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Abstract

This study aims to analyze the effectiveness of a Membership Program and Personalized
Marketing strategies influencing consumer behavior in the e-commerce context, using Zojirushi as a case
study. The focus is on high-potential customers who demonstrate brand loyalty. A quasi-experimental
research design was employed, combining quantitative data from 4,097 customers with qualitative
insights from 20 interviews. Key analytical tools included the RFM model, Customer Lifetime Value (CLV),
and Net Promoter Score (NPS). The findings reveal that 1) the tiered membership system led to a 240
per cent increase in total members within three months, along with an 84 per cent increase relative
increase in the repeat purchase rate and a 48 per cent increase in Customer Lifetime Value (CLV);
2) personalized experiences, such as laser engraving services, generated stronger engagement than
standard monetary incentives; and 3) the average NPS score was 40.00, indicating a moderate level of
customer loyalty, while the targeted customer group responded less than expected due to limitations
in communication. The study recommends enhancing communication channels, refining benefit
structures, and tailoring evaluation frameworks to align with the purchase cycles and behavioral patterns
typical of durable goods consumers. This research contributes practical implications for designing
effective loyalty programs in e-commerce environments, especially for brands offering long-lifecycle

products.
Keywords: Tier-Based Membership, Loyalty Program, E-commerce Platform, Personalized Marketing
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gaRslunguAumeogmsltagnuuiiviuganm feundyfumswdsiusgraduduanunanosy
Sroudsevuelnydddnagnsdunandugemendn wu nsdndmiuardiuan Jaduiladensedunisio
dumeaulaudududu 9 veuuslaalve (3 015 Wdiva uag wavitawes, 2568) dwalinissnwgndilvintes
fususudluszazenanedunnuinme nsaseanuyniuiugnén (Srivastava et al, 2025) Jadunagns
ddnyiivasannisfiannisutstudiunm uasatvayulfgndiiuunidend sdudrudomsosuusud
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AINATY ABNITBBNUUUTY Uumnﬂuam%mwuﬁﬁu%u Fauevansussleviuazyszaumsaiianzyaaalyi
aamﬂaaaﬂqummmmsﬁuamaaaﬂm vmmmmimliuan@ﬂsﬁLLmﬁma%mmmmmaﬂm (loyalty loop) uag

ASTUIUNITINNTY mumsmmuiamaaaﬂm (involvement spiral) (Siebert et al., 2020) Lwaﬂiymumsmmumu
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gulnauazuilna viieduduity vilvnsianauazairaussgsladeadeninaurmednlanaymsdidiusu
wnminsasseintu i mslideyanginsauduilnminneiuareenuuuusraumsaifinssiuana
Aomsnnzyana Juduiilavesnagnsnisuimsanuduniusgnd (Customer Relationship Management:
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wusudledsd Wunusudieseddiniuaduilafalndanussmeduiitiuss Saemuundn 100
Tnefigaudusuannm malulad uaznseeniuundndasifiiunisldauluiaussdriu wu mievein
wiaddluihauaidn ussraiivanuiou Sedeglunduiudamuiiiiseunisdesniutu uusuddnmdnual
fupu il ef euaza aunmsed und il enluvangyszina ag1dlsfiniy Tuuiunvesnaindroud $e
Tuvsznalne Te3stdoudafumutsiunnunaniosusoulatunagnsiusan safmsutsiuanu
susmadeniifinmeiini dualinmsinungugnduamsasannudndiseuususinaneiduussiiuddny
yrenagys uenantl uusuAdsedluasiuduvesnsianndesndneudssvasnuinesnaiussuy Savhli
msAnyunumredusunsumaiuandnuasnmainuuuamnzyaealuUI Ut UTUR LT A sd A Ay
anunsaazvieunshlUlgludelfialaegedaau lnennsenumamisturesuignmuindivenvelulssme
iﬂﬁuﬂizmm 55,805 8 ULU WazAsUTemAUTEnM 31,416 a1ueu (Zojirushi Corporation, 2024) Feavviou
faunumdrAgroInatna 1l szwmas an1 st ulnvesuusud smdsdnaninlunisuastuluszaulanuas
rnuvmeluusiaziinneg
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mmﬁ’ﬂﬁsuaaqﬂﬁ’uﬁméwaﬂmaszazﬁgu (Alshurideh et al, 2020) ualuuSunuosdudiamuiiseunisde
gnaunu nsldnagns CRM Taslamizszuumaduanndnuuudiduty Ssliderindunsife diluwivesms
oonuuuAvsUselevifinoulandr0stinvesdudn msdeasavsesnsiusyaving uazmsinnaiiazieuni
AnAsyeren (Chandra et al, 2022; Srivastava et al,, 2025) mu?ﬁaﬁyﬁﬂﬁmmﬁﬁ@iumiLamﬁmfmdw
fana Tnetanzegradslunqugsiafidesnsannisiisnunanvlesuvesyanadiany wavasrsrnuduius
wudsBuiugnAlagnssiuumanile e

TgUTTaIAYaIn1sIvY

1. WeAnwUszansnaveslsunsunsiduaundn (membership) vengugnéfidngingsu
mstedwiediszdunisiidusulusedugetonusudlunaindneudife nsdifnyinusudledst

2. \ieAnwUszansrareanislinisdearsmsnarnddviaiiinisusulimng fuusazyana
(personalized marketing) lumsnszdulandudsunginssunsdeainunaniosuresyanaiian

TdngAnssun1stoaNUNannesUTaUTUALALNTS
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dwmasiensindulatovesiusing Suldun edoins usegda wasemumants nuideidomguinginss
FuilnaunldlunsfinutiadeiTonswasienszuiunmsdaduladismlusunsunsiduandnvesnsddn
WUsUAlYIY Wi wsegalanndnsusylevl mssuiiemnuauel Anuamavisanisliuinig uagBnsnaan
GHORNGN wenanil s"fﬁLﬂswﬁﬁa%&ﬁﬁﬁm%wa&iamsm?{EJL!LLiJaq‘wqaﬂiimmi«%@mﬂLLwaW\Ia%uﬁuamﬂﬂaﬁ
anallugunanosuvesuusudlnenss Wy ammwazmnlunisldany mmmindede warussaunsainmslda
ARNT7 (Wattoo et al, 2025) 1t oUsEg nAlT T oA unuIF 9dnlunseonuuuAzLULANLANA v9IqNAN
(Net Promoter Score: NPS) Lagnagnsn1snaialuulanizynnaliaend sai unuAaIn1Tvesgnal uag
anusanszfunufesn1stsvesngutivangldegeiiuszAvina (Chandra et al, 2022; Wattoo et al,
2025)

N uAN159a19L3dUNUS (Chen, 2024; Morgan & Hunt, 1994) ﬁummwﬁﬂﬁ’m’lm’m’?ﬁ’aﬁ
Tngsjafumsairauazsnuanuduiusseozenifugnd Feaenadesiuingusrasdndnuesnuidoils
mnudRyRemsiiuanuinivesgnaluszezen Waknsumaduandnvesledsgninanldidunagms
nantunisaauaziauauduiusivgnal lnen1suevaniusslond diuan wazianssuiiiaueing q
iioadisanuddnvesnisiidausan uaznseduligndniuinde dudidn (Wattoo et al, 2025) nagws
nMsnaauuulanyanaieludnmiueiesdlodAgfyutiunsuiunmsdeasliaenndeaiuauiosns
YosgnAn Lieaisszaumsaiiia iiwanaUssiulanazanuyniu sulugarusnilussezen s
fhifnsgisravinavaanagnddandrilunsaiauarinunanuduiusiugnd nuedafeiiiaviwade
AMUANARDLUTUA LUSEBZ87 (Srivastava et al., 2025)

wnAneufnAvesgnddunseunnAavdnuesuidell Tneysinuiladeiidsuasderudndse
wUsUAleIT 019 Avwianela Qmﬁﬂﬁlﬁ%’u AENUVngesual wazaulingla (Srvastava et al,, 2025;
Wattoo et al,, 2025) sidesjadinneziunumediusunsumsiduan@nuasnagnsnsnanuuuenzyana
fifidesdusznoumani lnseonuuulusunsunnduandnlianusnadsussaunisnifide weuay
AN Yazfimsrmanuuiazyanatisidiaennulindaussmudanfivrssrinausud fugndi
wiothlugauanddedu Tlumsdndunagns TdunAnsasanudinivesgnii uaznszuiumsifiuseiu
mstldusmmesgnéniilesenuuuiansuiineulans iy daan Avideauddimii vieRanssufiausing
mugfunsudsngugndiiewauedeiausiinzay (Siebert et al, 2020) swidsdaevioudadodssiions
thlugenudumanvestsunsy wu aallsisonadosiuanusdoans msdeashifaau viessuvavauusy
filaigsla (Alshurideh et al, 2020) wievhsldlunsmaususiaunlysunsunsduandnlsiissansuagga
Tumsasauazinmmmdnd sadafuyadinisdelutasegmslénuussgniiegnaddu

nquimsraauuuenzyanagnltidunseunAnlumsiiensinagnsmsieansves 1dsd lneiu
msasUszaumsaliamnzyanasumsldteyaiddnieiuauauls aAnumanis uaznginssuvesgndn
Wi 9UFUNA 9B LA VT3 wazdeAlinsang Mg (Chandra et al,, 2022; Srivastava et al,, 2025)
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wnAnyarnaenegn1siugndn (Customer Lifetime Value: CLV) gniantdiduind aaiielunns
Tinsnziyarszevenavesgndn (dwnines, wuu) lasdsadunannmislildsunsumsiduaunin
wuudduty wamsﬂﬂ‘mwmwaﬂmmﬂuimuamﬁmmwuuLLu'ﬂumuum cLv aqmmamau iosnding
nevauasiiisedviuslovififiutu feiensedumstetiuarnsiidudn danfu madinsginnuuansng
voarn CLV luusiazseiuandndsagyiouliiiufsssavsaavesusunsslumsiiuyarignd

wdesilonzuuumuinAvesgnin gnuiltileussliussdumnuindvesgndriueuidalaluns
wupthuusus (13iud, 2567) TeidosleafuuunAnanudnAseiusud, MsmaalUUIRWEYARS WAy NSAaA
WBaguWus (Qualtrics, 2023; Reichheld, 2003) WALkl NPS @1un5adeyiaun1Useansnavaaluswnsy
mMaduandn wazdlothanldsaiu LV Swheliiudnenmaesgniluszerem HolufifdmgRnssuas
Feensual wennduuaia RV gnihunldidunseulumsesnuuulusunsuninduandn lnedrede
WUINI9910 Starbucks (Starbucks Coffee Company, 2026) wag Sephora (1alWs1 Tnwuwaus, u.U.4.)
i orimuaszAuaINT nLazueuAnSiavianizyana uideld Ussgndlduuida CRM Tunsd uady
msaasaun@n mstesn uawnsRagnéndugunanlesiaiuTus (Bing et al, 2024)

Tnwagy nAdeijdensinagnsmeaismuindvesgnélunaedroudielaserdonsouuuain
7 9 laua weRnssuuIinA MInaaleduius ANUANAROLUTUA MINAALUURNIZYARD Yar1naen
01gmsidugndn msiaanuindvesgndn uay nmsusmsanudiniusgndn ilednwianud exlosszming
Wswnsunsiduaun@n nagnsnsmaIwuuRINzZUARe AZNEANSAIUAININA WU AL LN
Ussduiduszuunesdaiau sufaausuusndnagnidmiumaiannlvsunsunaduandnliifona
TussgvemuavanunsoaiefaldSeunmainsudstuldegradugusssulunaindaeudse

sufuisisuastunaunsise

33 umﬁﬁ’aLﬁ‘SaﬂssqﬂﬁﬁWixLﬁaﬁ'ﬁmﬁa‘i’aﬁwmaaq (quasi-experimental design)
iiolinrgisravinavessruumaduanndnuuuddutusasnagnimanananuuiamzyaradididewsinsay
Auslnalunatndmeuiise Wngldnsal@nwinusud w3 sTlunquiuainmu uasnaudoyaisuTunauas
W MsAndenngudleg1alislSinadiuig 4,097 au duliunsangudeyagnaituginsnaaes
UsznousegnAanssuumnindu 389 au way gnénflamsidouiuuseiududi 3,708 au Tnefadengndni
fiuseiRmstonely 12 Weuarideyaforelugrudeya dwiunduiiegadenanindiuau 20 au dnden
MnaudnlulusunsuwuuaF Ut U Immzmdﬁmaumuﬁq 4 s¥auaNTn lawn Zoji Member  Zoji Ally
Zoji Friend waw Zoji Family maivdeyaidenannaifiunisenudiumsuseiduagiuuaudnfvegnen
Tneialemalii{nevansalidolausuuzifiafuanmaundn Weatuayunsiiniziidsuinauas
avvioulssiiuiignanlmnuddy

miaaﬂLL‘UUﬂa'wmamumﬂa'uLﬂmmaaaﬂL‘fJu 2 ﬂa'mquaﬂsi:umss?ival,l,azﬂﬁﬁdam'msumaﬂffﬁ
Tngldmsiiaseit anailval mnsd wazyarn (Recency, Frequency, Monetary: RFM) (Murphy, 2026) Iumi
Fuun ﬂivﬂaum&JmLLUimmﬂumwa (Snuduiiitongluszesinn 1) yarinstowdsronss uay
SEBEnAMEINSTeRT AR imqumﬂiimmi%aauﬂﬂuﬂquLLmLﬂummiauwuLLaszaﬂst’leﬂﬂ lnguuas
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v P

Audsraunduassuuwasinzimdndiuanuddgiiodanay laun (1) ngugndndinginssunisde

o

[ (%

wFofsedunadidiusaulusedugs S1uru 366 au ldSuniansedu (treatment) Usznaudasduan
W@vnzyARayann 150 U (Murphy, 2026) Msdeansauyanasitudwaraslay duanifiuiuiesay 500
avdlunstedudlyineunnasiviing uarusmsawesasnide uag (2) ﬂfjugﬂﬁﬂﬁ’ﬂﬂ 71U 3,731 AU lA5U
M3NTzAUAILAN 100 VW UAZN1IA DA THIUTOMNIENSTRIY MINANITEAL §19B9NTEULIARIAS
mufnFvesgnAT warnsrUUMIRinsERUNITidnTMveIgnAT (Siebert et al, 2020) $afUnsAnY)
WiguiAsalusunsunsiuaunfnues Starbucks Rewards uay Sephora Beauty Insider n15vaaaInLtiunIg
FHWINUROUNAIAN WA, 2567 BufpUNUAINUS WA 2568 Wusvesiian 5 e Huunanneiudreudsyuas
Femnamsaeasnsvia laun S dedenuesulal warnsdsdorudu ndedledinseadild leun REM

1%
[ (%

| & Y U A a P Al a a g % ~
waAwaene1gnN1slugnA wardwlyinanudnivemnan iedssliungAnssuns@edy anuiianela wag
WALIUNTRUETMUTUR

menNeiteyadaUinaldaifidmssann Usznouse Aede Jevay uazdnnnswasuuag
fouuazMdssvnans Aueesiioliaesivdn 3 ems leuA

1. medanzvimalvl ol uazyae Tdmsuduunngugnidaiingndediu

2. yar1naene1gn1siiugnA AuimeIngns CLV = AOV x APF x ACL (Wharton Executive
Education, n.d.) Iag AOV ﬁagammié’ﬁma?{ﬂ (Average Order Value: AOV) APF Aornudiaaslunise
(Average Purchase Frequency: APF) wag ACL ﬁamql,a?{waqmil,ﬂ qu’ﬁ (Average Customer Lifespan:
ACD) TnefSpuiiisudn CLV indsvesmndnlunsauian 5 Wouvesnsveaes

3. AZRUUANUANAVBIGNAT AIUINANEAT NPS = Tegazveena Ul atuayy - Tegazvengy
dlinela Inednngudneuanazuuu 0-10 Wu nquiaiuayu (Promoters) Axuwi 9-10 ngulaeiuey (Passives)
AL 7-8 uagnguiflainela (Detractors) Axiuu 0-6 1asanauideiligudoyagndisuszannslurag
veaes malaneiadhildfindeyafinunioon weasiounginssuadswesgndnluuiunnsdidn

faimasidumsidedulumeliudnisesssuegnaesinin Taglinnuddnyifunisuniestoya
dauyanaveaidnsin maiuteyaduiunisesisUasads liszydnu wadldifoTnguszasdmaide
winfu w¥outaarsnaudniureslideyauaglidadounanisdny luduaugndesuay
aruideie meifeliidununszuaunifed unesguislunisdadennguiiogis nsniuny
Aunmdoya nslfiadesdeifisnss naenaunistuiinduneunisiduogadussuy olinadns
firnnuindetie asaseudounduls uazasnsailuussgndldlilumdnnmsuaside foegamnza
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