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Abstract

The Objective of the research was to study the 1) trust, 2) perceiving risks, 3) influence of influencers,
4) customer engagement, and 5) business competency that affect purchase intentions regarding fast-moving
consumer goods (FMCG) on the live TikTok Shop. This was a quantitative research study with a sample
group of 400 Generation Z consumers with an interest in purchasing live consumer products through the
TikTok application. Data from a questionnaire were analyzed using descriptive statistical analyses: percentage,
means, and standard deviation. Simple regression was used for the inferential analyses. The results showed
that the factors of trust, risk perception, influencer participation, customer engagement, and business
competency affected the intentions to purchase fast-moving consumer products on the live TikTok Shop
at the statistical significance level of 0.05, with the prediction percentage at 57.1, 49.6, 53.2, 68.2, and 71.1

respectively.

Keywords : Trust, perceived risk, Influencer participation, Customer engagement, Business competency,

Purchase intention
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v
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Competency) $1uau 5 9o uavauaslaiedudn (Purchase Intention) S1uau 4 $o uavdaud 3 Tawusnuzfiuda
1 ¥ ssuaudoranusiaau 37 4o Tnsuvuaeuaudui 2 fdnvasfuuuumasidiulsyanauen (Rating scale)
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dsyavusaruesaseuua (Cronbach's Alpha Coefficient) wuin Anduusavsusaniieiogszming 0.821-0.908
FewuinnitliiAnannndt 0.70 uansiuuvasuauiinnadede Wuluaannas warannsathluldlunisfing
i amanean
4.3 madususudoya
msAnwpSaildnsisededine (Survey) NIUNITYILUVABUAINUU Google forms LazNTEELUY
asumulugngusiogns $1uau 400 Ay Teefimansznsuuuaeunukiunguiaegidludesmdlativiedu Isvesnm
WuTNTwsEniafeusunal 2566 fudeuunsiau 2567
4.4 mseszidaya
Tumsiiseideyaiidelalinsiinseviadfdmssamn (Descriptive Statistics) AiflnnaAeatesiu
Foyavialy fimsldenada léun Anade (Mean) Andsauuanmsgiu (Standard Deviation) waz3esas (Percen tage)
Wethandwndeyaluusasius uasmearasuanuuuasunslunsesunedeyaeduiiasermilinds mssug
Audies Buquenee’ mstidusanegndt Anuannsagsie uarauRdlteAud uenandsdldaiRdeyny

(Inferential Statistics) 1¥n153ias1eviadiianneag1ed1e (Simple Regression) wieldlunsnageuauufgiun 1-5

5. HAN158

& 1%

5.1 nguiegsilivihmsnuideasstinsuiduialnavilnaiwdoulvais (FMCG) Anluiosay 100

o =

frauwuudeuny dnlngilumemds Sovaz 56 dnllvgjongegsewing 1822 U Seear 99.4 Anwiedsziudiaya e

ol

¥
=5y P

ovaz 90.1 Siseldadssieiiou 10,001 — 20,000 Um Sesay 42.5 %’!qdmimgmmqﬂszmﬁiumséf@ﬁuiaLaaﬂ%a
duigulnauilnafiladeuliia (FMCG) 7l TikTok Shop wledauan uazlusludu fesas 72.8

5.2 HaMTLATIY Al LLazﬂ'wL‘ﬁENLuummgmmaﬂﬂﬁaﬁﬁ?jm%‘wam'amméﬁy’ﬂa%yaﬁuﬁﬂqﬂimﬁim
findeulnudy (FMCG) kutesnialaian (Live) ves Generation Z n3difinwn TikTok Shop Wu31 AvNaNLnTa
gsfalaesiuegluseduinn (X = 4.074, S.D. = 0.719) seswnAe durgieuwesingsimagluszauuin (X = 4.060,
S.D. = 0.816) msildiusiuvesgndnlagsinegluseduuin (X = 3.934, S.0. = 0.797) anulinslalaesiueyly
seduann (X = 3.915, S.D. = 0.818) m3fudmnudedlnesmegluszsivann (X = 3.854, S.D. = 0.887) anuandiv

5.3 wamsiiaesi Jaduanaulinda (Trust) mssudmmundes (Perceived Risk) Bungreutees (influencen)
nsildusuvesgna (Customer Engagement) WagANEN1505303 (Business Competency) Tidwasionnuddla

v
£%

Foduraumaulnauilaaiindeulnidy (FMCG) Wutdemidlaan (Live) : nsdifinwn TikTok Shop
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o a ¢ 1 | . . . o v a ' ]
A5 1 Wan1sATIENISanneeeg19i1e (Simple Regression Analysis) Jadeanulinsafidmanonnuasle

¥
(%

odugulnauslaafiiadoulmis (FMCG) inutesmndlatian (Live) : nsdifnw TikTok Shop

Unstandardized Standardized
fuus Coefficients Coefficients t sig
B S.E. B
Constant 0.851 0.135 6.317 0.001
anulinda 0.785 0.034 0.757 23.080 0.001

R = 0.757, R?= 0572, Adjusted R?= 0.571, F= 532.693, P<0.05

NATT 1 maneszinisannegegnadie (Simple Regression Analysis) Hadbanulinslatidma
soruilatoauigulnauslaeiiedoulniiy (FMCG) knudesmilatian (Live) : nsdifinwn TikTok Shop wut
aulinala (sig. = 0.001, B = 0.757) ﬁ?m%wasiamm&gﬂﬁaauﬁwqiﬂnmﬁmﬁLﬂ?faulml?n (FMCG) H1ug89114
laan (Live) v03 Generation Z nseifinen TikTok Shop fiszsutfodndiumnsadin 0.01 (F= 532.693) Snidadiulén
Haduenulindaannsaneinsainuidlatodudgulnauilnefiedoulniiy (FMCG) dudesnislaiian (Live)

984 Generation Z nsalAnwn TikTok Shop Anllufeway 57.1 (Adjusted R%= 0.571)

M99 2 HAMTIATIEINTARNREBENNY (Simple Regression Analysis) Jaden1ssuiainuidesidemadonng

ddlageduigulnauilnafiiadoulnis (FMCG) ruvewndladian (Live) : nsdifnw TikTok Shop

Unstandardized Standardized
fuus Coefficients Coefficients t sig
B S.E. B
Constant 1.436 0.128 11.263 0.001
mﬁu%’mmtﬁm 0.645 0.033 0.705 19.824 0.001

R =0.705, R?= 0.497, Adjusted R?=0.496, F= 392.989, P<0.05

NA1INN 2 KANTAATILVINTIANBEBENI4Y (Simple Regression Analysis) Jadunisiuianuides

Pdwarenusilatedumeaulnauslaafindoulniia (FMCG) Wuteslailan (Live) : n3difinwn TikTok Shop

a

wu31 Uadenissudainandes Gig. = 0.001, B = 0.705) fidvsnarenusdlageduigulnavilaafindoulnisa
(FMCG) tinutasmslanan (Live) 989 Generation Z nsgidnen TikTok Shop AseAuiedfgynieaiia 0.01 (F= 392.989)
Snmadaiulaindadedunssuianudssansanensalanudslageduigulaauslnafindeulniiii (FMCG)

{udewnslafian (Live) vee Generation Z nslinwn TikTok Shop Anldufeway 49.6 (Adjusted R?= 0.496)
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o a ¢ ' | . . . o a a1 | &
A1397l 3 wanFIATIEiNsannaEegnsie (Simple Regression Analysis) Yadtdurigieusesfidmananussla

¥
£%

godugulnavilaniiiadoulnis (FMCG) ruvemndladian (Live) : nsdifnwn TikTok Shop

Unstandardized Standardized
fuus Coefficients Coefficients t sig
B S.E. B
Constant 1.066 0.136 7.854 0.001
ﬁuWQLauL"?JE]% 0.704 0.033 0.730 21.330 0.001

R = 0.730, R?= 0.533, Adjusted R?= 0.532, F= 454.986, P<0.05

NANT19M 3 KAMTIATIEVINTOANBEDENNY (Simple Regression Analysis) Uadedurlgieuiwesidwa

sorustlatiodudaulnauslaafindeulmisa (FMCG) Wuteslaian (Live) : nsdlfinw TikTok Shop wu3n

v

UadeBumgieuises (sig. = 0.001, B = 0.730) FevEnasennundledoduigulnauilnafindoulnis (FMCG)

Hutewnslatian (Live) 289 Generation Z n3difinw TikTok Shop iszsutiud1fayniada 0.01 (F = 454.986)

o
v v =3

SnnsduiulaindaduduBurgieuesausanensainudsladedudigulnauilnafindeulvans (FMCG)

{nutesmalaflan (Live) 909 Generation Z nseinw TikTok Shop Antdusesas 53.2 (Adjusted R?= 0.532)

M99 4 WANTIAATIEVINITANNBEDENIY (Simple Regression Analysis) Uadunsildusinvesgnaiideasie

rrussladeduigUlnauilaaiirdoulwiss (FMCG) Hiugesmilaian (Live) : n3difinw TikTok Shop

Unstandardized Standardized
Fuus Coefficients Coefficients t sig
B S.E. B
Constant 0.373 0.123 3.042 0.003
MsildusTINveIgnm 0.888 0.030 0.826 29.250 0.001

R = 0.826, R?= 0.683, Adjusted R?= 0.682, F= 855.571, P<0.05

NA15N 4 NANITIATIZINIT0A0D89E19918 (Simple Regression Analysis) Yadunisiidiusinges
anfnfidsmasiennusdlatedufgulnauslnafindeulniss (FMCG) Wugeamslailan (Live) : nadifinwn TikTok

a ' a v

Shop wuindadunisiidausauvesgndn (sig. = 0.001, B = 0.826) ﬁ51/|ﬁ‘wamammégﬂa]%aaumqﬂimﬁiﬂﬂﬁ
waoulwdy (FMCG) Wuteamslatian (Live) ve1 Generation Z nsdifinw TikTok Shop isssutiudfaymada
0.01 (F= 855.571) Bnvadadiuldindadedumsiidmduvesgnénannsaneinsaimiuddatedudrgulnauilan
fimdoulvais (FMCG) Hruvesmslatian (Live) 183 Generation Z nsdiAnw TikTok Shop Antdusesas 68.2

(Adjusted R?= 0.682)

10



NsaFIVNsAaUmansUsrand YN 17 atuN 2 n.A. - 5.8, 2567

3

The Journal of Faculty of Applied Arts, Vol. 17, No. 2, Jul. — Dec. 2024

M990 5 HaN1TIATIERNTanneeL1eing (Simple Regression Analysis) Yaduauaninsagsiavidiasianiny

Adlateduigulnauilnafiiadoulnis (FMCG) ruveswndladian (Live) : nsdifnw TikTok Shop

Unstandardized Standardized
fuus Coefficients Coefficients t sig
B S.E. B
Constant -0.015 0.127 -0.117 0.907
m’mmmiﬂﬁqiﬁﬁ] 0.978 0.031 0.844 31.338 0.001

R = 0.844, R?= 0.712, Adjusted R?= 0.711, F= 982.080, P<0.05

PNANTNT 5 NANITAATIENNITONODEDE1NY (Simple Regression Analysis) Jadeaunnuaise

ganefidmasienudsladeduigulnauilaafiadoulnis (FMCG) diudeamdlafian (Live) : ndifinw TikTok

q

Shop wuidadeamuainsegsia (sig. = 0.001, B = 0.844) fidvEnasiernunsadeduigulnauilaeiindeulniis,
(FMCG) tinutipsmslaian (Live) U89 Generation Z nsdifinw TikTok Shop fisysutisdndeynsadd 0.01 (F= 982.080)
Snvsduiulaindadedumnuaunsagsiaaunsanensalnuadtadeduigulaauilaafiadeulwiss (FMCG)

{utewnslafan (Live) ved Generation Z nslfinwn TikTok Shop Aatdufeway 71.1 (Adjusted R? = 0.711)

6. 8AUS189HaN1598

a '

nnansAnwIIes Jadefiddninaremiuddadeduigulnauilnafiedeulnids (FMCG) diutass
latian (Live) 909 Generation Z nsalAnw TikTok Shop @mnsaeiusiona aall
anuAgIud 1 Yadeduanulinga (Trust) nuindadeanulindadwiuesesdiodedinueaulat vuned

Auadlaveslindulanaglindameimiluasaedinuosulaiilinngdald (Moorman, et al., 1993 §198slu

£ v o«

5 audus (2557) MvinsAnyisesanulinnga wazdnuwas

q

Phua, Jin & Kim, 2017) &saenadeiuanuifeves fiem

'
a 1 A o

ganarudednueaulauiidmanannuaslageduiriudodinuosulal nan1sfnwimudn Yadeduanulingda

v daa a '

Juthdvddyiiisvinaronnuidadedudvindedinueesulatinniian 1nuaitouandiifiuin msadisa
iidefielunisvhgsfededinueeulavannsaviliguilaninaudilatoluredian

aunfigiuil 2 Yadesnumssudanudes (Perceived Risk) nuiriladonsussiiuanudssiguilnaiuivie
printuanmshgsianienstedud waruimsunedn anudsavaroninesemufimely dsaenndos
fuanAdeues tn3an Tanswn3 (2553) Anwtladethvesmsiuiniudes uazwgAnssunstedudesulatives
Fuslnaaiueistudnduaziaueistune wan1sAnwinuin mssudmmudedifuslaalimnuddauinian léun
AsEunsYuTesauf mmdssunnaududini ersdssiiunistu anudessiunat szl
ﬂﬁ%fuﬁmfm&?imaaéuﬁmLﬂuﬁﬁaﬁﬁwﬁ@umﬁa%uﬁwLLaw'%mﬂuszimwaauiaﬂ

auAguil 3 Yadesudumgiouees (nfluencen) wuindadudungreusesiiuynraiifauiuey uazlindla
Todadifievilfauiluannldsuiodes wadwilfnnuhivaufuuuadoieudsiu Sungeuweesiaduaud

v Ao

4 o =~ o= gy a A v a = g ' = 1 & v o
‘UaLaENSLuIGUL“UEJaﬂ,JLmemimmmu LLasqmaﬂmWMLm%w&L‘Uu‘f]ﬁ]atwm@mﬂﬂumimawj‘uu mqmaﬂa;&ﬂum%
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d

1nadls yaradifideidosiimniunduey wwifnvesnismanadilidurigrouesndioru wiidunisldaudainlan

T daLinIsnaana a“quwuma% (Sammis, Lincoln & Pomponi, 2015) Fsdenaasdiuaideves 85a1 dsloesn

a

< a o s Y o X a ¢

W31 Ausaed waededng Indlasey (2557) Anwndadenilnasennundaerdnduaiuisdivikumaeundndu

a

Y a

5uamummad;§ﬁimﬁLﬂumwmﬂuwm?wwumum NANISANEINUTN UI98N158198991NA151U3 DAUAIAIY

U o
v ¥

FUARIUNTY FINARDANNAIRTONEANNIUIFIRIMTINIUN LD UNGATUB LR LN TY

AuNfgINn 4 Msildusiuvesusiaa (Customer Engagement) wuindadunisildiusiuvesgnansiede

o

Feauoaulatiuusznauluie anuduiusemlya Cognitive) Anuyniumuesinl (Emotional) WagAnud@umiug

1%

AUNGFANTIH (Behavior) MsTuiAMAMvesdeya AUMEANGY Lazn1siuduius ddvinadennuduiusves

v

duslomosulaidedinardonnuinfuaznisnauintedilunan Jsaenrdesiuniideves Toffler (1980); Toffler (1983),
Gronroos(1990); Gummesson(19991); Davidow & Malone (1992); Pine (1993) lavinn1s@nen wuidaitiuaiy
wWhlaluaudeanisvesgnasediuniegluy andldaagignArdesnisiemdunn Tunismevaussauiianela wag

(%

MsasemuduELS osdUsEnowresmsTiduiuvesiuilnanuisenuddiivosnsnsusulsliaud v
finovauostefuslna ethlugnisingsivesedibu GatudumihiiddyfidnmenanasdesuaindliAntu fail
dwmadeausladedudlinniian

auNAZIUA 5 ANAIENININGIAY (Business Competency) AnBAwngsiadmasonud 3 svesgsialullagiiu
osAUsznevTesdnen gIRTUsENe UM I sUTUNagvdgsnadesansaUfunagnsliaenadosiunsudsundas
Yownann MawaINanAusianmwndesmsgsialutagtuiiinmsdsunlasegmasaianguszneunsaasli
AnudRaufufnenmuesssiia dnenmgsiadom uavtiiausdudn FMCG fivannvaneilszuuvudeiisandilusTudud

a a

aQQﬂQﬂﬁW LLazZLILLu’JMNﬂ’]iLLﬂ{]mM’W]‘U(”ILQU UV Yuns ’Ji%ﬁ‘ﬂﬁ (2560) Li@ﬂ ﬂmwmmamammmﬂmaz

MsteduAruAsetednteaulatveanslungumuuas dwanauindensasladedudn wu Jaderunmunin

duiuaruinisduindinaunwgauinseensuninauliuinismernusindildlanemiostsdiussdnsam

7. dalauauuy
7.1 damusuuzdmiunisiinanisideluly

7.1.1 dadeailinga (Trust) Tuszlevideduszneunsiidesnsifinsenuie uazaiannuduiug
firfugnén Tasanunsntilldwannnagndena q Idluvanedu nagnd Content Marketing Lty mswtaniionmi
dedte Wideyansuiu wargnies diauaidevlugUuuuiiadls Wilahe wasnssfumiudesnisvesgnén

7.12 adonssuianuides (Perceived Risk) fisslouinodUsznaunsiifosmsanaudedluniste
Aufvesgnin uaziiluuiuuss wily semsadrenagnsnig anmuidssiunsiuaansatislumsiaususludu
wazeuanuaruanINGSs fawvilifussnoumsatamarilsiiinndeiu uasgnénfudussneunsdsannsnads
Brand Awareness

7.1.3 Uadudurigiouwes (influencen) Wusafidmiuauiiesnifingenue uazai1a Brand Awareness
uarlutagiiu flesandulgidueesidutielvfuslaasumnauladudunndatu ladesdu nagns Influencer
Marketing 1y msidendunigioumesiitinnuindede iaule wazianudsimgludud FMCG duadevenie
waziunaddeesaurhliansolduihilavesfuilaalidedudwiouinisld fudumnannsaliguilan

o

iu%flmmmiaamwadauwgﬂ,auwa NY L‘U‘L!‘IJ?UIEJ%u%ﬁlulﬂﬂﬂﬁﬂ’]mﬂiﬂGNGWWﬂ’ﬁﬂuslﬁ]il’]ﬂ“ll‘u

U
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1%

7.1.4 Uadunnsidiusiuvesgnan (Customer Engagement) 438@319A MK NTUSENINGNAITURUTUA
Tnganunsallldiawnagnsang q lalidhaududunagnsnisasisfanssy wu Aanssuaynauiu fegagndn,
NanssuaeanudiusseningnAmfiuLusus

7.1.5 Uadmnuanansngsia (Business Competency) Wurafdmsuauiidoinisiau dnenmues

' '
a aada

3318 TnganunsanilUldannnagnseng o nagnsnMsimIueaIng waeiannviauadfg Weselagduanusens
vesgninannnAsladdrmennattuegiuauRaimuainionssudlunnatuniossdnsissiomiiunsadey
famsiasuulaaiteyusyiiiung wazUTuUTazRaUaNaIRNABINTTYRINARRE 19U sEAVIEA NG gR
7.2 fowuauuzlumaiiideadedely
721 {ifeomsiinmsnviiudsdufienndwadennudilatiodudn IMCG Hugosmilatanu TikTok
Shop 1 ansue] Amuveudus warUszaunisainistedudesulal
722 Fnwiisuiisuanuddedodudn FMCG rhudemslafianuu TikTok Shop fuzemneay 9

19U Facebook Live, Instagram Live
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