViFuAR wazauiianela Jeaennassiunansngives Kim et al. (2021) uag Lu
and Hsiao (2022) finu1 gnasingdAnssuauneLienslynussuy Social CRM veslsesy le1niusinmnives
53UV Social CRM 1flvayafignaesduaiuaziiuaie suudsladinisuusduveyariansivaudu g vudederuesulay

neunvzamanaludwiruafiidaun wavanuiianelavesgnen Al naann1sAnwatuauun Social CRM 9zaIHanans

@

Fuzauawegna ilniiaviruaileuIn danuianele waziingAnssunislyeswmaliies

4 v J

n15uUsNIsgnAndunusuudadeauaaulail (Social CRM) fidnsnasan1ssuiamen (Perceived Value)

TR

[

HAN1TITLAENEUINAITUIANA1AINNISTIUTEUL Social CRM Fennafisuglilaudidgymenisdndulalyauszuy

7

Social CRM g1luaunmg NaansAINaIIaenAaoInunangIuiiusesdnyuas Elshaer et al. (2025) 1Wu11 Social CRM 7
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sankuuNLieatasunsiiausuvesgnan Tvayafiiuade Wuady Wuuselevuw wazlinndale Sunuvmddglunisass
n135ugAMA1 YR Solakis et al. (2022) FaAnwin1sly Social Media Marketing lugnainnssulsausy Guduindadeisu
voyaiioyidulsslosu msFeansilusdla uwazaruudetie anudunalniimeiiunissuzamunivegnantnessdniau

v
LYY

ATl N150DNLUULAZIANITITUU Social CRM 7iflaauninuasmaulavegnan aztlugnisasnanissugaunt Jadudade

U
ﬁwﬁmﬁqmﬁ%ﬁﬂﬁmmmLﬁquaﬂﬁumﬂﬂgmuaEham'al,ﬁaﬂ (Continued Usage) lufian

n1s¥udRmAn (Perceived Value) Sidwdwadaviauni (Attitude) kan13Ane WUINSTUIALATAMARDTALAR
oenaiiiioddty Beaennnomnud TPB (Ajizen, 1991) lnssyniruafiinnanudenarnisussifiunman waenssusama
AaduusiinelmAaimuafidavannsoulrnunaglyaun wuieatunis@inuvas Dodds and Monroe (1985) uag

aa o

Baloglu and McCleary (1999) laaguiely vaugnuideuns Kim et al. (2021) Afnwluuiunvedlsiwsuidva laauean
nsnatnesulauredlswwsurislngnaisusaualauiniy wazaziilugrinuadisnenislygt dadudegnaisusama
WINTY gauaanaiaiAuARLgsuInUInTusulunle wenanildaiinsAnwives Mehrabioun (2024) imua Social CRM

'
o v aaa

fifimsrmunnadnuarddy mnulinds veyadomiiduuselon Wudadeiidvinanenisusamnimuroys ua
ﬂmﬁﬂ%’mﬁjﬁﬂu‘ﬂQJQﬂg’] Fananinnsdnwimanivedan ma%’ui@mﬂ'wLﬁuﬁ’aﬁmum‘ﬁﬂumﬁ iy Social CRM il
Uszdnsanuazdamnin aa35&wa‘lﬁqﬂéﬁ’ugﬁaﬂmﬁﬂmmaﬁﬂ%ﬂwu LLazﬁﬂ,ﬂqjmiﬂ%’wqqﬁﬂuﬂﬁL%ﬂmﬂsuaqqngwﬁﬁéa
uwwanvlasudedinussulau Facebook veslsausy

WiAuAR (Attitude) Sdn3wadananusaiioansld (Continue Usage) nan133s® wuaviriuad (Attitude) I
Svswalaenssmenruneaiiiodlunislasu (Continued Usage) wanann nisasieviruailudeunaenisle Social CRM vaq
Tsausmdutafoidadninefindndulngnandndulanduuile siugh Fen13@ny1ves Coves-Martinez and Sabiote-Ortiz
(2023) lawun Fauafazassalasnsimonislaueundinduneaiisrosnsmaliles 8niia Mehrabioun (2024) Budunviauad
Juiimuamginssumslsnuensmeiiios luhusafieadu Lu and Hsiao (2022) spyn AuanTRvesuinnssududade
finelmAniiauniludauinuagnssensulinumeiiios fafu msasairuaiidauinaensly Social CRM NUNAEYSNTS
U%Wﬁqﬂgwﬁmﬁuﬁ:uaﬂsqLmJ'«Jzﬁwiﬂgﬁjwqaﬂisumﬂ%muashwiaLﬁaq‘uaagﬂgw

a

7ifuAd (Attitude) AdnSwanoauNawala (Satisfaction) HaN153IV8 NUIVIFAUAR (Attitude) TBNTnaLTauIN

v v
=

nomufisnela (Satisfaction) agvoulmfiunnsasairuaifisnonslyszuy Social CRM ansnsnsilvgnandianugdndis
nelagnmislsanlagie venunuiiaennassifunisfnyives Dieck et al. (2017) #5821 Social CRM figvEwanaaay
porfedunmislsny lnefifmunfduiuusdunans Snsdiaennaasiunsinuves Yang et al. (2024) SwhmsAnwinga
fhosnsiinlulsusudider uasaguniiauafidaaniisvinalasnsmamiufisnelavesgnan Turusafieatunisfine
%484 Ertz and Sarigollu (2019) waz Arghashi et al. (2021) fifuduunumvesaufisnelalugiugdulsdonanasening
fmunfuazngnssunslanuais dafy miLa%uagwaﬁﬂuﬂaL%qmﬂsuaqqﬂﬁywﬁﬁs{a Social CRM wasl5ausu9g8ansEsiy

AMUTaNeLa

v
=

aufianala (Satisfaction) §3n3nasanirusaiiiosnisld (Continue Usage) nan1535ada1 aruiianale
(Satisfaction) Lﬁuﬂ’ﬁaﬁﬂﬁmﬁémﬂmamiwiammémﬁaamﬂ% (Continue Usage) NadNSHAENAABITUNLTDS Arghashi
et al. (2021) Hagunanisfnuinanuianelafunuinaenisasnsarmdnfvesgna wuwieitutunsdnyives
Chatterjee, Chaudhuri, Vrontis, and Thrassou (2023) ﬁW‘U’ﬁmmﬁﬂwﬂwaﬂgﬂgﬂiﬂLLiuﬁﬂ’Jmﬁ’uﬁuﬁ(L%dU?ﬂﬁULﬁmm
nsndunrlauimsuarnisuenae @un1sAnuves Majeed et al. (2022) atfuayuan Social CRM weifiuanuiiswelads

uuiidusiinansasaludinisleanussuuesnsmaiiles genmassiuauues Kim et al. (2021) wag Yang et al. (2024)
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& v W

gudurnanuianelaianuduiusiaenseiuiiaued wazsdusnusandnaulninnisiausnisen nan1senwtduduany

fawela 1dusulsddynidvnsnanemuneiiieanisla Social CRM

a3y wan153deaTeliuduln nqunisunsnszareudnnssu (DON dunumdrAglunisesulgamdnunzves
winnssuidenonsiilulyase laun nsfugveya nssugusslesy waganulingda vueh nouingfnssuniuuau (TPB)
WYUBUNUIMVDIFHILUT TN ANTsY Tawn n1ssugaman viruad anuianels waeanunellloinsly Weysannisvaes

ngufimeiu Jaiadulassaseanuduiusiiausaeduenginssurnunailedunislylaesnasuniuuazdaay

Joiguauyy

FarauauuziBeaulaung

1. nsgnsanaveaiisiwasivnsuianaulsusy mstulousativayundsssnuiioasagueyaiisuidioy
Tusgiuununnd Gaasduuselovinemsensedunnsgiu Socal CRM vedlssusulnelumanalan safemstunumdan
TunsafuayunsiUasunnughdsia 1w msdavin Hospitality Social CRM Playbook ilerdugiieufualuszdugmamnssy
paonaunsTiiulazens Sandbox iiteidalenalnlssusuamanansuazaunadnlanaaeslyszuu Social CRM angla
anwuanaeufirunila nouvenegnislsnuais
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	การกำหนดขนาดกลุ่มตัวอย่างอ้างอิงเกณฑ์ของ Hair, Black, Babin, and Anderson (2010) โดยกำหนดจำนวนตัวอย่างขั้นต่ำที่ 20 เท่าของจำนวนตัวแปรสังเกต งานวิจัยนี้มีตัวแปรสังเกต 18 ตัว จึงได้กลุ่มตัวอย่างขั้นต่ำ 360 คน (20 × 18 = 360) ทั้งนี้ได้ตรวจสอบความเพียงพ...
	วิธีการสุ่มตัวอย่าง ใช้วิธีการสุ่มแบบมีระบบ (Systematic Sampling) โดยกำหนดจำนวนตัวอย่างโรงแรมละ 45 คน รวมทั้งหมด 360 คน ภายใต้เงื่อนไขว่าเป็นผู้ที่มีบัญชี Facebook และกด “Like” เพจของโรงแรมมาแล้วอย่างน้อย 6 เดือน การคัดเลือกกลุ่มตัวอย่างดำเนินการเป็...
	การตรวจสอบคุณภาพเครื่องมือ ประกอบด้วย  1) การวิเคราะห์ความตรงเชิงเนื้อหา (Content Validity) ตรวจสอบโดยผู้เชี่ยวชาญ 3 ท่าน ผลการวิเคราะห์ได้ค่าความตรงเชิงเนื้อหา (Index of item objective congruence: IOC) เท่ากับ .86 2) การวิเคราะห์ความเชื่อมั่...
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