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Abstract

The advanced technology affects to consumer behavior and decision making process from the past,
so marketing concept has to change into marketing concept 3.0. Advertising agencies have to adapt themselves
and their style of business to fit with the new marketing concept. Hence, this study synthesized information
about advertising management concepts in the new era from 38 books. The total 6 concepts emerged from
the synthesis that advertising agencies should understand. The said concepts are as follows: First, advertising
business situation is now changing. Second, the target group of advertising, consumer behavior, and consumer
perception process and consumer insight should be explored in depth. Third, the creativity is the key to
success of advertising, since it helps create brand awareness easily, and save advertising budget. Fourth,

advertising media planning should be understood. Fifth, advertising in this era should concern brand content
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releasing. The sixth issue concerns the collaboration between advertising and other scientific specialists to

understand other types of new media in addition to traditional media. If advertising management can apply

all 6 concepts, advertising efficiency may increase and marketing success will be enhance.

Keywords: Advertising, Consumer Behavior, Advertising Agency, Management, Marketing
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ws1glddndudesldsuussanaiunisieunslaiwan
fremnuinatends (Eloy, 2011) anudilaninuda
a¥sassalunslavan UssneumeUssiiudon el

(3.1) MINTUIILUIANUANASATIALUAT
Tawandinfesdusznauddey 6 @ fie (1) mstiaue
LuaRNARfiasaaieaudenles (Relevant
Connection) sgninansdumuaznguiuslaaidmuneg
(2) mstauewmILAnieITuNTYIe (Selling Idea)
(3) MsthuinauAaluswIefinialilds (Unexpected
Way) (Eloy, 2011) (4) MstiiaueuwininuAndinaunany
seninaveranuesual  (5) MsthaueLIANLAaT
wanesiusdyay (Promise) 31 Juilaadwisneaylasu
Ui“IEJ%uamﬂﬂumieﬁa’lfumwaum (Drewniany & Jewler,
2014) waz (6) Mvhliguslaadmnedinauaula



lassdeyaiieafunaudogisioides lasGuanay
aulasuusn (Attention) Anuavlsludeyasinag finns
Tawuuniaue (Interesting) (O’Guinn, Allen, &
Semenik, 2012) Ll,azlﬁﬂﬂ’nuamﬂiaﬂ’lﬂt,ﬁu (Curiosity)
Tunsn@ud (Eloy, 2011)

(3.2) AT WUIANUARAS19ATIALUNNT
lawanagdesilvinguiuilanidndesnisdud n1s
lewandesliiiuiissnisasanunseninglunsiduen
n135inuas Lﬁuﬂfaﬂmammﬂmﬂiu‘[wumaqmmum
vidennssEandemsiaudminiu widpwilinguduslae
WhnuneAaiauaffisuas mmumawaumuuiu
ATEUATDY NA1Fe fasiandndudlulavaniinnudndy
ﬂumwuﬂm Aoudarlsld Oudnmivesaauduiy
wu%mmaqmimiwfm wilawanazdosilraudiugl
mmmmymuﬂmmLﬂumaqwsamﬂlﬂm Need, Not
Want) (Solomon, 2012)

(3.3) NMINAITAUIIN BUIANLANATISETIALUNNS
Tawaniifazdonilvinguiulneiingfnssuifieysasd
Schiffman, Kanuk, &g Hansen (2013) n&1371 N9
lawanludagtudesiusialunisnszqulvguilana
Lﬂﬂ‘Wi]Gmiiim‘W\‘iUi asd liemdunsnaassdeld
mMswgluiBonuudud a 9aune dounutoyadua
PMNNUNUYIY FINTINTTATAUANANUATIEUAN
(Kelly & Jugenheimer, 2012)

Uszadiufl 4 nsdnwuiiovhanudladieatuns
Nunudaiienslavandszneusie 5 Ussiiudes fai

(4.1) Mmslawanlugalagtuavaesgeusunsld
dosineq Ammmannuaneiiieairmansynusioguilna
(Kelly & Jugenheimer, 2012) namfe Nslaiwafes
Lyigndelavaniiivsdofiondudendndmsunslaman
wsglulangaddvaruiiagiu fdelmisneg Sruamin
ﬁ@u’%‘lmﬂ@%’u Vollmer uag Precourt (2008) na123
Pnlavandedlifafninislavandudelnsiadazdy
ame‘hL%ﬁﬁ’ﬂﬁﬂ’lﬂwmmmucﬁnmﬁwL%LLaumama
aansiui Asdeasuas girdangugusinadvang
Uanenie (End Consumer) ”L@ﬂumiumﬂbmmm
Taqtudsmsfine shaudnle ez Ussyndnis
Tdolnl wu Hofdvase Widudiundavasununis
suserlawaiionsadansaud (Watson, 2011)

(4.2) Mslavanlugadagiuagdeoutunisly
dolawandilifidlding AuuLIRATEINITIUKLATT
T#delaangalmifiFondn “Paid-Owned-Eamed” #io

nstodelamaniissunsdiu (Paid) neneuassuasdy
Wvesdennag flidedialddne (Owned) wu e
Suwmedidn doosulatsineg wdarlduniswmeuwns 1
nszuavidenanounduannslddelavanainguilaa
muaaaumaiLummaaaaaulaummuu (Earned) (Fill,
Hughes, & Francesco, 2012) m‘u Burcher (2012)
nani nslawanlutagtusiosfuidsuguuuy se
nsladsjatiunslavanlagldifiosdenfialdseiiios
aghaiien wiasTvimuddyiunislddenatunie
?%aé?qtﬁauawwﬁaﬁﬁim vde waglimnudfyiu
dosineq fiesdns Wweansidui viegininainlawan
Hudwes (Owned Media) HieUsendasuuszananis
aaanazATlidglunslavan Ssagiilidununismans
anasuazldTuramlsunndy

(4.3) Mslawanlugadagdusdesdnaislunisly
delavurlvile (Tactics/Tricks) iftennsunudelamavie
Tnsdeansnsdudi ieasdvdwatuninundela
wazngAnsIUEUSIAA (Percy & Rosenbaum-Elliott,
2012) Fafun1slddetnadudu (Rich Media) nanfe
msliFelavaniivannmaneitoairdlemalvinguusine
Whunedasu feomeneudenlddelnifidalonal
muaamgﬂ'ﬁm‘immamaﬁm i deeeulat (Solomon,
2012) Inedesimsdfenaunaidensiuuasielnml
ATl suazdeiitlenld9ne (Bamard & Parker,
2012) 1 Aesnavu Folvil Hosoulatvdededumesiin
wsetnedenueaulal yuyudsaueauladl (Siraungwilal
& McKerrow, 2014) Aaleosulail (Percy & Rosenbaum-
Elliott, 2012) Blog (Silraungwilai & McKerrow, 2014)
e-Mail (Barnard & Parker, 2012) Qma’uuuﬂauﬁum%
(Widgets) mInannuulnsdnidens woUnaAtumnIge
(Percy & Elliot, 2012) sallUAamsysanmsiasesile
n3d0ansnIAuUAE19Y (Brand Communication Tools)
U NITARINTIUNITAAIA NISARTIAUANDUY 1193
SnAvnssuniedearsnsdudisaudy (Third Party
Endorsements) (Percy & Rosenbaum-Elliott, 2012)

(a.9) mslawanlugaiiagiuagsedidelawani
ahuassAfisonadeaiuiinslidinuenguiuslag iy
dourldluussennia (Ambient Media) @adiauasaasigg
fogludandennislidinusydrfuvosfuslnaiied
wdnadassdlinanedudelavan (Hegarty, 2011)
waznslddelmly Jefinaluladiiuate (Taylor, 2013)
e linguiuslnatimsneussnaalauas Useiivle
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\Rnauaniiddensnduiuazandinsaudilulawan
1§ (Hegarty, 2011) d@waliiAnnszuanis “vense” de
Tawanfiad1aassd (Word of Mouth) vilsinislaiwan
wnsnszarweentuluianine annguilaviznanisay
An (Influencers) v138 Opinion Leaders lUganguguslaa
e visefiSeninnsvhnaiawuy “Buzz Marketing”
(Keller, 2012)

(4.5) mﬂmwmﬂuaﬂﬂﬂawumaﬂwmim
Hnedudenadunsdeans ¢ Joya LLﬁuLuE]‘WW(ﬂNS]
Aorfunsaudinudeseulatuasdesumediis
AuLuIAnNTYIRaIaLuUlSanse “Viral Marketing”

(O’ Guinn, Allen, & Semenik, 2012) iaUalonaly

AuslaadwaneveanislavanAumMdeyauasd1as
#199 AgfunsdudUsy snaunsfavledsliuude
Sumasida (Vollmer & Precourt, 2008) 34184015
Wnuuazuvsily (Share) foyatuudossylatsioly
FaunAndt Young (2010) Ténanain ngugiuslamuimane
A laduegneidn mslavandenisvie msnai
'ﬁUmeuwmmnaum mlmﬁuaaamamamﬂaﬂwm
1NN LLGIﬂﬁZJN‘UiIﬂﬂ8@1%3JUWQW’eﬂﬁ]VlﬁbL‘lJ(ﬂﬁUmiLLaw
magamnauﬂmmaﬂqumﬂfm

Uszifudt 5 mslawanlugatagiiunisidunis
HELNSL e Yd s ReIun AU Usyneudae
3 Usiiiuden dall

(5.1) mslawanithideyauagimansvessaud
(Content) ‘ﬁmmﬁaLﬁﬁﬁaﬂéuﬁu‘ﬁﬂﬂlﬁaEmmmvauﬁu
Usuinnvosdelnsngg mmuﬂmaﬂimmﬂmuL,Lavﬂum
Tayarigaules (Schultz & Block, 2009) ot e
%Lﬂu?{aﬁﬂﬁ@ﬁqmiumﬁami (Content is a King)
naafe asulafivninsunudelavanainnsavinli
nauduslnathmnesuiastennulavanls Aduldi
mﬂmmmuﬂﬁ“aummmLﬁ'«ﬁﬂLmewm (Bowdery
& Bowdery, 2008)

(5.2) mMslawanlaglinudiAyiun199IUTM
oy (Content Convergence) AMULUIAA “N15YINNT
AaAdahem” (Content marketing) (Odden, 2012)
Fadunsviliteyauazinasvesnislavaniieaiu
p31aUA (Content) lASUNSINELNS lUtBIIa Ny

01sa1sUinUSHIS
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(Channels) Hidesunuuardelvl ileatumdetieves
nsdeas Tntdedennesulatamisadoules (Link)
luaiuledvesmsdudlulavan Feadisguyuday
paulatdseninesdumiunguguilaadmuny uwag
mmmﬁmwwa:uasuaamuﬂﬂmﬂmmammaaamu
goulat] viededumediin Tnslnsidnladosdn
ﬁuamamuﬂmLﬂmmamLUuLLWuLwa (Fan Page) 1@
HAnA13 (Follower) aaaaulauuw] (Young, 2010)

(5.3) nslavaniiiuszansamlugaiiagiuais
Folawanain Search Engine ﬁﬁuﬁmﬂmmsﬁsm
Unsunazlddumdeyauazinaiseiag iievinli
mamﬁaumasﬂuaumumamaqmsﬂwwamamﬂaa
paulall uay Search Engine (Search Engine Optimization:
SEO) (Odden, 2012) FansusingBensaudlu Search
Engine Tudiuasannsedifuusny daduduiusiv
nszuIumssuivesiuilan lesanguilnaiidediin
aunamseAldInglunisauaindeya (Solomon,
2012) Fefnazidenadn (Click) WuBeuvundomum
Yoyadudvideasdnsiusnglusududug 91nainde
soular] uay Search Engine Wity (Odden, 2012)

Usziiiudi 6 nslawantugadagiuaisveniny
saflefugidioamgiunsdeassuuuudu uenwwile
Wandslawandai Lwamimmmwmuammmﬂuﬂ%
ﬂiumumimamLLauLNEJLLW?UENaasLmJ (Sutherland,
2008) e Ustniumulavandesdinisuszanuaaile
YoPLARLIIY %’%a%’a%&usmmaqﬁﬂw‘%aﬁﬁLﬂuﬁam%w
Tumanfuvusdug wu feonuvuuazquativled
Hasreassfuazimuivled {eruensinumalulad
Jdmmalumsideulusunsuiteassialudiondviasieg
naenIufilervgunsiiauedoyandetinans
vudesan Midudelul (Landa, 2010) Freehaty de
aassdaulavanevefysnuangideivaiiu
msdeansmasunelulal wietnnsmaiadudenaiia
Tunsdenvdetmundduiiiieadesiunsdud (Key
Word %39 AdWords) waaunluldununissasedlawaun
dievhlitoya 91ians wandomanaudusingedlu
ddudiu vesmsfumteyadnndessulat uas Search
Engine vas5juslaa (Odden, 2012)



unasu

Tuilagiu FuilnaingAnssuiudsuuvasly
daalvinisnanadiguuifanisnaingn 3.0 lneguilaa
nanoidugisunamunudesisy ieiadoilelunisih
manaadufuslnedaniorlunsinauladelingaud
asnnaresedumsteld a uasiauetoyatmans
Aenfunsdudimenuesiudenieg wazamsade
Uszuiiudningiansainsdusediuas deludeneg
naneiduiniesdiedoarsdrdniiguilaaliaiuaule
lumsitasu legguslnaliannuiivinviunislavanuas
wosinislavandudssuniunslidinusydrTuves
AUsLAA

vsgndunulawanludagiuiadnsusuiuag
Wasuguuuudidugsianislavan Tnedidussiadu
uS¥ngnuau (Hybrid Agency) n38U3EMN13AA1A
(Marketing Agency) u,asﬂ%"uLﬂﬁaugmwwa@mﬂwm
T dhueSestioviilunsduaiuatiuayunisainmsdud
WielimneaufuuwnAnuaznisinnaiafiudsuuUadiy
Tutagiu

NANNSNNSANYY TIUTI ATIZRULIAAAIY T
Aendostunisnann nsdeansnadudi n1sdeasiuy
UTUINIT waENITLYaNTanITINTTHIeY d1u1501)
IduATIZRLUIAnUAITUIITInN sl IiUsyay
eudnalugaiagiu lddwou 6 Ussdiu fie il
Rerfugsiausmmunulavanitegmeldaaunisal
wndoumigshafiuAsundadly mnudlanguguilna
wWhvnevoanslawaun AUl A uLIveINITI
Tawanfennuadieassd anudilafentunisanaunm
dorfienislavan Maweunsidenignasieaty
AU waznsvemms e AUgiTeimgyynasiung
deanseudug venuileluandelavansuiu win
1nn1sRann Unasiensdud westnlawanaunaun
waAmAgUNMsUIsianslavangadagtu Tuld
Tunsvinlewanldasud Tnsnaunaiudelavandu
\nTesilonsdeansnAuddus Iogramngay duen
Aazamnsavilinislawandussansnnnas nTangs
wuieeiduan waranunseduasulinisnainlseay
mudEaldnnday e
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