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Abstract

Now that Thailand has moved onto the era of Thailand 4.0, businessmen have to adapt
their business practices to fit the frame of Thailand 4.0. They can do so by trying to understand
consumer 4.0 to gain consumer insights, so that they can formulate strategic marketing 4.0 with
producers and consumers collaboratively co-creating products and services. The marketing mixes
are changed from 4 P’s (Product, Price, Place, Promotion) to 4 C’s (Co-creation, Currency,
Communal Activation, Conversation). It has to be a business operated with ethics and merits to
enhancing the quality of human lives. The marketing communication must also be 4.0 with an
emphasis on listening and participating in public conversation on social media platforms to
exchange information, and experiences in accordance with content marketing and experiential
marketing. Business operation 4.0 is an operation with ethics and merits with an emphasis on
innovation, creativity, and technology being an enabler to incorporate business operation into the
context of Thailand 4.0
Key words: Thailand 4.0, Consumer 4.0, Marketing 4.0, Marketing Communication 4.0, Marketing Mix
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Community) fheanuatasly wagninduaufnvesyuwuiu wnwadaslafiazldsudnasiaundn
wanwasuiu awnsanaunanainnisdesmuiulavanwagiyssnduiusaudinananlidesnis uas
nsfivesmaudandilusuegluiufivudednuesulatl (Social Media) vosumula agasldsuns
fusenanidvesitudinou sedvesitufionssziudiu (Confirm) wiewiinae (snore) fveiduiteuld

9491909dUALA  N15RANA [WUTiTENI Permission Marketing

Msnan 4.0 WasLIINNTINgREuveInT AU ieai1sAms1e (Positioning) ulunisaiig
mnudanuisfunudnuuryeIns1dud (Clarification) WaguaNMIaI9Rs AU (Brand) 11duns
ahayadnvesduiliisenadosiuyadnueduilan (Characten) WasuanMsauauuanmaduns
doessmvsuiuasarundunsaudmienisde Brand DNA 13891 Codification §uilamazuaniude
foyauarUszaunmsalifeafunaudladuimils lnefimninazidefiedernuiunldsunniieuaioud
aununfuuuiiuiidedsaueeulay (Social - Media) waniwnagldfuanudmauiisafunsdudiainnis
aununfuaundnvessuvuaiiouvuiiuiidodinuesulat (Social Media) ¥ivaansndudagdasiiauous
armasaieafunsdudinty asausdesdlioselild mesunaununuuiiuiidedsauesulatl (Social
Media) wasfuilnatuaziinisutstiudeyauazuszaunisaivosmanian snderuainaindnvesnds
wanssluandermaeainvensdud mnesdedsiiaindnlugusuaiiouaunuiduinniiten

NUNINRIVDINTIAUAN
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Kotler (2016) aj;dmilfd?{sJuLLUaﬂumiﬁﬂmimmmmauﬂizaum'ﬁmmmﬂ?ﬁmmﬂ 4 P (Product,
Price, Place, Promotion) ywdua C (Co-creation, Currency, Communal Activation, Conversation)
910 Product Wy Co-creation wmunefisnsitgfuslaatiiausiiessiivesniudes n1s Jym erflos
safouvesmnivilvidwesduildsudifolmilududoyatugulunsiauduilud nuuesniuiau
(Co-creation) 910 Price WuCurrency munefen1sususamnuszeane nuggnia mquﬁmauma%@
siaduAmunguidiveneg waznuisnisdteduvesgndi lidndudesdusimuinsgiu wiasiinas
Wasuudaslumuanszinaiiie ﬁjs'?}ua 381370 wazn1391813u Place nansifu Communal
Activation WasumsnszaneaudifueusuilefudmivingsiamasUssian msagdruganuaznin
Wiungustna unesseiivindu visednisadendud faunsallunisliuing wiviesselainindu L
nsafiendudn Lifigunsallunisliuing udaunsorufugsiaiifisiuennuazainlunisieunsnisld
u3nnsliunguslaald waraniinoaziudsuain Promotion 1y Conversation Insldfiufidedsn
ooulayl (Social Media) riffuslaaldaununfuivesnsidud TduanuasudeyauazUszaumsaiiisdtu
aAudsErIety Tisuimundudn Tinaisansaifontunsaud luannuAnduiesiuesaud
M3mann 4.0 nszuaumslRuInsuAgnegaiedliifieswednsdeluudusazdesiinisnsgiiansaany
Tdlagnén wiouflazsmiletugndlilésuanuussiivlafadisnoude vastewssileteluldud Bont
gnsAansves Collaborative Customer Care flamshilentagnAnlalausuwuziuinilunisliuinis nns
auatorlaldgniiileairsuszaunisaliiuseiiulaliignén

Salacka (2017) Mdsudlornasunmsinvesnisnain 4.0 31 “Asmaia 4.0 Aonisaandinin

v W

nsnaneeulatuaresilatidimeiu Insujduiusseninuivniugne Tugaveuasygianivia n1s

a o Y]

Ujduiusiugnduuiiunfdvialiiieme sunaswds Tueafdva dadudaosnlavfonnuwnnsefidiunds

Y o

n13nan 4.0 naunawieniuazdandimeiu wiimsdudsndudesdanguuazusudiniunis

a a I = ) a a Y o a o o 1A I3 ! 9
LUaEJ‘ULLUaQ‘V]i']ﬂLﬁ']?JENLW@IUIaU ﬂmaﬂﬂmgﬂf\ﬁ\jLW]ﬂaU@Jﬂ'ﬂqNaqﬂquﬂﬂUWWLﬁﬂL‘Uumqﬂau

A v oa Aa v 2 Y oa Y] v P a fY a
Weguslaaiitinuinisiuduslan 4.0 dnniseatededddaiuannsalunisinseigusinauag
ANMHINGOUNINITNAALUY Analytics 4.0 wazldynsmansmunuInigwainIsnatn 4.0 N1530a1s
A | a I o a Y] a v Y ) ¢
n1sRaIAiaNIsdRasINITAaIN NIzReslinsuiuldsulnaenadesivansetaninisnain 4.0 uag
A0AAARINUUSUNYBIUTEWAINY 4.0 Wwuiy dufsdesdunisdearsnisnaiaiiduninnssy anAnudna

a519855A wazdnshwmaluladnviuade

n1589d15n15Ma1A 4.0

Wong (2011) nandskuiniamsaeansnisnainlugatagduingesmaaniunisidntaguslnaae

(9

AsldaSesiledoalsiadaauil (Mobile Devices) wazdadsauoaulayl (Social Media) tJunisdealswuu

v A o Y v i

Wuiviula (Real time) AoanunsalvidayaungnanlaviuiiignAdenis JULULYeINTTaTnsIduALUGeY

o

M3a519m913uA" (Brand building) Minannsasisassalaeinnisnaindiug undunisgieiuiygigs
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m1AUA1 (Brand Curating) 31NUAAATIAEITEIIUATIAUAINTAINYATY 119L31VBY WITNTY AR FIunu

Y

g GRANENANNANNAR gNANALRY WazgnAuNwITLEW wilounsvuaniudeyanignaineassalag

yaraiflduiedasiuasdudmnngy nszwarasieiuasdudiintueg1ssings Suansgnuidun

[ o v '
= [ =

e waguslaalugailagnsgmedeya aelumsusudsuinansiedriunsduadeainuyng iu 1ived

'
1

Joyalminiraulalviunignen

[

gﬂqusuaami?iamimimmmzLﬂﬁaulwawﬁamfj (1) Wasuan AIDA (Attention, Interest,
Desire way Action Aen1svinlvigndnviusnues adrearmaule a¥1sauesnls wassdadulade) 1u 5 A
tiufifio Aware - Appeal - Ask - Act — Advocate (I§¥n vilidanvey gelalidnanuiiudu dnaulede
waznarelugatvauunsidudi) (2) nsldamdntunisviinismain (Keyword Based Marketing) o
msnanalaglddmdniiteliguilanngudivunefumdeyavesnsaudldegaitequazs sanisamiu
Google LfJuﬂﬁmamﬁ%mié’ummmqﬂﬁﬂ (Search Marketing) nu3nfun1sHAIALna1303 (Content
Marketing) feadetoanuiiefiunsiauslilu Google Tirjuslnadumlealy Google wuuviuiiviula (Real
time) ffuslnaanansaduvieyaieiuauiléniimanaidesnsdu (3) Wumsaamilianudidigun
WLwEYIA (People-based Marketing) Ine wusauseanilunquaudnuaenisssansmansuasunuuly
Msfdudin arwanla Arwdosnts maduandnguvuniedinu edesileflldAe Facebook fingneny
Usugruteyasgsasiiaueiliidvesnsdumanunsnidendeasiuyananudnvas idiosnisiiogng
ATy (4) LfJumwamuuﬁugwquaﬂismaqéﬁim (Behavior-based Marketing) ldnsinana
wqﬁﬂﬁmﬁmmaﬁ’uﬂisi’ﬁmﬁmﬁiaaaumu (Contact History Use¥Rn1stedudn (Purchase History) saan

(% (%

nsruIuMIYayaiienisindulade (Customer Journey) AadenfegiudayagnAtyaLAedIfueIAnsi

Y Y

136711 Big Data WulushAsy n1snansdnluil® (Marketing Automation) Mavany lngazdesldnisnaini

wunsuduiusiugnduuiundediaueeulall (Social Media) AanunginssugnAnaizanduses (5)

Y

v 6

Junisnaimdesufduius (Engagement Marketing) éhEJmiau‘wmﬁugﬂﬁﬂuuﬁuﬁﬁaﬁmuaaﬂaﬂ (Social
Media) vinlviidnvemsdudlasuinnuienelavielinelalunisiginssy nslddumuasnstasunis
vimsmnudAnduidiveinsndudvesgnd nuiinssanmdnsaivemsdudn (6) Wunmsnanni
wWun1sashennan (Value-based Marketing) feni1sAuindngnAtuiag selinuadmsugsiauintey
iedlanasnnafiindadonislifudussimiueg (Customer Lifetime Value—CLV) iitevhnisutsgnén
munuAvetsaza lugndn Standard, Silver, Gold, w3e Platinum uda19gmsenanslunisusnis
anfusiaznguLAnsnefu gnén Gold wag Platinum fisinadananiiaglssumsuimsifiieningniings

'
a

U
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v '
[ =

maufduiusivgndvuniuiidedeaueeulal (Social Media) duinluisesimenindoans

v w6

nseanasesibilaegnslivsz@niaim anudiiavesnisufduiusfenisasisusseinianinszdunis

auvuisuanasunuAniuiUsEHINALIDNINTDIRTIAUAT kAT SEHINNgNAMIEiLeY Yndodns

v
=] (%

n1swann 4.0 agdesliinransungnAtvuiiuiidedsaueeulall (Social Media) wazaisasidudeniud

nsrduLazdgidliiAnunaunuuuiuiding 1y msneliAanisaunuivuiiuidedruesula (Social

[y

Media) 1ulladudrreynazvilinissaineeulatlssaumnudnsa

ANE5IRINE1eA0901ABN15T1509317  (Content) Nithaulauaslnulagndnguidinune

v
[ g !

P oo A ] & A4 ¢ . . N A .
BeesMNUnFeasNIsRaInmeLNs UL U dadsrupaulal (Social Media) tuwALigadiaung like na share
I3 v P | & ) Y] . = ] ' v a o £
unaeLdu suammmsmwamaimLifsmmhia (Viral Messages) lumewamgﬂdmﬂmmmamqm
menseann dmndeanuiuldlinssAuvsedyuaunlinuianeiudniiu anefiusie vienauls do

depuoaulati(Social media) Wudesmslunisdeansniseainfiinin Google MIudon1awoIn1sAuUm

'
o N

Uoya (Search Engine) NsilimszilegnAnadeannnuvseddAnitoAumaudUssinvlaUssiavmis 1dl

v
a v 1

lasdliinsduilassusngdutiowsn wazasdudlaiiasusingegvine smemaidemnuiiiiaulauas

o

lnulavuiundediaueeulail (Social Media) zfsgagnalvidsnuduiusargnisaunuiiudmin

Yo AuATeiugnAMmIEiuedlaRnIT

lugAn15dea15N159an 4.0 N15LUwaILUU Banner ads lu Web site Aieqiiu tanatauniinis

[

lawanly Google uazdodeaueoulai (Social media) wonannuudenuignAveiuesiLauslude

daaueaulal  (Social media) 881919u Blog, Twitter, Facebook wag Instagram lasuaiuaulauinnin

[V
v v A o

wazlfsumnsnidefioginilavanvoniivesdui fadudedsaussulay (Social Media) Felaflaiduiiios
Yownsvasnisdeans widudesmsosnrnindefiofions lavailu Facebook fdufulnduidosy
M1 Facebook fifeyaiisrtvamndnidusgradimnudulas aulaFesesls daulngnaidesesls
fnnaideserls fedunslawanuuiuil Facebook amnsndndsnguidmanelfianzasnd uenanduudn
nsdpansuuiiufl Facebook tuannsniiauslévarnvaiuguuuy filewan Idleadu (Website) nmils

eane 1H89aun3 naenIun1saenenanluy Real time luguuuuves Facebook life vianundlly

UUTEINUININNSHAREUR R wALNN wazAlTasTunTISNELNSAFININNIN

a

a v P & ¢ ¢ Y da v v ¢
nsdeansniseann 4.0 dedldnisysanmaviseeulatuazeenlal upssisuduisesulatuasd
nsveneselueenlall wWisdeuravuaulasessniiivesduaidausesulatduuiundediausaulall
(Social Media) k@i lUvenenudealsuiavuluuensinisaealseanlal Maludoansuiasy wagn1san

(9

Aanssu Aazdinig mstudinands 3le wisdesnunsuaziyalumeunsoluiiufidedinuesulal
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(Social Media), YouTube waz Google \Hunmsysannisnisdeansnisnaiavisesulatuazeonlaliady
AP Tunaz iy

(%

n3deasN1snaIn 4.0 vAsIgnAnRnsedunliteya vedeya (Inbound communication)

v19afiivosnsrdudifdsdinasifeadunsndudiuasfanssunisnainesnly (Outbound
communication) ksunansadivesaudfaiadennulily web site the vuilufidedsauasulat Social
Media U1¢ Tu Search Engine 9814 YouTube wag Google Iﬁﬁw'ﬁmLsi”nmmumLaaé’wmmauia'iﬂ?ﬁﬁ
Frvesmaaudldndatunuiienisdearsnsnanaliduneulandminanld Wideyaieafuauduas
U3nsiindeanslel msiweunsfiegues Web site wuu WWW n151# LinelD uaznnsld QR Code 18unis

N3EAUUIINGN5AIRINTHA1SIgNANIIIMINMToLaBLUU  inbound wazdaliAnaIuwazUNAUNN

4 a & so o v s v A ° v v o a v a
@uG]V]LﬂUU§3IEJGZJua']W3ULf\nsﬂﬁ]qauﬂq‘m"\]guquWIGULUUGUE];JUaIUﬂ’]'i‘W@Ju']au@]']LLag‘Uiﬂqi

4 wullNYeIN1HRa15N1SAAIn 4.0

(9

Natalia (2015) Fliununltiuveinisdeansnisnain 4.0 1MazidanwueAiulataau 4 Usens sad

1. M3deansniu Blog iulatulIae wszAuntaiinNulevglunsldnalulagaia v

Y

Anuauladelauoluz NIt UEUAILAEUSANSVDY  Blogger 1NNAINT0AMNALINUASIEUATT

[

Unauelaedvensidus guilam 4.0 95uiinlaadu Blogger Muraule lasilu Blogger 7
) 1 = = ) a v a v = v a & &, =

Uwehe asun1sli Blogger WeuApafiuaT@urladuanidsnieanudusuiu 1unsdoans
~ 1% a v ada a a Y a ' v & o A =
Wan1sasimsduanivseaninalunisydlaguilnanguidivang daduldndeaisnisnain 4.0 39
Y a va v ' = VPN A A % i v

Aosfanulviddeyainlasie Blogger Muslnawedalulsziandumusazyszian Lavazdedna

gnseanslunisvii Blog Marketing Wudiunilsvesnsvinisaaineeulal

2. MsdedE1INIRa1ngA 4.0 AesliaudrAyiunisSuilaunaunuiveuslaaiusinguununge

\ v o

demuoaulall (Social Media) insedsnguslaaaununiuuuiundediausaulal (Social Media)

AolpesMvesAude Anuaula ANUARWIL AUTRULALSATEN NSRAMUUNAUNUIAINGNIE

[
o o

iidvemaumsuiLwlduvemginssudusinanainvateds Metimszguilnaga 4.0 919
Nundedsausaulay (Social Media) Tun1suwanifiny t@1UTeaUnIIaiv9RU LAUDAIUAMLITILYDY

aulinuduldsuy wagnndandeya wazaudamunerivaduduasuinisaeganieuly

[

A o a Y X Add ¢ . . 9 a 9 Ay a ]
Lﬂi@sﬂqEJaﬂﬂlﬁ/]a‘UVluqﬂuuuwuwaaaﬂﬂmaaiﬂau (Social Media) a7 ﬂqﬁmﬂmqusﬂa%awaniﬂﬂLaq

BassnngInumaulazUsEauNTalresnInie) AvaulavesnInial ﬂ’J’liJEJEﬂﬂi‘UENW’JﬂLﬂJ’] R

el veIns1dum bauinistunisaztausassiiminiaulaasluuiuidedeausaulall

v
o

(Social Media) Nagyrulvininiuifaniy Wekuilnaveufiseyaneiuuuuyd  Social Media

Y q
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WNUDINSIAUAIAE AN UARLINIITBIN TN LUTdusulun1saunuisana Ty

(% [

a o 12 Ao v A v o Y a & A4
‘Ui‘ﬂ’]iigﬂ‘lﬂj\?LLag‘W‘uﬂ\?’]usluaﬂﬂﬂimllmuqmiuﬂ’]'3[3173'31]514‘1/]147ﬂU%U'ﬁIﬂﬂuuwumﬁ@ dAd

ey

poulatl (Social Media) nsiguslnAkanddinu AMLENlA wAaANABINITVDININTTIENTS

'
Ao o ¥

aununfuvuiundedinuesulatl (Social Media) 9wa1nnslasdnguilnaeg198nas uaznain

Y

lonalunisnnausunisdeasiilaulaguslaanisinmuunaunuinasMadiiuaunuuuun de

o ¢ . . o g Yo A A A
aQﬂN@au‘lau (Social Media) ﬁ]gmqiwuﬂa@aqiﬂqima’]@aqll']ﬁﬂrcnﬂLLNUﬂTﬁaaaqiﬂ’]'ﬁma’]@WN

'
a

UsgAnsninuazUszansnanindu Mliduslaadusunsidud wazairevenviglauiniy

Ao o

wANIMNUULED NMSTaunAUgUslnAuuundedsauesulall (Social Media) Wulenaly
P ) U v fw Y a v I A Ay a A v a oA A

nsafakaziauanudiusivgusiaaladueged n1siguslaawedeanuiiiouaiiouly

LA DY AIANYBININILINATIVDANUANINNINVDINIFUAT N lTinFoa1TNISAaIALBIUILE

nguslaraunuiuuudedsateaulail (Social Media) Tl

(%

3. msdeansmanain 4.0delianudfyiu “o1suel” vewuilaa unisvihnisnainideensunl

(Emotional Marketing) Huslnaiiuuiluufvgdodumien “dureu” Sossnmaniediunsdu

o

U 1599517U09951FUATNINITUTRULY FzdadluliSee517vesFUA WY widzdaalu

¥ '
U YA a [ a

SeenTungivIyudlingeiunsIduAdl NeEEISN A §eaniuu drdn §3nn1s gnAauy

Y

v @ sl o v

A9 UNIINSNETUELY N15ULDTITIVBINY BENNEI TR UATIAUANINEIUTENBUNUITD95 1

a v A dg sal a ' L. & 0o § YU a a
SUENa‘Uﬂ’W]LUUQWﬁﬂqamiﬂLiﬂﬂqq Humanlzmg Your Brand uu%%ﬂw%uﬂﬂﬂaﬂ%Liaﬂﬁwaﬂmﬂ

a v

AUALINNTNNTBITNIVRIAUA AN IREIUFET 15895 AEITUYAAATINEIVRINUATIAUA IY

ilvnsduAanunangdmiuduslaauindu ImseninunasiuruauAnLayNIsNsEinves

[ '
a v o £ a [ sl

uaragviliAndudn vinlidudiule vhlidudnduitey deuenuduveunsdusdaldladu

FaveanaNaineIaiunuaNvuzIeIn T AUAWITY wilduTeedn1s “Aad” was “n1svi

¥
LY v

a, 1% P v ) a & ° a a

2 SﬂaﬂaﬂumLﬂEJ’JGUENﬂU@i’]aUﬂF]uu HIUANYULVDINITAAA 4.0 VIL‘LJuﬂ’liVHﬁqiﬂf\]“UENﬂuﬂ b\
dl = A a ) a v 3 o § vy A o

AIMEITN LiJE]‘W’JﬂLGUW%HSUBUQﬂﬂaMLﬂEJ’JGUENﬂUGﬁ’Iaum WINLWINALNA share quiwsﬂ@ﬂ']']NWUﬂﬂqi
° & A . . ~ 0 | v < & \

HANAUIAUDUUNUN Social Media %mmimﬂLLWﬂ‘lJEJEJNﬂ’JmnNLLa::S’mLS’JQ’«JMMSLLWWHW

voila5a Fuenindu Vil Message n1sdeansnisnarnivinliguslaadureuypnaiildau

AU

WNetesiuasdumagilinsdualaaduluaignivesdiduyey Lﬁuﬂwsa%’wmmqﬂﬁumq

msmﬁwwdwmﬁuﬁﬁmpﬁw ASn15da15NTase “mwmdﬂﬁumqmimﬁ” FYNINHTIAUAINU

@A

dustaandenistvdeyadn “vinly” Fsdimsimunduddangn eglsfieiusia (mission) 04013

W dudiu giauisesnisililaniuiegiuetisls deamstauaunmdinvesywevid

g3y msnatanuandivesduilaglivenmgualunisandudlidiisaneiagyiliguilaa
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gounsduditusyauiiduanuyniunieensual msdauewmgualiguilaadusaduaalaluns
Waulan WauiAuNInveanyediy Sendndunisdearshiguilaatesindivensndua
lail@vin Product Marketing wenenuiaindumvssnumesials wadunisvin Mission Marketing

Meniuguilnaindvensduindianugaiulunsiaulan Wauaunmdinuysdedidls

nsdeansnisnan 4.0 feslianuddyiunduauindudvsdvinanieanuda lnsanizngueu

[ @ (Y]

PidnSwavunundedirueaulad (Social Media) N15@pa15N15RAIANLAANANAAUALNT

o

aNBnan19eANAALIENTIT  Influencer Marketing A1nUsINgNIsaiNAuluga Digigen (Digital
Generation) liAperdiataaUNgINUASIAUAINNIINLAIVBIATIAUAT LALTDTDAIMUNLNLEARNN

X Add o ¢ . . 1 v & v a v v v v A
nsaunuIvuiundedsauseaulai (Social Media) 11NN Aetiud1vesduAvziesiinlasdnegn

< v a a a _a v Yo v a 1% | Ha o
LU‘LJQ‘V]iQaVlﬁwa‘VlNﬂﬂuﬂﬂﬂﬁﬂﬂﬂiﬂgﬂlﬂiﬂﬂuiﬁﬁauﬂﬂLLag‘Uiﬂﬁmiﬂ,(ﬂ bWINSYARALNATU Waﬂfu

1%
' g [ 1

n1splalinuadesniy yaramaliniaufteg1ugun1s nies w505 AUBIWYIT §UIMIs

Y

audn Unfwviniy wivnseuflduiiswntiusssuafideudomnuiesfuauduazu3nisle
sghahadlanazindedie linadunsdeudorny msiiausnnils waznisinausdflendy
Fafimndiauevsdiaufaauunn Wiunsu 1190 ne- Like 1I00A Share nAKAZLEN
aununsg fianuduvy Wede wazviam nsiguslaninisufduiusiu uan deuteyadiu
wanwasuanuAniuiy anufauLasvesuuztiniy vuituidedinueaulal (Social Media)

S = v v o o Yo o v ¢ A & vaa a a
ﬂ’ﬁaaﬁ’ﬁﬂqima’]ﬂﬁ‘!ﬂ 4.0 ﬁNmaﬂ‘wmmmﬂmLLazgf\]ﬂI‘tjUiﬂU%umﬂﬂuwLﬂuauaWﬁwaﬂﬂﬂmﬂ@mﬂ

Yaa

Tnewaneiuwane nszduliauiduuriuiusuivewsdudiddvinansenufanededudi s

Y

o

I iluwiuiusuivesmsdud winwideunadernudqieaiuasdus imihadudiing

% [

UnjauagaueaunsI@ua (Brand Curator) fatindeansnisnainadisilagsdedlinnudrdayiunislg

[

Na a a _a ! 1% . % = 9 a v S Al
lIE]‘V]ﬁWaV]qﬂﬂﬁquﬁﬂmaﬁuu"]MIUﬂqiaiqq (Co-creation) UBANMULNYINUATIEUATNUUNUNADHIAL

paulall (Social Media)

lugAansdeansnisnain 3.0 dndeansnisnainld Content Marketing AoN13M@1ALTILEN
S TULLIVNIUBINTERA1T15 8931978 TAUA T MAIBENITNAI “NTasnsIduffens

LETIRNTIAUA” INTIRTUAUNARaNTN1TRAIAINIkazAS19ns1AuA laa S aRae A TuauLan

°

d' = a v & vy 1% s & v % dll N Y] a v
Li’eNLﬂﬂﬁmiﬂaUﬂﬂuulﬂﬂiﬂEJGLsUEmﬁmam 3C ﬂag?qf\lgmaﬂuqLiaﬂﬁqﬁagiiLﬂU’Jﬂumianﬂ’]

(Content) 1a1019 Urazisosiagatiuaziaagnla wrlugduuula (Communication) uazay

=

LE@1L309INaIHUNIUYBIMLA (Channel) uAn15d@ea1sA1SAATA 4.0 N15IE1L389 (Storytelling) Ll

= a
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